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SIMPLEX Theftproof Auto Locks 


Protect car owners and you 


Here’s the 
Car Owner’s Story 


Simplex Theftproof Auto Locks are 
approved by Underwriters’ Labora- 
tories for all cars. Installed in 20 min- 
utes without any change in mechanism. 
Prominently located and easiest to use; 
just turn key. Locks steering post to 
steering column. Car cannot be steered 
or towed. Complies with local or- 
dinances. Guaranteed for the life of 


$ 1 5 Fo a the car. 


WRITE to us for in- 
teresting and lucrative 
proposition that Sim- 
plex distributor in 
your terri- 

tory has for 


And Here’s 
Where You Come In 


A printed coupon like the one illus- 
trated, to be filled in and signed by 
garage or dealer, is packed with each 


lock. 


FOR YOUR PROTECTION—RETURN 
THIS CARD TO INSURANCE AGENT 


The efficiency of this lock is lost if the steering tube 
housing is not properly pinned to prevent turning. 


READ INSTRUCTION SHEET 


THIS LOCK IS APPROVED BY UNDERWRITERS’ 
LABORATORIES AND ENTITLES YOU TO 15% 
REDUCTION IN THEFT INSURANCE PREMIUM. 


It MUST be properly installed to get this reduction 
and the protection of your policy. 





A real aid in selling auto theft in- 
surance, and a safeguard for you after 
it’s sold. 


Next “Saturday Evening Post” ad ap- 


pears in Aug. 13th issue. 


for Fords. 17” walnut 
wheel and lock combined 


Look for it. 


SIMPLEX CORPORATION 


2214 Michigan Avenue - - - ~ 


CHICAGO 
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THEY 


know! 


Agents who have established their con- 
nection with the North America know that 
the soundness of the insurance sold and the 
facilities offered, as well as the mnumerable 
helps that are continually at the agents’ 
disposal, have helped in a great measure to 
stamp them as the dominating agencies in 
their communities. 


WHY NOT YOU? 


The keynote to modern business is service 
rendered. The local agent must be able to 
thoroughly satisfy all his clients by offering 
full insurance service, a service that will 
satisfy all the requirements of the client. 
To this end the North America is constantly 
ne Ray emlrey striving. The engineering department will 


Civil Commotion, 


Torgados Sprinkle help agents in their problems of fire pre- 


Mail, Use and Qecu- vention, in fact all departments are awaiting 
al Value, Leascholde, the call of the local agent. Advertising 
literature on all lines of insurance will sup- 
plement the daily calls and do much toward 
bringing in new prospects. In fact, the 
North America is doing all it can to assist 


its agents. 





Insurance Company of North America 


Cash Capital ° $5,000,000.00 
Losses paid over - $225,000,000.00 
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America’s Oldest Fire and Marine Insurance Co. 
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N plants with an inherent high fire or ex- 
plosion hazard, as in the one above illustrat- 
ed, the menace to surrounding interests must 
be fully recognized. The liability to total de- 
struction of the plant itself is of secondary im- 
portance in comparison to the strong possibility 
of a local if not a wide spread conflagration. In 
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HENRY EVANS 
Chairman of the Board 


J. E. LOPEZ 
President 
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Warner-Quinlan Asphalt Plant 


Conflagration Breeders 


the case of the Warner-Quinlan Asphalt Company 
fire, interests at the distance of a quarter toa 
half a mile were in imminent danger of ignition. 
A wind change might have been disastrous. 

The strength of the Continental stands 


above conflagration. San Francisco, Chica- 
go and Baltimore bear witness. 


Safeguard your Clients, Insure them in 


The CONTINENTAL Insurance Company 


New York 
Cash Capital 


City 


TEN MILLION DOLLARS 


Managing Branch Offices: 
MONTREAL 


SAN FRANCISCO 
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A Friend of Yours 
—at Work for You 


To 40,000 property owners the Lloyd-Thomas Company 
mailed the above pamphlet a few weeks ago. Quietly, 
persistently it is at work in your cause—helping put 
over the story that builds your success. It is resulting 
in new policies and policies rewritten so as to be suffi- 
cient, properly distributed, and capable of rapid, equitable 
adjustment in case of loss. 


That pamphlet is being saved —as answers received 
weeks afterward prove. During your calls ask your 
prospect or assured if he received a copy. If so, call 
his attention to page five, which is a strong argument 
for you by a disinterested party. If he did not receive 
one, let us know and we'll see that this good friend of 
yours gets to work on him. 


The |loyd-Ihomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Avenue, CHICAGO 75 Fulton Street, NEW YORK 


Cincinnati Cleveland Des Moines Detroit Indianapolis St. Louis Milwaukee Pittsburgh Memphis Buffalo Toronto 
Minneapolis Kansas City 
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DOVE OF PEACE NOW 
FLUTTERING OVER WEST 


Hope Differences Between Union 
and Western Bureau Will 
Soon Be Healed 








INTERMEDIARIES AT WORK 


Underwriters Feel It Would Be Un- 
fortunate to Have Any Rupture 
in the Relationship 


There seems to be a deep-seated 
opinion among those who are closest 
to conditions in the central west that 
means will be found to avoid a disrup- 
tion of the conference agreement of 
the Western Union and Western Insur- 
ance Bureau. Some decision may be 
reached this week through the medium 
of the National Board. Undoubtedly, 
there will have to be some readjust- 
ment and change on both sides. The 


fault is not all with one organization. 
Insurance men believe that now would 
be a most unfortunate time for an inter- 
necine struggle between two camps of 
stock companies. 

The public mind is sensitive and 
restive. It is willing to believe many 
things that come to it through the 
medium of the newspapers. THe Unter- 
myer investigation created much preju- 
dice against insurance companies, par- 
ticularly in the east, where the papers 
gave much space to it. The leaders in 
the business deplore any further out- 
break on part of the public authorities. 
The insurance officials have nothing to 
be ashamed of and nothing to hide. 
However, a public investigation of this 
kind is always featured in the news- 
papers; part of the story is told and 
the public receives a wrong impression. 


Problem of Mixed Agencies 


‘Probably the main work that should 
be done in case of the two big or- 
ganizations of the central west is to 
devise some means of reducing the 
number of mixed agencies. There has 
been too much laxity in allowing clear 
agencies through purchase or some 
other means to become mixed. The 
mixed agencies will always be a bone 
of contention between the two organi- 
zations, There will be charges that ex- 
cess commissions are paid. Some years 
ago, both organizations determined to 
reduce as rapidly as possible the mixed 
agency class. However, through vari- 
ous subterfuges, the number has not 
been reduced, but probably increased. 


Leaders Deplore Rupture 


Notwithstanding the friction that has 
developed between the two organiza- 
tions, it seems unlikely that the leaders 
in the business will allow a relationship 
of this kind to be disrupted and western 

Te insurance affairs be thrown into a 
state of chaos. As the wiser men in 


the business survey the field, they feel 
that no benefit can be derived from 


antagonistic influences that would be set 
: work 


following the disbanding of 
€ conference machinery. Therefore, 
(CONTINUED ON PAGE 18) 
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SCHEDULE RATING IS EXPLAINED 


National Board in Its Second Advertisement Explains the System 
of Measuring Cost 














EW YORK, July 25.—Schedule 
N rating, the general plan followed 

by the fire companies of the coun- 
try in measuring the hazard of an in- 
dividual risk, forms the subject of the 
second article prepared for insertion in 
the daily press by J. B. Morton, presi- 
dent of the National Board. “There is 
nothing, Mr. Morton says, secret about 
the way in which a fire insurance rate is 
arrived at. The property owner may 
secure the information from his agent 
or broker, and with the schedule before 
him can figure his own premium. He is 
also advised as to how the rate may be 
reduced and is urged to take such ac- 
tion, “it being one of the anomalies of 
fire insurance that the companies would 
rather insure low than high rated risks.” 

President Morton says: 


Rate Is Measure of Risk 


“Were I a business man seeking safe 
quarters for a mercantile or manufac- 
turing enterprise in any large city, I 
would not only want information as to 
the rental price but I would want to 
know what fire insurance rate I would 
have to pay. While no guarantee against 
destruction by fire, of course, a low pre- 
mium rate indicates that the construc- 
tion is good and the danger from fire 
minimized. There is nothing like mod- 
ern scientific rating by schedule to strip 
off the gingerbread and make a building 
transparent. 

Schedule rating is your fire insur- 
ance balance sheet of debits and credits. 
On the debit side are the fire breeding 
and fire spreading deficiencies; on the 
credit side the fire resisting, fire pre- 
venting and fire extinguishing factors. 
As these matters are largely under the 
control of the owner, we call this a 
self-elective rating system. It is rightly 
named. Pause for a moment and im- 
agine the thousands of ramifications 
that must enter into schedule rating. 
No two buildings are alike; no two oc- 
cupancies alike; fire resistive and fire 
breeding conditions are all different. 


Rating Plan Extended 


Designed at first for mercantile and 
manufacturing properties and other 
large structures used for business pur- 
poses, schedule rating has been extended 
to apartment houses of larger area, 
though not yet generally to average 
dwellings. It takes into consideration 
varying features of each individual risk 
and looks also to the conflagration pos- 
sibilities and probabilities of the city 
in which the property is located, in- 
cluding width and grade of the streets, 
police and fire protection efficiency and 
other factors that might have a bearing 
upon “damageability” from fire. 

There is nothing secret about the way 
your rate is made. It is set forth in 
this balance sheet of debits and credits 
(all printed out in detail and expressed 
in dollars and cents) and you or your 
authorized agent or broker may have a 
copy. In fact you should study this 
balance sheet carefully if you would 
know how your premium rate may be 
still further lowered by improving the 
fire resistive features of your property. 


Want Property Safeguarded 


Our schedules are not perfect — no 
man made system is—but we are sin- 
cerely trying to perfect this self-elective 
plan of rating for your sake as well as 
our own. It is one of the anomalies of 
fire insurance that we, as underwriters, 
would rather insure low than high 








rated risks. So we bend our energies 
toward inducing you so to perfect and 
safeguard your property that a low rate 
will be produced. Every time we can 
by this method prevent a fire loss—and 
every fire in a large city is the seed of 
a conflagration—we reduce the cost to 
you, furnish an example to others, con- 
serve the resources of the country and 
possibly make some money ourselves. 
Yours is the short, but ours is the long 
road profit, 

About the only classes of properties 
today not generally rated by schedule 
are average dwellings and risks of like 
character, Logically all such proper- 
ties fall into certain groupings based 
upon construction and take the same 
or a fixed or flat rate. We term it a 
“minimum” rate. It is quite expensive 
to rate dwellings by schedule, there not 
being enough differentiation in the in- 
dividual risks, which are grouped by 
grades of construction called “classes,” 
to make an appreciable difference, and 
the premium rate is so low to start with 
that the variation is likely to be only 
a few cents either way. The trend, 
however, is toward the application of 
schedule rating to even these few excep- 
tional classes. 


Machinery for Rating. 


The machinery for schedule rating is 
enormous, Practically every fire loss 
in the United States sustained by stock 
companies is now classified as to cause, 
construction of the building, occupancy 
—everything! It is a herculean job. We 
are learning to measure the “damage- 
ability” of property of the many kinds 
(how susceptible to fire and water dam- 
age it is); the hazards of “exposure” 
(your neighbor’s property); what breeds 
fire, spreads fire, and what puts out 
fire. All this is reflected in a basis 
rate which may be termed our manu- 
facturing cost for better understand- 
ing. To this we must add our home 
office expenses; the charges we have 
to pay for public supervision, and fees 
and licenses, to the forty-eight states of 
the Union; taxes, (exceptionally high 
taxes they are, too), and the cost of in- 
spections, reinspections and what not, 
all of which may be likened to the “job- 
bing” of manufactured articles, though 
there is, of course, much difference. Our 
retailing process comes when the fin- 
ished product—the policy contract—is 
delivered to you at a given rate through 
local agents or brokers. In addition to 
all this, of course, comes the constant 
stream of fire losses and their ad- 
justment and payment, 


Rating Service at Hand 


Every agent and every broker are 
lending their influence to induce you 
to make the changes that will make 
your property safer and thereby secure 
credits in your premium rate; induce- 
ments that make the cost to you lower. 
Every rating organizatiion in the coun- 
try has an expert staff that is ever 
at your service for this specific pur- 
pose. 

If you know of any business that is 
so ready and so willing, even so anx- 
ious, to give you immediate concession 
in price for doing your obvious duty 
to yourself, your community and your 
nation — well, I would like to know 
what business it is! 





T. A. Lawler, president of the Colum- 
bian National Fire Insurance Company 
of Lansing, spent the past week in Chi- 
cago, On business for his company, 


erwr! 
Ye OV 


RAW. FBObOF™hqwu°qdd]H]INA WW 


SSS 





\ 


NX 


$4.00 per year, 20 Cents a Copy 








FOREIGN COMPANIES 
HAVE SOME COMPLAINT 





Say That Unfriendly Propaganda 
Is Being Stirred Up By 
Some Offices 


SEEN IN THE FIELD 


Evans Group Is Said to Be the Fore- 
most in Espousing Cause of 
American Institutions 


NEW YORK, July 26—wWith the 
general decline in premiums, difficulties 
in making collections, and the possibil- 
ity of further business getting difficul- 
ties through the severance of the agree- 
ment of the Western Union and West- 
ern Insurance Bureau, field men are 
putting on all possible pressure in order 
to get business. The competitive fea- 
tures of the business are more pro- 
nounced than formerly. Field men feel 
very strongly the necessity of holding 
up as close to last year’s figure as pos- 
sible. In order to round up the business 
they are more inclined to cut the cor- 
ners and close their eyes to irregulari- 


ties than they have been at any time 
during the past several years. 


Influence of Evans Companies 


For example, foreign companies find 
that a wider circle of American com- 
pany field men is circulating, if only 
mildly, propaganda against all foreign 
companies. The “America Fore” idea 
originated by the Henry Evans com- 
panies has spread to a number of other 
American companies. Those connected 
with the Evans companies have for 
some time been rather outspoken in ad- 
vocating American companies first, last 
and all the time. There are now a num- 
ber of other companies that are pushing 
the “America First” idea and foreign 
companies are commencing to feel the 
effects to some extent. 


Feeling Pressure of Propaganda 


There is seen in the field at this time 
an inclination on the part of a number 
of special agents to cast the inference 
that American companies are entitled to 
primary consideration at the hands of 
local agents, and that foreign companies 
should be willing to take a back seat. 
Some field men talk to local agents 
about being 100 percent patriotic and 
Americanizing their agencies, etc. These 
seeds of propaganda are sometimes 
sown on fertile soil. 


Actual Loss Small 


As a matter of fact, foreign compan- 
ies have probably suffered a very small 
loss in premiums, if any, owing to this 
sentiment, but the possibilities of more 
serious results in the future are being 
considered by foreign companies just 
now. Whether there will be any great 
change in the present attitude is some- 
what problematical. However, foreign 


companies are taking no chances. They 





are strengthening themselves all along 
the line. They are bolstering up every 
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department. It is quite evident to any- 
one familiar with the situation in the 
field, that foreign companies have no 
intention of employing anything but 
the very best field and supervisory tal- 
ent. It has been observed that the more 
aggressive and prominent foreign com- 
panies have gradually weeded out the 
weak sisters among their field men and 
have replaced them with men of higher 
calibre. It is known that a field man 
with a strong personality, with a real 
understanding of the business, and 
clothed with full authority, can carry 
much weight with a local agent. 


Giving Better Service 


Similarly, there are opportunities for 
winning favor with the local agent by 
improving the home office and depart- 
ment personnel. Foreign companies as 
a class, are getting rid of incompetent 
employees and equipping themselves to 
render the very highest type of service. 
They seem to recognize that there is a 
possibility of the attitude toward for- 
eign companies becoming more hostile 
and that in the event this takes place 
they must be in a position to gain the 
favor of local agents through superior 
service. 


Points That Are Stressed 


Foreign companies, and particularly 
the British institutions, have always re- 
lied upon their soundness and solidity 
to gain a foothold in any part of the 
globe. They have always used as argu- 
ments in their favor the fact that they 
transact a world-wide business and thus 
get the broadest and most favcrable 
average. The further fact is emphasized 
that they are strongly ballasted finan- 
cially, and have very large resources, 
and the additional point that they en- 
joy a reputation for liberal treatment 
of policyholders and prompt settlement 
of losses that is unexcelled by any other 
class of companies. The British com- 
panies point to their record at San 
Francisco and other conflagration points 
as an example of what British fire un- 
derwriting institutions can be expected 
to do in an emergency. There is no 
denying the fact that British companies 
as a class have an enviable record for 
the prompt settlement of losses and 
generous treatment of policyholders. 


Influence of Irish Agitation 


The agitation in this country over the 
Irish question, and Great Britain’s atti- 
tude in the matter, has had more or less 
to do with the objections to British fire 
insurance companies offered by a num- 
ber of insurers. The Sinn Fein Bureau 
in this country, with headquarters in 
Boston, Mass., has circulated a consid- 
erable amount of propaganda designed 
to inspire a hostile attitude toward Eng- 
land and all British business institutions. 
There are undeniably a number of in- 
surers in America who are in sympathy 
with Ireland’s cause, and consequently 
are disinclined to place insurance of any 
kind with English underwriting insti- 
tutions. 


How Insured Are Influenced 


On the other hand, perhaps a majority 
of policyholders who signify a desire 
to have their insurance placed only in 
American companies get this idea either 
from a local agent representing vunly 
American companies, or a field man rep- 
resenting an American company and ob- 
sessed with the idea that British com- 
panies are getting too much business, 
should be satisfied with a smaller pre- 
mium income, and be content to take a 
minor place in an agency with American 
companies. Field men who are active 
in championing the cause of American 
companies lose no opportunity to get in 
a word with policyholders who have 
never before given the question any 
thought. They appeal to property own- 
ers on patriotic grounds, asking them 
why they are spending their money 
across the water when there are plenty 
of sound and substantial American com- 
panies able to furnish satisfactory in- 
demnity. Policyholders who have been 
entirely satisfied with the insurance 
service rendered over a long period of 
years by British companies can at times 
be influenced to cancel their outstand- 
ing policies and take new insurance in 
American companies by field men who 
are adept in presenting the subject and 
seem to be able to becloud the issue 
by adroitly withholding some of the 


MARINE UNIMPROVED 
NO SATISFACTION AT HEARING 


Underwriters Gain Little at Washing- 
ton Conference on Troublesome 
Insurance Problems 


NEW YORK, July 26—New York 
marine underwriters who attended the 
hearing at Washington last week on a 
proposed amendment of the Harter Act 
as a means of curbing the pilferage, 
breakage and short cargo evils, returned 
without having obtained much satisfac- 
tion. The amendment suggested pro- 
vided that steamship companies be pre- 
vented from limiting their liability to 
the shipper for full delivery. This pro- 
hibition of limitation of liability the 
marine underwriters contend would be 
unconstitutional and would fail to attain 
the ends desired. The shipping com- 
panies could issue the Government bill 
of lading carrying with it liability for 
pilferage, breakage and short delivery 
at a certain freight per ton and then 
give a decidedly lower rate to the shipper 
who entered a separate contract to hold 
the carrier harmless for  pilferage, 
breakage or short delivery. Any at- 
tempt to prohibit such separate con- 
tract, the underwriters contend, would 
invade the constitutional right of con- 
tract and be void. The underwriters 
contend that by this method the burden 
would simply be passed aloug to the 
marine underwriters, as is being done 
now. 





Shipping Board Can Help 


One marine underwriter stated that 
the Government could not cure an eco- 
nomic condition by legislation. He sug- 
gested that material assistance might 
be rendered if the Shipping Board en- 
forced the acceptance of full carrier 
liability by all the companies operating 
its vessels and then insisted that the 
vessel masters be held responsible for 
the honesty of their cargo checkers and 
discharge any checkers caught in 
wrongdoing. This practice, he held, 
would work to great advantage of Ship- 
ping Board vessel operators, as shippers 
would prefer these lines and would get 
a decidedly preferential rate on insur- 
ance giving full cover. 

The seriousness of the pilferage evil 
may be judged, the underwriter stated, 
from the fact that prior to the war the 
pilferage hazard was included without 
charge except to a few Russian ports 
and then the charge, never exceeded 
one-fourth of 1 percent Now, he said, 
underwriters, who are willing to write 
pilferage risks, are demanding from 1 
to 20 percent, according to the destina- 
tion of the voyage. 








facts, In probably a majority of in- 
stances the idea would never occur to 
policyholders if it were not pointed out 
to them by some insurance man, 


Not Attacking Solvency 


To the credit of those who are most 
strongly opposed to the operations of 
foreign companies in this country, it 
must be said that no criticism of the 
operating methods of foreign companies 
have been made. Representatives of 
American companies who are doing 
whatever they can to create unfavorable 
sentiment toward foreign countries are 
not insinuating that foreign companies 
are loose in their methods or unsound or 
not solid and substantial underwriting 
institutions, 


Significant Incident 


That the opposition to foreign fire 
companies is already a serious matter is 
shown in the fact thar at a recent field 
meeting in a middle western state the 
candidate for vice-president of the state 
field organization met with some oppo- 
sition, it being pointed out that he rep- 
resented an American company owned 
by an aggressive British company. It 
was contended that one who was, in 
effect, affiliated with a British group 
should not be honored with the vice- 
presidency of a field organization. 


field man was elected. However, this in- 








This 
idea was not favorably received and the 


NONPARTISANS WORK 
ACTIVE IN WISCONSIN FIELD 


Legislation Passed Is Detrimental to 
Insurance and Will Be 
Fought 


MILWAUKEE, WIS., July 26— 
Having escaped all seriously unfavor- 
able legislation, although having lost 
some measures considered desirable, 
Wisconsin fire underwriters greeted the 
adjournment of the Wisconsin legisla- 
ture with considerable relief. The same 
may be said of the casualty lines. But 
hardly had the final gavel fallen when 
the Nonpartisan League heads in Wis- 
consin opened up a campaign to capture 
the 1922 elections for the 1923 legis- 
lature. 

Furthermore, it has come to light that 
the so-called Wisconsin marketing bill, 
finally signed by Governor Blaine, ex- 
empts only banks and public service 
utilities from its provisions; and its pro- 
visions give a state marketing commis- 
sion absolute power to go about as far 
as it likes in investigating any business. 
order changes in practices, demand and 
get any fact or data called for and stop 
a business pending changes to conform 
to orders issued. 


Insurance Companies Affected 


It is not intended to say that this bill 
was directed against insurance com- 
panies per.se. It was fathered by Non- 
partisan Leaguers with the purpose of 
controlling costs, profits, etc. The in- 
surance companies were not mentioned 
during the hearings. Nevertheless, now 
that the legislature has adjourned and 
the law is in effect, the leaguers admit 
that an insurance company can be in- 
vestigated just as much as any other 
kind of business, excepting only banks 
and service utilities. 

The upshot of the matter seems to be 
that the leaguers and their affiliations 
have put a law on the statute books 
which is an entering wedge for almost 
any kind of enterprise they wish to 
start, and for anything else they may 
wish to “start.” 

Already arrangements are being 
made to attack the act as unconstitu- 
tional. It is so worded that a lot of 
“damage” could be done by designing 
persons before a test could be made of 
it in the ordinary course of events. 


Non-Partisan League at Work 


The discussion of this act was closely 
followed by announcements by Chester 
C. Platt, spokesman for the leaguers in 
Wisconsin, in which he said it was the 
distinct intention of the league to enter 
into an extensive program in Wisconsin 
to make this the leading state for that 
organization. 

“Encountering an uphill fight in 
North Dakota, the league is determined 
to hold its own in Wisconsin,” he said. 
“With a league governor and several 
other state officials, with friendly back- 
ing from Senator LaFollette and his 
supporters in the state, the league will 
make Wisconsin the banner state. 

“Politically the league plans in 1922 to 
repeat its tactics of 1920 and to hold a 
June state convention endorsing candi- 
dates for governor and other state offi- 
cers, and for congressmen,” continued 
Mr. Platt. “There were over 20,000 
members in the state in 1920. The en- 
rollment will be 50,000 by the time of 
the 1922 convention. 

“The slogan will be, ‘Increase the in- 
come taxes, lessen property and real 
estate taxes, and make liberal exemp- 
tions in assessing farms and homes.” 


Attack to Be Made 


The Wisconsin Federation of Insur- 
ance, the Wisconsin Association of In- 
surance Agents and other organizations 
are already planning vigorous cam- 
paigns to inform the members of the 
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PUTNAM GIVES VIEWs 











ILLINOIS BILL WAS DESIRE) 








Former Secretary National Agency Aj. 
sociation Says Conservative Qualif. 
cations Measure Should Be Enacted 


BOSTON, MASS., July 26.—Henry 
H. Putnam, head of the department oj 
publicity of the John Hancock Muttal 
Life and former secretary of the Na 
tional Association of Insurance Agents, 
expresses surprise that Governor Small 
of Illinois vetoed the recent agent 
license and. anti-rebate bill that passed 
the legislature of that state. Mr. Put 
nam declares there is no good reason in 
his mind why such action should hay 
been taken. He regarded it as an ex. 
cellent measure, satisfactory alike to 
agents and companies. Mr. Putnam 
former activities in the fire. insurance 
field make his observations interesting 
Commenting further, he said: 


Says Bill Was Good One 


“T do not think the same reasons hold 
as in the case of the California law, 
which Governor Stephens disapproved, 
The California law, while designated a 
qualifications law, was actually an ex. 
clusion law, but this was not true of 
the Illinois bill. In years gone by the 
companies and the National Association 
of Insurance Agents came to an agree. 
ment as to how far they could go in 
favoring a qualification law. A uniform 
bill had been drafted, agreed upon by 
the National association, accepted by 
the insurance commissioners and ap 
proved by the companies. A _ gener 
movement was started to have the uni- 
form bill passed in all states. This is 
now the law of Massachusetts anda 
few other states. The Illinois bill ev: 
dently was based on the present Mass 
chusetts law. Unfortunately the notion 
has gotten abroad that the agents ar 
trying to control the situation and kee 
too many people out of business. 








Life Companies Approve 


“The John Hancock Mutual Life is 
very much in favor of the Massacht- 
setts law and also the Illinois bill that 
was vetoed. It would be glad to se 
such a law passed in all states. In fact, 
I doubt not, the life companies gener: 
ally would look with favor upon a bil 7 
modeled after the Illinois measure tha [ 
was vetoed. The Illinois Association ¥ 
of Insurance Agents: in my _ opinion 
was right in supporting the bill thet 
was drafted.” 











use the information also in membership 
drives. There is every evidence that 
there will be the largest stir in insur 
ance organization work ever seen il 
Wisconsin, beginning in the early fal 
and continuing through the winter, to 
present a formidable front to the league 
socialists before the 1922 elections. 





New Florida Auto Company 


CHATTANOOGA, TENN., July 26- 
The Florida Automobile Co., of Orlando, 
Florida, was organized last week, with 
a capital stock of $250,000. As the name 
indicated, the new concern will write all 
kinds of automobile insurance, but it 
addition will write a general line of fir 
insurance, and will take on other line 
in time, as its growth warrants. 

The officers are M. M, Smith, of Wit 
ter Park, Fla., President; P. K. Van Val 
kenburgh, Vice-President; A. W. Cor 
Secretary and Treasurer; Judge John 
Cheney and Judge J. Stuart Gillis, Get 
eral Counsel. All the officers excep! 
President Smith and Judge Gillis at 
Orlando business men. Judge Gillis # 
from DeFuniak Springs, where he his 
a large law practice. The board of é 
rectors is composed of prominent am 
successful business men from various 
parts of the state. Vice-President Va 
Valkenburgh is president of the Floriét 
State Automobile Association. 








forthcoming fight. They will doubtless 
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MINNESOTA BODIES 
TO WORK TOGETHER 





Insurance Agents Organization 
and the Federation Will Co- 
operate In Their Operations 


NEW OFFICERS ELECTED 


Annual Meetings of the Two Organi- 
zations Bring Out a Number of 
Strong Addresses 


NEW OFFICERS ELECTED 
MINNESOTA FEDERATION 
President—N. Henningsen, New Ulm, 
Vice-presidents—Alex. Campbell (fire), 
Minneapolis; C. F. How, Jr. (casualty), 
Duluth; Byron H. Timberlake (life), 
Minneapolis; K. V. Rothschild (surety), 
St. Paul; Z. H, Austin (health and acci- 
dent), Minneapolis; C. I. Buxton (trade 
mutuals), Owatonna; Andrew French 
(farm mutuals), St. Paul; L, L. Law 

(field men), Minneapolis. 

Secretary—E. A. Sherman, Minneapo- 
Ss, 
Rittiditinndeten Hoppin, Minneapolis. 
Directors—W. A. Baumann, Winona; 
Fitzhugh Burns, St. Paul; A. A, Crane, 
Minneapolis; E. B. Dunning, Duluth; 
Thomas Gill, Virginian; Fred L. Gray, 
Minneapolis; J. M, Harrison, Minneapo- 
lis; 0. D. Hauschild, Minneapolis; Alfred 
Hoel, Gilbert; John Hoppin, Minneapolis; 
Wm, A, Hubbard, Lake City; W. 0. John- 
son, Willmar; Lane MacGregor, Duluth; 
R. W. MeGarry, Stillwater; P. F, Otis, 
Duluth; P. W. Parker, St. Paul; T. A. 
Perkins, Windom; Mark Rogers, St. Paul; 
Daniel Shaw, Thief River Falls; Henry 
L. Wood, Warren; W, N. Niskern, St. 
Cloud. 

MINNESOTA AGENTS 
President—Henry H. Adams, St, Paul. 
Secretary—E. A. Sherman, Minneapo- 

lis. 

Treasurer—John Hoppin, Minneapolis. 
Vice-presidents—P., H. Ware, St Paul; 
Cc. H, How, Duluth; J. E., MeGovern, 
Rochester; W. J. Taylor, Crookston; F. 
J. Conway, Waseca; W. Bruce Robertson, 
Jackson; S. A. Severts, Morris; George 
Hogan, New Ulm; Keo Leroux, Grand 
Rapids; Walter Niskern, St Cloud, 

Executive Committee—M, J, Rogers, 
St. Paul; Herbert Hanson, St, Cloud; H. 
H, Matteson, St. Paul; H. B. Smith, Fari- 


bault; Ed Eichorn, Minneapolis; C. F. 
How, Jr., Duluth, 
Finance Committee—Kennon V_ Roth- 


schild, St, Paul; E. B. Dunning, Duluth; 


; John Hoppin, Minneapolis, 


Legislative Committee—J. M. Harrison, 
Minneapolis; Jno McGee, St. Paul; E. 
J. Westlake, Minneapolis. 


ST. PAUL, MINN., July 25.—In 
recognition of the fact that “in union 
there is strength,” a co-operative mer- 
ger of the Minnesota Association of 
Insurance Agents and the Insurance 
Federation of Minnesota was effected 
at a meeting held here Wednesday. 
The entity of the two organizations is 
maintained but they will work as one 
in future “for the good of the order.” 

The report of the joint committee 


was adopted without opposition. There 
are five points adopted as recommended 
by the committee: (a) that there be a 
joint finance committee of three from 
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each organization to raise and disburse 
lunds in addition to annual dues, as 
necessary; (b) a joint legislative com- 
mittee of three from each organization 
to have charge of all legislative and 
Political problems; (c) that a common 
omce be maintained under the direction 
of the finance committee with a joint 
€xecutive secretary in charge; (d) that 
the secretary be ex-officio member of 
‘ach committee and that the commit- 
tees consider only matters pertaining 
‘o Minnesota problems; (e) annual 


ees be held the same time and 
ce. 






snae conditions being agreed to, the 
Ylaws of each organization were 












amended to meet the new conditions 
at their respective meetings which were 
practically attended by the same people. 


Secretary Sherman’s Report 


With Alex. Campbell of Minneapolis 
presiding, the first business considered 
by the Insurance Federation was the 
annual report of Secretary E. A. Sher- 
man of Minneapolis. Mr. Sherman re- 
viewed at length the history of the com- 
pensation insurance contest in Minne- 
sota; the work of the state interim com- 
mission, the testimony covering more 
than 4,000 pages, and the majority re- 
ports of the senate and house commit- 
tee which held adverse to state insur- 
ance. Then came the work of drafting 
suitable bills, followed eventually by 
their enactment. 

“The employers of Minnesota and not 
the insurance men were the chief parties 
at interest,” said Mr. Sherman, “in the 
compensation question. Naturally the 
employers assumed the lead in the fight 
and everything that was done by the 
federation was in harmony with the plan 
of campaign which had the approval of 
the Employers’ Association.” 

In the fall of 1920 Mr. Sherman made a 
legislative district survey of the state. 
This work occupied three months. Every 
district was visited and Mr. Sherman 
covered more than 7,000 miles in auto 
travel in so doing.’ 

That the winning of the compensation 
insurance battle does not mean that the 
war of radicals against the companies is 
over, was impressed upon all present by 
Mr. Sherman. 


Local Agents Meet 


At the meeting of the Minnesota As- 
sociation of Insurance Agents, President 
J. M. Harrison presided. Mr. Harrison 
explained that a resolution was ready 
for presentation relative to formation 
of an automobile mutual insurance or- 
ganization by the Minneapolis Automo- 
bile Club; that the executive committee 


of the club was about to meet and it 


was desirable to place before it an ex- 
pression of opinion opposing any such 
move. C. H. Hood of Minneapolis then 
presented the following resolution which 
was unanimously adopted: 

“Whereas, in the June number of a 
publication known as ‘Sparks,’ under the 
heading ‘Pickups,’ the following article 
appears: ‘Need for a mutual insurance 
company to care for motor cars and 
motor trucks has been created by the 
recent increase in automobile insurance 
rates. It is asserted by the National 
Automobile Chamber of Commerce that 
loose methods of accepting risks without 
due regard to the moral hazard, and ex- 
cessive overhead expenses, have resulted 
in the imposition of rates from which 
the only relief seems to lie in the fur- 


thering of plans for mutual insurance 
companies, and 
“Whereas, that publication is com- 


monly understood to be the official organ 
of the Minnesota State Automobile As- 
sociation, and 

“Whereas, the statements contained in 
said article are untrue, and as attack on 
the business and the methods of every 
_insurance agent in the state, 

“Now, therefore, be it resolved, by the 
Minnesota Association of Insurance 
Agents, in convention assembled, that we 
protest against the publication referred 
to as an unwarranted, even if not malic- 
ious attack, upon the business of every 
insurance agent who is a member of the 
State Automobile Association, and re- 
quest that officers of the association in 
the same publication disavow any re- 
sponsibility for or sanction of the article 
referred to.” 


President Harrison’s Report 


The report of President J. M. Harri- 
son showed the association to be more 
than making good in holding its mem- 
bership. There are 440 members at this 
time—165 in Minneapolis, 100 in St. Paul, 
14 in Duluth, and 154 outside the three 
large cities of the state. Mr. Harrison 
made but two recommedations; first, that 
the cooperative plan with the federation 
be approved; second, that Class 1 dues 
be increased from $5 to $7.50 as $5 per 
member now has to be sent to the Na- 
tional association. 

The executive committee’s recommen- 
dation on changes in by-laws to con- 
form with the new program of coopera- 
tion with the Insurance Federation was 
presented by John Hoppin of Minneapo- 
lis. The merger program as presented 
by the joint committee would overcome 
the periods of inactivity which indi- 
vidual organizations are apt to suffer. 
It is all too common to have spasms of 
enthusiasm followed by a going to sleep. 
There has also always been a shortage 
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PEACE STRONGLY URGED 
BY MANAGER SHELDON 





Declares Western Union 
Western Insurance Bureau 


Should Not Be Antagonists 


and 


NEED FOR MUTUAL EFFORT 





Some Revision of Joint Conference 
Agreement Should Be Made in 
Interest of Harmony 


Considerable interest has been taken 
by company managers and officials, be- 
longing to the Western Union and 
Western Insurance Bureau in the com- 
munication of Western Manager Charles 
E. Sheldon of the American. Mr. Shel- 
don is one of the bell weathers of the 
bureau. He has been in it since the 
start. It was largely through Mr. Shel- 
don’s influence that the joint confer- 
ence agreement was established. In 
fact, he undoubtedly made the first sug- 
gestion that led to the present agrce- 
ment. What he has to say on the 
present relations between the two or- 
ganizations, therefore, is of more than 


usually interest. Mr. Sheldon says in 
his communication: 


I have been appealed to by an official 
of a Union company, having a notable 
record in the territory under the juris- 
diction of the joint conference agree- 
ment and whose interests are second to 
none, for an expression of my views 
respecting the present .controversy in 
which our organizations have become 
involved and. which it is alleged is 
chargeable to differences of opinion as 
to the so-called “Bank Agencies.” I 
have heretofore refrained from any pub- 
lic utterance on the subject, feeling that 
the, good sense of our membership 
coupled with the seriousness of the re- 
cent and unjustifiable but influential at- 
tack upon the stock fire insurance com- 
panies should and would find a way to 
heal our differences and enable us to 
present a united front, when as now, 


public interest has been prominently 
directed in an unfair and dangerous 
manner towards the conduct of our 
business, 


This general situation, which is the 
cause of so much anxiety, together with 
the suggestion from a personal and busi- 
ness friend for whose judgment and 
ability I have profound respect and ad- 
miration, has moved me to indite this 
letter to my associates of the Union 
and Western Insurance Bureau, with 
most of whom I have enjoyed pleasant 
business relations extending over many 
years, 

Committees in a Deadlock 


The present apparent deadlock be- 
tween the governing committee and the 
executive committee and their mutual 
acceptance of the settlement of the 
questions involved by the proposed abro- 
gation of the joint conference agree- 
ment, has created a situation making it 
impossible for either committee to put 
forward any recommendations for com- 
promise or further conferences. This is 
an added reason why there should be 
voiced some individual sentiment for the 
continuance of our co-operative methods. 
I hope it may not seem inappropriate nor 
presumptuous that one who was in at 
the inception of the conference agree- 
ment should attempt a reconcilement of 
the disturbed influences. 

It would have been my pleasure and 
good fortune to have been able to advise 
with my associates in the Union and 
the Western Insurance Bureau as to my 
contemplated action and to nave sub- 
mitted this letter for their inspection be- 
fore sending it out, but obviously this 
could not be, and therefore it should be 
clearly understood that this is an inde- 
pendent and purely personal expression 
and in no sense official or in any way 
as representing the Bureau thought, for 
it would not meet with the approval at 
this time of many of my Bureau asso- 
ciates, 


Bank Agency Question 
Some three years ago, this “Bank 





Agency” question was referred for con- 





sideration and recommendations to a 
sub-committee composed of C. R. Street 
and myself. In October, 1918, we had 
practically agreed upon a tentative or 
experimental solution, and under date of 
Oct. 3, 1918, Mr. Street wrote me he 
was “personally willing to give it a trial 
because it certainly will not be any 
worse than what we have now. If the bank 
or joint office agency proposition can be 
straightened out, am sure the commit- 
tee will approve the rest of it for a 
year’s trial at least.” 

Unfortunately the committees which 
had jurisdiction did not act and the mat- 
ter was dropped until March, 1919, when 
it was brought up again by the govern- 
ing committee of the Union through Mr. 
Street but possibly because of the 
changed personnel of the committee fur- 
ther restrictive and impossible condi- 
tions were demanded of the Bureau, and 
so things have drifted until the present 
time, becoming an unnecessary but ever 
present source of irritation. 

The crux of the whole matter is the 
desire of Union companies to protect 
their bank agencies, and the correspond- 
ing wish on the part of Bureau com- 
panies that their clear agencies should 
be preserved, 


Mixed Agencies 


It was the mind of the original con- 
ference committee that the number of 
mixed agencies should be kept at a mini- 
mum, or entirely disappear. The prin- 


ciple of the segregation of the two 
classes of companies was clearly ac- 
cepted. Our troubles have increased 


because this principle has not been re- 
spected. Whether it should not be per- 
missible for the two classes of companies 
to be domiciled in the same office but 
with different agents having no common 
business interests is a mooted question. 
Personally I have always held that 
where such a condition existed the com- 
missions allowed by all companies should 
be uniform. It is a notable fact that 
notwithstanding the emphasis placed on 
the “Bank Agency” question, there has 
been but an infrequent specific complaint 
of bad faith. Surely with this record 
there should be some “golden mean” of 
adjustment. The absence of specific 
complaints does not extend, however, 
to the matters of “sales,” “mergers” and 
reinsurances, where dilatory action and 
unfair practices have been too frequently 
encountered, 


Quotes from an Editorial 


And just here may I refer to an edi- 
torial from an insurance journal which 
is so sensible as to merit consideration: 
“It is highly desirable that some satis- 
factory solution of the problem be 
reached which will permit the continu- 
ance of the co-operation agreement. 
Whatever may be said against the plan, 
it has done much for the business in 
the West. A great many things have 
been accomplished which would have 
been impossible under old conditions. 
Working together against their com- 
mon enemies, instead of fighting each 
other, the two classes of companies have 
settled many internal and external prob- 
lems and have escaped much hostile leg- 
islation which was encouraged by the 
former antagonisms. There has been 
friction and misunderstanding, of course, 
but that was inevitable, human nature 
and competition being what they are. 
But the advantages far outweigh the 
disadvantages, and it would be a back- 
ward movement to return to the old 
system of active antagonism and in- 
ternal strife.” In the case of “sales” or 
“mergers” some further restraint might 
be wise, such as deferring approval o: 
the ratification of classification for a 
period—six months or even’ a year—in 
order to test out the good faith of the 
transaction. 





Conference Committee Unwieldy 


May I venture to say that I believe the 
conference committee as now consti- 
tuted is an unwieldy body and that the 
changing personnel of the Union mem- 
bership hinders its’ efficiency. The 
smaller committee which originally was 
appointed and whose membership was 
not often changed operated satisfac- 
torily and in a spirit of harmony. 

This raises the question if it may not 
be wise at this time to undertake a 
general revision of the agreement and 
the rulings of the conference commit- 
tee. The experiences of nine years 
should be worth something in such a 
case. I am convinced that the great 
majority of the membership of the joint 
association do not favor its dissolution. 
In my home town, an impulsive citizen 
precipitated a division which resulted in 
the election by a one-third vote of our 
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MICHIGAN AGENTS IN 
ANNUAL MEETING 


President C. G. Watkins Arranged 
Most Interesting Program at 
Grand Rapids 


MANY SPLENDID TALKS 


State Association Took a Sharp Crack 
at the Brokerage Departments 
Maintainted by Companies 





GRAND RAPIDS, Mich., July 27.— 
Michigan local agents have convened 
here during last two days for the 
twenty-third annual meeting of the 
Michigan Association of Insurance 
Agents. The convention which is clos- 
ing today has been largely devoted to 
a discussion of ways and means of 
keeping up the premium income 
through the sale of fire and casualty 
side lines. In arranging the program 
President Charles G. Watkins of 
Grand Rapids was influenced by the 
knowledge that most agencies will 
suffer a loss in regular fire premiums 
this year, that there can be no im- 
provement until general business gets 
on the upgrade again, and that in the 
meantime local agents must make an 





Cc. G. WATKINS 


President Michigan Association of Insur- 
ance Agents 


active campaign with the various side 
lines in order to keep the agency fig- 
ures out of the red ink column. 


Warm Weather a Handicap 


The first session was called to order 
on Tuesday afternoon. The attendance 
was not large, due principally to the 
excessively warm weather. There was 
a generous sprinkling of fieldmen in 
evidence, and a number of company 
officials were on hand. Grand Rapids 
agents turned out en masse and were 
easily identified because of their 
bright red badges. 

Leo K. Hennes of Detroit, secretary- 
treasurer, got the meeting started by 
reading the minutes of last year’s 
meeting held at Kalamazoo. There 
followed the reports of the four 
major committees. Clyde B. Smith of 
Lansing, chairman of the membership 
committee made a suggestion that was 
favorably received, it being that in 
the future the state be divided into 
six sections for the purpose of getting 
new members and that one man in 
each section be held responsible for 
the results in his territory. The Michi- 





ROYAL’S NEW MANAGER 





GEORGE CHAPPELL RETIRING 





J. J. Atkinson, Deputy Manager, Is 
Promoted to the Chief Position 
at Head Office 





Word has been received by Manager 
Geo. W. Law of the western depart- 
ment of the Royal, that George Chap- 
pell, general manager at the home office, 
will retire on July 31 and be succeeded 
by J. J. Atkinson, now the deputy gen- 
eral manager. Mr. Chappell has been 
with the Royal for 25 years in various 
capacities. He is largely responsible 
for the expansion and growth of the 
company within recent years. It was 
under his regime that the deal was 
completed for the purchase of the stock 
of the Liverpool & London & Globe. 
He is a man of broad vision, of great 
sagacity and reflects the spirit of the 
Royal in everything he does. Dealing 
with world-wide problems, Mr. Chap- 
pell has gained a catholicity of view 
that has often been demonstrated. He 
has made numerous trips to the United 
States and has impressed everyone with 


his great ability. Mr. Atkinson is a 
worthy successor to the important 
office. He is one of the Royal’s stead- 


fast officials. 

Mr. Chappell’s resignation was due 
largely to the fact that he has been in 
ill health for some time. 








gan association now has membership 
of 216, this being a gain of 12 over 
last year. 

In his report Mr. Hennes explained 
the present status of the organization, 
which is satisfactory in every particu- 
lar. 

Oppose Brokerage Departments 


Toward the close of the first ses- 
sion a number of agents took occa- 
sion to state that they are opposed to 
and out of sympathy with the broker- 
age departments that have been es- 
tablished by a number of companies. 
They declared that these departments 
constitute a growing menace to local 
agents and the American agency sys- 
tem. 

George W. Cleveland, of Detroit, 
manager of the Michigan Inspection 
Bureau was the only speaker listed 
on the program for the first session. 
He talked on “The Relation Between 
the Michigan Inspection Bureau and 
the Local Agent.” He explained the 
work of the bureau, and the assistance 
that it stands ready to render to 
agents for the asking. 


Banquet Was Held 


In the evening there was a banquet 
at the Grand View Auto Club at 
Plainfield, about 10 miles from Grand 
Rapids. The affair was given by the 
Peninsular Fire of Grand Rapids to 
all attending the convention. Dele- 
gates made the trip in automobiles. 
President Watkins presided. The 
principal address was made by J. A. 
Giberson, Alton, Ill, president of the 
Illinois Association of Insurance 
Agents. He outlined the aims and 
purposes of the National association. 
Talks were also made by Colon C. 
Lillie, president of the Peninsular 
Fire, and other company officials. 


Wednesday’s Program 


On Wednesday morning W. B. 
Flickinger, assistant western manager 
of the North America spoke on “Fire 
insurance side lines,’ and Donald M. 
Wood of the Chicago local agency of 
Childs, Young & Wood discussed 
“Casualty side lines.” Royal A. Buck- 
man of Chicago, manager of the auto- 
mobile department of the Royal 
topped off the morning meeting with 
his talk on “Automobile insurance.” 
On Wednesday afternoon George E. 
Turner of Chicago, manager of the 
Casualty Information Clearing House, 





OVERINSURANCE FOUND 


AUTO THEFTS UP TO COMPANY 





Kansas Prosecutor Holds the Insurance 
Company Responsible for In- 
crease in Thefts 





KANSAS CITY, MO., July 26.—In- 
terest in auto theft insurance has been 
greatly augmented this last week by the 
confessions of L. E. Trout, in which he 
has stated that he has been acting in 
collusion with the owners of the cars, 
in order that they might get the insur- 
ance money. There are twenty-five cars 
listed with the police that he claims 
were disposed of in this manner. ‘Trout 
himself made the arrangements with 
the owners, according to his story, and 
one of his confederates would go get 
the car, take it to one of the garages 
operated by the gang, and after chang- 
ing the numbers and other means of 
identification would dispose of it. The 
gang in most cases would be allowed 
to retain the whole of the sales price, 
and the former owner would be well 
repaid by the money he got from the 
insurance company. 

The chief of police pointed out in 
June that there would be no great de- 
crease in the number of automobiles 
disappearing, so long as the companies 
persisted in overinsuring them. Men 
who have never been investigated as to 
their moral standing are allowed to take 
out more insurance than the car is 
worth. Prosecutor Cameron Orr stated 
that he was of the opinion that the 
companies were largely to blame for 
making it a money making proposition 
for a man to have his car stolen. 

The prosecutor further claims that 
the companies themselves are about the 
only persons interested that are not 
doing their part in stopping the thiev- 
ery. He pointed out the record of 
arrests, and prosecutions in Kansas 
City, and the recoveries that have been 
made. Kansas City’s record from Feb- 
ruary 1st to July 1st showed a decrease 
from 681 to 585, and that the recoveries 
had increased from 295 to 361. The 
proportion of recoveries in 1921 is 61.7 
percent, as against 43.3 percent last 
year. With the police and the prose- 
cutor and the Law Enforcement Asso- 
ciation all making such a good showing, 
the leaders in these departments are 
puzzled to figure out why the companies 
insist on paving a premium on having 
the cars stolen. 








presented his views on “Mutual and 
reciprocal competition.” 

: Buenemann, assistant manager 
of the Western Adjustment at Chi- 
cago, was the last regular speaker, 
having as his topic “Use and occu- 
pancy insurance, forms and adjust- 
ments.” In addition to the regular 
speakers there were other company 
officials in attendance including 
Charles E. Sheldon, manager Ameri- 
can; W. P. Robertson, manager Liv- 
erpool & London & Globe; A. F. 
Powrie, assistant manager Fire Asso- 
ciation; W. T. Benallack, general 
agent Michigan Fire & Marine; J. 
Victor Barry, assistant secretary Met- 
ropolitan Life. ' 


Not Capital of Concord 


The Capital Fire of Concord, N. H., 
desires The National Underwriter to 
say that it is not involved in the North 
Carolina loss over which the insurance 
commissioner issued a statement warn- 
ing the people against dealing with 
unlicensed companies. The Capital Fire 
was mentioned. It undoubtedly, was 
the Capital Fire of Sacramento, Cal. 
President Charles L. Jackman of the 
Capital of Concord states that it writes 
no business aside from reinsurance in 
states where it is not legally admitted. 
It has had a number of unpleasant ex- 
periences on account of it being con- 
fused with another corporation of sim- 
ilar name, 





EASTERN OFFICIALS 
WATCHING THE WES, 





One Union Company Executiy 
Declares He Would Wel. 
come a Break 


SITUATION IS REVIEWE)p 


Most Offices Hope That the Differenca 
Can Be Amicably Settled and 
Peace Restored 


NEW YORK, July 25.—Company 
executives at this city are being kep: 
well informed by their managers as t 
the progress of the controversy be. 
tween the Western Union and Wester 
Insurance Bureau, the seriousness of 
which they do not attempt to minimize 
One prominent company head has writ 
ten his special agency staff in the terri. 
tory to make a special survey of the 
situation, and after conferring with the 
principal local agents to express fully 
his views as to what effect a break be. 
tween the two organizations might 
have upon: first, the business generally 
and second upon the interests of the 
particular office by which he is en. 
ployed. 

Stand of the Field Men 


_ The stand of the Illinois field clubs 
in pleading for a continuance of the 
present relations between the two great 
governing bodies of the west, is noted, 
but there is a feeling in certain direc. 
tions that the special agents, like the 
majority of mortals, were influenced in 
their views by their desire to follow the 
line of least resistance, and an appre. 
ciation of the fact that if a break came 
between the Union and the Bureau, the 
lot of the field man, for a time at least, 
would be a highly strenuous one. 

Discussing the general subject witha 
representative of Tue NATIonAL Unor- 
WRITER, an executive of a leading Union 
company office said: 


Would Welcome a Break 


“Frankly, while I have been mulling 
over the matter for weeks, and have 
endeavored to study it from every angle, 
I haven't yet been able to make up my 
mind as to whether Union companies 
would be advantaged by cutting loose 
from the Bureau offices and pursuing 3 
wholly independent course or not; but 
my growing conviction is that they 
would. The association between the two 
classes of companies has not served to 
reduce the expense of doing business in 
the slightest. If the Bureau members 
are sincere in their desire to curtail 
costs why do they not reduce commis- 
sions to agents, in accord with the 
Union scale? The crux of the whole 
trouble between the two classes of com- 
panies lies in the added commission of 
5 percent paid by the Bureau offices 
upon mercantile risks and their contents 
and some other classes. If this funda- 
mental cause of friction were removed 
the bank agency question would easily 
be adjusted. The latter problem has 
been before the Union for at least five 
years, and is simply seized upon this 
time as an excuse for forcing the 
broader issue between the two orgatl- 
zations, 


Says Bureau Is Not Fair 


The Bureau has not played entirely 
fair in its relations with the Union 
Complaints made by the latter body have 
been sidetracked, the excuse of the Bu- 
reau officials being that the members 
particularly complained of have not beet 
accustomed to discipline and that if the 
enforcement of penalties were attempted 
the offices complained of would likely 
withdraw from the organization alto- 
gether, and by pursuing an independent 
line of action create a condition far 
greater than that resulting from the 
violation. 


(CONTINUED ON PAGE 8) 
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OQOuick Action 


DEPENDABLE INSURANCE 





Everybody, everywhere ap- 
preciates quick action these 
days, especially in the ad- 
justment and settlement of 
claims. 


This company has built up 
a special claim service de- 
partment which has kept 
pace with the times. 


Every loss is investigated 
and paid without the usual 
delay, argument and red 
tape. 


Write today for more in- 
formation. Now operating 
in Illinois, Indiana, Iowa, 


Michigan, Minnesota and 
Ohio. 





Michigan Automobile 


Insurance Company 
Grand Rapids, Michigan 


SURO AHAROUU LALLA EUNANN AANA UNA NAAENKce 


Capital, $250,000.00, fully paid in 





























MAKES INVESTIGATION 
TO COVER TOBACCO DISEASE 


Hartford Fire Crop Department May 
Insure Against “Wildfire” for 
Coming Season 


HARTFORD, CONN., July 26.— 
With a view of insuring tobacco against 
“wildfire” if possible by next year, the 
rain and crop department of the Hart- 
ford Fire is making a careful study of 
the tobacco disease in the Connecticut 
valley in order to reach a sound policy 
basis. The disease has thus far proved 
freakish in its behavior in southern 
states and capable of tremendous dam- 
age, so that the decision to include it 
among insurance risks has to be taken 
with care. 

The work of the tobacco experts at 
the new tobacco experiment sub-station 
in Windsor, Conn., is being watched 
for information which will show the 
fundamental modes of behavior of the 
disease. Tobacco is in a class by itself 
as a crop and is not included in the 
general crop insurance policy which the 
company issues. It can be insured 
against hail under a hail insurance pol- 
icy. 

The reason that tobacco has not been 
included in the list of crops insured 
against a damage until marketed is be- 
cause so many things can happen to 
tobacco and its price is so uncertain at 


pany has no standards to be guided by. 
But the case of “wildfire” is different 
and can be treated like hail, if at least 
the laws governing its behavior, fre- 
quency and destructiveness can be dis- 
covered. As in the case of hail, the in- 
surance company is willing to assume a 
risk but it must have some facts on 
which to base its rates for taking the 
risk. 


EASTERN OFFICIALS 


WATCHING THE WEST 


(CONTINUED FROM PAGE 6) 


“Although the Bureau companies write 
but 24 percent of the total business of 
the western field they have been given 
a fifty-fifty representation on the con- 
ference and other important joint com- 
mittees, thereby evidencing the willing- 
ness of the Union offices to more than 
play fair in their dealings with their 
competitors. In my opinion the most 
serious result of a severance of relations 
between the Bureau and the Union 
would be the danger of companies writ- 
ing independent forms. Under the plan 
of co-operation we have secured a large 
measure of uniformity in this respect. 
Candidly, I think it is about the only 
advantage that the Union offices se- 
sured from the connection. It is a sub- 
stantial one, and one that would work 
great hardship upon the business gener- 
ally if it were allowed to lapse. In the 
mad struggle for income that now ob- 
tains, risks would be written upon forms 
submitted by many local agents; the 
non-concurrency of which would lead to 
endless trouble in the event of loss 
claims.” 

Hope for Peace 


It is undeniably true that Union offices 
in this city are supporting their organi- 
zation in its attitude and are willing to 
take their chances of a complete break 
between the two bodies should a com- 
promise prove impracticable. Their hope 
is, however, that a split may be avoided, 
and a means found for continued co-op- 
eration, for they are not unmindful of 
the fact that political capital might be 
made over a struggle; anti-corporation 
legislators always being on the lookout 
for a chance to attack powerful intere- 
sts, and to advocate mutual or even 
state insurance, as against that offered 
by the stock institutions. It is said 
that negotiations now under way will 
likely lead to a harmonious outcome. 


Sparks driven by a rapidly revolving 
wheel are believed to have been re- 
sponsible for the $10,000 blaze which 
for a time threatened destruction of 
the entire $500,000 plant of the West- 
ern Papermakers Chemical company at 
Kalamazoo, Mich., July 23, 
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ARRANGE FOR’ RALLY 
FIRE MARSHALS’ COMMITTEEs 
President J. A. Tracy Announces Per. 


sonnel in Connection With 
Convention Plans 





DES MOINES, IA., July 26—Com- 
mittees which will take charge of the 
annual convention of state fire marshals 
at Chattanooga, Sept. 22-24, have been 
named by J. A. Tracy of Iowa, presi- 
dent of the national association. The 
executive committee, with the addition 
of two members to fill vacancies, now 
stands as follows: J. A. Tracy, Des 
Moines; L. T. Hussey, Topeka; W. N, 
Van Camp, Pierre; Homer Rutledge, 
Lansing; J. A. Steltenkamp, Frankfort, 

The other committees are as follows: 

To co-operate with National Board— 
J, A. Tracy, W. N. Van Camp, L. T. Hus. 
sey. Homer Rutledge. 

To co-operate with national govern- 
ment—J. A. Tracy, H. A. Dykeman, Co- 


lumbus; Joseph H. Brown, Montpelier, 
Vt.: L. T. Hussey, Topeka; George §, 
Watson, Washington, D. C. 

Publicity and education—Ralph bf, 
Richman, Cincinnati; John H. Plunket, 
Boston; Joseph Button, Richmond; 
Thomas W. Egans, Hartford; Platt 
Whitman, Madison, Wis. 

State building code—H. A. Dykeman, 


Columbus; T, M. Henry, Jackson, Miss,; 
Conrad Lecoq, New Orleans; T. F. Baker, 
Little Rock, Ark.; H. Stanley Ellis, Long 
Calif. 

Membership—J. Bart Foster, Oklahoma 
City; Stacy W. Wade, Raleigh, N. C,; 
Harrisburg, Pa.; W. J. 


| Williams, Montgomery, Ala.; R, S. Men- 


trum, Helena, Mont. 

Standard equipment—George C. Neal, 
Boston; Paul Mason, Cincinnati; W. R. 
Joyner, Atlanta, Ga.; Albert Herring, 
Murphysboro, Ill. 

Constitution and by-laws—W. N. Van 
Camp; E. P. Heaton, Toronto; J. A 


| Tracy, Homer Rutledge and L, T. Hussey. 


Canadian committee—E. P. Heaton, 
Toronto; W. M. Sellers, Edmonton; A. E. 
Fisher, Regina; H. C. Garrett, Victoria; 


Charles Heath, Winnipeg; J. Rud- 
land, Halifax; E. H. Beer, Charlotte- 


' town; J. G. Smith, Ottawa; J. A. Thomas, 





ing 


Vancouver. 

Legislation—Homer Rutledge; Frank 
R. Morgaridge; W. E. Haines, Leroy, 0.; 
3ruce T. Bullion, Little Rock; Newman 
T. Miller, Indianapolis. 


Interest in Marine Hearings 


NEW YORK, July 26.—How much was 
accomplished by American marine un- 
derwriters in having the government 
establish a satisfactory load line, hear- 
ings upon which subject were held in 
Washington last week, remains to be 
seen. Both marine underwriters and 
shipowners were well represented at the 
committee hearing. S. D. McComb, rep- 
resenting several marine insurance com- 
panies, spoke for the bill, pointing vut 
beneficial results in other countries. W. 
D. Winter, vice-president of the Atlantic 
Mutual, indorsed the views expressed by 
Mr. McComb, saying that frequently mas- 
ters and crews, especially those of lim- 
ited experience, do not know the proper 
degree to which a vessel can be loaded 
safely. A. S. Jones, of Crowell & Thur- 
low, opposed the measure as restricting 
the ability of the American merchant 
marine to compete with foreign ships. 
G. C. Morris of the North America sup- 
ported the bill. 

Andrew Furuseth, president of the 


‘International Seamen’s Union, said that 


the seamen have often passed resolutions 
favoring the loadline principle, but he 
opposed the present bill as approximat- 
the present British regulations, 
which he said are objectionable. Pa 

Harvey Goulder, of the Lake Carriers 
Association, expressed support of € 
general principle but not the presen 
bill. 


Clarke Returns to New York 


NEW YORK, July 27.—After — 
months’ stay at the head offices of t “ 
Union Indemnity of New Orleans, Hent’ 
D. Clarke has returned to his former Lo 
sition in this city as manager of t 


n 
plate glass division of the Great Easter 
department of the Union. 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 








Business from Outdoor Exhibitors 


Many local agents are soliciting com- 
pensation and liability insurance from 
promoters of outdoor exhibitions of 
various kinds. County fairs, chautau- 
quas and so on are being held. This is 
a good time to solicit this business. In 
almost all states concerns of this kind 
come under the compensation law. At 
least they are in the market for public 
liability insurance. Public insurance is 
essential in case of all these exhibitors. 


They are catering to a large number of 
people. There is always danger of some 
one getting injured. There is no better 
class of people to solicit than these. 
Then again, local agents can canvass 
these exhibitors for rain insurance. 
There has been a vast amount of rain 
insurance written during this season. 
Local agents should take advantage of 
these seasonal risks and go after them. 
Take advantage of the opportunity. 


Agents More Optimistic 


AGENTs as a class are exhibiting a 
more optimistic attitude toward the fu- 
ture. When prices commenced to drop 
last fall, when manufacturing slowed 
up and retailers and wholesalers re- 
duced stocks, the local agent was in a 
rather dark mood. Lines were can- 
celled, new business was hard to get 
and the local agent had a hard time of 
it. These conditions continued for sev- 
eral months, and to a certain extent 
prevail today. But local agents are 
gradually coming to see that they have 
passed through the worst period, that 
business has been shaken down to a 
safe level, and that the period of read- 
justment has just about passed. There 
was naturally much confusion and dis- 
appointment when agents were unable 
to keep up their big premium incomes, 
and when much of the business written 
during the war went off the books. Now 
agents are realizing that the flush times 
have gone for good and that it is neces- 
sary to get down to bed rock. 

There are a few encouraging signs. 
Manufacturing generally is beginning to 
show signs of new life. Two of the 
major industries of the country—the 
automobile business and the clothing 
bnsiness—are showing marked signs of 
improvement. Other important manu- 
facturing industries are reporting 
heavier orders. All along the line there 
seems to be a trade revival, and if only 
slight it is significant. 

Perhaps it will be some time before 
this will be generally felt by insurance 


men. Many insurers do not immedi- 
ately adjust their insurance lines with 
every shift in trade. It is certainly true 
that many important institutions carried 
large lines of insurance from six to 
eight months after the need for this 
coverage had passed. The readjust- 
ment in insurance coverage is usually 
made semi-annually, or when inventory 
is made, or at annual statement time. 
Concerns that were in a prosperous 
condition did not reduce their insurance 
until a statement of inventory showed 
the necessity for it. 

On the other hand, assureds are 
quicker to increase their lines with the 
creation of larger values, owing to the 
fact that where insurance in an amount 
insufficient to meet the requirements of 
the coinsurance clause is carried there 
is always a loss to the insured. Large 
concerns have long ago learned to in- 
crease the amount of insurance carried 
as values are added to. The necessity 
for a sufficient amount of insurance 
where the coinsurance clause is used 
has been repeatedly explained to policy- 
holders, with the result that keen busi- 
ness men are alive to the situation, and 
ask for increased amounts when there 
is a larger insurable value on hand. As 
a consequence, as business improves, as 
factories produce more and as jobbers, 
wholesalers and retailers have more on 
their shelves, there will be a steadily in- 
creasing demand for greater coverage 
from local agents. At any rate the out- 
look is more encouraging. 


Danger of Self- Insurance 


THE recent decision of the city of St. 
Paul to carry its own insurance on city 
buildings is made the text of an editorial 
in a recent issue of the St. Paul “Dis- 
patch,” condemning the action as taking 
an unnecessary risk and setting a dan- 
gerous precedent. The editorial offers 


some suggestions which might be of 
decided value in other municipalities 
where similar propositions are under 
consideration. It says in part: 

If the city hall court house should 
burn, for example, the loss might be 
$2,000,000. A bond issue to that amount 
would cost $100,000 a year to extinguish 





the principal, plus $100,000 a year for 
interest, or a total of $200,000 a year, 
for twenty years, which wouki equal 
about one mill in taxation. The ques- 
tion for the council to consider is the 
fair price to pay for being spared that 
risk. If there is one chance in 1,000 of 
such a fire, the net cost of the risk is 
$2,000. If $2,000 were the premium— 
merely for the sake of illustration—it 
would be an infinitesimal addition to 
taxation. 

The proposal to turn into a sinking 





ae 
fund an amount equal to insurance pre. 
miums is not worth consideration, jg 
$10,000 a year, for example, were placeg 
in such a fund, it would take more thap 
100 years, with interest included, tg 
accumulate enough to meet a $2,000,009 
loss. If such a fire should occur within 
a few years, the amount in the sinking 
fund would be of no consequence, 
There is also the strong possibility 
that some subsequent city council woulg 
be tempted to use the sinking fund fop 
other purposes. 
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This masterpiece of correspondence ! last week. She succeeds J. Bart Fos. 


recently came to the desk of the auto- 
mobile division of the Michigan De- 
partment of State: 
“Automobeal department, lansing, Mich. 

license no. hase bin fined for speeding 
and still runs his carr at a rate of 35 
millse and our in the city I think it is 
about time his licens is taken from him 
be fore he kills some one ther is talk of 
resting him a gain but dont dew him no 
good the mare of shelby had him pulled 
once the onley way to stop him is to 
take away his licens you write mr 
arthur hunter shelby justice of the peace 
he can tell you a bout it i dont wish 
my name mention unless it has to be 
but a dont think he ought ti be alour 
to drive a carr. 

“yours resp” 


W. J. Sonnen of Chicago, superinten- 
dent of the improved risk department 
of the St. Paul Fire & Marine, and Mrs. 
Sonnen, have announced the engage- 
ment of their daughter, Miss Helen 
Sonnen, to Robert Hensley Smith of 
Chicago, who is connected with a New 
York wholesale grocery house. Helen 
Sonnen is well known to the insurance 
men who come in contact with her 
father’s office, as she is his secretary 
and looks after the details of the office. 
Her work is most intelligently and effi- 
ciently done. She is a graduate of 
Northwestern University. Helen Son- 
nen is a young woman of many charms 
of character and _ personality. The 
wedding will not take place until fall. 


L. C. Hilgemann, special agent of the 
Springfield Fire & Marine, Milwaukee, 
encountered an unusual opportunity on 
Sunday evening to prove his mettle as a 
fire preventionist. As he was bowling 
along homeward, he suddenly espied an 
automobile on fire at the roadside. It 
was the property of A. Goldstine, prom- 
inent Milwaukee business man and 
member of the wholesale dry goods 
firm of Landauer & Co. Mr. Hilge- 
mann, in practicing what he preaches, 
always carries a Pyrene extinguisher in 
his car. He promptly put out the fire 
with it, leaving the loss negligible. The 
incident was observed by a large num- 
ber of automobilists who were on the 
road and who gathered around to see 
the excitement, and Mr. Hilkemann 
took the occasion to impress on them 
the advantages of carrying “fire protec- 
tion” with automobiles. 

J. W. Lancaster, one of the best- 
known members of the forces of the 
Wisconsin Inspection Bureau, Milwau- 
kee, and widely known in fire circles in 
Wisconsin, Illinois and _ neighboring 
states, died at his home in Milwaukee 
July 23. Mr. Lancaster served the in- 
spection bureau through four adminis- 
trations and held a number of different 
important positions. He was the vet- 
eran rater of the bureau at the time ot 
his death. Officials of the bureau ex- 
pressed keen regret at the loss of Mr. 
Lancaster. es 


Mrs. Nola Stokes Landers of Okla- 
homa City, 23 years old, is the first 
woman in the United States to act as 
assistant state fire marshal, the second 
to receive a permanent appointment to 
this office and is the youngest person in 
the United States to hold such a posi- 
tion, officials in the office of the Okla- 
homa fire marshal believe. Appoint- 





ter, who became secretary of the Okla. 
homa state insurance board. 


Charles B. Robb, special agent for 
the Springfield Fire and Marine, died 
in Richmond, Va., July 23, following an 
illness of several weeks due to heart 
trouble. Herbert C. Taylor, Virginia 
state agent for the Franklin, was beside 
his bed when the end came. Mr. Robb 
was greatly beloved by his fellow field. 
men and practically all of them volun. 
teered for service at his bedside during 
his illness. Mr. Robb was a native of 
Charleston, S. C. He gained his early 
insurance experience in the office of 
Seibels Bruce & Co. in Columbia, tray. 
eling Virginia and North Carolina 
for this agency for several years, prior 
to going with the Springfield two and 
a half years ago. He covered the same 
territory for the Springfield as he did 
for the Columbia agency. A faithful 
and tireless worker, he is believed to 
have overtaxed his strength in serving 
his company. He was stricken ill early 
this month soon after adjusting a loss 
in Roanoke. 

A. W. Briscoe, insurance commis- 
sioner of Alabama, is a candidate for 
the position of manager of the insur- 
ance department of the Chamber of 
Commerce of the United States to suc- 
ceed M. B. Trezevant, who recently 
resigned. 


President Thomas A. Lawler of the 
Columbian National Fire of Lansing, 
Mich., is on a trip through the west 
visiting the more important agencies. 
Mr. Lawler will go as far as Denver 
and may decide to make a trip through 
the Pacific coast field. He is getting in 
touch with business conditions and 
stimulating business. 


Members of the Illinois Association 
of Insurance Agents who attend the 
meetings of that organization will re- 
call with pleasure a very faithful at- 
tendant, N. M. Campbell, local agent at 
Bloomington, who is now past three 
score years and ten. Mr. Campbell has 
not missed a meeting for years. He 
had the misfortune a few days ago to 
fall from an apple tree while cutting 
out some dead limbs. The limb on 
which he stook snapped unexpectedly 
and he fell about 15 feet, lighting on his 
head and left shoulder. He dislocated 
his shoulder and injured himseff in- 
ternally. At the present time he 3s 
practically helpless. 


Edward E. Miller, state treasurer of 
Illinois, whose revelations in regard to 
the conduct of the treasurer’s office un 
der previous administrations resulted in 
the indictment of Governor Small and 
Lieutenant Governor Sterling of_ Ill 
nois, was a local agent at East St. Louis 
prior to his election to that office last 
fall. Both of the indicted officials held 
the state treasurer’s office under former 
administrations and the indictments 
charge irregularities in the handling 0 
state funds. 


A. C. Meeker, one of the agency st 
perintendents of the Concordia Fire 
Milwaukee, surprised his co-workers at 
the home office last Friday by coming 
in for a brief call. Mr. Meeker natuf- 
ally received a great welcome. 1S 
was his initial appearance at the office 
since his accident in May, when he 


ment of Mrs. Landers was announced | suffered a fracture in the spine am 
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NEW YORK BRANCH 
Executive Office—Washington Park, Newark, N. J. Insurance Exchange Bldg. 444 California St. 


Spasmodic, uncertain, at times gently 
fanning the earth and again a twist- 
ing, howling Goliath sparing nothing 
in its wake, the wind looms as an 
ever present hazard. 


Uncertain is the wind, but certain is 
the security of that company with 
a name known ‘Round the World’. 


Seventy years of honorable American 


Service by the L& L &G have built 


a prestige which guarantees the sta- ° 


bility of the Star of America. 


G1nes Co liiiaiioa 


CHICAGO BRANCH SAN FRANCISCO BRANCH 





UNCERTAIN IS THE WIND 





NEW ORLEANS BRANCH 


Cor. Carondelet and Common Sts. 
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ASSETS 
Bank Stocks and United 


States Government 


ich, gates . $324,987.71 
Preferred Stocks and 

Notes...... dae 10,903.21 
Cash in Banks and Office 69,573.19 

Premiums in Course of 
Collection.......... 14,094.22 
Accrued Interest... .. . 1,404.08 
$420.962.41 





M. S. CREMER, President 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
Forty-Fifth Annual Statement December 31, 1920 


Losses in Process of 
Adjustment..... ..$ 5,972.61 
Reinsurance Reserve... 109,009.96 


Reserve for Taxes... .. 3,000.00 
Reserve for other 
Contingencies....... 1,500.00 


Capital. . ..$200,000.00 
Surplus... 


Increase in Reinsurance Reserve, $31,882.30 
Increase in Assets, $50,691.95 


HENRY F. TUERK, Secretary 


LIABILITIES 


101,479.84 301,479.84 
$420,962.41 


Increase in Surplus, $11,430.67 








Assets 
$1,053,550.81 





Policyholders’ Surplus 
$645,906.19 


COUNTY FIRE INSURANCE COMPANY 


OF PHILADELPHIA 


Agents are Desired in Unoccupied Territory. 
MANAGEMENT—MANCHESTER, N. H. 


Liabilities Except Capital 
$407,644.62 


car collision. Mr. Meeker was hurry- 
ing to catch a train in response to a 
call from a sick relative when the acci- 
dent occurred, at midnight. While Mr. 
Meeker is anxious to get back on the 
job, his physicians will not permit this 
for the present. His recovery is con- 
sidered remarkable, however, one of his 
vertebrae suffering a severe fracture. 


Manager Thomas L. Wilson of the 
home office of the Delaware Underwrit- 
ers of Philadelphia is back at his desk 


many other injuries in a taxicab-street | 





he picked up a card containing 
admonition, which the agent thinks is 
particularly adapted to these days of 
the declining market. It is Contained 

in the single word, 





Kwitcherbelliakin | 


| 


The man who once most wisely sajq 
“Be sure you're right, then go aheaq» 
Might well have added this, to-wit’ 
“Be sure you're wrong before yoy 











DIRECTORY OF LOCAL AGENTS 


Taz Nationa, Unprrwriter Recommends the Following as Among the Prominent and Reliable 
Agencies With Good Facilities for Exchange and Outside Business. Advertisements 
of Only First-Class Offices Accepted. 





MINNESOTA 


OHIO 





INNEAPOLIS INSURANCE AGENCY 


All Classes of Insurance 
525 Plymouth Bldg. 


MENNEAPOLIS, MINN. 


| 
E 


DWARD E. SHIPLEY 


. GENERAL INSURANCE 
: General Agents 
United7States wince & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 


CINCINNATI, OHIO 





3 H. WAGNER AG 


ENCY 


Insurance Agents and Adjusters 


529-534 Plymouth Building 


MINNEAPOLIS, MINN. 





CARD INDEX RECORD 
AGENCIES 


FOR 


The Only System that Is Right 


Furnished Complete—Lowest 


Prices 
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Insurance Exchange 


Chicage 


HE O. M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 





We 





in amounts 


HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


to handle all classes of Insuranee 
¢ or small. 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 


are equi: 








LIBERTY ST. 


NEW 


NORTHERN 
INSURANCE COMPANY 


OF 


YORK 


following a long illness. Last Febru- 
ary he was stricken with septic pneu- 
monia and inflammation of the nervous 
system. He has had a long seige. 


A special agent traveling out of 
Kansas City recently visited William 
Jewell College, in Liberty, Mo., where 





I'd like to have a date with you, 


Although we really cantaloupe, 


quit.” 
—L. L. Pickett, Ft. Dodge, 


FRUIT MELANGE 


For figs I do not care; 


We two would make a pair. 
. 


F., New York. 
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MODEL FIREPROOF STRUCTURE 


Chicago fire insurance men _ have 
shown considerable interest in the new 
building erected by the Tribune Com- 
pany just north of the Chicago River. 
The building is of unusual construction, 
being fireproof in every particular, and 
equipped with every conceivable kind 
of fire-fighting device. The structure is 
of skeleton steel and reinforced con- 
crete with tile arch and concrete slab 
floors. The stairs and elevators are in 
fireproof shafts. The plant is sur- 
rounded on all sides by streets and wide 
alleys. The design of the building and 
the arrangement of all apparatus and 
machinery is such as to practically elim- 
inate all possibilities of a fire. Two fire 
pumps have been installed, arranged to 
be interconnected as occasion might 
require. They are operated by an elec- 
tric motor, and take suction from large 
city mains. Each pump delivers over 
1,000 gallons of water per minute when 
operating at full capacity and at a pres- 
sure up to 175 pounds. The Tribune 
fire pumps are equivalent to four city 
fire engines, and have the advantage of 
always being automatically in service. 
By means of large cushion tanks a set 
pressure is always maintained on the 
fire lines, so that high pressure water 
is always available throughout the 
building by simply opening the valve to 
the hose outlets. 

In addition, an elaborate system of 
fire protection is installed throughout 
the plant; the entire idea being to fur- 
nish protection under the worst possible 
conditions, and on the basis of the 
plant being an ordinary instead of the 
really fireproof building it is. A num- 
ber of concerns interested in model fire 
protection building and maintenance 
have looked over the Tribune’s new 
quarters in Chicago with great interest. 
In the near future the Tribune intends 
to erect a huge skyscraper office build- 
ing in front of its present quarters, 
which will be one of the largest office 
buildings in America. 

* Kk Ox 


COURT DEFINES MUTUALITY 


The Wisconsin supreme court in 
passing on a case comments in a very 
interesting way on mutual fire insur- 
ance. It says that the mutuality of 
liability to assessment and obligation 
to pay prorata for losses and expenses 
is the essential and distinguishing char- 
acteristic of a mutual company. If this 
principle of mutuality is violated in any 
essential way in its business manage- 
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ment the supreme court held that to 
that extent it ceases to be a mutual 
company. The court further held that 
if the funds to be paid for all losses 
and expenses are to be raised by a 
guaranty bond or by other extraneous 
means and the policyholders of the 
company are thereby, exempted from 
assessment and the payment of their 
prorata share of the losses and ex- 
pense proportionate to their insurance, 














this essential feature of mutuality is en- 


tirely destroyed and the company ceasg 
to be a mutual. 


panies report that during the last thre 
weeks or so and during the incessant 
hot weather, losses have been creeping 
up. 

given as the chief causes for claims, The 


been 





—— 


* 
LIVE STOCK LOSSES HEAVIER 


Some of the live stock insurance com. 


Overheating and _ sunstroke ar 
loss ratio otherwise is very favorabk 
this year. In fact, some of the com 
panies say that the year up to date has 
extraordinarily favorable. The 
long stretch of hot weather has affected 
beasts as well as human beings. 
* Ok 

INSURANCE BASEBALL LEAGUE 


George L. Cady, of the National Lib 
erty, the very efficient, hard working 
and faithful secretary of the Insurance 
3aseball League of Chicago, has re 
signed. L. R. Hanawalt, superintend- 
ent of agents of the National of Hart 
ford succeeds him. Roy H. Kerster i 
the new manager of the London & Lap- 
cashire team. The scores of Saturday 
games are: 

London & Lancashire, 9; Springfield, i 

Hartford, 16; National Liberty, 4. 

Great American, 20; National, 15. 

Fidelity-Phenix, 77; Continental, 12. 

Royal, 9; Alexander, 0.* 

*Forfeited game. 


Division No, 1 


Won Lost Pet 
SNORE scsi wardseeseves 8 0 1000 
ee aera er 6 2 Til 
Fidelity-Phenix ........ t 4 sw 2 
a a) 4 500 
Great American ........ 2 6 250 
PAIGE |S xtin.d.o0 bw sek 1 7 135 

Division No. 2 

Won Lost Pet 
SAG ae oe ae eee nee it 0 1000 
UALS ios secu. erav ens sciaianer as 7 1 85 
National Liberty ....... 3 5 ai 
IPTIMMMCIG, 66560 oe sc o-0.05le 5 ai 
Fire Association........ 2 5 att 
*London & Lancashire... 1 0 — 1000 


*L. & L, is finishing the Westchestt? 
schedule. 
k Ok x 


TO SETTLE ARMOUR LOSS SOON 


It is probable that the Armour elev 
tor loss will be finally disposed of withia 
the next two weeks. All of the gral 
in the sections damaged has been sold 
or arrangements for sale have bet 
made. It was very difficult to get at the 
grain in the damaged sections. Th 
salvage was not so high as was at firs 
expected, because fine particles of con 
crete were mixed in with the gra 
which made the work of sorting dif 
cult. The grain surrounding the tanks 
that has not been hauled away is pra 
tically worthless. i 

A careful record of sales of grain ha 
been kept. Adjusters for the Westem 
Adjustment and the Underwriters At 
justing Company will have a conferent? 
with Armour officials this week. f 
just what basis the loss is to be gp 
is as yet uncertain. The big grain 
vator risk was divided into three = 
sections, viz., the work house, the tanks 
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Counsel 





| ‘ 

| ae ‘“There’s about as much 
| 3 

| Jorn J-THomAS ~—_ human nature in some of us 
| CLIFFORD B.ROSs ° ae: : 

| Yaluazions as there is in others, if not 
| more. 


| justment experience, there- 
| fore, after a loss they need 


| Very few have had ad- 
| help. 


e Counsel with or Act for Clienjs 


| a ae | 
| ERION.PHOMAS & ROSS | : 
| | 


Consulting Adjusters | 





Jelephone Harrison , 1126 


| 
166 WEST JACKSON BOULEVARD | | 
CHICAGO, ILL. 
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The Automobile 


Insurance Company 
of Hartford, Conn. 


MORGAN G. BULKELEY, President 


CASH CAPITAL - - - - - - $ 2,000,000.00 
ASSETS - 2 2 2 2 = = =  11,896,417.46 
LIABILITIES, EXCEPT CAPITAL  8,171,905.10 
SURPLUS TO POLICYHOLDERS  3,724,512.36 


Fire and Allied Lines 


-Fire, Tornado, Rents, Profits, Lightning, Explosion, Commis- 
sions, Leasehold, Riot and Civil Commotion, Sprinkler Leak- 
age, Use and Occupancy, Automobiles, Aircraft, Floaters. 


Ocean and Inland Marine Lines 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, 
Registered Mail, Transportation, Motor Truck Contents, Sales- 
men’s Samples, Parcel Post, Tourists’ Baggage, Personal Effects 
Floater, Jewelry Floater, Fine Arts. 


Affiliated with 
AETNA LIFE INSURANCE Co. 
AETNA CASUALTY & SURETY Co. 
































and the river house. The river house, 
as its name would indicate, adjoined 
the river and was separated from the 
work house (the opposite extreme of the 
risk) by the main body of tanks. The 
explosion occurred in the work house 
and spread through and damaged the 
tanks and the river house. 

There are some fine points to be de- 
termined. If the companies are liable 
for explosion in the work house, are 
they also liable for explosion damage 
done to the tanks and the river house? 
If there is no explosion liability, are the 
companies liable for the fire damage 
done in the tanks and the river house? 
It would seem quite possible that the 
liability of the companies might be con- 
fined to the work house, irrespective of 
whether it is determined that fire came 
before the explosion or vice versa. The 
Armour Company will, of course, hold 
to the contention that the entire dam- 
age, whether done by fire or explosion, 
should be paid under the policies now 
held, and just how far the adjusters can 
go in convincing Armour officials that 
certain portions of the grain elevator 
risk are not covered for both fire and 
explosion is problematical. 

* *« x* 


Robert Milliron has resigned his con- 
nection with the Indiana Fire Inspec- 
tion Bureau to go with the special risk 
department of the Automobile of Hart- 
ford at Chicago for Western Union ter- 
ritory, succeeding W. B. Hilton, who 
goes with a local agency at Kansas 
City. Mr. Milliron is an expert rater 
and has made many friends in the Indi- 
ana field. 





W. H. Lininger of Harding & Linip. 
ger, western managers of the Spring. 
field at Chicago, will leave the att, 
part of this week on a four or §, 
months’ vacation. He will be accompa. 
nied by Mrs. Lininger. They will Visit 
Topeka, Kan., and Oklahoma City ang 
then go to the Rocky mountain and Pa. 
cific coast states. 

* * * 

Vice-president J. W. Cochran of 
Fire Association was visiting the weg, 
ern department at Chicago last week. 

* * x 

On Tuesday, the Millers National gay, 
its employes a day’s outing and pieni, 
at Round Lake, Ill. The entire offg 
force were guests of the company fp 
the all day affair, which included py. 
merous games, baseball, races, golf 
swimming, dancing, etc. At noon, a 
old fashioned chicken dinner was serve 

* * * 

Frank A. Hohenadel, James I. Sher. 
man, Maurice Kallis and Harold Ber, 
who have been connected with the (jj. 
cago office of the Aetna Life and aff. 
ated companies, have opened an offic 
at 1005 Insurance Exchange, Chicago, 
They will represent the Aetna compa. 
nies. 

* * * 

Vice-President Ralph B. Ives of th: 
Aetna in charge of the western depart. 
ment leaves Friday of this week fp 
his summer home on Lake Champlain, 
He will get back to the office the firs 
of September. 

ee ee 

Frank S. Holmes, manager of th 
Western Adjustment at Detroit is at the 
general office in Chicago for a few weeks 
assisting during the vacation season, 











CHANGES IN THE FIELD ~° 
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Curtis M. Wilson 


Curtis M. Wilson has been appointed 
special agent of the Farmers of Cedar 
Rapids, Ia., for Illinois. Mr. Wilson 
comes from the Schanke Insurance 
Agency of Mason City, Ia., where he 
has had two years’ experience as man- 
ager of the office. Previous to that 
time he had eleven years’ field experi- 
ence with the Sanborn Map Company. 
He will probably make his headquarters 
at Bloomington, Ill. His temporary 
office is in the Higley building at Cedar 
Rapids, Ia. 


Alliance Consolidates Field 


H. C. Upham of Indianapolis has re- 
signed as state agent for the Alliance of 
Philadelphia in Ohio and, Indiana. In 
consequence the company has consoli- 
dated its work in the two states with 
that of the North America. Robert P. 
Hare, Jr., Ohio state agent of the North 
America, and P. F. Baughman, H. L. 
Rubrecht and P. R. Ingels, special 
agents, with headquarters at Columbus, 
and F. H. Reiss, special agent, with 
headquarters at Cleveland, will look 
after Ohio for both the North America 
and Alliance. In Indiana Herbert L. 
Barr, state agent, and R. E. Coffin and 
C. W. Blackard, special agents, with 
headquarters at Indianapolis, will look 
after both companies. 


John A. Philbin 

John A. Philbin of Chicago, who is 
with the Automobile Protective & In- 
formation Bureau, has been appointed 
special agent of the Detroit Fire & Ma- 
rine for Illinois and Indiana with head- 
quarters at Chicago. For a number of 
years he was connected with Chicago 
local agencies. Before going with the 
automobile bureau he was connected 
with the Chicago office of the American 
Automobile. 











A. Zintgraff 


A. Zintgraff, for many years state | 


agent in Texas for the Fidelity-Phenix 
and Continental Insurance Company of 
New York, has accepted a position as 
general agent for the American Foreign 
Insurance Association at Valparaiso, 
Chile. This week Mr. Zintgraff was 
guest of the fire insurance agents of 





Dallas at a banquet, given in appreci- 
tion of his insurance connections here 
He will sail from New York on Aug} 
for his new field. 


W. A. Drum 


William A. Drum of Chicago, auto- 
mobile special agent in the Westem 
department of the Westchester, ha 
been made special agent of the com 
pany in North and South Dakota with 
headquarters in Aberdeen. 





George R. Juenger 


Adrian L. Green, special agent of the 
Westchester in Indiana, has resigned 
in order to look after his mother’s estate 
in California. He is succeeded ly 
George R. Juenger, special agent fo 
the Central National in Indiana, Mr. 
Juenger was educated in the wester 
department of the Continental ant 
traveled in the field for that company. 


ED yo 





Lee E. Eldridge and V. L. Zimmerma 


Lee E. Eldridge, state agent of th 
Scottish Union & National in Iowa att 
Nebraska, has been appointed stat 
agent of the Fire Association in low 
with headquarters in Des Moines. 

V Zimmerman, who _ has bet 
representing the Fire Association 2 
Iowa, will be transferred to Illinois # 
assist state agent Melvin LePetrie. 





Donald C. Brown 


Donald C. Brown, who has bee i 
surance manager of the Market Stat 
Bank of Minneapolis, has been 
pointed special agent of the Fire Ass 
ciation in Minnesota to assist Stat 
Agent R. W. Schimmel. 





F. A. Christensen 


F. A. Christensen, formerly with a 
London & Lancashire in the home offi! 
and later with the Automobile of Hatt 
ford, has been engaged as special agel 
for the American Eagle, covering 
necticut and western Massachusetts, he: 
ginning Aug, 1. 


General Adjuster W. N. Barrett as 
Home sailed for Europe yesterday ¥ 
a pleasure trip. 
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PLANS OF PHOENIX ASSURANCE 


i promptly filled the vacancies 
sree executive staff of the Phoenix 
Assurance to be created on Sept. 1, 
through the acceptance by Hart Dar- 
ington, assistant manager, of the 
United States management of the Nor- 
wich Union Fire, United States Man- 
ager Percival Beresford of the former 
corporation, intends that there shall be 
no halting in its progressive career. The 
promotion ol H. W. Ellis as Mr. Dar- 
jington’s successor in the assistant 
management and the appointment of 
Harry Von der Lieth in turn to replace 
Mr, Ellis as general agent of the East- 
em department have been unusually 
well received by employes and repre- 
sentatives of the Phoenix, attesting 
as they do the purpose of Mr. Beresford 
to reward loyal and efficient service and 
to promote from within the ranks. With 
assets in this country well in excess of 
36,000,000, a trained office and_ field 
staff, the company has the facilities as 
well as the disposition to render the 
greatest possible service to its agents 
and their clients. While realizing that 
competition in the business was never 
more keen than it is at the present time, 
and that it is not likely to become less 
so in future, the management of the 
Phoenix is confident of the ability of 


own, and a little more. It writes prac- 
tically all of the standard fire lines now, 
and may enter the hail insurance field 
later, thought the matter has not yet 
been seriously considered. On and after 
Aug. 1, the automobile business of the 
Columbia of Jersey City, a subsidiary 
of the Phoenix, now being written 
through the marine branch, will be han- 
dled directly at the chief offices of the 
Phoenix, as has the fire business of the 
New Jersey institution for the past 


WED FROM NEW YORK | 


By G. A. WATSON 


the institution at all times to hold its | 

















twelve months, or since it entered the 
latter field. 
* * & 


BRITISH COMPANY PREMIUMS 


_ The fire premiums written by Brit- 
ish companies last year amounted to 
£56,322,192, this being the world wide 


business. The losses were £26,087,899 
and the expenses £22,316,251. The 
premiums in 1919 were £46,988,531. 


The Royal leads all the companies in 
aggregate premiums, the figure being 
£7,074,558. The next company is the 
Commercial Union with £6,708,182. 
The next company is the Liverpool & 
London & Globe with £5,022,270. The 
other leaders reporting over the £100,- 
000 pounds are as follows: Alliance, 
£1,945,110; Atlas, £2,329,761; Caledo- 
nian, £920,209; Consolidated, £1,338,- 
050; Guardian, £1,139,114; London 
Assurance, £1,603,063; London & Lan- 
cashire, £3,668,249; Northern, £4,851,- 
011; North British, £4,171,720; Phoe- 
i £2,816,871; Norwich Union, 
354,707; Royal Exchange, £1,792,- 
Scottish Union, £1,313,333; Sun, 


Star, £2,254,678. 
* * 
HEAVY LOSS ON ASPHALT 


The loss on the Warner-Quinlan 
Asphalt Company’s plant at Linden, 
N. J., will reach over $3,000,000. The 
fire burned for a number of days and 
kept spreading. Rain finally came and 
saved nearby plants. Charles Anquist, 
superintendent of the asphalt works at 
Linden, at great risk to himself, got 
to the top of one of the tanks, which 
had commenced to burn, and from there 
turned a stream of foamite into the 
tank and smothered the fire. There 
were destroyed 18 asphalt tanks, 33 oil 
tanks, 12 gasoline tanks, 16 stills and 





practically all the buildings, including 
the offices, the power house, research 
laboratory and the tool shop. The dock 
at the water’s edge was burned, as were 
also six tank cars and a half mile of 
railroad track. 

The total insurance involved amounts 
to $2,334,367. Of this, $987,665 was 
under general form on the plant; $398,- 
250 covered use and occupancy; $780,500 
was general form on the oil plant; 
$14,000 on profits on oil and $151,950 
covered profits on asphalt. It is thought 
that the loss will be total to the insur- 
ance. There is considerable salvage so 
that the exact loss cannot be ascertained 


at this time. 


*x* * * 


RESULT OF EDUCATION 


Despite the continued heavy fire loss 
record of the country, it is the confident 
belief of W. E. Mallalieu, general man- 


educational propaganda of the organiza- 
tion is bearing fruit, and that “the 
sleeping public is slowly but surely be- 
ing aroused” to responsibility for the 
great economic waste resulting from 
property destruction by fire, and is 
casting about for practical means for 
reducing the hazard. As justification 
for his position, Mr. Mallalieu says: 
“Children are being taught in school 
to recognize and prevent common fire 
dangers; newspapers all over the United 
States are interpreting our fire loss fig- 
ures to their readers; cities, to an in- 
creasing degree, are revising their build- 
ing codes with the thought of making 
their structures safer from fire; cham- 
bers of commerce, women’s clubs and 
other civic organizations, in a growing 
number of cities, are appointing fire pre- 
vention committees with the intention 
of arousing their communities to the 
need of fire prevention, and many large 
corporations are installing protective 
devices and acquainting their employes 
with the proper methods of preventing 
fires and of extinguishing them when 
they occur,” 








ager of the National Board, that the | 











w# | Association 


UNDERWRITERS TO CAPITALIZE 


It is generally understood in well- 
informed circles that before the end of 
the year steps will be taken to incor- 
porate one of the leading “underwriters” 
organizations that has quite a large 
business throughout the country. This 
business has been conducted as a sepa- 
rate department, having'a field force 
of its own. It has been known for some 
time that the parent company was ready 
to incorporate the underwriters’ associa- 
tion when the time seemed to be ripe. 
This may lead to the incorporation of 
other agencies of a similar nature. The 
golden days of the underwriters’ agen- 
cies seem to be over so far as further 
accessions to the ranks are concerned. 
Companies now are buying or organiz- 
ing stock companies and using them as 
running mates and feeders for the par- 
ent organization. 

* x * 
JAPANESE COMPANY MAY ENTER 


H. R. Yamoto, secretary and foreign 
manager of the Yokohama Fire & Ma- 
rine of Yokohama, Japan, has arrived 
in New York and will spend two 
months in that city. There have been 
reports for some time circulating that 
the company will enter this country. 
President Pearce of Neil, Pearce & 
Co., and the Universal Underwriting 
agency, which holds the power of attor- 
ney for the Yokohama F. & M., says 
that serious consideration is being given 
to the Yokohama company’s entry into 
this country. He states that the com- 
pany will not enter for either fire or 
marine business. Its entry into the 
United States has been impossible until 
negotiations between C. P. Stewart of 
the American Merchant Marine and 
Mr. Pearce could reach a conclusion 
regarding former reinsurance treaties 
between that company and the Yoko- 
hama. These negotiations have now 
been concluded. 

* * x 
ARRANGING THE PROGRAM 


President Fred J. Cox of the National 
of Insurance Agents an- 
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GEO. M. EASLEY GLENN T. HERNDON 


GEO. M. EASLEY & CO. 


General Agents—DALLAS 
‘““HE PROFITS MOST WHO SERVES BEST” 


Boston Ins. Co. Employers Liability Assurance Corpo- 
Fire & Marine Und. Agency of ration of London 
Automobile Ins. Co. of Hartford Fidelity and Deposit Co. of 

Old Colony Ins. Co. of Boston Baltimore 





Federal Ins. Co. of Jersey City Sterling Fire Ins. Co. of Indianapolis 








Nearly Fifty Ycars of success under same management 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 
Losses Paid Since Organization, $1,290,498.45 
J.R. VERNON, President J. AMBLER, Secretary 











AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
. Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. Insures Motor Vehicles against the hazards of FIRE, 
THEFT, TRANSPORTATION, TORNADO and WINDSTORM. 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 








‘‘A Staunch and Reliable American Company’”’ 


EST. 1880 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
aves F. A. SCHULTZ 
Treasurer 
H. E. EVERETT 
cretary 
E. P. WEBB 
Asst. Secretary 





- 


> te. 


Assets, $2,342,769,59 


Losses paid over $10,586,146.27 
WM. T. BENALLACK, Superintendent of Agents, DETROIT, MICH. 








Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 

Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICIPED; 


SURPLUS 
LINES anpb 
FLOATERS 


PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange Chicago, Ill. 











e in Chicago, Cook County and the Greater Metropolitan District. 
Inspections {This inspectorate very properly gauges the expectancy of fire 
risks and intelligently anticipates events before they occur. {The 

undersigned sells this talent to companies, agents, brokers and the 

business public, herewith tendering counsel to all State Insurance Officials, Legislative and 
Municipal Communities and all those who formulate insurance laws designed for the public weal. 


22 years in this field. —Dixit et Fecit— C.W. PIERCE 


Office with Jos. C. Knight & Co. 
Independent Inspector and Fire Prevention Counselor 





Reom 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President . L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








Organized 1867 


WHEELING FIRE INSURANCE CO. 


Wheeling, West Virginia 





RON ce oe kl wdcennnaeneie $200,000.00 
Surplus to Policyholders............. $357,640.00 
0. E. STRAUCH, Secretary WM. V. FISCHER, Asst. Secy. E. A. KEELER, Special Agent 


nounces that the work of making the 
program for the annual convention to be 
held at Los Angeles, Calif., during the 
week beginning Sept. 12, is progressing 
satisfactorily. Acceptances to address the 
convention have been received from John 
B. Morton, vice-president of the Fire Asso- 





ciation and president of the Nationg 
Board, Platt Whitman, commissioner ¢ 
insurance of Wisconsin; J. B Levison, 
president of the Fireman’s Fund; apj 
William B. Joyce, president of the N;. 
tional Surety. This gives the prograp 
a very fine ballast. 











| SUGGESTIONS FOR EXAMINERS. 





ROOFING PLANTS 


The past record of roofing plants has 
not been entirely satisfactory. There have 
been many fires and large losses on the 
line. It has been found, however, that the 
majority of the fires were due to improp- 
erly planned factories or unsafe appara- 
tus. With care in selection, the class 
should develop an excellent record and: 
prove entirely satisfactory to insurance 
companies. 

There are two types of roofing plants. 
The large plants have all phases of the 
process, make their own asphaltum and 
turn out the many by-products as well as 
the roofing paper or shingles. Some even 
have their own paper plants and depend 
only on raw material for every item used 
in the production. 
many hazards found in the other types 
of factories as well as those in roofing 
plants. 

There are not many of these large 
plants. Scattered through the country 
they will be found, but the majority of 
the plants are of typical form, that in 
which the manufactured asphaltum is pur- 
chased, the paper is purchased and merely 


the process of preparing the roofing is | 


undertaken. Most of the plants do not 
even make their own lap-cement, merely 
storing it as purchased. 

In the small plants, the usual kind, the 
risk is confined to that common to any 
ordinary factory plus the still and saturat- 
ing plant hazard. The asphaltum is 
melted in the stills and this process must 
be done with direct flame. Due to the 
high combustibility of the material, there 
is a constant hazard from any exposed 
flame and the stills are dangerous. They 
are usually and always should be located 
in a separate building, with a fireproof 
wall, or at a safe distance from the main 
buildings. Some plants have used sprin- 
kler systems over the stills as well as in 
the plant, but it has not been satisfactory. 
The experience of one plant was that the 


These plants have the | 


use of sprinklers tended to increase th 
danger in case of fire, for the wate 
caused the overflow of the stills, thy 
spreading fire. 

The other step in the process which js 
hazardous is that of saturating the paper, 
The saturating pans take the melted a. 
phaltum and the paper is rolled through 
after which it is coated. These vas 
should be steam heated. The danger oj 
fire is more pronounced with these vats 
than in the case of the stills and there js 
no need of direct flame. The same ¢. 
gree of heat is not necessary and steam 
is sufficient. All modern plants and al 
those that can be classed as. good risks 
have steam heated saturation pans and 
the pans are located in separate build. 
ings, as in the case of the stills. 

There is a further danger to be watched, 
The care in such plants is very rough 
and the class of help is very cheap. Roof. 
ing plants are in the habit of employing 
the cheapest class of labor and there js 
an added risk from that. With proper 
| rules and proper enforcement of the rules 
| such as no smoking, sufficient fire appa 
| ratus at every point in the plant, an efi. 
cient guard system and a carefully 
| planned factory, the risks can be classed 
| as satisfactory. The ideal plant will have 
| a separate building for each stage of the 
| process and for the warehouse. Any 
| gasoline to be stored on the _ premises 
| will be distant and underground. Any 

by-products will be separately stored. 

Above all, the stills and saturating pans 
| will be under separate roof. The mini- 
| mum of open flame will reduce that haz- 
| 








ard to a negligible point. A sprinkler 
system should cover all points except the 
open vats of asphaltum. Then the risk is 
| an excellent fire risk. As for use and 
| occupancy, that is not as good, for the 
machinery and apparatus are individual 
and require considerable time for replace 
ment. Sixty to 90 days should suffice, 
however. 








FOREIGN COMPANIES 
HAVE SOME COMPLAINT 


(CONTINUED FROM PAGE 4) 


cident is significant for the reason that 
nothing of this kind has ever occurred 
at a field meeting before. It indicates 
rather Glearly that the tendency to op- 
pose British companies is becoming more 
marked among field men. 


Danger Overestimated 


At the same time British companies 
are perhaps unduly alarmed. Not nearly 
so many obstacles are being thrown in 
their way as they imagine. Officials of 
British companies hear of various moves, 
detrimental to them, that are being 
made by field men and local agents. 
Some have reached the conclusion that 
there is a menacing movement on foot 
antagonistic to British companies that 
will materially reduce the premium re- 
ceipts of British companies in the United 
States. This is far from the case, While 
more representatives of American com- 
panies are attempting to appeal to 
policyholders and agents un patriotic 
grounds and taking occasion, more by 
inference and innuendo than anything 
else, to create a sentiment unfavorable 
to British companies, the great bulk of 
the men in the field are going along as 
before. The danger of the anti-Brituish 
movement in fire insurance has been 
over-estimated by the British company 
officials. 


Seen in Other Business 


The propaganda that is being devel- 
oped against foreign insurance com- 
panies in the field is a reflection of the 
anti-British and anti-foreign sentiment 

















that is found here and there throughout 


the United States, The fact that the 
League of Nations was not adopted oy 
this country and the sounding of the 
slogan “America for Americans” wave 
had an effect on the minds of some 
people. There is undoubtedly a certain 
amount of jealously in evidence here and 
there against world-wide insurance u- 
stitutions on the part of those that re 
gard America as being a land whose 
business should be chiefly given to home 
institutions, Foreign corporations, other 
than insurance are active in America 
and they encounter similar opposition 
here and there so that the foreign in- 
surance companies are not alone. 

Many of the foreign companies have 
found it advisable to either purchase oF 
organize an American company in order 
to have a domestic running mate. Field 
men of foreign companies find that they 
can use a United States vumpany to aé- 
vantage both with agents and assured. 

All in all there is probably no more 
opposition to foreign insurance com 
panies in the United States than mgt 
be expected. Where “leave your money 
at home” sentiment is strong or where 
there is prejudice against England and 
other foreign countries, the anti-foreign 
company propaganda is successfully 
worked. Naturally field men are taking 
advantage of every advantage they cal 
these days in the fight for business. The 
great majority of field men of AmericaD 
companies do not participate in carrying 
forward the anti-foreign propaganda of 
if they do, it is done in a mild way. 
There are some field men that are moré 
active and they have influence in some 
quarters, 

— 

Automobile underwriters are invest. 
gating the discovery of a number 
stolen cars found in a pool at Raleié 
North Carolina. 
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NEW FARM RECIPROCAL | 


OFFERS BLANKET COVERAGE 





Fire, Lightning and Tornado, Live 
Stock and Crop Insurance Written 
Under One Policy 





sT. PAUL, MINN., July 26.—Offer- 
ing to write every class of insurance 
that the farmer may need, except life, 
under one policy, an extensive cam- 
paign is now being made among the 
farmers of the northwest by a new re- 
ciprocal, the Farmers’ Interinsurance 
Exchange, whose attorney-in-fact is the 
Cooperators Industrial Securities Com- 
pany of Sioux City, Ia. The attorney- 
in-fact also has offices in St. Paul. 
Holding out blanket coverage, on all 
property, at “cost price,” the officers 
of the company are traveling through- 
out the northwest, gathering in the pol- 
icles in numbers. : 

The manager of the new reciprocal 
and the fiscal agent is an old time 
mutual and cooperative man, E. A. Ty- 
ler, formerly organizer and manager of 
the Equity Life of Montana, and inter- 
ested in farmers’ cooperative organiza- 
tions for 20 years. He has worked 
throughout the northwest on various 
farmers’ projects and is acquainted with 
the residents and their characteristics. 
The officers of the company are: George 
Felbing, president; P. E. Held, vice- 
president; J. A. Stippich, treasurer, and 
E, A. Tyler, secretary and manager. 


Crop Insurance on New Plan 


The insurance company will do a re- 
ciprocal business, insuring the farmer 
against damage by fire, lightning or 
tornado, and also covering loss on live 
stock and crops. All coverage is writ- 
ten except life insurance. Losses from 
all causes are included in the protec- 
tion. It is even said that the company 
is planning to place life business in 
other channels, in order to handle all 
lines. The fire and live stock policies 
will be written on the same basis as 
with all mutuals, but the crop insur- 
ance is to be on a new plan. The ex- 
pected return is not insured, expense 
alone being considered. The expense is 
figured to cover all raw material, pro- 
duction, upkeep and labor expenses, as 
well as living expenses. If this amount 
is made no money is paid, but if the 
damage from any cause is sufficient to 
cut the profit for the crop below that 
figure, the difference is paid. 

Extensive plans have been made by 
the company and a systematic working 
of the northwest is contemplated by the 
oficers. The promoters believe that the 
appeal of minimum cost may convince 
many stock company policyholders, es- 
pecially in view of the many farm co- 
operative plans now being pushed. The 
campaigns for cooperative coal purchas- 
mg and general wholesale buying have 
made many feel that any cooperative 
plan, similar to the interinsurance pro- 
gram, is worthy and saving and it is 
possible that many farmers may be in- 
terested in the scheme. There is also 
danger that other farmers’ cooperative 
organizations may lay stress on the 
plan and induce many to enter it. 

The organization of this concern is 
regarded as an effort to take advantage 
of the dissatisfaction among the farm- 
‘fs which has been shown by such move- 
os as the move for the inclusion in 
mn McFaddon-Kenyon rural credits, 

» Pending in congress, of a plan for 
4 gigantic federal insurance company to 
enews as the Liberty Insurance 
waren” movement has the back- 
eratio nd American Farm Bureau Fed- 

n, which includes the state farm 
ganization in the principal agricul- 
tural states, 
mere = also been a movement in 
reetprocain the organization of local 
every lin s among farmers to write 
of the eg surance and a committee 
S Sie ean, Agricultural Association 
at least ohne out that question. In 
is now aac ge a Ht hee 
the county roo y ons er the auspices o 
automobile { m bureau and is writing 
much lowe nsurance for the farmers at 

r rates than other companies. 
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Cou PET <M 1 
F.VERY prospect in your territory 
can be told of the need of Rent and 
Use and Occupancy Insurance if you 
will use the attractive advertising 
folders offered to you by the West- 

chester. 









Commissions are waiting for the agent 


who will take advantage of West- ation. 


Eitablished 1837 





of NGityouk 


WESTERN DEPARTMENT 


WANS 
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eae 
KN 


¢ } 
ing 


more Prospects 


chester service and co-operate with 
energetic personal solicitation. 


These Rent and Use and Occupancy 
folders are freely offered to every 
Westchester agent, and we hope this 
manifestation of the sincerity of our 
service will meet with your co-oper- 


Tie Inuuance Car 


1010 FISHER BULLDING CHICAGO, ILLINOIS 











EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President 


THOMAS C. TEMPLE, Secretary 
HENRY P. WHITMAN, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary 


Reserve for Reinsurance - - 


$9,648,236.36 





Surplus to Policyholders ° . F - 


JOHN B. KNOX, Secretary 

GEO. C. LONG, JR., Secretary 

FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


Total Assets, $23,629,510.99 


Reserve for Outstanding Losses $1,506,854.07 


$11,974,420.56 


Total Losses Paid Since Organization of Company 


$100,013,201.76 











Every Month In The Casualty Review is a department on direct mail 
advertising. The subscription price of The Casualty Review, which is a 
monthly magazine for accident insurance men, is only two dollars. 

1362 Insurance Exchange, Chicago. 






































a week is the cost of The 
National Underwriter by 
annual subscription. 


8c 
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THE NEW 


Q. C. L. 
Building 
is the logical place for Fire, 


Casualty, Automobile and 
other insurance companies. 


This new building, ideally 
located in the financial and in- 
surance district contains 
superior office space. Quite 
a number of insurance firms 
are already located in this 
building or have moved some 
of their departments into same. 
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For particulars apply Room 1106, 
172 West Jackson Blod., 
or telephone Harrison 1055. 


Old Colony Life 


Insurance Co 
CHICAGO 
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Automobile Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service ’ 


Local and General Agents Wanted 


Apply to 


Appleton & Cox 


Attorneys 
3 South William Street NEW YORK 


Representing Companies of Known Reputation 


ance Bureau 

















INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 














IS OUT ON PROBATION 





CALLS DOWN MUTUAL AGENT 





Indiana Insurance Commissioner Ac- 
cuses Portland Man of Using Mis- 
leading Advertising Methods 





Commissioner McMurray of Indiana 
has notified C. W. McLaughlin, a local 
agent at Portland, Ind., that he will hold 
in abeyance further consideration of the 
charges against him if he would return 
home and conduct his business in a 
straightforward manner and cease using 
misleading statements. Agent McLaughlin 
represents the American Mutual of In- 
dianapolis. He published a statement in 
the Portland paper asserting that “insur- 
ance rates in Portland are and have been 
too high caused by the so-called trust.” 
The advertisement also said that “We are 
not members of that exclusive organiza- 
tion promoted and fostered in order to 
hold up insurance rates”. 

Mr. McLaughlin was told that the Ameri- 
can Mutual is a member of the Indiana 
Inspection Bureau and that all rates in the 
state must be approved by the state de- 
partment before they can be put into ef- 
fect. It seems that Commissioner Mc- 
Murray approved a 20 percent reduction 
in rates offered by the American Mutual. 
The commissioner told Mr. McLaughlin 
that there is no objection to advertising 
the fact that his company is writing at 
80 percent of the regular inspection bureau 


rating bureau or that the rating bureau 


DOVE OF PEACE NOW 


(CONTINUED FROM PAGE 3) 


over the situation. 


working toward dissatisfaction, 


Outside Influence at Work 


organizations together. 


it is in a deadlock. 


Insurance Bureau have 


committees. 
Men in Control Are Safe 


The men who are in control in the 
Western Union and Western Insur- 
are underwriters of dis- 
tinction. They are men of vision and 
good sense. It is believed that they 
can be counted upon to find a solution 


rates, but that he could not advertise that 
his company was not affiliated with the 


was a trust when it is under state super- 


FLUTTERING OVER WEST 


there is a hopeful note found in many 
offices, especially as leaders of the two 
organizations have conversed and talked 
The bank agency 
issue was the one that brought the mat- 
ter to a head, but there are other more 
deeply seated factors that have been 
espe- 
cially on part of the Western Union. 


Many eastern officials have gone into 
the subject thoroughly and the large 
majority take the position that some- 
thing must be done to get the two 
It seems to be 
the general opinion that the conference 
committee in itself can do nothing, as 
The governing 
committee of the Western Union and 
the executive committee of the Western 
reached the 
point where they will not give or take. 
Therefore, the influence that is to bring 
the two bodies together seemingly is 
coming from the outside of these two 


PREMIUMS BADLY Of 


MARINE LINE IN BAD SHAp 





Little Improvement in Sight—Mop, 
Mortality Among Weaker Com. 
panies Is Expected 





NEW YORK, July 26.—To state thy 
marine insurance as a business ig jy 
exceedingly bad shape is placing it much 
milder than underwriters are incline 
to do. With factors standing in the 
way such as absence of commerce, 
heavy claims, decline in values anj 
numerous other impediments of lesse; 
importance, there is no money to lk 
made, even by the old and soundly 
established concerns. The losses, 
though perhaps they are not so high a 
they were this time last year, loom ver 
largely on account of the small reveny 
from new premiums, and the settlement 
this year are likely to be havier {fo 
all companies, not only in regard to the 
ratio of losses, but particularly so jy 
connection with the expenses. 

The fall in the value of commodities 
is also a contributory cause to the 
scarcity of business. It does not ap. 
pear likely that there will be any con. 
siderable increase in the values of com. 
modities during the current year, Qh 
the other hand, the fact that there are 
sO many more underwriters and com. 
panies in the marine market, helps to 
create competition, which can onl 
prove disastrous in the long run. The 
scarcity of business on the one hand 
and the heavy claims on the other have 
already proved the cause of mortality 
among some of the companies. Thes 
companies are not only to be found in 
this country, but also in many other 
countries. 

The marine insurance market ca 
only become healthy by the elimination 
of the weak. The number of companies 
which have gone out of existence, or 
out of the marine insurance market, in 
so far as this country is concerned, 
is still comparatively small, but it is 
known that there are other companies 
on the brink of liquidation, but which 
manage by some reason or other to keep 
their heads above water in the mean- 
time. As is usual, the fact that a few 
minor companies have gone into liquid: 
tion is shaking the confidence of the 
insuring public, and_ especially the 
brokers acting for them. 








cognizance of the situation and are 
urging that peace be restored anda 
compromise be made. The National 
Board has taken official recognition. 


National to Vote on Amendments 


HARTFORD, CONN., July _26.—The 
stockholders of the National Fire will 
hold a special meeting at the home office 
July 27 to act upon tne question of 
accepting the amendment to the charter 
passed by the last general assembly, 
authorizing the company to make insil- 
ances of various kinds against loss 0? 
damage to all kinds of real, mixed and 
personal property, and to make certail 
insurances in other states and certain 
reinsurances, Action will also be taken 
upon an amendment to the bylaws Pro 
viding that the annual meeting may be 
held in January, February or March. 
the date to be fixed by the board of 
directors. 





for the vexing problem. 

Of course, the vote of the Western 
Union was almost unanimous, approv- 
ing the rupture of relationship if the 
Western Insurance Bureau does not 
vield. There was only one negative 
vote. However, since that time senti- 
ment perhaps has changed considerably. 


It would not be surprising to find the 


dove of peace flying over the western 
field in a short time. 

A number of informal 
have been held. 


conferences 


It is said concessions 
will be made on each side so that a 
plan can be submitted to the executive 
bodies of the two organizations. A 
number of eastern officials have taken 


Rating Unsatisfactory 


NEW YORK, July 27.—Outside the 
metropolitan zone the rating situation 
in New York state is held to be vet 
unsatisfactory and company executives 
would like to see a schedule adopted, the 
application of which would produce # 
uniform and defensible system of tariffs. 





Death of George M. Winwood 


George W. Winwood of Springfield 0. 
one of the Ohio field veterans, for mat 
years Ohio state agent of the Phoen 
of Hartford, died of paralysis this = 
He retired from active work eight year 
ago. . 
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AUTOMOBILE UNDERWRITING SUGGESTIONS 


Problems that Confront the Companies are Serious and Must be Solved 
in a Practical Way 











BY OSCAR RICE 


in the forms of fire and theft 
coverage for automobiles is one of 
the subjects that is being given a great 
deal of attention by companies and 
agents. In all of the discussions little 
mention has been made of a very essen- 
tial consideration. The whole aim is to 
devise some plan or method to defeat 
and eliminate, so far as possible, that 
arch enemy of insurance commonly 
called “moral hazard’—not only 
crookedness and dishonesty, but care- 
lessness and indifference on the part of 
the property owner. _ ; 
“Moral hazard” exists only in one 
place, and that is the mind of the as- 
sured. Obviously then the remedy must 
be one which produces a change in the 
mental attitude of the automobile owner 
before he has a loss. The most cleverly 
devised restrictions may be placed in 
the policy, but unless the policyholder 
knows they are there, and understands 
them, the moral risk is unchanged. After 
a loss occurs, the claimant is informed 
of the special clauses in his policy and 
the company may save a few dollars on 
the adjustment, but that is not the pur- 
pose. 


Rin the forms. and modifications 


Plan of the Western 





| loss 
| amount of the 


An attempt to overcome this difficulty | 


has been made by the Western Auto- 
mobile in a rather unique way. This 
company is one of the oldest in the ex- 
clusive automobile insurance field and 


conditions in the automobile field, 
through loose and unsound methods. To 
cover by insurance the entire interest 
of the owner in a form of property the 
value of which is as volatile and sub- 
ject to such evaporation as is the case 
of the automobile is to create a condi- 
tion not only prejudicial to the welfare 
of the companies but absolutely con- 
trary to public policy. Common sense 
should tell us what experience plainly 
shows that overgenerous coverage en- 
courages carelessness and indifference 
on the part of automobile owners, to 
say nothing of actual dishonesty and 
crookedness in some cases. A few steps 
have been taken in the right direction, 
first in abolishing the valued policy. 
The. trouble with this, as most other 
changes, is that the public generally 
does not understand the non-valued pol- 
icy. Many agents, to say nothing of 
policyholders, have been surprised after 
having a loss to find that the company 
was not required to pay the full face of 
the policy. Obviously the moral risk 
remains in the presence of such a lack 
of understanding. 


Comment on Chicago Plan 


The modified 
cently introduced 
tory limits 
by 


automobile policy re- 
in the Chicago terri- 
the company’s liability for 
theft to 75 percent of the 
fire coverage. My ob- 
servation has been that the moral risk 
is prevalent in fire losses as well as 
theft. Anyhow, the 75 percent provi- 
sion is an invitation to over-insure a 
car. It would not be difficult for an 
automobile owner to secure a policy for 








Oscar Rice is secretary and general 
manager of the Western Automobile 
Insurance Company of Fort Scott, Kan. 
Mr. Rice has given much attention to 
automobile insurance. Underwriters 
are getting every possible viewpoint 


they. can on the automobile situation. 
Any official who has had sufficient ex- 
perience to draw some deductions can 
contribute something to the cause. 
Rice’s observations, therefore, will be 
read with profit. 








has maintained rather advanced ideas 
in underwriting principles, being among 
the first to discontinue writing valued 
policies and full coverage collision. Its 
latest contribution to the solution of 


existing troubles in the automobile field | 


seems also 
merit. 

The new policy which this company 
is introducing carries a bold faced 
“Notice” printed in red ink right on the 
outside, where it cannot escape the eye 
of the policyholder, to the effect that 
the owner must stand the first $50 of 
any partial loss by theft and 20 percent 
of a total loss by fire or theft. This 
ought to go a long way towards accom- 
plishing the purpose of giving the as- 
sured a correct understanding before 
instead of after a loss occurs. 

The special provisions of this policy 


to contain considerable 


‘are interesting and meet in a measure 


the objections to the modified automo- 
bile policy now being used by the West- 
ern Conference in certain territory. 

Instead of eliminating entirely cover- 
age on extra tires, motometers, spot- 
lights, etc., the new policy carries a 
$50 deductible provision applicable only 
to partial theft losses. Extra equipment 
18 covered but the assured stands the 
first $50 of any such loss. 

In the event of a total loss either by 
fire or theft, the company’s liability 
under this policy is limited to 80 percent 
of the actual cash value of the property 
msured at the time the loss occurs. It 
is further provided that if by reason of 
this clause the liability of the company 
or a total loss is determined to be less 
than the amount of the insurance paid 
for, the company will refund to the as- 
sured the amount of the premium for 
the full term of the policy on the dif- 
ference between the amount insured and 
the amount paid for total loss. 


Companies Largely to Blame 


The companies themselves are largely 
to blame for the present unsatisfactory 









a third more than the cash value. Then, 
too, with prices dropping, a car con- 
servatively insured today may not be 
worth 75 percent of the face of the pol- 
icy tomorrow. 

Neither is the automatiie reduction 
clause a satisfactory solution. There 
does not appear to be any practical way 
to limit the amount written in the first 
instance on any ear. A figure that 


would be conservative for one car of a | 


certain make and age would be too 
much for another car of exactly the 
same description. Then, again, a drop 


in the factory list price might leave all 


cars over-insured in spite of the 
monthly reduction feature in the poli- 
cies. 
Deductible Clause. 
Some agents have 


urged the adop- 
tion of a deductible clause, which may 
sound all right in theory, but it is hardly 
practical to fix the amount of a deduc- 
tion that will be effective in all cases. 
Strong protests have been heard against 
the elimination entirely of theft cover- 
age on extra tires and ornamental 
equipment, but a $100 deductible clause 
would be too large if the intention is to 
give the owner any protection at all on 
his extra equipment. A deduction of 
$50 from a partial loss is sufficient to 
eliminate the petty claims and to in- 
sure the owner's co-operation in keep- 
ing his extra tires and other expensive 
equipment locked and out of the way 
of danger. On the other hand anything 
less than $100 is not enough of a deduc- 
tion for a total loss and even $100 is too 


small on the higher priced cars. It 
would be such a small percent of the 
value in some cases that the owner 


might be willing to make that much of 
a sacrifice from what he would expect 
to convince the insurance company his 
car was worth. 


Owner Should Have Interest. 


The principle of the deductible clause 
is all right in that it makes the owner 
earry a part of his own risk. That is 
the only way to secure his co-operation 
in the recovery and protection of his 
ear. But his direct interest must be 
lerge enough to make him feel at all 


Mr. | 




















MINNESOTA BODIES 
TO WORK TOGETHER 


(CONTINUED FROM PAGE 5) 


of money for adequate work. Even the 
National association with the wonderful 
work it has done, has never been ade- 
quately financed. : , 


H. H. Matteson’s Suggestion 


H. H. Matteson of St. Paul suggested 


a move toward organizing local asso- 


sociation extends a vote of thanks to 
Insurance Commissioner Lindquist on his 
successful efforts towards improving in- 
surance practices through his coopera- 
ion and untiring efforts in securing the 
passage of the Minnesota agency quali- 
fication law. 

Before adjournment for the noon 
luncheon C. H. Hood of Minneapolis read 


| a paper by G. E. Turner, Chicago, coun- 


ciations with uniform provisions in con- | 


stitutions; that no member represent 
nonboard companies; that the state be 
organized with the county organization 
as the working unit, and that ethical 
companies be expected to bring in their 
agents to the association membership; 
that thus the agents would he a more 
effective power for enforcement of their 
rights, with offending companies in one 
local organization, being barred by 
agents in the rest of the state. ! 

F. H. Wagner of Minneapolis did not 
think this plan would work oat in prac- 
tice; that, for instance, a certain com- 
pany that is a board company in Min- 
neapolis might be nonboard in St. Paul; 
but it should not be punished by Min- 
neapolis agents where it was operating 
in an ethical and approved manner. 

President J. M. Harrison reminded the 


| men than they do themselves, 


| tion 


convention that in the National associa- | 


tion President Cox had declined to have 


the association throughout the country | 
because of that | 
with the Louisville 


reject the 
company’s 
board; 


Firemen’s, 
trouble 
that this furnished a precedent 


for state associations in their handling | 


of local association troubles. 

Mr. Matteson’s suggestion, which had 
been originally put by him in the form 
of a motion, received no second; so the 


matter dropped without any definite ac- | 


tion being taken. 


Resolutions Adopted 


On motion of Kennon V. Rothschild as | 


chairman of the committee on resolu- 
tions, that committee’s report was 
adopted as follows: 

(1) It is resolved that the Minnesota 
Association of Insurance Agents en- 
dorses the work of the National asso- 
ciation and its officers and pledges con- 
tinued support. 

(2) Resolved, 


that the Minnesota As- 


sociation pledges its unqualified support | 


to the National Board in its endeavor to 
counteract the misrepresentations 
wrong conclusions which seem to have 
been drawn from the Lockwood investi- 
gation in New York City and which has 
been spread broadcast through the press. 
We suggest to all members a close and 
careful reading of the recent bulletin 


and | 


issued by President Cox of the National | 


association and urge upon them the ne- 
cessity of familiarizing the insuring 
publie with the true facts regarding the 
conduct of the stock insurance business. 

(3) Resolved, that the Minnesota as- 
sociation deplores the continued practice 
of reinsurance of reciprocal and mutual 
earriers by stock companies, and urges 
the incoming executive committee to 
bring before the proper National asso- 
ciation committee any reports of such 
practices which may be called to its at- 
tention. 

(4) 


sel for the Casualty Information Clear- 
ing House. Mr. Turner was unable to 
be present in person, but had forwarded 
his manuscript. His subject was “The 
Casualty Information Clearing House, 
What It Means to Agents.” This was a 
manuscript which Mr. Turner had origi- 
nally presented before the New York 
Association of Agents, May 19. 


Program at Luncheon 


The noon luncheon was served in a 
private dining hall. John Townsend 
took charge as toastmaster and called 
on several speakers. Commissioner 
Gustaf Lindquist was the first to re- 
spond. The public, he contended, will 
set no higher value upon any group of 
The at- 
titude of the public towards the under- 
writer will, in the long run, be just 
what the underwriter himself makes it. 
Mr. Lindquist felt the agents’ qualifica- 
law will serve a long felt want, 
“giving that force and effect necessary 
for the protection of the public in the 
selection of the men engaged in so vital 
and important a business.” 

Mr. Lindquist asserted that the insur- 
ance business is the greatest business in 
the world and quoted statistics to prove 
his point. Life insurance companies the 
past years have paid policyholders 
and beneficiaries $11,000,000,000 and are 
obligated to pay present policyholders 
and beneficiaries approximately $38,000,- 
000,000. In the year 1919 insurance com- 
panies paid the various’ states taxes 
totaling $30,000,000, or 4 percent of state 
revenue taxes. The aggregate premiums 
paid on all lines of insurance by people 
of Minnesota during 1920 was $1,076,- 
865.34, an increase over the previous year 
ef $115,128.43. 

Mr. Lindquist spoke of the effort being 
made to get the United States govern- 
ment to enter the insurance business and 
insure shipping. He contended that the 
government’s failure in the railroad and 
life insurance business should demon- 
strate that it should not go into the 
business of marine insurance. He advo- 
eated the republican text of “less gov- 
ernment in business and more business 
in government.” 


75 


John B. Sanborn Speaks 


Ex-Commissioner John B. Sanborn, 
present as a guest of honor, was called 
on for remarks and responded with con- 


| siderable humor. 


| do it.” 
Resolved, that the state associa- | 


tion commends the position of the Na- | 


tional association in its treatment of the 
bank agency question. 
(5) Resolved, that the Minnesota as- 








times that his property 
on 
from his insurance on a total loss. 
is not necessary 


It 


| te overcome the credit evil. 


is worth more | 
the market than he could realize 


to make him carry | 


enough of the risk to be burdensome, | 
or he would perhaps choose to do with- | 


out insurance altogether, but his 
terest should be in proportion to 
value of the property. 

The fundamental consideration 
eash value of the automobile 
time the loss occurs, and this 


the 
the 
the 


is 
at 
is 


basis upon which the limit of liability | power of the state. 


should be fixed. Then the important 
thing is to give wide publicity 
fast that the automobile owner cannot 
recover the full value of his property 
under any circumstances, but must at 
all times carry himself at least 20 per- 
cent of his risk. That will create a 
positive incentive to capefulness and 
honesty. 

Such a plan ought to have the united 
support of all companies and agents, 
backed up by the widest possible pub- 
licity, and would then, I believe, result 
in a favorable experience that would 
permit a lowering of fire and theft 
rates to the mutual benefit of the com- 
panies and the public. 


in- | 
the | 


Support of the National association 
was advocated by Kennon V. Rothschild 
of St. Paul, who spoke for that organi- 
zation in the absence of one of the na- 
tional officers whom it had been hoped 
to have present. The fact that there 
were but a hundred agents present out 
of a membership of some 1,500 spoke for 
itself as to the lack of interest by agents 
in their own business. Why the apathy? 
Agents are all too ready to “let George 
Mr. Rothschild then spoke of the 
advantages to be had from membership 
in the National association; agents’ own- 
ership of expirations, prevention of over- 
head writing, activity in antirebating 
laws and use of uniform blanks, action 
Plans are 
now under way by the National Board 
for an insurance prepaganda campaign 
in New York city which will probably 
be extended throughout the country. 

VanCampen’s Remarks 


There are but two schools of thought 
along insurance lines, according toC. H. 
VanCampen, chairman of the legislative 


| committee of the Insurance Federation; 


to the | 


| one class believes insurance 


a function 
of the government, the second class be- 
lieves insurance should be conducted as 
a private enterprise under the police 
Advocates of gov- 
ernment or state insurance are primar- 
ily nothing but socialists. In _ their 
ranks are some who do not realize their 
socialistic position, and among these who 
have been brought in are headers of or- 
ganized labor. 





While Oct. 9 is set as National Fire 
Prevention Day to be observed through- 
out the country, Detroit. Mich, will de- 
vote the entire week beginning with 
Oct. 2, to the work of educating the 
peovle of that city to the necessity of 
taking every precaution against fire. 


There will be parades of the Fire De- 
partment, with Boy Scouts, Girl Scouts, 
and Fraternal and Patriotic and other 
societies, 
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Doing One 
Thing Well 


The Shaw Bagley Investment Company has 
found it decidedly worth while to concentrate its 
entire energy and capital on one thing—a general 
agency for hail insurance. By confining its 
efforts to this one profitable field it has attained 
unusual efficiency in covering it and in helping 
its agents to close with the largest possible per- 
centage of hail prospects in their territories. 


If you have uncovered any knotty problems in 
hail write Shaw Bagley about them. If they 
haven’t the answer already they will soon find out. 


The 
Shaw-Bagley Investment Co. 


Hail Insurance Specialists 


McPherson, Kansas Topeka, Kansas 























ORGANIZED IN 1883 


Assets, - - - - - $1,085,861.85 


Policy Holders’ Surplus, $300,653.99 











The lowa Insurance Department in its recent re- 
port says of the company: 


‘The affairs of this company have been conducted 
along conservative and economical lines and its steady 
and substantial growth reflects creditupon the manage- 
ment. 


E. E. SOENKE, Secretary and Manager 











Insurance Quotations 
FROM THE JOURNAL OF COMMERCE, 
N RK 


New York Companies 


Last 

Bid Asked Sale 

I i ee a ats 100 105 100 
American Alliance .. 260 275 275 
American Equitable.. 15 20 18 
RAE A RE 500 550 500 
City of New York.... 160 170 165 
Continental  ......6.+: 63 61 
Fidelity-Phenix ..... 485 480 
Gens TAS on. cscs 50 47 
Great American . 235 230 
Globe & Rutgers. ele 
TIANOVE! . é.0.0.0:4:0:0:6 95 90 
NRG sic 5 os ode ere aes 335 327 





Knickerbocker ...... 20 25 23 
Merchant Fire Assur. 450 550 ee 
National Liberty .... 165 175 172 
PRT a ccca5¥an ks 125 132 129 
NOFth RIVOr «066 006% 33 38 37 


Pacific 
Stuyvesant 
United States 


WeOERTCHOSCEr .0.45:40050 31 33 32% 
Casualty and Surety 
American Surety .... 64 68 67 
Fidelity & Casualty... 375 400 400 
National Surety ..... 184 189 187 
N. Y. Plate Glass..... 69 90 80 
. BS; COMUBICY =... 665.4% 150 175 ete 
Philadelphia Companies 
ME ORN on 6 a0.0 05s be wars e806 oes 37 
Pire Association ..... c«. scaie 315 
i ere 73 80 79 
RMNE os sac. nus 2a Suse eas plans 125 
Girard Fire & Mar.... ... Ae: 155 
Ins. Co. of N. Amer... ‘ oa 27% 
PRO OE. Pe 5s xwae ss aioe es 80 
Lumbermen’s ........ os at 102 
People’s National .... ... nee 18% 
PIERIOG: 550555568 sie Gate ere 103 
United Firemen’s .... ... Py a 15% 
WRGRUES oiswce inne ss 115% 
Pittsburgh Companies 
AdlOMOARRIA ....cccece ne am 150 
RE IES Sos kdclewsin e's 65 aie 65 
NRIs 5. :anis orsrepiplace ace 75 85 75 
Nat’l Ben Franklin... ... ree 96 
National Union ...... re ite 150 
Pittsburgh Fire ..... nach ae 70 
SENS c.cnwaecéeeey 90 95 90 
ORRDE es ccnciicawess 92 98 92 
BPR. x0s cskbdee wees “es ee 80 
United American .... 85 pate 85 
MUIORUOUAL 55 0100.00 601 8,0 on ote 80 
Hartford Companies 
Automobile Ins. Co... ... 250 220 
Aetna Cas. & Surety... ... 400 410 
Wetma BITS. 8 ..< scacsec 400 420 420 
pe ae) 480 500 485 
First Reinsurance ... ... 200 rar 
MISPttOrd. Fire: 2.<.0.0,0,0. 500 525 515 
Hartford Steam Boiler 280 300 300 
Wational Wire 2.0... 385 405 400 
Phoenix Fire ........ ne 425 425 
Standard Fire ....... ee 100 90 


TVAVSIOTS 6 cccccvvoces 500 510 505 


New Jersey Companies 


ONS, k's cine etn 181%4 19% 19% 
Atlantic City Fire.... 180 190 180 
CRMTOR: TALS 6.5.0 :0:65.0< eon sieat 13 
TURBUCOTD Te oss ans sours Sais) ee 
(yo ee ee 220 225 225 
New Brunswick Fire. 52% 55 55 
Standard Fire: ....00<. 50 55 50 
Baltimore Companies 
Fidelity & Deposit... 103 104 103 
Maryland Casualty .. 71 73 71% 
New Amsterdam Cas.. 234% 23% 238% 
U. S. Fidelity & Guar. 114 117 117 
Massachusetts Companies 
Boston Insurance Co.. ... oat 485 
Cid: HAY ‘BtAte.....6 <5. sacs nae 320 
Springfield F, & M.... 270 275 275 
California Companies 
Fireman’s Fund ..... 305 310 310 
Home Fire & Marine. 


28%, 29 29 
Werean Fie .cccisecs 11% 


Sell Sent to Jail 


John G. Sell, former president of the 
North Branch Fire of Sunbury, Pa., the 
well known promoter, has been commit- 
ted to jail at Sunbury. He failed to 
provide $32,000 bond on charges of lar- 
ceny and embezzlement of amounts ex- 
ceeding $100,000. Most of this money, it 
is stated, was taken from pools formed 
among stockholders of the North 
Branch Fire to buy stock of other com- 
panies, 


Mutual Reported in Bad Way 


ST. LOUIS, MO., July 26—Word comes 
from Cameron, Mo., that Secretary H. E. 
Rice has filed a petition in bankruptcy 
for the Home Mutual Auto Insurance 
Company there, alleging that it has suf- 
fered heavy losses from theft and cor- 
rupt acts of its policyholders in the past 
year in attempting to collect under their 


WRITING AT THE OLD RATEs 


Complaint Made That Some of the 
Smaller Companies Are Not 
Adhering to Tariff 


DALLAS, TEX., July 26.—Increaseq 
automobile rates now being applied by 
a number of fire companies in Texas, 
The fire rates have not been increased 
except in the oil fields of northwest 
Texas, where the losses have been par. 
ticularly heavy. There has been an in- 
crease in theft rates all over the state, 
being divided in three schedules graded 
according to the prevalence of the theft 
hazard. Collision rates have also been 
advanced sharply, primarily with a view 
of discouraging full coverage collision, 
In spite of the fact that nearly all of 
the larger and more reputable com- 
panies have increased rates, the usual 
reports come in about small companies 
which are continuing at the old reduced 
rates, a number of these being newly 
entered stock companies. A _ telegram 
from Wichita Falls announces that five 
companies are writing business in that 
city at the old rates and a letter from 
Fort Worth states that one leading 
company is placing automobile supplies 
in practically every agency in that 
city offering to write business at the old 
reduced rates. 

Another change that has been made 
in Texas is the adoption of restricted 
theft coverage under which companies 
pay for various accessories only when 
the entire car is stolen. The small stock 
companies are also waiving this clause 
and it remains to be seen how long the 
larger companies are willing to lose 
their business to these small new com- 
panies or how long before the new 
companies will commence to catch 
losses at such a rate that they will also 
learn their lesson. 


Agents Thank Companies for Support 


The Wisconsin Association of Insur- 
ance Agents will some time this week 
forward a letter of appreciation to 
twenty-four fire insurance companies 
which co-operated in the campaign re- 
lating to re-insurance of mutuals by 
stock companies. This subject came to 
a head at the annual meeting of the as- 
sociation in Delavan, Wis., last month. 
The resolution referred to is as follows: 

“Resolved, that this Association ex- 
presses its appreciation to the several 
companies that have co-operated with 
us in our stand against Stock Companies 
re-insuring Mutual Companies.” 


Miscellaneous Notes 


The village of Fenton in Genessee 
County, Michigan, is in a hazardous con- 
dition because of the great waste of 
water by the inhabitants who pay no 
attention to the ordinances. The Fire 
Marshal division of the Department of 
Public Safety has been called in, and 
has recommended that additional pump- 
ing facilities be immediately installed, 
strict regulations for water users be 
adopted, and that all water be metered. 


A change in the wind on Wednesday, 


July 20, saved the little village of 
Palmyra, Mich., from total destruction 
by fire. A dwelling house and _ store, 


another dwelling and the Toledo and 
Western railway station had been de- 
stroyed before the wind veered and 
turned the fire back upon itself. The 
loss is reported as L, I. Taylor house, 
store, garage and ice house, $4,500. 
Charles Mitchell dwelling, $2,500. To- 
ledo and Western station $1,000. 


Reciprocals Meeting Held 


At a meeting held in Bloomington, Il, 
Saturday, by the leading reciprocal as- 
sociations of Illinois and Indiana, writ- 
ing automobile insurance only, a reor- 
ganization of the National Association 
of Reciprocal Insurance Exchanges was 
affected, and the name changed to the 
National Association of Automobile 
Inter-Insurers. 

Springfield, Ill., was made permanent 
headquarters, and it is the purpose 0 
the association to secure a general man- 
ager and a publicity man to extend the 
influence of reciprocal automobile insur- 
ance, ml 
Paul R. Goddard, president of the Bu 
Dog Auto Indemnity of Chicago, = 
elected president; CG, J. Allyea of th 
Belt Automobile Indemnity of El re 
Ill., vice-president; and H. G. Rockwon 
of the Continental Auto, Springfield, Il. 
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OFFER THREE PROPOSITIONS 





Cleveland Men’s Alternatives for Three- 
Fourths Loss Clause on Auto 
Theft Business 





CLEVELAND, O., July 26.—There 
is still a possibility that the three- 
fourths loss clause on automobile theft 
policies will be put into effect here re- 
gardless of any action by the local 
agents. In lieu of the companies’ in- 
sisting on this clause the local associa- 
tion has formulated and submitted three 
propositions. p ; } 

The first is that in consideration of 
the reduced rate (30 percent) reduction) 
at which the insurance is written, it be 
a condition of the policy that the 
amount of insurance, as respects loss 
by theft, robbery or pilferage, be sub- 
ject to a reduction of 114 percent per 
month, and further that coverage on 


all accessories, spare tires, motometers, | 


tools, etc., be eliminated. 
Proposition No. 2 is similar to the 


above as regards the monthly and pre- | 


mium reduction, but includes loss of ac- 
cessories subject to a deductible clause 
of $50, each and every claim. 


The third proposition has met with | 


the most approval from both agents and 
underwriters, and it is expected that 
if it is still the general Opinion that an 
“emergency” exists, and that string- 
ent action must be taken immediately, 
this will be the proposition accepted. 
Under the terms of this clause the com- 
pany would be liable for only 75 percent 
of the actual loss sustained in the event 
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of the total loss of an automobile in- 
sured, coverage on all accessories would 
be eliminated, and in consideration of 
its acceptance a reduction of 40 percent 
in premium would be granted the as- 
sured. 

The automobile theft situation in 
Cleveland has improved greatly during 
the past month. The proportion of re- 
coveries to the number of machines 
stolen has been greatly increased. This 
decided change in conditions is due 
principally to the drastic action being 
taken by both the special automobile 
squad of the Cleveland police force, and 
to the activities of the legal department 
of the Cleveland Automobile Club, in 
pushing prosecutions to the limit and 
demanding the full penalty in each case. 


Advantages of Office Manager 


In the opinion of one State agent of 
a large fire company the time is coming 
when state agencies will have on their 
staffs what he 
“counter man” or “office manager.” 
Such a man would always be on the job 
at the state agency headquarters to take 
care promptly of requests from agents 


for advice or service on special cases | 
He | 
| could also put in, to advantage, a part 
of his time in the development of adver- | 
tising campaigns for the numerous new | 


on which they may be figuring. 


lines of coverage the fire companies are 
putting out. In this 
alone, in the opinion of this state agent, 


; Such a man could more than earn his 


salary in the increase of business that 
would result from his efforts. Such 


| Special campaigns pay, this state agent 


Says, as his experence has been that 
where the attention of agents is called 
specifically to chances to get more busi- 





would describe as a} 


latter capacity | 


ness they are ready to respond. The 
man who spends most of his’ time 
on the routine details of agency work 
does not have time to give to working 
up systematic and complete selling cam- 
paigns. Also, the requests of agents for 
information which come in during the 
week often have to wait Several days for 
his return and it frequently happens 
that, before they are taken care of, 
Some other special drops into the local 
agent’s office, gives the desired informa- 
tion and gets the business. The selling 
of fire insurance an@ the allied lines 
is getting more and more complicated 
and it requires a close Student of the 
business to keep up with the new lines 
and the changes that constantly are 
being made in old lines. The local agent 
needs more and more help in the ‘sales- 
manship end of his business, a depart- 
ment which this state agent feels will 
some day have to be taken over by a 
specialist. 


Cincinnati Auto Theft Situation 
CINCINNATI, O., July 26.—The police 


| department in Cincinnati has not added 
; to the number of men assigned specially 


to take care of the automobile thefts. 
A committee of the Fire Underwriters’ 
Association, headed by P. J. Dauner, has 


been considering the automobile theft | 
problem and recently Mr. Dauner called | 


upon Charles Tudor, safety director, 


| calling attention to the fact that this 


particular department of police activities 
was lacking in men necessary to handle 
properly the work in Cincinnati. The 
safety director Says the lack of funds 


| is the chief reason for present condi- 


tions. He could make no definite prom- 
ises as to what might be done in the 
; future. 


Now Using Dean Schedule 
CINCINNATI, O., July 26—The Ohio 
Inspection Bureau began using the new 
edition of the Dean schedule about July 
15 at most offices. In a special bulletin 
to agents they were advised that if ap- 
Plications for rerating seemed to be 
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ESTABLISHED 1850 
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| Monday to Saturday, 
; Man will be in one town on Wednesday 
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made primarily to get immediate rate re- 
ductions because of changes in the tech- 
nique of rate making, the bureau would 
use its discretion as to proceeding to 
make a reinspection at once. The new 
schedule calls for different methods of 
application in determining the ratios of 
warehouse areas to total areas and the 
ratios of standard walls to nonstandard 
walls. The new edition will be used in 
such a way that it will be impossible to 
predict just where, by block location, 
it may be applied at any one time. The 
bureaus will rerate individual locations 
or blocks as their own convenience and 
economy of operation may dictate. 


Summer Affects Field Men’s Work 


The hot summer weather is having 
its effect upon the field men’s work in 
Ohio. In a number of cities half holidays 
once a week are encountered. These 
holidays may be on any afternoon from 
Sometimes a field 


where the holiday is Wednesday after- 
noon and then get into another town 
next day where the holiday is Thursday 
afternoon. In this way he may lose from 
a half a day to a day because the in- 
surance offices are closed along with all 
others. Someone has Suggested that a 
schedule of town holidays is in order. 


Cleveland Collection Plan 
CLEVELAND, O., July 26.—The collec- 
tion situation in this city is a serious 
one. In the past agents have been lax 
in their collections. They have allowed 
the assured to fall into the habit of pay- 
ing their premiums when convenient. 


| Now that money is scarce the agents are 


finding it hard to discover a convenient 
time for the assured to pay. Policies are 
being cancelled for non-payment of pre- 
mium and the earned premium losses be- 
ing stood by the agent. 

The local association has offered sev- 
eral suggestions for enforcing collec- 
tions, and many have been accepted. The 
most popular one would enforce a can- 
cellation within 75 days :from date of 
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Michigan’s Two Peninsulars write a} 


Good Faith Must Be the Basis of All 


Profitable Associations 


success through individual effort alone, but 

must co-operate with others and work for 

a common reward, neither can we spare 
any effort to watch and check the movements 
of our allies. We must be able to give all our 
attention to active, constructive work. The 
first step toward this end is to select for co- 
workers only those who have clearly demonstrat- 
ed a will and ability to carry out an agreement 
freely and with generous honesty. 


J as we cannot achieve any distinctive 


In all their activities the two Peninsulars evidence 
a marked capacity for keeping faith. 


Their connection with agents, and through 
them, with the public, is a fine example of the 
smooth efficiency with which an association 
of people can work together for mutual profit 
when good faith is the keynote of every 
transaction. 
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combined Automobile Policy 
combined household policy 


Peninsular Fire Insurance Co. 
Peninsular Casualty Insurance Co. 


COLON C. LILLIE, President 
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OMAHA LIBERTY FIRE 


INSURANCE COMPANY 
OMAHA, NEBRASKA 


Paid in Cash Capital, $250,000.00 
Paid in Cash Swrplus, $450,000.00 


Licensed in Illinois, Indiana, New Jersey, Pennsylvania, Ohio, Texas, Kansas, 
Iowa, Nebraska, Minnesota, Crlifornia, Massachusetts and Mississippi. 

L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 

H. C. BURT & COMPANY, Houston, Texas, Mgrs. for Texas. 

THE MILLER-SOWERS INVESTMENT CO., Topeka, Kan., Mgrs. for Kansas. 

ROBERT J. ERSKINE, 5) Insurance Exchange Building, Chicago, Mgr. for 
Cook and Lake Counties. 

F. F. ROGERS, Ames, Yowa, Mer. for Iowa. 

CHAS. FITZPATRICK, State Agent, 322 Plymouth Bldg., Minneapolis, Minn. 

PACIFIC COAST AGENCY CO., LTD., 114 Sansome St., San Francisco, Mgrs. 
for California. . 

R. S. HOFFMAN & CO., 69 Kilby St., Boston, Mgr. for Massachusetts. 

PERCY L. J.IND, State Agt. for Illinois and Indiana, 719 Linn St., Peoria, Ill. 

M. W. RELCHER, Mer. of the State of Mississippi, Jackson, Mississippi. 


P. F. ZIMMER, President R. J. WACHTER, Sec’y & Treas. 











FIRE REINSURANCE 


Norwegian Atlas Insurance Co., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street, New York 











MINNEAPOLIS FIRE & MARINE INS. CO. 


1110 McKnight Building 
Minneapolis, Minn. 
Fred C. Van Dusen, President John D. M. McMillan, Vice-Pres. 


Walter C. Leach, Secy. and Treas. F. M. Merigold, Ass’t Secy. 
Geo. E. Leach, Supt. of Agencies 


FIRE — TORNADO — THRESHER — HAIL INSURANCE 
CASH CAPITAL $200,000 








ANTHONY MATRE 


resident 


HENRY REIS, M. D. 
Vice-President 


JOSEPH BERNING 


Vice-President 


NAPOLEON PICARD 
Secy-Treas- 


Licensed in the following States: 
Colo.; Ill.; Ind.; Ia.; Ky.; La.; Md.; Mass.; Mich., Minn.; 
Miss.; Mo.; Mont.; Nev.; N. H.; N. J.; N. Y.; N. C.; Ohio; 
Pa.; S. C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 











ASSETS OVER $1,500,000 CHICAGO 
! 
CAPITAL ASSETS 
$450,000.00 $1,173,684.53 
ENSURED’S SURPLUS LIABILITIES 
$635,344.48 $538,340.05 





Business Is All Right—Let’s Go! 


THE HENRY CLAY FIRE INSURANCE CO. 
LEXINGTON, KY. 








DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - “ ‘ “ 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 














policy. <A bill accompanies policy and 
is followed up within 30 days by one 
stating that “insurance has been in force 
30 days and premium is now due.” This 
is followed in 15 days by one stating that 
insurance has been in force 45 days and 
premium is 15 days overdue. Within 15 
days this is followed up by a letter 
enclosing statement and stating that 
premium has been due for 30 days and 
that if not received within 10 days policy 
would be cancelled. At the end of 10 
days the five day notice of cancellation 
goes out. 

This plan is naturally subject to change 
to meet individual requirements, but on 
the whole has proven very sucecssful. 


Ohio Notes 

E. W. Clinton of Cincinnati has be- 
come special agent of the Columbia of 
Dayton, 

Charles J. Richman, special agent of 
the American of New Jersey in Indiana, 
spent last week end in Cincinnati, vis- 
iting with two sons who live there. 

The Luella Work agency at Logan 
has been absorbed by the Citizens In- 
surance Agency. A new partner has 
been taken in by the latter agency. 


Judge W. H. Tomlinson, secretary and 
general counsel of the Ohio Association 
of Insurance Agents, was in Cincinnati 
this week in connection with associa- 
tion matters. 

Herbert Boning, superintendent of 
agents of the Milwaukee Mechanics, 
was in his old state of Ohio last week, 
making a few calls with Special Agent 
Howard Porter. 

Fred B. Ayer of the Fred P. Thomas 
Co., has been appointed official delegate 
of the Cleveland Fire Insurance Club 
to the annual convention of the National 
Association of Insurance Agents, which 
takes place at Los Angeles in Septem- 
ber. 

The Cleveland Fire Insurance Club 
has recently adopted a system whereby 
policies canceled for nonpayment of 
premium are reported to the office. This 
information is then cleared to the mem- 
bers. The plan seems to be working out 
nicely. 

A new form has been adopted by the 
Mortgage Association of Cleveland to 


be used by its members as endorsements 
on policies. It gives them the signa. 
tures of the assured and the former 
mortgagee, so that their records Will 
be complete in case they are needed, 
Careron H. Sanders, secretary of the 
American Liability of Cincinnati, hag 
just returned to his desk after two weeks 
service at Camp Perry with the One 
Hundred seventh cavalry. Mr. Sanders 
is captain of Troop D, a Cincinnati or. 
ganization of the Ohio National Guard, 
The Ohio Agents Association Officers 
and executive committee will meet jp 
Columbus Thursday and Friday of this 
week to outline plans of the state asgo. 
ciation for the coming year. Following 
this meeting. President Clemons ex. 
pects to announce the names of the ter. 
ritorial vice-presidents, one for each 
congressional district in the state, 


The elder generation of insurance men 
became young people and the young 
people became children at the Cincin. 
nati Insurance Society picnic, held at 
Bass Island, last Saturday. About 249 
agents and assistants took part. At 
least a dozen special agents were there, 
some from Michigan and Indiana. After 
an afternoon and evening of contests, 
games and dancing, members declared 
their outing the best yet. 





West Virginia Notes 


Gold medals for the best essays on 
fire prevention in West Virginia wil] 
be presented to pupils in the schools 
during the coming semesters, according 
to plans being formed by State Fire 
Marshal C. L. Topping. The first course 
in the study of fire prevention will be- 
gin in September. 





The gubernatorial race in Virginia 
seems to be a competition between in- 
surance men. State Senator E. Lee 
Trinkle of Wytheville, who is opposing 
Harry St. George in the gubernatorial 
race, is first vice-president of the Shen- 
andoah Life of Roanoke. For lieutenant 
governor, Colonel Junius E. West of Suf- 
folk, head of a large local agency in 
his city is vieing with Julien Gunn of 
Henrico county, the member of a com- 
mittee which recommended a state fund 
| compensation law to the 1920 legisla- 
| ture. Mr. Gunn, however, has changed 
| his opinion on state fund and even 
| fought the law at the close of the last 
; discussion. 
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REPORT IS MADE ON MARION 


National Board Finds the Fire De- 
partment of the Indiana City 
Weak in Men 


In reporting on Marion, Ind., the Na- | 


tional Board says that the fire depart- 
ment records of fires and losses prior 
to 1920 were burned up. The reports 
of the chief to the National Board for 
four of the last five years, 1919, being 
excepted show that the gross fire loss 
amounted to $383,860. The report says 
that the water supply is seriously in- 
adequate and unreliable. The supply 
from wells is barely sufficient with stor- 
age provided. The fire department is 
weak in men and pumping capacity. 
The fire alarm system is well main- 
tained but somewhat inadequate and 
insecurely housed. It is in need of ma- 
terial strengthening. The report says 
that serious individual to group fires 
are probable in any of the blocks of the 
principal mercantile districts owing to 
low height and good accessability, the 
probability of fires crossing the street 
of fair width would be low if the fire 
fighting facilities were improved. 





Illinois June Losses 


SPRINGFIELD, ILL., July 26.—A loss 
of $889,644 by fire in Illinois in June is 
shown by the monthly report of Fire 
Marshal Gamber. This makes a total 
loss for the first six months of the year 
of $9,956,944, which includes the $2,000,- 
000 explosion loss in the elevator of the 
Armour Grain Company in Chicago, last 
March. 

Adjoining fires caused the largest loss 
in June, $132,937. Lightning was next 
with $89,300. Stray and flying sparks 
came third with $57,245. 

The Fourth of July loss from fire- 
works was small, about $5,000, but two 
deaths and more than a score of injuries 
were caused by fireworks. In Springfield 
a whole stock of fireworks went off 
when the _ sun’s rays ignited them 
through a glass show case. 


| CHANGES HAVE BEEN MADE 


| Companies and Indiana Insurance De. 
partment Have Been in Conference 
As to Many Issues 


INDIANAPOLIS, IND., July 26— 
| The Indiana Inspection Bureau has 
| filed with the insurance department 
| supplemental rates covering 1921 model 
| automobiles. Commissioner McMurray 
| said he would fix a date for a hearing 
; on the proposed rates before he passes 
on their reasonableness. 


Mr. McMurray has issued formally 
eight rulings as to how certain insur- 
ance must be written in Indiana. The 
rulings are the result of two days of 
conferences with a number of. repre- 
sentatives of insurance companies. The 
most important ruling, he said, is one 
having to do with the insurance of a 
group of buildings. 

Under the present methods of the 
companies, when one of a_ group of 
buildings is rerated for insurance 
charges, the companies enter the re- 
rating into an average calculation for 
the entire group, which sometimes re- 
sulted in increasing rates on some of 
the buildings which were not rerated 
in such a way as to lose the advantages 
of going rates. The department has 
ruled that the rerating of one of a group 
shall not disqualify the other unrated 
buildings in the group from the rates 
in force as contemplated under section 
9 of the 1919 fire rating law. 

The department has ruled that fra- 
ternity houses shall net be written at 
ordinary dwelling rates but that they 
shall be rated under flat rate schedules. 
This will mean a slight increase in this 
sort of insurance premiums, Mr. McMur- 
ray said, in a number of instances. 

The department ruled that in writing 
rental insurance it is unnecessary for 
the companies to attach to the policies 
a special coinsurance clause carrying 4 
form providing for payment of not more 
than one-twelfth in any one month 
This is to apply even when more than 
one building is carried as a risk. 

Another ruling provides that whether 








July 28 


——_ 
— 


for sal 
under 
equipm 
fixtures 
compar 
entiate 
and no 
Four 
days a 
specific 
infirma 
as are 
straigh 
with a 
given 
dwellin 
concret 
may b 
without 
attachi 


Ev 
EVA! 
tions fc 
Evansv 
class as 
be subi 
jamin ] 
Clarenc 
sentati’ 
Underw 
an ann 
last Fr 
a few 
the wa 
conditic 
city co 
making 
suggest 
larly a1 
departn 
either | 
course 
tion of 
largest 
from fe 


Majo 
new D 
Michigé 
of Flin 
that is 
partme! 
an inte 
duties « 
rangem 
has bee 
eral bri 





there can 
the 


not, 
item 
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machinery, 


for sale or 
under one 
equipment, 
fixtures of 
companies. 


printing or 
The companies have differ- 
and not for sale, 
Four other rulings, ( 
days ago, require the companies to rate 
specifically all almshouse 
infirmaries and such 
as are of more than one story; a 
straight dwelling rate on a dwelling 
with a store front where a warranty is 
given to use the building only as a 


school buildings 


dwelling and the ruling provides that | 
concrete first floors and fireproof walls | 
forms | 


may be excluded from_ policy 
without prejudice to credits allowed for 
attaching coinsurance clauses, 


Evansville To Be Third Class 


EVANSVILLE, IND., July 25.—Sugges- 
tions for improvements, which will raise 
Evansville from fourth class to third 
class as regards fire insurance rates will 
be submitted in writing to Mayor Ban- 
jamin Bosse here within a few days by 
Clarence Goldsmith, of Chicago, 
sentative of the National Board of Fire 
Underwriters’ A ciation, 
an announcement made by Ma 
last Friday. 
a few days and told Mayor Bosse that 
the water department is 
condition. 


yor Bosse 


making a few changes. Mr. Goldsmith 


larly and that some members of the fire 


department be sent to a fire school at | 
either New York or Boston to take the 


course in fire fighting. The motoriza- 
tion of the fire department was the 
largest step in changing the department 
from fourth to third class. 


Michigan Fire Prevention 


Major Roy C. Vandercook, head of the | 


new Department of Public Safety in 


ichigan, spoke before the Rotary Club | Peay ea ; 
Michiga I ae | America-Asiatic Underwriters, he stated, 
| was steadily increasing and the Ameri- 


of Flint, Friday, July 23rd, on the work 
that is being accomplished by his de- 
partment in Fire Prevention. He gave 
an interesting discourse on the various 


duties of his men and how the new ar- | 
rangement co-ordinated the work which | ite 
has been heretofore divided among sev- | tive management of Frank B. Hall & 


eral branches. Now the State Police are 


| ture 
announced a few 


, jails, eounty | 


| but spread quickly to all pa 


| the blaze 
repre- | 


according to | 
Mr. Goldberg was here for | 
in first class | 
He told the mayor that the | 


city could be put in a higher class by | 


| cording agencies, 
suggested that fire drills be held regu- | 


THE N 
of the state to aid in fighting forest 


fires, to immediately take the trail of an 
arson suspect, to make the 


runners, and to inspect the motion pic- 
theatres and see that they are 


maintained in a condition safe from both | 


a fire and life standpoint. He also told 


his audience that it might surprise them, | 
but that it was a fact that he had enough | 
confiscated liquors in his charge to more | 
in which the | 


than fill the large room 
meeting was held. 


Illinois Notes 


Incendiarism is blamed for a 
fire in the Pfeiffer hotel, f 
The blaze started in an o 


$15,000 
eoria, Ill. 
side wall 
rts of the 
Loss is covered by insurance. 
Fire at Rock Island Arsenal ware- 
house V-10, which smouldered in the 
twenty-four hours before it was ex- 
tinguished, caused loss, unofficially es- 
timated at $100,000. The warehouse 
was packed with paper and cardboard 
targets and similar stocks. Origin of 
is unknown. 


structure. 


Indiana Notes 


James L. Dunlevy, 54 years old, chief 
of the Evansville city fire department, 
died on Wednesday, July 20. 

The Henry Clay Fire has 
combined fire, lightning 
policy which handles 


issued a 
and tornado 
it through re- 


China Business Reported Good 

Edwin A. Rowe, manager of the 
Shanghai office of the America-Asiatic 
Underwriters, arrived in San Francisco 


| from China en route to Colorado to visit 
| his wife, who has been seriously ill there 
| for some time. 
| insurance conditions in China were very 


Mr. Rowe stated that 


favorable, regardless of the business de- 


pression that is supposed to have af- 
fected the world. Business with the 


can method of underwriting has at- 
tracted considerable favorable attention. 


Cecil P. Stewart has resumed the 


Co., of New York. 


ATIONAL UNDERWRITER 


| available on short notice in any section | 
stock, | 
office and shop furniture and | 
lithographing | inspections | 
| of oil and gasolene, to capture the booze 

entiated between certain stocks for sale | 


| TORNADO LOSS QUITE HEAVY 


A Few Companies Were Hit Amidship 
by the Recent Windstorm in 
the Dakotas 


| ABERDEEN, S. D., July 26—The 
tornado losses caused by the recent 
severe storm throughout this vicinity 
and other parts of the state, have 


of the companies. For instance, the 
story is going around that one western 
company that has a large business in 
this state, finds its tornado losses, equal 
to those of a large sized conflagration. 
There are a few companies that have 
been hit amidship by the storm. They 
happened to have active agents who had 
written a large 
Adjusters have been busily engaged in 
settling the losses. 


the ground. The 


amount well up in the hundreds of 
thousands of dollars. 


= up into big figures for some 


The local agents made a very strong | 


drive for new tornado business after 
the storm but the results were not as 
| great as anticipated. The Dakotas are 
fairly well insured from a_ tornado 
standpoint. It is felt, however, that the 


tight money conditions had much to do | 
with the people not making a ready re- | 
sponse to the efforts of the agents. | 


Many farmers are indebted to banks 
|and are not taking on any more ex- 
| pense. 

Some of the mutuals that had a large 
| farm business in the Dakotas were 
prostrated by the blow. One mutual 
that has had a favorable experience for 
many years is forced to make an assess- 
ment that will bring the cost of its 
| 


windstorm insurance above that of the | 


stock companies. It is seeking to re- 


windstorm business. | 


large crew of | 
adjusters came from the bureaus and | 
the companies had their own men on | 
insurance loss will | : 


| municipalities having organized fire de- 


| smaller, it 


insure its tornado liability and is will- 


| ing to make a continuous reinsurance 


contract if it can get’ proper facilities. 
Other mutual companies are equally 
hard hit and are put to it to finance 
themselves out of the difficulty. 


Minnesota Survey Shows Gain 


ST. PAUL, MINN., July 26.—There are 
668 insurance organizations operating in 
Minnesota, which are under supervision 
of the commissioner of insurance, ac- 
cording to a report just issued by Com- 
missioner Lindquist. 

The growth of the insurance business 
in the state has been exceedingly rapid. 
In 1915 the fees paid to the insurance 
department totaled $88,388 and the taxes 
$491,061, aggregating $579,441, while in 
1920 the fees totaled $113,109 and the 
taxes were $861,687, aggregating $974,- 
796, an increase of $395,355. The cost of 
administering the state department in 
1915 was $34,077 and in 1920 $47,117. 

The fire premiums written in the state 
during 1920 totaled $15,095,212 and the 
es for the same period totaled $6,972,- 

The premiums collected in 


partments totaled $11,450,928.53 from 
companies which paid a tax of 2 percent 
or $229,018.57. This tax was paid to the 
firemen’s relief organizations or to the 


| municipality for the purchase of addi- 


tional fire equipment. There are 162 
mutual companies subject to the tax. 


North Dakota Hail Losses 


BISMARCK, N. D., July 25.—Approxi- 
mately 10,000 hail losses have been 


| reported to the state hail insurance de- 


partment thus far this year. 
ber ex 
time 1 
centage 


The num- 
eds the number reported at this 
year by about 1,000. The per- 
of loss claimed, however, is 
is stated at the department. 

tecent losses have been most severe 
in Burleigh, Dunn, McKenzie, Sheridan, 
Morton, Divide, Renville, Stutsman and 
Kidder counties, according to Martin 


| Hagen, department manager. 
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AGENTS AT ALL IMPORTANT POINTS 


WESTERN 
BRANCH OFFICE 
Insurance Exchange Bldg. 
CHICAGO 


PACIFIC 
BRANCH OFFICE 
219-22: Sansome Street 
SAN FRANCISCO 
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CHICAGO 
APPRAISAL COMPANY 


Established 1911 
W. EDWARD CARTER, President 


INTERIOR FURNISHINGS 


RESIDENCES APARTMENTS HOTELS 
and STORE FIXTURES 
One safe and sure way to guard against 


loss is insurance in a good company, 
based on a good appraisal 





Appraisals for Probate and Internal Revenue Tax 


INSURANCE EXCHANGE BLDG. 
175 W. Jackson Boulevard, CHICAGO 











KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 
Combined Capital - $ 900,000 Combined Net Surplus - - - 
Combined Assets-- 3,179,134 Combined Surplus to Policyholders 
HENRY WACHTER, Manager - 
(Reliable Agents Wanted in 


Pennsylvania, Ohio, Illinois 
and Wisconsin.) 


$ 733,329 

1,633,329 

218 Fourth Ave., PITTSBURGH, PA, 
FISH & SCHULKAMP 


General Agents for Wisconsin 
Madison - isconsin 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
LANSING, MICH. 


ASSETS - - - - - - 
SURPLUS TO POLICYHOLDERS - - 


$1,981,305.41 
$1,170,026.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachussetts, 
Rhode Island, Louisiana, California, 


Tennessee and Kansas 





A Reliable Progressive Agency Company Representatives Solicited 











EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile 


Tractor 











THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


Cash Assets Over $250,000 
“Net Cash Surplus Over $150,000 
Licensed In 
OHIO, ILLINOIS, MICHIGAN, PENNSYLVANIA, 
DISTRICT OF COLUMBIA, INDIANA and MASSACHUSETTS 


Writing General Fire Business 
Paying 25% Dividends to Polieyholders 


G. W. DEYARMON, Sec’y 


S. N. FORD, Pres. 





BIG CASE IS DECIDED 





RAILROAD IS HELD FOR FIRE 


U. S. Railroad Administration Found 
Liable for Cloquet Fire, Which 
Made 1,200 Homeless 


ST. PAUL, MINN., July 26.—The 
Minnesota supreme court held that the 
United States railroad administration is 
liable for damages resulting from a fire 
which started near the Great Northern 
tracks near Cloquet and swept to that 
city October, 1918, causing losses of 
several hundred thousand dollars. 

The higher court affirmed the St. 
Louis county district court in the case 
of Phillip Hall against James C. Davis 
as agent of the president under the 
transportation act. The supreme court 
found that the defendants were respon- 
sible for the destruction of property in 
the fires of Oct. 12, 1918. Under the 
order, Hall is entitled to $7,400 dam- 
ages. 

Decision of the high court directly 
involves 278 plaintiffs and indirectly 
1,200 residents of Cloquet who were 
burned out. 











Form Iron Range Association 


VIRGINIA, MINN., July 26.—The Iron | 
Range Insurance Association of St. 
Louis County was formed at a meeting 
here last week of 15 insurance agencies 
of the range towns. Alfred Hoel of Gil- 
bert and Alfred Brandt of Virginia were 
elected temporary president and secre- | 
tary respectively. Another meeting will | 
be called at a later date to complete the | 

| 
| 
| 


organization and elect permanent offi- 
cers. It is planned to have the associ- 
ation include all of the principal insur- 
ance agencies on the range and in the 
smaller towns in St. Louis County. | 
The following towns and their agencies | 
were represented at the initial meeting: | 
Hibbing, Lindberg & Miller; Chisholm, | 
First National bank agency; Gilbert, 
First National bank agency; Biwabik, L. 
L. Christensen agency; Eveleth, Miners’ 
National bank agency; and Virginia, the 
McDonald-Gill, R. W. Johnson and the 
Grant & Hayes agencies. 





Reduce Eau Claire Fire Rates 


EAU CLAIRE, WIS., July 26.—Fire 
rates have been reduced, following an 
inspection, effective July 5, and agents 
are now looking after rebates on poli- 
cies in force. One of the local newspa- 
pers announced that the reduction was 
not only due to the good showing made 
by the city in the inspection but part of 
the program of fire companies to reduce 
their profits, for the benefit of the public, 


Question on Fire Protection 


MILWAUKEE, WIS., July 26.—The city 
of Milwaukee is not going to attempt to 
cut off fire department service to sub- 
urbs and manufacturing plants located 
outside of the city limits, if the view of 
the Common Council judiciary commit- 
tee prevails. Annexationists, as was an- 
nounced last week, attempted to have an 
ordinance enforced, prohibiting Chief 
Clancy from letting any of his compa- 
nies answer alarms outside the city lim- 
its. Annexationists were supported in 
the move by the central labor union 
council of Milwaukee. It was claimed 
that the suburbs and outlying manufac- 
turers are not helping pay for the fire 
department, water service, etc., except in 
a very small way on occasions. The 
judiciary committee sent the proposed 
ordinance to the city attorney with a re- 
quest that a substitute ordinance be 
drawn up, increasing the fee. At pres- 
ent suburbs are required to pay a nom- 
inal charge of $50 per alarm answered, 
while the actual cost of a run is $130, 
not including accidents or damage to ap- 
paratus. 





School Fire Study Required 


MILWAUKEE, WIS., July 26.—The 
Wisconsin Industrial Commission has be- 
gun the preparation of a course of in- 
struction for pupils of the public schools 
throughout the state, on the subject of 

















fire prevention. The course will be con- 


—— = 


ducted under the direction of the state 
superintendent of public instruction, 
The commission will also draw up ga 
number of new prevention and Safety 
rules in connection with the course, 
Every pupil must spend at least one 
hour a month in this work. Childrej 
who are working and who attend the 
compulsory continuation schools og 
trades will be included. 





Fargo Agency Has “Seeding Contest 


H. G. Carpenter & Co., general agents 
at Fargo, N. D., have conducted ap 
“Early Seeding Contest” among the 
farmers of that state this year. Foy 
prizes were offered and the winners 
were the guests of the Carpenter agency 
at the Inter-State fair, held at Fargo 
recently. The first prize winner com. 
pleted the seeding of an entire quarter 
section on March 15, while the last map 
in the prize money completed his first 
quarter on April 2. 

It is expected that the advantages of 


early seeding will be brought to the at. 


tention of many North Dakota farmers 
by this contest and will help them to 
realize that really farming their lang 
results in greater yields. 





Wisconsin Law of Interest 


An interesting sidelight on fire insur. 
ance affairs in Wisconsin became known 
during the past week, through publica. 
tion in The National Underwriter of 
the news that Chapter 510 of the 192) 
laws had gone into effect, upon signature 
by Gov. Blaine. The act provides that 


| the amount of taxes paid by insurance 


corporations or insurers of other states 
operating in Wisconsin shall not be less 
than three-eighths of 1 percent of the 
amount of the gross premiums received 
for direct insurance in the state. The 


|} act relates to reciprocal and retaliatory 
|; taxation arrangements as between Wis- 


consin and outside companies. 

It was revealed that the state hada 
number of statutes revised at the 1920 
session, as is customary at practically 


; every session, to iron out discrepancies. 
| The revision included sections 1211-1237 


of the insurance laws. The _ ‘“three- 
eighths of one per cent” in some manner 
was omitted in the revision, somewhere 
along the line from reviser to official 
printer. 

In the past year the fire insurance com- 
panies of Connecticut and New York did 
not pay the state fire marshal tax in 
Wisconsin, as a result of the omission, 
as this would not have been a legal act. 

The real purpose, therefore, of adopt- 
ing the new chapter already described, 
was to remedy this situation. 


Wisconsin Notes 


New London, Wis., has voted to buy 
a new motor fire truck equipped with 
pump, chemical, tank and hose. 

The Virginia Fire and Marine has 
been admitted to Wisconsin. In _ the 
west, it is under the jurisdiction of the 
Providence Washington. 


* 
OPPORTUNITY 


Large insurance brokerage organization, 
with branches in every insurance market 
of the world and handling insurance of 
any nature whatsoever, with engineering 
and advisory departments, offers un- 
heard of proposition to high class solicit- 
ors or brokers now controlling firm busi- 
ness, or high class men well connected; 
marri men or those with dependents 
preferred, located anywhere in the United 
States or Canada. In answering give full 
particulars, including clientele. Only that 
type of a man who will leave no stone 
unturned to make himself and his asso 
ciates a huge success need answer. 
dress 97 L, care The National Underwriter. 


—_ 











FIELD WORK WANTED 
High grade appraiser, who also has had 
six years’ experience in fire insurance 
business. Understands application of 
Dean schedule. Will consider Wiscon- 
sin, Illinois, Minnesota, Iowa territories. 
Address 31-T, care The Nat’l. Und. 














LOSS CLERK 
Wanted—Assistant loss clerk. Must 
be a young man of some experience. 
Opportunity will be given for advance- 


ment. Call on 
SUN INSURANCE OFFICE 
76 W. Monroe St. CHICAGO 
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left the latter part of the week | Cause of the blaze is not known. The | supplies, which are printed to cover only early season ball games were nearly all 
ee ew Orleans to visit the southern | damage is partially covered by insur- | fire losses in the body of the policy. It] insured and now that the season of big 
for artment offiice. ance, is inferred that it will be the policy of | picnics and fairs is under way there is 
; apt aap A drive is being made among the | the company in the future to write the |a lively business among agents with 
Minnesota Notes eastern insurance companiese for fi- | theft coverage as a rider, and not as an 


eliable Investment Company, of 
daeeeets Minn., has purchased the entire 
insurance of the agency of the late 
Judge Skemp. 
The Burns. Lumber Yards were de- 
stroyed by fire early Friday morning 
entailing a loss of more than $25,000. 





nancial support of the new building de- 
sired by the United States Chamber of 
Commerce in Washington. The labor 
and agricultural interests have their 
own buildings while the Chamber, as 
the voice of America’s business men, is 
without a permanent home or comfort- 
able working quarters. 











= IN THE MISSOURI VALLEY 











ANNUAL MEET OF IOWA POND | OVERHAULING 





Midsummer Splash of Iowa Ganders at | Kansas Department Compiling Five- 


Lake Okoboji Is Complete 
Success 





DES MOINES, IA., July 26.—The 
Iowa Pond of the Blue Goose has had 
many midsummer splashes, but 
ganders unite in the statement that the 
outing Thursday, Friday and Saturday 
of last week at Lake Okoboji was su- 
preme. 

The attendance was large and the 
ganders and ganderettes put over a pro- 


HAIL 





Year Statistics for Purpose of 
Improving Hail Insurance 


TOPEKA, KAN., July 26—The 


| stock and mutual fire companies writing 


the | 


| past five years. 


gram that was highly enjoyed from first | 


to last 


| The information desired is as follows: 


Most Loyal Gander Clyde Smith was | 


in the chair when the 
meeting was held Thursday at the Man- 
hattan Hotel A very able address was 


business | 


given by James F. Joseph of Chicago, | 
secretary of the advisory committee, | 
who told of conservation work and the | 


plans for the future. . 

F. L. Rickards, manager of the Auto- 
mobile Underwriters’ Conference, was 
next with an interesting and instructive 
address on automobile liability in which 
the puzzling points that confront the 
automobile liability field were fully ex- 
plained. 

K. L. Walling of the Insurance Servy- 


| department for the years 1916, 1917, 


| soon as the information can be com- 
| piled after that date the department 


hail business and the strictly hail com- 
panies are being asked this week to fur- 
nish a large amount of information rela- 
tive to their hail experience during the 
Superintendent Frank 
L. Travis has sent out to each com- 
pany a blank calling for specific hail 
records of the companies for five years. 


Acres insured, premiums collected, aver- 
age premium per acre, total losses paid, 
average loss per acre, total adjustment 
expense, adjusting expense per acre, 
total loss and adjustment expense. 

The companies are required to have 
the information back to the insurance 


1918, 1919 and 1920 by Aug. 15. As 


| will call a conference of the hail insur- | 


ice Bureau talked most interestingly of | 


the technical features of the bureau. 
K. L. is always received with enthu- 
siasm by the Iowa field men and they 
pronounce his address as of intense 
value. 


| farmer could have received from his 
| wheat or oats if he had not had a hail 
The insurance was written this | 


ceremonial in the pavilion at the Man- | 


hattan Hotel. 
sided were: 

Clyde C. Smith, most loyal gander. 

Andrew C. Daly, acting supervisor of 
the flock 

Harry J. Hunter, custodian of the 
goslings. ; 

J. W. Hull, wielder of the goose quill. 

F. R. Sherman, keeper of the golden 
goose egg. 

It was announced that R. W. Hay- 
wood, wielder of the goose quill, had 
been transferred to South Dakota. Mr. 
Hull was elected to succeed him and 
took charge of the books and minutes. 


The officers who pre- | 


This concluded the ceremonial, one of | 
the best ever held. One of the interest- | 


ing events was a demonstration given 
by Arthur Miller of the Continental 
showing the art of cutting out shirt pat- 
terns. Several of the members were 
compelled to wend their way homeward 
in their bathing suits as a result of this 
exhibition. 

The amusement of everyone present 
was well cared for, the ladies of the 
party, forty in number, being enter- 
tained during business sessions. Sports 
of every variety were arranged and 
handsome prizes awarded for each 
event. Fishing, shooting, 
quoits, golf and clock golf for the ladies 
were all enthusiastically entered into 
and in addition dances, boat rides and 
entertaining programs were enjoyed by 
all. The program, which was given as 
the proof of loss on the invitation which 


was the notice of loss, was one of the | 
best ever produced and the gathering a 


complete success. 





On_ Aug. 24, bids will be received by 
the Fire and Water Board of Kansas 
City, Mo., for installing a fire alarm svs- 
tem, the cost not to exceed $250,000. 
Bonds for this improvement were voted 
last year, 





archery, | 


| 


| which the policy is written. 
| of the Committee asks if it can not be 


| ance men to 


see if the hail business 
cannot be established upon a _ better 
business basis than at present. 

The companies have paid heavy losses 
this year, in many cases more than the 


loss. 


LINE |}: 


| tivities 


season on a basis of $40 an acre and | 


little wheat or oats which returned that 


e a | 
| except during the war period there was | 
After luncheon the Iowa Pond held a | | 


amount of money per acre except under | 


unusual circumstances. 
The conference of hail men and the 


insurance department officials probably | 


will be held in September, when an 
effort will be made to see if the line 


basis by mutual agreement. 


requested a large amount of statistical 
information from the state agricultural 
department relative to the yields and 
values of farm products subject to hail 
losses in Kansas during the same years. 


Considering Chicago Plan 


The correspondence between the Kan- 
sas City committee on automobile fire 
and theft, and the Conference, in Chi- 
cago, is still unfinished. About the first 
of July the Conference wrote to the 
Committee, asking if it was about ready 
to put into operation the “Chicago Plan” 
in Kansas City, and the Committee re- 
plied with some questions which it 
wished to have answered. 

The Committee can see no real reason 
for reducing the rate on auto fire and 
theft fifty percent, when there is no spe- 
cial call for a reduction in rates, and 
thinks that the money could be spent to 
some better advantage. It thinks that 
the proposed reduction, if made, would 
offset some of the objections to the “Chi- 
cago plan,” and make more bearable the 
75 percent clause. It is also of the opin- 
ion that the lower rate would help to 
meet the competition of the inter-insur- 
ance organizations. The chief objection 
of the Committee is to the proposal to 
pay, not the face of the decreased 
amount of coverage in the theft clause, 
but only three-fourths of the amount for, 
The letter 


arranged to pay 100 percent of the 
amount of the theft clause. Also, it 
asks that it be advised of the decision 
of the conference. 

In the mean time, one of the agents 
has received a supply of auto insurance 


| ally in 
cannot be put upon a more scientific | 
| 





integral part of the policy. If this is 
done, the necessity of explaining the 
difference in the amounts in the same 
policy for the two coverages—fire and 
theft—will be obviated; the agent writ- 
ing the policy for fire, and then adding 
the theft coverage as he adds other 
coverages now. 





Propose Increased License Fee 


An ordinance has been introduced in 
the Kansas City council, requiring indi- 
viduals who solicit insurance as a side 
line, and who negotiate the policy with 
a broker, to pay a city license of $200.00. 
The ordinance also requires that each 
company shall pay a similar license, and 
that each agent of the company shall 
pay as much. The fee in the past has 
been $100.00, and there has been no fee 
for the side-liner. Alderman O'Neill said 
that the purpose of the ordinance was 
to protect the legitimate’ insurance 
agents, and provide a fund for the Fire- 
man’s Pension Fund. 





Big Kansas Motor Business 


TOPEKA, KANS., July 26.—The num- 
ber of motor cars has increased six times 


in seven years in Kansas and the auto- 
mobile insurance business is growing 
right along with it. In 1914, when the 
state began licensing motor cars there 
were 47,329 registered in the state. June 
30 this year the number had grown to 
287,383. It is expected that Kansas will 


purchase about fifteen thousand cars 
from now until the end of the year and 
that the total by June 30, 1922, will show 
an increase of approximately forty thou- 
sand automobiles in the state. This num- 
ber of cars affords a wide range of ac- 
for the motor car insurance 
salesmen. 


Salina Agents’ Good Work 


Local 


agents at Salina, Kan., have 
succeeded in getting a big increase in 
the amount of insurance carried on 


school buildings in that city and have 
induced the Board of Education to carry 
90 percent value on all buildings and 
contents, on which a comparatively 
small line had been written heretofore. 
The insurance 


is written on a general 
form, amounting to $800,000 fire and 


the same amount of tornado coverage. 

In view of the big line that was being 
placed the agents got the inspection bu- 
reau to make reinspection of the school 
buildings and secured a lower rate than 
heretofore, which helped them materi- 
increasing the size of the line. 
The insurance will be distributed among 


} all of the agencies in the city. 
The insurance department has also | 


Improves Loss Ratio 


Keller of Chaffee, Mo., has done 
wonderful clean-up work in that 
city. Not long since Chaffee was men- 
tioned among insurance men with a 
smile, as the loss ratio there was simply 
prohibitive. Mr. Keller has cooperated 
with the Fire Insurance Company in con- 
demning bad flues and overseeing re- 
pairs on them. Feeling that his per- 
sonal weight with the property owners 
is often time not sufficient to gead them 
to action in making necessary repairs, 
he gets the companies to write him in 
regard to the undesirable risk and 
needed repairs and uses these letters as 
he goes from one property owner to the 
other accompanied by the city marshal. 
Mr. Keller now frequently finds the 
neighbors voluntarily inquiring as to the 
conditions of their flues. The loss ratio 
of both mercantile risks and dwelling is 
on the decline. 


rN, 
some 





Rain Business in Kansas 

TOPEKA, KANS., July 26.—The Kan- 
sas insurance department is requiring all 
insurance companies writing rain busi- 
ness to file separate schedules for every 
rain risk they write in the state this 
year. The experience of the companies 
in writing rain insurance is so limited 
and the Kansas weather is so variable 
that no standard basis rate has been de- 
termined. No basis for even a schedule 
fixing the rate for each month has been 
worked out thus far. Each month has a 
different sort of weather record in Kan- 
sas and the companies writing the rain 


business have had a different schedule’ 


thus far for every risk written. The 


companies handling this line. 





Wheat Insurance Slow 


There is practically no short time in- 
Surance being written on the wheat crop 
of Kansas and the southwest, according 
,to a state agent of Kansas. The farm- 
ers, urged in some cases by their bank- 
ers, are loading their wheat directly out 
of the field into the cars,-and shipping it 
to market, or selling it as delivered on 
the cars, so there is no opportunity to 
insure. 


New Elevator Schedule 


TOPEKA, KANS., July 26.—A new ter- 
minal elevator schedule for Kansas has 
been filed with the insurance department 
rating bureau by the Kansas inspection 
bureau. The bureau has been filing new 
terminal elevator schedules with great 
regularity lately but has not filed one 
which the state department would ap- 
prove, The department felt that a sched- 
ule which showed a loss ratio of less 
than 25 percent was not entitled to in- 
creased rates and all the previous sched- 
ules provided for increases. 


The schedule filed last week fixed a 
basic rate of one dollar, where the old 
schedule had been fifty cents. sut it re- 


duced the occupancy charge from four 
hundred percent to eighty percent of the 
basic rate and made some changes both 
ways in other charges. The new sched- 
ule provides reductions in rates for ter- 
minal elevators of from thirty cents to 
$1.25. It is probable that the new sched- 
ule will be approved and will become 
effective early in August. 


Missouri Notes 


John H. Walsh, Kansas City, Mo., 
agent of the Home of New 
the East on his vacation. 

Edward O’Brien has entered the 
tomobile Department of the 
Adjustment and Inspection Co. 

F. L. Hildebrand has sold his agency 
at Kansas City to A. B. Shannon, man- 
ager of the Shannon Insurance Agency. 
A. H. Huchings of W. H. Markham & 
Co., St. Louis, Mo., sailed on the 26th 
of July on the Cunard liner Aquatania 
for Europe. 


state 


York, is in 


Au- 
Western 


W. F. Sweazea, state agent for the 
North British and Mercantile with 
headquarters at Kansas City was a 


visitor at St. Louis, Monday. 


J. George Deters has bought the 
agency of J. George Diehr, at St. Charles, 
Mo., and will add the business to the 
agency he had already estab- 
lished. 

P. F. Sollins, state agent of the Aetna 
Insurance Co. for Missouri, announces 
the appointment of H. C. Downs, for- 
merly the company’s agent at Odessa, to 
be superintendent of the Missouri Farm 
Department, 

Mapes & Mapes, agents for the Phoe- 
nix, of Hartford, announce the addition 
to their force, Mr. H. P. Swinehart, a 
graduate of the school of salesmanship 
at the home office. 

Earl W. Thomas, state agent for the 
Queen in Missouri, will spend his va- 
cation the next few weeks taking the 
head examiners desk of the company at 
Chicago, who is on his vacation. 

Charles F. O’Neil, state agent of the 
Aetna for Kansas, reports that a recent 
survey of that field has convinced him 
that only about 15 percent of the auto- 
mobiles in that state are covered by 
insurance, 


Kit Wilson, the state agent of the 
American of Newark for Missouri just 
appointed is taking over his new duties 
here this week. John H. Eggert, who 
retains St. Louis County and the city 
of St. Louis, will spend a few days with 
Mr. Wilson in the field. 

Walter Seott, of the Home, New York, 
at Kansas City, is the proud possessor 
ot a medal, presented. him by the com- 
pany, showing him to have completed 
fifty years of continued service with the 
company. He was the Missouri state 
agent for many years, until succeeded 
by John H. Walsh, and is now general 
agent at the office in Kansas City. 

Donald Thompson, famous photog- 
rapher of war scenes and current events 
all over the world, suffered severe loss 
of personal effects and moving picture 
films at his home in St. Joseph, Mo., re- 
cently. Insurance of about $50,000, $30,- 
000 in Lloyd’s on personal effects and 
$20,000 in stock companies on picture 
films was carried. The loss is total. The 
films werg from China, Japan and Bor- 
neo, and Philippine Islands, and totalled 
about 30,000 feet. Mr. ‘Thompson. says 
that in his globe trotting, in which he 


which 





earried forty-one pieces of baggage, he 
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as a garage, because of the hazard. son of negligence of the driver, the AUSTIN, TEXAS, July 26.—Report in the statements appears to Nave been Scot 
| owner of the car shall be liable for such | i examination of tbe Mesteatise Be- approximately correct, but could not be poin 
| damage.” This may mean that a garage | 01 examitr < a r accurately checked within any reason- peal 
I N | employe out testing a car might in- | ciprocal Underwriters, a reciprocal or dike “ite: tek es Vea tial mat 
owa Notes | volve its owner in serious trouble. | interinsurance exchange, has just been Vater ian Gk Gilly i ek lei €. p vs 
A, E. Clark, prominent in the Iowa} _ One of the largest fire companies, the | made public by the Texas Commissioner h y b d nt td ane 
fire insurance field for years, has re- | Royal, is withdrawing from the auto- | 9+ fncurance and Banking, the examina- | S70W $10,000 money borrowe during the 
turned from the east where he attended | mobile business in Sioux City and | °. “hers h os ie April and repaid in May. In the opin- itl 
the reunion of graduates at Middlebury | Northwestern Iowa. This is due to ex-|tion covering the period trom March | i.) + te examiner this amount should pam 
college in Vermont, Mr. Clark grad- | cessive losses suffered in this territory. | 30, 1920, to April 30, 1921. A detailed h b h b d : twe 
uated from the institution in 1871. sd or a ggg have go strict rules | , dit was made of the disbursement ac- a een s apes as esters eae q poli 
The Southern Surety of Des Moines, | limiting the amount o SCS ee a : é rr ¢ | under income and as ‘borrowed money 
which some months ago purchased the | Missible and some are reducing the in- — and eo We for ro period o repaid’ under disbursements.” 
Watrous block, corner Sixth and Mul- | surance under policies already written 1921 under consi eration and numerous The examiner said that it appears 
berry, Des Moines, is preparing to erect | because of the general lowering of list | test checks made of the income records. tl aa ome tina sailed ee " 
a new sixteen story office building on | Price on cars. | “The annual statement made to your | (]1OUSn an oversig € advisory boar tion 
the site which is one of the best in —————— | department for the year 1920 was exam- did not appoint an executive committee 
the downtown business section. | The Surety Fund Life of Minneapolis | . A d discrepancies of material | for the current year, but the committee 
State Insurance Examiner Don Har- | resumes its business in State Life of | med and no Ciscrepa s ¢ for the previous year has been acting. 
low has been named deputy insurance | Des Moines. | Automobile insurance | consequences were found with the ex- ‘The tonil tacome 10 elvan 4s Ge 
commissioner by Commissioner Arthur | company and fire and marine under- | ception of the manner of handling the i 81 Daas 99; 
C. Savage. This office was created by | writers have opened a Southern Depart- | ¢144> paid in by the Underwriters,” the total disbursements, $56.969; balance, 
the recent legislature. Mr. Harlow is a| ment at Atlanta under the management , Pp Ms rf - “4 f $296,546; gross assets, $298,514, and to- 
graduate of Drake university of Des! of Edward N. O’Beirne. examiner reported. “It is the custom of | |7) adinitted assets, 9172:504 
s ; 304. 
No records have ever been kept of MIS 
premiums in force so that the unearned 
premium reserve cannot be correctly Shov 
FIRE— calculated, the examiner further re- 
| MARINE— ported. The Exchange is confining its 
AUTOMOBILE— risks to mercantile lines. The Under- 
RIOT and CIVIL writer stated to the examiner that rates 
COMMOTION—EX- promulgated by the Texas Fire Insur- JA 
PLOSION — SPRINK- |} ance Commission or similar rating bod- tics 
Insurance Company Poe ee en ies are used whenever available. An loss 
= : “as f ° 
DO— : . attempt is made to inspect risks and by peric 
BOSTON, MASSACHUSETTS ont aki mete, this means adjust the premium for any 160, 
isk not properly rated. Practically all year 
STATEMENT, 1921 risk not properly . ya J 
» claims are settled through regular ad- port 
WOME TUBREID ve ccdiecacceeses $13,616,501 : ‘A : 7 : 
TAGBINTES oc cccicccccccoccccsce 9 SGD185 justing agencies. A number of claim were 
ee see eeeeceeeeeeees yd files were inspected and nothing found leadi 
a ~— eee ee ee benwnek ,000, : ag é oes é au 
Net Surplus to Policyholders 4/656,315 which would indicate unfair treatment five-y 
of claimants. Claims are promptly loss, 
aid after adj 4 
FIRE—MARINE—AUTOMOBILE— Jnsurance Company P adjustment 
SPRINKLER LEAKAGE—EX- 
PLOSION—RIOT and CIVIL BOSTON, MASSACHUSETTS Assessment Companies in Arkansas _ 
COMMOTION — TORNA- 
DO—RENTS—USE and STATEMENT, 1921 LITTLE ROCK, ARK., July 26.—There Hot © 
are in operation in the state at this ope 
on ot li hag Total, Assets .......... sesvssesessetessscessscese sees s SHLD ASS time 21 assessment insurance comps- Mate! 
i cascesna ea daeieeaabseanbcshacdaity Till 1)134)433 nies. The law regulating the organi- Rubb 
— a ena seeersecscecersececs rrrrrri «+++ 1,000, zation of these companies requires only Open 
Net Surplus to Policyholders..............s.sseseee0+ 2,134,483 that they file a fidelity bond for $20,000 Spark 
and make annual statements to the in- Elect: 
surance commissioner. Within the last Expo: 
® few months three new companies have con 
HOME OFFICE, 87 Kilby St., Boston, Mass. been authorized to do business in the Spark 
Western Department Pacific Coast Department state, the Traveler’s Life Association of ery 
Lansing, Michigan 230 Sansome St., San Francisco, Cal. Little Rock, the Security Automobile In- Incen’ 
Rawlings & Hewett, Managers A. T. Bailey, Manager surance Company of Little Rock and the Spark 
Old American Insurance Company of Lit- tior 
tle Rock. The last named company, .- Unl 
which was licensed last week, will do a being 
life, health and accident business on the 119 di 
assessment plan. The officers and pro- avera 
moters are: M. F. Dickinson, president; 
DES MOINES I, A. Lower, secretary, and G. O. Light, pees. 
. vice-president. The 
; for te 
REINSURANCE FIRE COMPANY Rates ies ie a —y 
AUSTIN, TEX., July 26.—The Depart- time | 
ment of Insurance and Banking is propet 
i the only Texas institution or de- amour 
partment thus far to be _ allowed the $3 
Reinsurance Only an increase in its appropriation by poe 
the appropriation committees of the Merca 
special session of the Texas legisla- Brook 
ture. The department was given an in- 

P. J. CLANCY, President DES MOINES, IOWA F. E. HATHORN, Secretary crease of $26,425 each po over the oi 
Board of Control’s estimate, making was tl 
$206,145 and $210,895, respectively, as the to $18 
totals for the next two years. M 

ut 
peneereey very 
Reiccernsnstgere  ingicemce ll No Frame Houses for San Antonio pg 1 
; ct 
ys AUSTIN, TEX., July 26.—No wooden large 
NION INSURANCE SOCIETY |g chsscimia ihe | 2s 
erected in the fireproof business district lumber 
of Canton, Ltd. ; of the city of San Antonio, Tex., in 4 respon 
rigid enforcement of the city ordinance, in so 
osiiinen, DECEMBER 31, 1920 sadiinewens according to announcement by Phil ae | 
Wright, Police and Fire Commissioner. 
I I oo ogo ccbcarabbencedicsdsdsctdeeet $6,284,089.34 Reserve for Unearned RS oc scx bab ecacioee $3,935,280.78 pean official acudeniaealnath came as the - the 
Cash and Bank Deposits...................ss00008 655.57 Reserve for Unadjusted Losses................... 1,982,702.54 Imi , f P for spe- even 
NI IMNINONEG ono. cc coneexnsaceics sano seeee 894,062.13 Reserve for Taxes and Other Debit Items Not Due 96,000.00 cu mination of various requests for sP half, y 
Due from Other Companies ....................++ 43,102.36 $6,013,983.32 cial permits to erect temporary wooden surance 
Accrued Interest, and Other Credit Items...... 73,485.12 Surplus to Policyholders 1,781,411.20 structures on wheels. — C 
. Total Admitted Assets......$7,795,394.52 (Including Statutory Deposits) $7,795,394.52 Lack of Harmony Evident cng 
THESE FIGURES DO NOT INCLUDE HOME OFFICE ASSETS y . Sym 
. - AUSTIN, TEX., July 26.—All it not resid 
United States Fire Branch well and harmonius with the newly con- the de, 
Insurance Exchange—Chicago, III. stituted Texas State Fire Insurance who h: 
D. E. MONROE MARSH & McLENNAN C. G. WHIPPLE Commission and now, one member, * 
General Agent United States Managers Asst. Gen. Agt. cent appointee, charges that graft 
Been practiced by some of the inspectors 
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of the commission, Another member of 
the commission, senior in rank, vehe- 
mently denies it and defends the in- 
spectors involved. All of these facts were 
officially brought out in Austin last 
week when the appropriation budget for 
the commission for the ensuing two 


years was considered by the Appropria- | 
| effect it might have. Similar resolutions 


tions Comm ittees, 


Evidence was supplied including a let- 


ter written to the governor by George 
W, Tilley, state fire marshal and a mem- 
per of the commission, who said graft 
had been practiced by six of the in- 
spectors during the rating of Wichita 
Falls in the spring of this year. T. M. 
Scott, member of the commission ap- 
pointed by former Governor Hobby, ap- 
peared before the committee and said 
that if the “boys” violated the law it 
was a technical violation and that it 
was not done to obtain one dollar from 
the state to which they were not en- 
titled. There is considerable feeling be- 
tween the various members and it is felt 
politics is being played extensively. 





Resolutions for Moral Effect 


TULSA, OCKLA., July 27.—A_ resolu- 
tion prepared by the reconstruction com- 








mittee, asking that insurance companies 
pay the losses sustained during the race 
riots has been passed by directors of 
the Chamber of Commerce. While the 
officers did not believe such a resolution 
will be influential, because of the riot 
clause contained in insurance policies, 
it was decided to pass it for the moral 


are to be presented by the reconstruc- 
tion committee to all other civic organi- 
zations for passage. All the resolutions 
are then to be sent to the state insurance 
commissioner as an indication of the 
state of mind in Tulsa regarding the 
payment of insurance policies held on 
property in the dark belt. 





Oklahoma Notes 


Although the fire loss in Oklahoma 
City during the first six months of 1921 
was $894,500, as compared to $194,055 
during the same period in 1920, there 
were thirty-eight fewer fires, according 
to fire department figures. The number 
of fires during the first six months this 
year was 320 against 358 last year. 


L. M. Hastings, formerly at the home 
office of the Aetna, has become chief 
clerk and auditor for the Mid-West In- 
surance Company of Wichita, Kan. 
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MISSISSIPPI REPORT GIVEN 


Shows Poor Record Generally and 
Great Increase in Mutual and 
Reciprocal Activity 


tics just published give the total fire 
loss in Mississippi for the five-year 
period closing Dec. 31, 1920, at $13,544,- 
160, or an average of $2,708,832 per 
year for the five-year period. The re- 
port shows that a majority of the fires 
were from preventable causes. The 
leading causes, with losses during the 
five-year period, and the average yearly 
loss, are given in the following schedule: 

Total Yearly 

Loss Average 


Defective chimneys 

Cg ere $ 910,758 $182,151 
Hot ashes, coals and 

Ce” ne as 317,427 63,485 
Matches and smoking 728,061 145,612 
Rubbish and litter.... 38,749 7,749 
ee 20,065 6,013 
Sparks on roofs...... 1,310,158 262,031 
err arerer 864,064 172,290 
Exposures, including 

conflagrations ..... 1,346,835 327,567 
Sparks from machin- 

. Jeers ee 243,619 48,723 
Incendiarism ........ 566,588 113,317 
Sparks from combus- 

Ee oe 600,134 120,026 


Unknown causes were charged with 
being responsible for damage of $4,456,- 
719 during the five-year period, with an 
average of $891,343 for each year. It is 
thought most of these causes were pre- 
ventable. 

The Mississippi saw mill experience 
for ten months since Sept. 1, 1920, a dis- 
astrous period in the state’s history, has 
also just been made public. During that 
time the loss from fire to mills, mill 
property and lumber on yards has 
amounted to $1,099,500. Four fires passed 
the $100,000 mark, those of the Denk- 
man Lumber Co., of Norfolk, Miss.; the 
Mercantile Lumber Co., of Jackson; the 
Brookhaven Lumber Co., of Brookhaven, 
and the Acme Building & Supply Co., of 
Meridian. The Denkman Lumber Co. 
was the largest fire, the loss amounting 
to $180,000 in this case. 

Mutuals and reciprocals have been 
very active in Mississippi, especially 
since the furore caused by the anti-com- 
Pact suit, and the withdrawal of the 
large stock companies. The popularity 
of mutual insurance with some of the 
lumber companies in the state is largely 
responsible for the inadequate coverage 
i some of the cases. Agents of the mu- 
tuals have been only too ready to come 
to the state at the beckoning of the 
Revenue Agent, and testify in his be- 
half, whereas the history of mutual in- 
Surance in the state, especially of mu- 
tuals organized within the state borders 
has been one of disaster to the members. 


Sympathy is felt for Julian Price, 
president of the Jefferson Standard, in 
death of his sister, Mrs. Milton Gee, 
0 has been ill since early in July. 





Paper Criticizes Mississippi Case 


JACKSON, MISS., July 26.—Under the 
caption “An Opinion Worth While,” the 
Jackson Daily News in an editorial of a 
recent date, takes issue with the state 
revenue agent for his contention that 
fire insurance companies formerly doing 


| business in this state, but which recently 


JACKSON, MISS., July 26.—Statis- | 


withdrew in the face of a three and a 
half billion anti-trust suit, were violat- 
ing the law prohibiting a combine when 
they consulted the Mississippi Inspection 
and Advisory Rating Bureau for risk 
quotations. 

The Daily News, in quoting an opinion 
issued by Elihu Root, of New York, in 
which the noted jurist declares that an 
association of fire insurance companies 
for rate making purposes “is entirely 
within the spirit and letter of the law,” 
says that Mr. Root’s views have a direct 
bearing on the Mississippi litigation 
against the underwriters and should go 
far towards disclaiming the state reve- 
nue agent’s plea that a trust existed be- 
cause of establishment of basic rates of 
operation. 


Great Southern Changes Name 


CHATTANOOGA, TENN., July 26.—Offi- 
cial announcement has been sent out 
over the signature of A. L. Fairley, Sec- 
retary of the Great Southern, of Bir- 
mingham, Ala., to stockholders and pol- 
icyholders of that company, calling at- 
tention to its change of name to the 
Alabama National. The change was 
made because of the fact that the Texas 
Insurance Department recently denied 
admission to the company on the ground 
that its name was identical with the 
Great Southern, of Texas. 





Mississippi Case to Reopen 


CHATTANOOGGA, TENN., July 26.— 
Judge Stricker has definitely announced 
that he will resume hearing of the Mis- 
sissippi anti-compact suit in Jackson the 
first of August. It is stated that several 
more weeks will be required for the 
hearing of testimony, and after the argu- 
ments of counsel, which will follow im- 
mediately, Judge Stricker will render a 
decision. He hopes to dispose of the 
case prior to Sept. 1, when his regular 
itinerary will begin. If this hope is 
realized, it will enable the losing side 
to take an appeal to the Mississippi Su- 
preme Court in October, when its fall 
term will begin. 


La Salle Fire Enters Tennessee 

The La Salle Fire of New Orleans has 
entered Tennessee, and B. Duke Crouch 
& Co. of Nashville are appointed general 
agents for the state. The La Salle Fire 
on June 30 concluded 11 months’ opera- 
tions in Louisiana. During that period 
its net premiums were $94,010, with a 
loss ratio of 19.2 percent. 


Loss on Conserve Plant 
LOUISVILLE, KY., July 26.—Fire in 
the plant of the Louisville Conserve 
Company at Highland Park, Ky., adjoin- 
ing Louisville, resulted in a fire loss esti- 
mated at around $200,000, including 
plant, machinery and canned goods in 








Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 
A. H. TRIMBLE, Pres. ; EDWARD HEER, Vice Pres. and Sec’y. 


Why not make room in your agency for a conservatively managed 
medium-sized American Company whose indemnity, treatment_of agents and 
assured, will bear inspection for nearly half a century ? 


Capital $600,000.00 Surplus to Policy Holders $1,185,340.00 
Assets $3,067,548.00 














, 


of Watertorou 1.45. 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
O.T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Insurance Exchange, State Agent, Illinois and Wisconsin, Chicago 

















THE 


TOKIO 


Marine and Fire 
Insurance Company, Limited 








United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St.; Chicago 











CASH CAPITAL $250,000 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 


Is seeking desirable agents in Illinois and Ohio. 
Write for particulars regarding commission 
contract. 


JOHN NAGHTEN & CO., General Managers 


Established 1863 
INSURANCE EXCHANGE CHICAGO, ILLINOIS 

















Got enough accident and health insurance?, Want to sell more? A tip—read The Casualty Review, an illus- 
«trated monthly magazine for accident and insurance salesmen. Full o’ peptsjFull of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty ‘Review, 62 Insurance Exchange, Chicago. 
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Home Office: 108 North Delaware 


Madison Insurance Company 


Established 1831. 
CASH CAPITAL, $100,000 


A staunch, desirable Indiana company writing fire and 


marine covers, and specializing in excess 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 


H. H. WOODSMALL, President 


Charter Perpetual 


NET SURPLUS, $146,001.54 


lines and 


Street, INDIANAPOLIS, INDIANA 








Insurance 


Cash Capital 
Assets - - we 071 029. 44 
Liabilities, including Capital . 565,072.02 


National Diberty 


of America. 
SACORPORKTED UNDER THE LANS OF THE STATE OF NEWYORK 181050, 
STATEMENT JANUARY 1, 1921 


AD OFFICE: 709°317 Sixth Avenue, Cor. 4Ist, Street NEW YORK 


Gompany 


$1,000,000.00 
” Net Surplus - * 
Surplus to Policyhol nan - 


$3,505,957.42 
4,505,957.42 











The Columbian Jusurance Company 


Home Office, Indianapolis, Indiana 


Writes Fire and Tornado Insurance 


Agents wanted in Minnesota, Wisconsin, 
Illinois, Ohio, Indiana and Michigan 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Wells Bldg., Quincy, Ill. George C. Gill, Mgr. 





ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
Fire and Automobile Losses 
308 N. State 


St. gn, I 
Long Daten “Bell 458 





ILLINOIS .... «- WESTERN INDIANA 


k R! ™. ILLINOIS 
D. OSBORN tices, Uuastatinols 


Accurate Valuation of Buildings and Property Appraisal 
85 years’ experience as contractor and builder. 








Illinois Adjustment Company 


For company only 
Adjustment any place 
in fire ‘Windstorm 
We also do inspection. 
52214 E. Adams Street Springfield, Illinois 
Phone Main 423 


ce = aes 

















SOUTHERN ILLINOIS, INDIANA, MISSOURI 
Adjusters for the Companies 
ELLIOTT & SON 
First National Bank Bldg. McLeansboro, IIL 





Illinois Adjustment Company 


For company only 
Adjustment any place 
Specializing in Fire—Automobile—Windstorm 
We also do inspection 


5224 E. Adams Street Springfield, Illinois 
Phone Main 423 


D. A. MILLIGAN 


ADJUSTMENTS OF ALL KINDS 
SHELBYVILLE, ILL. 











IND. Gem KY. 
H. N. ODELL 


110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and 
Inland Marine Losses 





Oa Hy gy eer oe oad co. 
W. P. Kelley, Pres. American Trust Bldg. 
H. J. ve Vice-Pres. South — 

C. W. Ginz, Secy. & Treas. India 

This concern is well equipped to hendle all 

kinds of losses. 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 
304 Federal Ave. 
MISSOURI 


w, Mich. 
KANSAS 





F. W. LITTLE JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
503-505 Orear-Leslie Bldg., Kansas City, Mo. 
Over 30 Years’ Experience 





MISSOURI KANSAS 


Mid-West Adjustment Co., Inc. 


Automobile and Fire Adjusters 
322-324 Ridge Bldg., | Kansas City, Mo. 
T. W. GARRETT, Manager 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON .. . . . . KANSAS 

Eastern Colorado 


Kansas Oklahoma 
WARREN ADJUSTMENT BUREAU 

R. B. WARREN, Manager 
Fire Loss Adjustments for the Pempeadlen Only 
No. 229 Beacon Building Wichita, Kansas 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments—Wis. and North, Mich. 
Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 











'& Co. recently had some of the insur- 





NEBRASKA—IOW A—KANSAS 
A. J. BALDWIN 
Independent Adjuster 
FIRE, AUTOMOBILE and TORNADO LOSSES 


Appraiser of new, used and wrecked automobiles 
Adjusters certificate of authority State of Wisconsin 


Cc. C. JOHNSTON 
Adjuster and Automobile Expert 
Telephone 612 Loan & Trust Bldg. 


warehouses, and for a time endangered 
the plant of the Continental Car Com- 
pany of America. Adjusters are now 
working on the insurance. R. L. Hawes 


ance, but it was cancelled on expiration. 
M. T. Stith & Co., local agents, have 
about $15,000, and a considerable portion 
of the insurance is said to be in canner 
mutual companies. 





Plan for Louisville Picnic 


LOUISVILLE, KY., July 26.—Plans 
have been completed by members of the 
Louisville Board, the Kentucky Under- 
writers’ Association and the Kentucky 
Actuarial Bureau for their second annual 
“get together” picnic at Fern Grove, 
Aug. 9. 

The steamer America will leave at 8:30 
a.m. The trip up the river will be feat- 
ured by music and dancing with a whole 
lot of fun thrown in on the side, as 
arranged by the executive committee, 
Adolph Reutlinger, R. H. Menefee, N. F. 
Dickey and E. Pragoff, of the Louisville 
Board; L. L. Seiler, Wallace W. Smith, 
J. W. Bethel, E. C. Knoop and W. J. 
Smith of the Kentucky Fire Underwrit- 
ers’ Association, and Harry H. Hummel, 
Felmer Hoeing, C. K. Holliday, R. L. 
Meeks and George Frank of the Ken- 
tucky Actuarial Bureau. 

Baseball games and other outdoor 
sports will occupy the afternoon. 


Virginia Notes 


Following a long illness, Robert M. 
Pulliam, well known local agent of Rich- 
mond, Va., died July 26. He was a 
brother of the late Samuel T, Pulliam 
Richmond local agent who died two 
months ago, 


Trout fishing in the Cowpasture river 
in Bath county is expected to occupy 
most of the time of George B. Jennings, 
Virginia state agent for the Royal, when 
he hies himself there early in August to 
pass his vacation. He has promised to 
bring all of his friends a string. Follow- 
ing his annual custom, E. Wright Spen- 
cer, manager of the Virginia Inspection 
and Rating Bureau, will likely vacation 
there, too, Frank J. McCarthy, state 
agent for the Home of New York is 
likewise planning to be there next 
month. 

There was an estimated 90 percent 
stock loss on the fire which destroyed 
the drug store of Lum Brothers in Pet- 
ersburg, Va., the early morning of July 
22. Insurance was distributed as fol- 
lows: Phoenix of Hartford, $1,800; 
Springfield, 2,500; British-America, 
$1,200; Petersburg, $3, 000; Druggist In- 
demnity Exchange, $3,500. The follow- 
ing companies were on furniture and 
fixtures as follows: Home Fire and Ma- 
rine, $1,450; Firemen’s of Newark, $1,450; 
Newark, $1,500; Mechanics and Traders, 
$600; Hanover, $2,500. This loss was 
estimated at 60 percent. 


Tennessee Notes 


Fire is reported as having damaged 
the ready-to-wear store of Weinberger 
& Co., at Nashville, Tenn., on July 15, 
to the yyy: a $150,000, with a cover- 
age of $100, 


Kentucky Notes 


William Sieber has been re-elected su- 
perintendent of the Henderson water 
works, 

A. S. Jones, special agent for the 
farm department of the Home, who re- 
cently suffered infection from a cinder 
in his eye, is reported as being some- 
what better, but may lose the sight of 
one eye, 

The Louisville Board has received ap- 
plication for membership from Williams 
& Dick, composed of Richard R. Will- 
iams and Albert C. Dick, which quali- 
fies with exclusive representation of 
the North River and Washington Marine. 


E. J. Owsley former agent at Bowling 
Green, Ky., has recently joined the 
farm department of the Home of New 
York, and is doing special agency work. 

At Leitchfield, Ky., J. E. Fentress & 
Son have succeeded E. A, Parsons & 
Co., Mr. Parsons left the concern about 
a year ago to become special farm agent 
for the Springfield, 


E, S. Tachau, local agent of Louisville, 
has been named chairman of the State 
Board of Charities and Correction, to 
succeed the late Edward W. Hines. Mr. 
Tachau has been serving as chairman 
since the death of Mr. Hines early this 
year. 

Charles D. Greer, local fire agent at 
Louisville, head of Charles D. Greer & 
Co., was elected secretary of the Bards- 
town Road Welfare Association at its 
annual meeting. This is a big commu- 
nity club, which has been working for 
improvement of one of the leading resi- 

















The right appeals in selling 
today are quality and price. 


The agent who presents 
Fire Association policies to 
his prospects does so with the 
knowledge that they are right’ 
both in quality and price. 


Calling for premiums as low 
as is consistent with absolute 
protection and having a repu- 
tation of over 100 years of 
faithful service behind them, 
Fire Association policies 
possess true merit. 


FIRE ASSOCIATION 
of 


PHILADELPHIA 


WESTERN DEPARTMENT 
INSURANCE EXCHANGE 


CHICAGO 


J. H. Thomas, Manager 


F. H. Burke A. F. Powrie 
Asst. Mer. 2nd Asst. Mer. 

















BREVOORT 


HOTEL 
Madison Street CHIC AGO 


East of La Salle 
Insurance Headquarters 
Brevoort Hotel upholds worthily 


the best traditions of American 
hotels famed for hospitality. 








SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 
DES MOINES - - - - - IOWA 


[el 
HENRY E. SAMPSON 


For six years Assisiant Attorney General of lows 
and Special Counsel of the Commissioner 
of Insurance 


SIDNEY J. DILLON 

















614-15 Paxton Block, Omaha, Neb. 


Grand MILWAUKE 


dence districts of the city. 





If you have a salaried po 
to fill, an ad of this size and sort 
will bring in review before 
men qualified for the place. @ 
inch, one column wide, one time $3.75. 
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ON THE PACIFIC COAST 





URGE TRAINING OF BROKERS | 





San Francisco Men Say Exchange 
Could Do Much Toward Im- 
proving Conditions 


SAN FRANCISCO, CAL., July 26. 
—The Insurance Brokers’ Exchange 
of San Francisco is being urged to do 
more in the way of education of the 
brokers. Without doubt, there are 
many insurance solicitors calling them- 
selves brokers, and members of the 
Exchange, who have not a complete 
understanding of the business they are 
in and promoting. The Pacific Coast 
has had a vivid illustration of this situ- 
ation during the past few years. 

Underwriters know, as do loss men, 
that many insureds have discovered 
that their policies did not cover them 
as they thought they were being cov- 
ered. This is particularly true of auto- 
mobile insurance. Improper under- 
standing on the part of the seller re- 
sulted in a natural misunderstanding on 
the part of the buyer and the final 
result was disaster. In other words, the 
whole insurance business suffered from 
the misguided or deliberate misrepre- 
sentations of the half-educated broker 
or solicitor. 

Old established brokerage houses are 
now fully cognizant of this condition 
and are spending their leisure time in 
an effort to undo some of this unfor- 
tunate situation. That the Insurance 
Brokers’ Exchange could assist in this 
regard is readily realized, by education 
of their own members in the proper 
preparation of forms, etc. Any num- 
ber of large assureds have recently had 
their insurance surveyed in the general 
readjustment period and found that for 
the past couple of years they were pay- 
ing for insurance which would have 
probably not been binding in the case 
of a fire,except in a partial way only. 

A more careful consideration on the 
part of the broker as to the real needs 
of his client will result in a better un- 
derwriting condition in San Francisco 
and incidentally a better business for 
himself. 


Oregon’s Loss Figures 


PORTLAND, ORE., July 19—Fire losses 
in Oregon, exclusive of Portland, in June, 
totaled $442,200, according to figures com- 
piled by the state fire marshal’s office. 
There were 28 fires during the month. Six 
originated from defective chimney flues. 

Fires, in all sections of Oregon, the first 
10 days of July, caused losses of more 
than $160,000. 


SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 











Paper Raps “Cheap Insurance” 


An article in a Sale Lake City daily 
paper the other day entitled, “Cheap 
Insurance Is Costly in the End,” urges 
readers of the paper to buy their insur- 
ance from reliable stock companies. In 
the matter of automobile insurance, the 
article says: “In buying insurance al- 
ways bear in mind that the cheapest 
kind is usually the costliest in the end. 
Buy the best insurance you can get in 
the best company in the field. Buy your 
insurance as you are supposed to buy a 
truck—on the value you get out of it, 
not the initial price you pay for it. 
Cheap protection is just like a cheap 
truck—it is likely to fall down and cost 
you more than the best. One of the 
well-known standard stock companies 
should issue the insurance and _ the 
owner shoud seriously take into con- 
sideration all the forms he will need.” 


Heavy Montana Hail Loss 


GREAT FALLS, MONT., July 25.— 
About 1,000 acres of small grain was 
destroyed in this district when hail 
swept through the country over an area 
from one to six miles. Hail 15 feet deep 
in gullies and one to four feet elsewhere 
was” reported. Many windows’ were 
broken and cellars were flooded here and 
in Black Eagle. 


Say Business Is Lost 


SAN FRANCISCO, CAL., July 25.—A 
number of company managers in the 
Pacific coast field are sizing up the situa- 
tion as to the number of desirable risks 
going to mutuals, reciprocals, non-ad- 
mitted companies and non-boarders. One 
man the other day made the statement 
that in his opinion on a very conserva- 
tive estimate $15,000,000 in premiums are 
diverted from Pacific Board offices each 
year going to these outside channels. 
Some of the progressive men here feel 
that action will be necessary to save 
this business. The opinion prevails in 
some quarters that modern methods will 
have to be applied in order to satisfy 
premium payers who own improved risks 
and who are desirous of reducing haz- 
ards and making their property satis- 
factory from an insurance standpoint. 





No Let-Up in Losses 


San Francisco managers ‘state that 
there has been no letup in the daily noti- 
fications of losses from all parts of 
California and the entire Pacific Coast 
territory. A majority of the losses are 
interior and rural district, blazes and 
considerable concern is felt over all the 
grain loss ratio. San Francisco has also 
contributed to the mounting percentage 
table. by staging several rather serious 
fires with losses running well up. 





Reports Business Favorable 


Harry L. Simpson, associate manager 
with Fred S. Dick, of the Pacific Depart- 
ment of the Connecticut and Westches- 
ter, returned this week from a six- 
weeks’ absence during which time he 
visited the home offices of both compa- 
nies. He also took advantage of the op- 
portunity to visit the agents in the 
Northwest territory. Mr, Simpson stated 
that the Pacific Coast conditions looked 
indeed very favorable to him after his 
observations in several sections of the 
country but said that the past expe- 
rience in fire business in this section did 
considerable harm to the otherwise fa- 
vorable impressions. He stated, how- 
ever, that during July both companies 
in his office had shown a substantial in- 
crease in volume of new business. 

In order to further stimulate business, 
as well as to meet the enormous busi- 
ness done by his office during the months 
of August-and September, 1920, he has 
started a Popularity Contest among the 
specials. The Special Agent receiving 
the greatest number of votes will receive 
a handsome souvenir. Votes will be 
based on the percentage of increase re- 
ceived from the territory being covered 
by the special. Considerable enthusiasm 
has already become apparent and it looks 
as though the contest was a success from 
the start. 





Coast Notes 


The Guaranty Fire of New York has 
entered California. 


The London & Provincial has been ad- 





North American National 





Insurance Company 


CROCKER BUILDING 
DES MOINES, IOWA 





Assets, $906,777.10 
Lines Written: 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
V. F. BECKER, Treasurer 


W. G. HODGE, Asst. Sec’y 
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FULL LEGAL RESERVE BACK OF EVERY POLICY 








The Best Field in the Insurance Business 


Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and lowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


Home Office: - . = 


INCORPORATED 


Sheibyville, Illinois 








Richland Mutual Insurance Company 








MANSFIELD, OHIO 
Incorporated 1850 


TOTAL ASSETS - - - - - - $2,486,445.48 
J. A. RIGBY, President 


BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 








HAWKEYE 





INSURANCE CO. 


SECURITIES 


FIRE 





Inc. 1918 ® 


FIRE, TORNADO, HAIL and AUTOMOBILE 


Applicants for agencies address 


Home Office, Masonic Temple, Des Moines, Iowa 














WANT ADS ont tiiunin wide $3.75 
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lowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents Wanted 


F. L. MINER FRANK P. FLYNN 
President Treasurer 


C. S. VANCE, Vice-President and Underwriting Mer 


PARLEY SHELDON 
Honorary Vice-President 


C. M. SPENCER, Vice-President and Secretary 








Twenty-Second Annual Statement 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


January Ist, 1921 


Assets ~ - - $1,754,982.25 
Liabilities - - - - 1,126,087.34 
Cash Capital a" . ° 400,000.00 
Net Surplus - - - 228,894.91 
Surplus to Policyholders - - 628,894.91 
Fire, Lightning, Tornado, Hail and Automobile Insurance 
OFFICERS 


JOHN H. GRIFFIN, President 
E. C. WARNER, Vice President 
ISAAC HAZLETT, Vice President 
G. W. BU FFINGTON, Vice President 


WM. COLLINS, Secretary and Treasurer 
OSCAR J. EASTMAN, Assistant Secretary 
L. B. VAN DE WALL, Assistant Treasurer 
J. B. BERKVAM, Assistant Secretary 














F. R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Sec. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


January 1, 1921 
Capital $300,000 Surplus to Policyholders $407,820 
Total Admitted Assets $1,094,804 











An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio Company? 


AGENTS WANTED 








CHARTERED A. vg 1794 





GUSTAVUS REMAK, Jr. Pres. 
WAITE ELIVEN, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P, RODGERS, Asst. Sec’y 


CASH CAPITAL " $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 


5,0: 
FIRE, "FORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








NATIONAL INSPECTION CO. 


223 WEST JACKSON BLVD., CHICAGO 


INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. H. B. CHRISSINGER, Asst. Mgr. 














INCORPORATED 1720 


Roya EXCHANGE ASSURANCE 


United States Branch, 83 Maiden Lane, New York 


E. C. STOKES GAYLE T. FORBUSH, 
United States Manager Associate Manager 


ARTHUR WALLER, 
Assistant Manager 





| was formed. 








mitted to Utah. 
process attorney. 

Joseph A, E. Baker, formerly with 
the Fireman’s Fund in the eastern de- 
partment and who came to California 
the early part of this year, has become 
associated with the San Francisco office 
of the Norwich Union. 


Edward P. Fish, dean of insurance 
brokers in San Francisco, having been 
active up to his 88th year, committed 
suicide the other day in his home in Ala- 
meda county by gas. Mr. Fish was 92 
at the time of his death and the act is 
attributed to a severe fall which he suf- 
fered some months ago. At one time Mr. 
Fish was general agent in San Francisco 
for the Maryland Casualty, 


H. S. Colburn is the 








IN THE MOUNTAIN FIELD 














SPECULATION AS TO FUTURE 





Rocky Mountain Underwriters Associa- 
tion Affected by the Union-Bureau 
Controversy Now Raging 


Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 


Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
New York 


CHAS. H. POST, U. S. Mgr. 


R. C. CRISTOPHER, 
Asst. U. S. Manager 








DENVER, 
situation is 


COLO., July 27.—The rate 
brought to a climax by 
the Colorado legislature, which prac- 
tically threw down the bars as regards 
mutuals of other states. As a result of 
the passing of this law, there has been 
a flood of concerns entering Colorado in 
the last few months. All of these were, 
of course, entitled to admission to the 
Rocky Mountain Association. To meet 
this condition and to enable it to limit 
the membership of the Underwriters’ 
Association, the new Inspection Bureau 


Speculation as to Future 


The reorganization of the Rocky 
Mountain Association, following its di- 
vorcement from rating activities, has 
not yet been completed and it is consid- 
ered possible that the delays along that 
line may be due to the fact that com- 
pany officiats in charge are waiting to 
see just what will be the outcome of 
the Western Union-Bureau imbroglio. 
The possibility of a break between the 
Union and the Bureau has aroused 
especial interest in regard to the effect 
of such a break, if one should come, 
on the future of the Rocky Mountain 
Association. In the control of that or- 
ganization, the Union, Bureau and the 
Board of Fire Underwriters of the Pa- 


cific now have an equal voice, each 
having three members on the super- 
visory committee. 


The Rocky Mountain Association, how- 
ever, was originally a Western Union 
and Pacific Board organization and the 
agreement made at the time When the 
Western Insurance Bureau was admitted 
to a voice in its affairs specifically pro- 
vided that in case the conference agree- 
ment between the Union and Bureau 
should be abrogated, control should 
again revert to the Western Union and 
the Pacific Board. 


Commission War Possible 


The mountain field is primarily West- 
ern Union territory, but there are some 
localities in which the Bureau com- 
panies are quite strongly established. 
There will be no rate war in a case of a 
break between the two western govern- 
ing bodies, but it is feared by Colorado 
agents and field men that there would be 
a commission war which might result in 
a very serious demoralization of busi- 
“ness in that territory. 
It had been expected that a successor 











to Mr. Simonton in the management of 
the Rocky Mountain Association would 
be selected at once, but it is the delay in 
this selection which has added to the 
speculation as to the future of the or- 





Insurance Service 
FOR KANSAS AGENTS 





ALL BRANCHES OF INSURANCE 


Ail Business Reported to the 
General Agencyat Topeka,Kansas 


The Miller-Jones Investment Company 
GENERAL AGENT 
701 Jackson Si. Topeka, Kansas 


Desirable Agency Cennections Sslicits¢ 











The Concordia Fire 


Insurance Compan 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1, 1921 $4,640,812.52 
Capital Stock ... 750,000.00 
Re-Insurance Reserve . 2,822,721.23 
Reserves of other 

Liabilities . . . 458,949.12 
Surplus to Policy- 

holders . 1,359, 142.17 

—Writing— 
Fire . Tornado 


Sprinkler Leakage 
Use and Occupancy 
Automobile 


Rents 











ganization. 





Hail Business Satisfactory 


DENVER, COLO., July 26.—Hail busi- 
ness in the mountain field is making a 


very satisfactory showing so far. While 
premiums are of course reduced from 
last year’s level, there does not seem 


to be the same percentage of decrease 
that has prevailed in many of the other 
heavy hail writing sections. Very few 
heavy losses have been reported so far, 
and on the basis of the present showing 
there seems to be reason to expect a 


E 
very fair margin of profit on the line 
this season. 





Demand for Rain Insurance 
DENVER, COLO., July 26.—Although the 
rainfall in the mountain territory is not as 
heavy as in many other sections, a con- 








siderable demand for rain insurance is 


| P. A. ROTHIER, Prest. 


Cincinnati Underwriters 
121 East 3rd St., 'CINCINNATI, O. 


Bureka FP. & M. Ins. Co. Security Ins. Co. 





Organized 1864 Organized 1881 
COMBINED STATEMENT 

Capital ----+-*+-+-+e-s6 250,000.00 

Assets - - 2-2 - - 1,019,353.18 


Gentes to Policy Holders - - - 674,097.22 


; Asst. 
R. B. HEATON, pa Agi 
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Charles Brock-Jones & Co. 


SPECIAL FACILITIES 
SURPLUS LINES 
PROMPT SERVICE 





Insurance Exchange, Chicago 


—_ 
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found in this section. An especial impetus 
was given to it by the fact that on July 4 
it rained all day over practically all of 
Colorado, spoiling all of the celebrations 
which had been planned for that day. The 
experience of the men who were promoting 
the various events scheduled for Inde- 
pendence Day made the promoters of other 
similar enterprises much more ready to 
listen to arguments on rain insurance than 
they had been before. The summer show- 
ers in the mountain region are usually very 
violent and of a:sort that play havoc with 
any outdoor events. 





New Colorado Mutual 


In order to take advantage of the new 
state law governing mutual insurance 
companies, the Home Owners’ Protective 
Association which has been operating in 
Larimer and Weld counties, Colorado, has 
been merged into a new company to be 
known as the Commercial Mutual Fire, 
which will be made state wide in its 
scope. 








NEWS FROM THE EAST 














MUTUALS GET GARMENT LINE 





Big Risks in New York City Written 
by New England Group Under 
Novel Scheme 





NEW YORK, July 26.—Factory 
mutuals of New England have written 
two new garment risks, one of the 
largest lines in this city, under a novel 
scheme involving $50,000,000. The 
building owners and the tenants joined 
in the scheme under the title of “Gar- 
ment Center Capitol,’ the insurance to 
cover all property of owners and tenants 
in two new factories which cover the 
two blocks from Thirty-sixth street to 
Thirty-eighth street on Seventh avenue. 
The insurance will be practically blan- 
ket in form and will be written on a 
90 percent average valuation basis. 
There will be no coinsurance, however, 
the losses being paid in full. 

The insurance will cover fire, sprinkler- 
leakage and windstorm damage. A rate 





of 1 percent is to be charged the first 
vear, but dividends will be paid. As 
the mutual companies have paid not less 
than 93 percent for several years, the 
net rate would be about 7 cents. Every 
tenant must cover 90 percent of his 


value, which will be taken from an} 
average of minimum and maximum val- | 


ues, and in case of fire the actual loss 
would be paid. In a case of goods 
manufactured, the loss is paid on sell- 
ing price, not the cost price. The new 
plan is of much interest to brokers, as 
it is said that several larger concerns 
are becoming members of the plan. 





Underwriters Got Extinguished 


NEW YORK, July 26.—The report cur- 
rent in Hartford last Thursday that the 
famous County Club House at Farming- 
ton had been destroyed by fire was for- 
tunately erroneous. There was a blaze 
in the kitchen of the building which 
was checked before serious damage was 
done, at least before the property suf- 
fered injury, although several under- 
writers who were staying at the club in 
attendance at a meeting of the rating 
committee of the National Automobile 
Underwriters Conference were deluged 
with the contents of a chemical extin- 
guisher, directed upon them rather than 
at the blaze. The intent of the amateur 
fireman was all right, but his sense of 
direction was decidedly poor, with the 
result that two of his managerial asso- 
clates will be forced each to buy a new 
palm beach suit. 





Hartford Insurance Center Shifting 


HARTFORD, CONN., July 26.—With 
the movement of Hartford insurance 
company offices from the business center 
of the city, which has been much in 
evidence in recent years, comes a report 
that the purchase by the Travelers of 
land on Albany avenue, where club- 
houses for employes have been built, is 
to be followed by the acquisition of land 
on the opposite side of Albany avenue, 
at the corner of Scarborough street, by 
a local insurance company. The name 
of the Travelers is connected with the 
Teport, but President L. F. Butler of 
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Actual market value for all securities 





D._H. Dunham, President 
Neal ssett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t. Seo’y. 
John A. Snyder, Secretary 


THE 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 


Capital + ee-$ 600,000 
Reserve Reins. Fund 1,465,929 
Reserve all other 

liabilities ......... 
Net Surplus 


159,357 


Policyholders Surplus, $1,164,541 











Dunham, President 


D. A. 
a - Bassett, Vice-President 


ay, Viee-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1854 
Statement January 1, 1921 
ASSETS AND LIABILITIES 
Reserve Reins. Fund 5,191,079 

Reserve all other 


liabilities ... 
Net Surplus... 


Policyholders Surplus, $3,336,742 











H. M. Gratz, President 
D._H. Dunham, Vice-Presideat 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t. See’y. 


Girard Fe M. 


INSURANCE CoO. 
of Philadelphia 
Organized 1853 
Statement Febuary 16, 1921 
ASSETS AND LIABILITIES 


*Reserve Reins. Fund 2,295,788 

*Reserve all other 
liabilities 

Net Surplus 


Policyholders Surplus, $1,449,841 


* As of December 31, 1920. 








Loyal to friends and loyal agents 














United States Automobile 
Insurance Company 


A STOCK COMPANY AUTHORIZED UNDER THE LAWS OF IOWA 


Des Moines, Iowa 
AUTOMOBILE CASUALTY INSURANCE 


Facilities For Full Coverage Planted With Our Agency 


A. G. OGLE, Secretary and General Manager 








covered by insurance. 
tunities to the agent. 


U. S. Mutual Automobile Insurance Company 


According to conservative estimates there are over 8,500,000 motor vehicles in the 
United States today. These represent tremendous values—values which must be 
That is why the automobile field today offers unusual oppor- 


Lt. Col. A. H. Gansser, General Field Manager 
Davidson Building—Bay City, Michigan 























Its Name Indicates Its Character. 
Operating Along Sound Lines. 


American National Fire Insurance 
Company 


Capital $500,000 


JOHN W. ZUBER, President 


COLUMBUS, 
OHIO 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 
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THE CENTRAL STATES 
FIRE INSURANCE CO. 


WICHITA, KANSAS 





Nebraska 
Texas 


Kansas 


Oklahoma 





» WHALEN, Pres. 


C. DAN T. CALLAHAN, Sec’y 
M. LA ROSE, V-Pres. 


H. 
S. B. G. MAINS, Asst. See’ 

















RE-INSURANCE BUSINESS ONLY 


Federated Fire Re-insurance Co. 


HOME OFFICE 


314-320 M. B. A. Bldg. Mason City, Iowa 




















We desire Live Agents in all protected towns in which we are not represented. 
Write for particulars. 


Ohio Valley Fire & Marine Ins. Co. 


Frank M. Fisher, Pres. PADUCAH, KY. 
R. G. Fisher, Manager. 

















THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL; $259,150 ASSETS, $530,140.65 
SURPLUS TO POLICYHOLDERS; $320,267.97 


408 FORT STREET, WEST, DETROIT, MICHIGAN 








Company is in prospect for The 
. Great American. The 

» general business depres- 
*. sion which has swept the 
country has not affected 
Great American business. 
. It was never better. 





MANSFIELD, OH/O 
Ohio’s Largest and wtrongest 
Au t hil T = P 











H. M. BARFIELD 


President 


CHARLES H. HARRADEN 


H. S. BASSETT 
Seer Managing Underwriter 


etary 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED) 











National Security Fire Ins. Co. 


Agents Wanted in Nebraska, lowa, 
Kansas, Colorado and Wyoming. 


**Agency Service With A Personality’’ 
OMAHA U. Sa A. 











| Scottish Union & National, 


| street. 


| Willys-Overland 


that company said that the Travelers 
was not contemplating adding to its 
holdings in this section. 

Companies which have followed the 
“go west” idea include the London & 
Lancashire and Orient, Phoenix Life and 
which have 
their head offices to the south of Bush- 
nell Park, and the Hartford Fire, which 
is building on Asylum avenue, while the 
Aetna Life will build near Bushnell Park, 
on one side, and the Connecticut General 
will erect an office building on the Elm 
street side. The Rossia~ is another 
“westerner,” its office being at the cor- 
ner of Farmington avenue and Broad 
The Factory Insurance Associ- 
ation is to vacate its office in the Hart- 
ford Electric Light Company building 
on Pearl street to move to the former 
Company building on 
Asylum street, near Union Station. 


Situation “at Pittsburgh 


The situation at Pittsburgh in so far 
as multiple agency representation is 
concerned, is very similar to that 
obtaining at St. Louis, where some com- 
panies have as many as 40 local repre- 
sentatives. The strong attempt recently 
made in the former city to remedy the 
condition, though unsuccessful, has not 
wholly discouraged advocates of reform. 
A further effort to reach a basis of 
agreement will be made in the early fall. 


Rice Goes to Philadelphia 


John F. Rice, in charge of the Boston 
office of the General Adjustment, has 
been appointed manager at Philadelphia. 
William F. Russell, branch manager at 
Newark, N. J., is made manager at Bos- 
ion. Ralph Bab of the New York office 
is appointed manager at Scranton. John 
H. Schuster of the New York office is 
made branch manager of Newark. E. F. 
Rath of the Boston office is made as- 
sistant manager at Philadelphia. Mr. 
Rice succeeds John G. Monrose at Phila- 
delphia. There have been a number of 
criticisms of the Philadelphia office and 
it was considered desirable to make the 
change. 


United States Lloyds Increase 


The United States Lloyds stockholders 
have voted to increase the capital from 
$400,000 to $800,000. It was organized 
in 1872 as a Lloyds organization having 
100 subscribers. It was changed to a 
stock company in 1918. It is under the 
management of Appleton & Cox. It 


writes marine and automobile risks 
chiefly. Last year its net premiums 
amounted to $3,407,538. 
Gathering at Reading 
PHILADELPHIA, Pa., July 26.—Last 
evening a real “good old summertime 


chicken and waffle dinner’ and outing 
of the insurance men of Berks county 
took place at the Mineral Springs Hotel, 
just outside of the city of Reading. It 
was one of the largest gatherings of 
underwriters that has marked the city, 
the attendance being about 200. 

General Agent Jerre R. Barr of the 
Aetna Associated Companies was the 
chairman, Insurance Commissioner 
Thomas B Donaldson was the principal 
speaker and the other speakers were 
Secretary John W. Hutchinson of the In- 
surance Federation of America, Presi- 
dent James C. Murray and Secretary 
and Manager G, R. Dette of the Insur- 
ance Federation of Pennsylvania. 

In the course of his address Commis- 
sioner Donaldson outlined the advisory 
board plans being developed, provid- 
ing for active volunteer committees in 
the various centers of Pennsylvania, 
upon whom will devolve the conducting 
of examinations of applicants for license 
as insurance agents and brokers and in 
making investigations in connection 
with carrying out the recently enacted 
law governing insurance adjusters; also 
in obtaining the facts in controversies 
between insured and the companies. 
Commissioner Donaldson asks the as- 
sistance and cooperation of the Feder- 
ation in selecting the advisory com- 
mittees. 


Philadelphia Federation Growing 

Secretary John W. Hutchinson of the 
Insurance Federation of America, on 
last Thursday, was a visitor at the Phil- 
adelphia headquarters of the Pennsyl- 
vania Federation. He states that the 
steadily rapid growth of the membership 
and the potential influence being mani- 
fested surpass the anticipations of the 
executive management of the national 
body. He says that arrangements are 





being perfected for the annual conven- 


tion in New York City in December of 
the organizations of the several states 
at about the same time as the convening 
of the insurance commissioners. 





File $750,000 Bond 


PHILADELPHIA, PA., July 26—The 
$750,000 supersedeas bond required of 
the Continental Insurance Company and 
the Fidelity-Phenix Fire Insurance Com- 
pany was filed in the district court here 
last week. The bond was required for 
the appeal to the supreme court in the 
Reading segregation plan that common 
and preferred stockholders alike shall 
share in the distribution of stock of the 
new corporation. The appeal was al. 
lowed last Friday by District Judge 
Thompson on condition the insurance 
companies file an indemnity bond of 
$750,000 to protect the preferred stock- 
holders from any loss through the ap- 
peal being taken. Because of the enor- 
mous bond required by Judge Thompson, 
the feeling was prevalent that the ap- 
peal would not be pressed, but this was 
dissipated by the prompt entry of the 
bond, which indicates that the fight of 
the common stockholders against the 
preferred being given equal shares in 
the new corporation will be carried to 
the highest court. 


Eastern Notes 

Robert A, Boit & Co. have been given 
the Boston, Mass. agency of the Frank- 
lin of Philadelphia. 

A committee of the Glens Falls, N. Y. 
City Government is investigating the 
matter of local fire insurance rates. 

The Borough Council of Riverton, N, 
J., is being urged by influential resi- 
dents to enact a building code restrict- 
ing the erection of structures that would 
constitute a fire menace, 

President O. J. Pryor of the Standard 
Fire of New Jersey, and Mrs. Pryor, 
have been the guests of William E. Day- 
enport of W. E. Davenport & Son of 
Boston the past week. 

Wagner-Taylor-Edson Company, Inc, 
has been appointed Philadelphia agent 
for the Scottish Union and National. 
The Mechanics has withdrawn from the 
office of J. Howard Brown & Co. 


Anticipating an increase of rates in 
Wilmington, Del., the council of the city 
has protested against the suggested ac- 
tion, holding it unwarranted in view of 
the recent reorganization of the fire de- 
partment upon a paid basis. 

The Underwriters’ Association of the 
Middle Department of Pennsylvania 
last week held its annual meeting in 
Atlantie City, with Louis Wiederhold, 
of Philadelphia, Pa., in charge of the 
program. 

J. G. Richardson, special agent of the 
Fireman’s Fund; illiam S. Mitchell, 
special for the Aetna, and George A. 
Lowe, engineer for the Automobile of 
Hartford, have been elected active mem- 
bers of the New England Exhcange. 


Theodore J. Brown, formerly with the 
Underwriters’ Bureau of New England 
and the New England Insurance Ex- 
change of Boston, has recently joined 
the staff of the Automobile of Hartford. 
His work will be in connection with the 
special risk department. 

Alfred J. Voke, who made a splendid 
record overseas with the American Ex- 
peditionary Forces, has been engaged by 
O’Brion, Russell & Co., New England 
general agents of the Western and Brit- 
ish America, as special agent for their 
territory. 

The water situation in Salem, N. J, 
is so serious that the council has called 
a public meeting of taxpayers for Aug-. 
8 with the view of arriving at some plan 
of overcoming the inadequacy of the 
supply and the imminent fire peril and 
providing the funds necessary to make 
the improvement. 


Wilmington, Del., which has been con- 
templating an effective reform and bet- 
terment in fire protection by the nearly 
completed conversion of the volunteer 
department into a paid system, is per- 
turbed by the selection of State Senator 
William J. Lutzs, the chief, in violation 
of the State Constitution. 


Announcement is made this week of 
the transfer on Aug, 1 of the Boston and 
Metropolitan district agency of the 
Franklin of Philadelphia from Patter- 
son, Wylde Windeler of Boston, to 
Robert A. Boit & Co. of the same city. 
The dominance of the Hartford in the 
former office is understood to be the rea- 
son for the change. 


Secretary and Manager G. R. Dette of 


the Insurance Federation of Pennsyl- 
vania has actively resumed his_ duties 
since returning last Thursday from 4 


two weeks’ vacation, much of which was 
devoted to automobile tours through 
Pennsylvania and Maryland. En_ route 
to Philadelphia he participated in_ the 
Venango county federation rally held 
at Oil City on July 19. 

The following transfers of agency con- 
nections have been made in Philadel- 
phia; Columbian National Fire, from C 
L. Harper & Co. to American Insurance 











Agency Company; Phoenix Underwriters 
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from John W. Buckman Estate, Inc., to 
Hutchinson, Rivinus & Co.; Imperial As- 
surance, from_Edw. A. Miller to John 
Ww. Buckman Estate, Inc. The Eastern 
Fire has withdrawn from the James S. 
Ifill agency. Buckley & Meade have been 
appointed agents for the Henry Clay 
Fire. 

Manager E. J. Simpson of the Eastern 
Department of the Fireman’s Fund 


| 
| 


called in all his field men last week for 
an annual roundup at Boston. After re- 
viewing the present business situation 
the ment were taken to the Corinthian 
Yacht Club at Marblehead for dinner. 
The Eastern Department of the Fire- 
man’s has added more than twenty-five 
field men since Manager Simpson took 
charge as assistant manager twenty- 
eight years ago. 








“MOTOR INSURANCE, NEWS 
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ANOTHER MUTUAL BLOWS UP 


Home of Cameron, Mo., Is Forced Into 
Receivership Because of High 
Loss on Automobiles 


The Home Mutual Auto Insurance 
Company of Cameron, Mo., through its 
secretary, H. E. Rice, filed a petition in 
bankruptcy. Judge D. Burnes of 
Platte City appointed F. L. Pulley of 
Cameron as receiver. The Home Mu- 
tual reports that it has suffered severe 


losses during the last few years through | 


thefts and corrupt practices of car own- 
ers. The company declares that its 
losses have been unusually heavy and 
it could not weather the storm. 


May Write Motor Club Insurance 


MILWAUKEE, WIS., July 26.—John F. 
Dunphy, of the Dunphy Agency, Milwau- 
kee, announces that plans are being 
made by the Milwaukee Motor Club, of 
which he is president, to form a Wiscon- 
sin Motor Club, with 1,000 members, to 
furnish members with trouble service, 
insurance, legal and medical aid and ad- 
vice and to hold social activities. 


Peculiar Collision Claim Rejected 


TOPEKA, KANS., July 26.—The Kan- 
sas insurance department is not going to 
order the American Automobile Insur- 
ance company of St. Louis to pay the 
claim of Arthur Mills of Topeka. Last 
May during a severe rain storm Mills 
drove his car to his home. Owing to the 
heavy rain the storm sewers did not 
carry off the water as fast as it fell and 
at some street crossings there were 
small lakes. In driving through one of 
these lakes water was splashed upon the 
engine of the car. The cold water strik- 
ing the hot cylinders caused the cylin- 
ders to crack. 

Mr. Mills presented a claim under the 
collision clause of his policy. The com- 
pany declined to pay the claim for re- 
pairs on the ground that it was not 
really a collision under the terms of the 
policy. The policy read that damages 
would be paid for a collision “with any 
object,” and it was contended that the 
water was an object. The insurance de- 
partment asked both sides to submit 
briefs on the matter and after studying 


_ both and failing to find any court de- 


cisions remotely resembling this case 
the department determined that it would 
not force payment. A lawsuit to settle 
the controversy may result. 


| is 





Auto Department Added 


The Inter-Service Bureau of Chicago 
has moved its offices from 105 West Mon- 
roe street to larger quarters at 20 East 
Jackson boulevard. David W. Raymond 
manager of the organization. Mr. 
Raymond organized the company last 
year which originally handled investi- 
gations for life and casualty companies. 
It has recently taken on automobile 
business and has placed an experienced 
automobile man in charge of its depart- 
ment. The company features a 24-hour 
service on all Chicago investigations and 
has been very successful. 





New Chicago Reciprocal 


The General Motor Underwriters of 
Chicago, a new automobile reciprocal, 
writes full coverage insurance, including 


fire, theft, collision, property damage, 
and liability. The attorney-in-fact is 
the United Holding Corporation, of 


which Frederic E. Hartman is president. 
S. F. Kirksey is vice-president and C. 
B. Greene, secretary. All these men were 
formerly connected with the Automobile 
Underwriters of San Antonio, Tex. Mr. 
Kirksey was the Chicago manager and 
Mr. Hartman was first state manager for 
Oklahoma and later division manager in 
Memphis and St. Louis. The attorney- 
in-fact receives 35 percent for adminis- 
tration expenses. 





Price Cuts Cause Apprehension 


NEW YORK, July 26.—Having com- 
pleted a very unsatisfactory year in the 
automobile business, underwriters are 
watching with considerable apprehen- 
sion the continued drop in prices of 
motor cars. The average reduction in 
automobile prices since Jan. 1 is about 
12% percent, the price cutting running 
as high as $1,400 on some machines. 
Practically every one of the popular or 
medum priced machines has been re- 
duced and even some of the higher 
priced cars have joined in. The reduc- 
tion in price tends to create a moral 
hazard and, while it is beneficial to the 
public, it does no good to the insurance 
experience. Anticipating still further 
cuts, the underwriters are watching the 
automobile experience closely. 





Motor Notes 


A new handy automobile rate card for 
Country B territory has been issued by 
the automobile department of the Han- 
over. The new rate sheet lists 25 of the 
more prominent models, and gives in 
convenient form the fire rate, theft rate, 
combined premiums and a_ suggested 
amount of insurance. 








PEACE STRONGLY URGED 
BY MANAGER SHELDON 


(CONTINUED FROM PAGE 5) 
citizens. of a mayor with socialistic lean- 
ings and he is on our backs for two 
years—but never again. 


Results of Disruption 


Now something of this sort may break 
down the conference agreement. Do you 
realize as fully as you should that the 
abandonment of all co-operation (for 
you cannot hope to maintain for long 
the co-operative committees now affili- 
ated with the conference agreement if 
you destroy the fundamental factor as 
8 Proposed) will mean, in part at least: 

(a) Increased cost of the business in 
the items of commissions, office super- 
vision and field service; 

(b) Expense, 


f litigation, bad legisla- 

tion, reprisals and ill feeling in connec- 

bon with the so-called “Separation” 
e; 


(c) A higher loss ratio resulting from 
Wwise but aggressive competition, loose 
forms of coverage and bad practices, 
generally. 

There will be no additions to Union 
membership and no defections from the 
Tanks of the Bureau, but in each asso- 





ciation the freedom from the restraint of 
the conference agreement which will be 
immediately felt and which even now 
is being anticipated, will engender strife 
within each organization which does not 
augur well for the future of our busi- 
ness. The failure of company co-opera- 
tion will further increase the power, not 
always wisely directed, of associations 
of agents and will also make our busi- 
ness more vulnerable to the attacks of 
socialistic politicians and _ legislators 
and other interested persons generally. 


Sowing to the Wind 


It is asserted that some or yvu desire 
to bring about just this sort of a situ- 
ation, and if so, I am speaking to deaf 
ears, but you are surely “sowing to the 
wind.” But if you are disposed to con- 
sider these questions in a large way 
and with broad vision, will you express 
your views in a personal letter to the 
supervisory committee of your organiza- 
tion? My own suggestions are that the 
governing committee of the Union 
should at once recall its notice of in- 
tended abrogation of the agreement, so 
that no further damage shall occur; that 
a representative committee of possibly 
five members from each organization be 
appointed to revise the conference agree- 
ment, such committee to make its full 











report on or before March 1, 1922. 

Further, in order to safeguard all in- 
terests that an interim special commit- 
tee of two members from each organ- 
ization (not members of the conference 
committee) be appointed to which com- 
mittee disputed and intricate questions 
may be referred by the eunrerence com- 
mittee for adjudication. 

In closing, let me say that I have with 
reluctance and with the. fear of being 
misunderstood, presented my thoughts 
on a matter of grave import and where I 
feel my inability to express myself as I 
could wish but I have a real sentiment 
for the preservation of the conference 
agreement and that sentiment is my 
apology for this communication which I 
trust may at least not be considered an 
act of presumption. 


LUDLUM GIVES HIS VIEWS 


NEW YORK, July 25.—Vice-Presi- 
dent C. A. Ludlum of the Home has 
replied to Mr. Sheldon’s letter. Mr. 
Ludlum considers the joint agreement 
an unstable compound, which cannot be 
permanent. He offers a solution of the 
western trouble by allowing any mem- 
ber of the Western Insurance Bureau 
desiring business to be conducted in an 
orderly way to join the Western Union, 
thus bringing about in the west two 
classes of companies, board and non- 
board. Mr. Ludlum says that the weak- 
ness of the conference agreement is 
the diversity of its composition, espe- 
cially as to commission compensation 
payments. He said that effort had been 
made to erect with much pains a high 
board fence between the two classes of 
companies in the agency field. Mr. 
Ludlum does not see any dire results 
following a disruption of the agreement. 
He does not think that the union com- 
panies will be forced to pay any higher 
commissions or engage in the payment 
of irregular commissions. So far as 
litigation or adverse legislation is con- 
cerned, he said that disruption need not 
compel any company to drive any other 
from its agency, but it has the in- 
alienable right to withdraw itself or 
reduce its commission for any reason 
or no reason at all. 


Solution Is Offered 
He offers this solution: 


Let those of the Bureau companies 
which believe in orderly, consistent 
operation of our important business so 
as to furnish a uniform, adequate and 
economically produced service to the 
public affiliate with the union and let 
those who prefer not to affiliate stay 
out, as they have an unquestionable 
right to do. In order to obviate the dis- 
turbing effect of hurriedly enforced 
agency changes and the sacrifice of es- 
tablished agency relations, permit all 
new comers to the Union association to 
retain for as long as necessary or desir- 
able their present connections and (so 
long as there is no Union associate in 
the agency paying the Union scale) 
give them “relief” to continue their pres- 
ent (Bureau) scale of commissions 
alongside of other companies (their for- 
mer associates) paying that scale. If 
their former Bureau associates (or any 
other company) should increase the 
agent’s commission beyond that level, 
it would then be a case manifestly in- 
dicating withdrawal from the agency 
for most obvious reasons of business 
common sense. 


Minnesota June Losses 


ST. PAUL, MINN., July 27.—The total 
number of fires reported in Minnesota 


during June was 188 with losses to build- 


ings and contents aggregating $764,643, 
as compared with 121 fires with a loss 
of $593,357 reported for a corresponding 
period a year ago, according to a report 
just completed in the office of George H. 
Nettleton, state fire marshal. The insur- 
ance on the buildings and contents dam- 
aged during the past month totaled 
$3,496,122. 

Of the total number of fires reported 
for the month thirty-one occurred in St. 
Paul with losses totaling $98,885; fifty- 


four in Minneapolis with losses of $213,- 


620; and seven in Duluth with 
loss reported at $273,580. 


a total 


The Virginia Fire & Marine 
applied for admission to Michigan. 


has 





George W. Quirk has been assigned as 
traveling special marine agent for the 
Automobile of Hartford. 

















Rate Reducing 
Appliances 


Bearing the label of the 


Underwriters Laboratories, Inc. 





AUTOMOBILE LOCKS 


PERRY AUTO LOCK CO., 2635 Michi- 
gan Ave., Chicago; Perry Steering Wheel 
Locks for all Cars; Perry No. 5, Ford 
Lock, list $7.00; Perry No. 6 for large 
ears, list $17.50; Perry No. 8, small cars, 
list $16.50; Perry No. 9 De Luxe, Ford, 
Dodge, Chevrolet, Maxwell, list $16.50; 
Perry No. 10, Tilt Wheel, list $27.50. 


FIRE EXTINGUISHERS 


FIRE PROTECTION EQUIPMENT CO. 
Rand McNally Bldg., Chicago, Ill.: Soda 
and acid quart type and non-freeze fire 
extinguishers, chemical engine, hose and 
building equipments. Complete engi- 
neering service and discounts to all inm- 
surance agents. 


SAFETY CANS 


JUSTRITE MANUFACTURING co., 
2067 Southport Ave., Chicago, Ill.; Non- 
explosive safety cans, automatic oily 
waste cans, fire extinguishers. Under- 
writers’ label on all devices. 





SIMPLEX CORPORATION 
Michigan Ave., Chicago 


Theftproof Auto Lock for all cars..$15 

Theftproof Auto Lock for Ford....$7 

Simplex Theftproof Auto Lock and steering 
wheel for Fords......ccccccccsccccccccccecces 


All these locks are installed in 20 minutes or 


less. Lock wheels rigid—car can’t be steered 
or towed. 


2214 So. 


Simplex 
Simplex 








Dayton Mutual Fire 


N 
Insurance Co., ovo 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Management 


AGENTS WANTED 
Address Home Office 








Wisconsin Live Stock 


Insurance Company 


Bank of Wisconsin Building 
MADISON 








The Mansfield Mutual 


Fire Insurance Co. 
MANSFIELD, OHIO 


An Agency Company Founded 1873 
Cash Assets - + + + = = + $227,443.89 
Liabilities - - - - - $72,387.74 

Net Cash Surplus - - $155,056.15 227,443.89 
Contingent Assets - - - - - 386,367.56 


Total Resources of Company $613,811.45 
Total Amount at Risk - - - $12,297,591.00 
Total Losses Paid - - - - - 748,789.21 
Total Savings to Policyholders 630,173.37 
E. J. FORNEY, Pres. J. M. COOK, Sec’y 
Present Rate of Dividend to Policy Holders 

Per Cent 
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Look AGAIN! 





Will your business life continue vigorous after the inevitable big loss by one of your assured 





We borrowed this illustration from The Lloyd-Thomas Company, Ap- 
praisers and Engineers, who used it in their advertisement in the National 
Underwriter of July 14. 


Now look at it again, with Casualty Reinsurance in mind. 


Whether you believe in palmistry or not, Mr. Casualty Company Execu- 
tive, study it carefully. Starting at Inexperience—where we all did—you 
successfully pass the usual losses. When Big Loss crosses Success, have you 
adequate Excess or Catastrophe ReinsuranceP The answer to that question 
may be set down as the answer to the question in the picture. 


Our function is, to be at the juncture of Big Loss and Success. The 
vehicle by which we must arrive is a Reinsurance contract. We cordially 
solicit your inquiry as to details, which are few and readily arranged. 


EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 


Insurance Building 


CHICAGO KANSAS CITY NEW YORK 
Jack Woodhead, Mgr Ralph Newman, Mgr. 
Insurance Exchange 35 Nassau Street 



























NEW 
officials, 
to do \ 
ance hi 
nished | 
erick oO 
Chicago 
attendin 
of Pers 
writers 
non-can 
Maveric 
statistic 
compan. 
tinental 
had as 
dent an 
compan: 
privileg 
a large 

Aei 


When 
report 
has bee: 
for non- 
was sev 
Howeve 
oughly 
and dat 
they ar 
struck a 
the con 
Maveric 
rates ar 
policies 
be said 
strong j 
experts 
the con 

Val 

Undot 
lem for 
cancella’ 
various 
stance, 
three w 
three m 
when it 
cancella} 
Proper 
have a 
to occur 
fied and 
gree, 


The p 
Was that 
experien 
always | 
could at 
fora m: 
man of 
man of 

















July 28, 1921 


SOME BIG PROBLEMS 
IN NON-CANCELLABLE 


Values of the Various Periods of 
Elimination Cause Dismay 
to the Experts 





DIFFERENCE OF OPINION 


Some Data Furnished by Vice-Presi- 
dent Maverick of the Continental 
Brought Change in Views 


NEW YORK, July 26—Company 
officials, actuaries and those that have 
to do with accident and health insur- 
ance have allowed the statistics fur- 
nished by Vice-President Manton Mav- 
erick of the Continental Casualty of 
Chicago to sink in since he was here 
attending the conference of the Bureau 


of Personal Accident & Health Under- 


writers when it took up the subject of | 


non-cancellable policies. Vice-President 
Maverick was abundantly fortified with 
statistics that he had drawn from his 
company’s own experience. The Con- 
tinental Casualty, since its inception, has 
had as an extended experience in acci- 
dent and health insurance as any other 
company. Mr. Maverick was, therefore, 
privileged to draw his deductions from 
a large exposure. 


Actuaries Change Their Views 


When he interposed objections to the 
report of the special committee that 
has been considering rates and reserves 
for non-cancellable policies his position 
was severely criticized by the actuaries. 
However, as the critics have more thor- 
oughly studied and digested the tables 
and data that Mr. Maverick presented 
they are inclined to think that he has 
struck a rich vein. It is not likely that 
the companies will go as far as Mr. 
Maverick desires in the schedule of 
rates and reserves for non-cancellable 
policies in the older ages, but it can 
be said at least that he has left a very 
strong influence and the views of the 
experts have already been modified by 
the conclusions that he has reached. 


Value of Elimination Periods 


Undoubtedly, the most gripping prob- 
lem for underwriters considering non- 
cancellable policies is the value of the 
various periods of elimination. For in- 
Stance, what is the value of one week, 
three weeks, one month, two months, 
three months? This is a vital question 
when it comes to making rates for non- 
cancellable policies and putting up the 
Proper reserve. Accident companies 
have a splendid tabular experience as 
to occupation. These have been classi- 
ed and reclassified down to a fine de- 
gree. 

Experience as to Age 


The point that Mr. Maverick stressed 
Was that companies have not kept their 
‘xperience according to age. It has 
always been supposed that companies 
pould afford to charge the same rate 
ora man of 25 years and under as a 
man of 50 years. In other words, the 
man of 50 was just as profitable from 








CASUALTY AND 


BAW > »EsF>wwyy 10s wv} hq 1,70 "yy 0y4eE Qyr5yy  °e°e°p.eOrnNnnhwwWwOwUQNL 6 E "Dn 


FALL BY THE WAYSIDE 


DECIMATION OF RECIPROCALS 


New Illinois Law Will Force a Number 
of Exchanges to Retire From 
Active Business 


A survey has been made of the recip- 
rocals in Illinois in view of the new law 
that has been passed placing these con- 
cerns under closer supervisory restric- 
tion. The reciprocals have until Jan. 1 
to get their houses in order. The IIli- 
nois insurance department will not start 
to make an examination of any of the 
reciprocals until that time. 

There are 13 Illinois fire insurance 
exchanges now licensed in their home 
state. Those who are in a position to 
know predict that two of them will be 
compelled to retire the first of the year. 
It is likely that the other 11 can meet 
the requirements of the new law. As 


rocals located in Chicago have already 
gone in the hands of a receiver. There 
are 17 fire reciprocals of other states 
licensed in Illinois. From indications all 


| these will be able to qualify under the 


new law. 
There are nine Illinois reciprocals writ- 


| ing liability and compensation insurance | 


and it seems probable that only three of 
them can meet the requirements of the 
law. There are five compensation recip- 


rocals from other states and they undoubt- | 


edly can qualify. 

There are 48 Illinois automobile ex- 
changes. This same investigation shows 
that 22 of them will have to retire be- 
fore Jan. 1. There are four reciprocals 
from other states which can comply with 
the law. 








an accident standpoint as a young man 
of 25 or under. The theory has been 
that accident frequency is found much 
more prevalent in youth, but disability 
duration is longer with the older man. 
The man mature in years is supposed to 
be much more careful as to his move- 
ments. He is not engaging in various 
sports as is the young man. He is not 
taking the chances. However, when 
he does get hurt his injuries last for a 
longer period. He has not the power 
of resistance. His recuperative re- 
sources are not so great. 


Claim Ratio at Older Ages 


Mr. Maverick, however, in his very 
comprehensive tables showed that the 
older man is a much more hazardous 
risk from an accident standpoint and 
that the claim ratio is very much higher. 
He questioned, therefore, the rates at 
the older ages prepared by the commit- 
tee. This led to modification of the 
views of some of the representatives of 
the other companies that had placed the 
rates at older ages much lower than 
those advocated by Mr. Maverick. 

In the tables presented by Mr. Mav- 
erick, it was shown that the difference 
in net cost between the younger and 
older ages diminishes as the period of 
elimination increases. For instance, in 
the full coverage policy there was a 
wide variation between age 25 and age 
55, for example. When one reached 
the three months elimination period the 


(CONTINUED ON PAGE 43) 





| Son 


| National Liberty Fire. 








CHUBBS GET CONTROL 


_——. 


BUY A BIG BLOCK OF STOCK 


Get the Majority Stock of the United 
States Guarantee of New 
York City 





NEW YORK, July 26—The con- 
trolling interest in the United States 
Guarantee has been acquired by Hen- 
don and Percy Chubb of Chubb & Son, 
well-known marine insurance men of 
this city. This block of stock is the 
same that was formerly owned by the 
Guarantee Company of North Amer- 
ica with headquarters at Montreal and 
was sold to the directors in the early 
part of 1919. The United States 
Guarantee was organized in January, 
1890, with capital of $250,000 and no 
surplus. It transacts only fidelity and 
surety, confining itself chiefly to the 


| former. At the present time its surplus 


: 1 i ‘AS | of $180,458 has been entirel , 
will be recalled, four or five fire recip- | 4 agle 


President D. J. Tompkins is the main 
factor in the company. It is not 
thought that any change will be made 
in the management. 

Chubb & Son owned the Chubb & 
Indemnity Company, which was 
organized in 1920 to write automobile 
liability lines and to act as a running 
mate for their fire and marine com- 
panies. The United States Guarantee 


| has assets of nearly $2,000,000. 


No Announcement Yet 


Until the return from Europe in the | 


early fall of Hendon and Perey Chubb, 
no definite announcement as to the future 
of the United States Guarantee will be 
made. The Chubbs bought the control- 
ling interest last week, sailing for Liver- 
pool almost immediately thereafter. The 
casualty company which they formed 
about a year ago, primarily with an idea 
of taking the casualty lines upon their 
extensive automobile business, was never 
actively entered in the field, and it is 
understood it will be liquidated. Her- 
bert R. Clough resigned the secretary- 
ship of this casualty company a short 
time ago to assume the presidency of the 
Among the large 
fidelity lines of the United States Guar- 
antee are the Pennsylvania and the Long 
Island railroads. It is not a member of 
the Surety Association of America, nor 
is it a subscriber to the Towner Rating 
Bureau. D, J. Thompkins, president and 
underwriting head of the organization 
since its incorporation, will likely con- 
tinue, as will his chief associates. Un- 
der the new ownership it is anticipated 
the company will add one or two new 
general casualty lines. 


Revokes Agent’s License 


COLUMBUS, O., July 26—After an ex- 
haustive investigation, B. W. Gearhart, 
state superintendent of insurance, has 
revoked the license of a Columbus cas- 
ualty agent, but the superintendent re- 
fused to give out the name of the agent. 
He was charged with illegal and unethi- 
cal practices, including the _ retention 
from payment on a claim due one policy- 
holder of certain premiums due and un- 
paid on a lapsed policy issued to an- 
other. The agent represented an eastern 
casualty company, which name also is 
withheld by the superintendent. 





Some fellows never see anything that 
looks easy unless it is the other fellow’s 
job. 
and an 


You cannot chase a dollar 


ideal at the same time. 
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DEMAND STILL STRONG 
FOR BANKERS BLANKET 


100 Percent Rate Increase During 
Past Year Has Not Re- 
duced Sales 





LOSSES CONTINUE HEAVY 


Principal Losses Come from Outlying 
Banks in Large Cities—Com- 
ment on Coverage 


Within a year’s time the rates on 
bankers’ blanket bonds have increased 
exactly 100 percent. Twelve months 
ago the minimum rate on the smallest 
bankers’ blanket bond issued ($25,000) 


was $625. Today the rate is $1,250. 
There was an increase of about 50 
percent in rates a year ago, and on 





| June 1 another 50 percent was added. 
| This action was made necessary owing 
|to the frequency of losses under the 
| bankers’ blanket bond, and the large 
| amounts involved. Some companies 
| thought seriously of discontinuing this 
| form of coverage, but decided to give 
|} it a further trial with higher rates. 

| Demand Still Strong 


In spite of the rate advances that 
have been made, surety men say that 
there is still a strong demand for the 
coverage, and that only in isolated in- 
stances have bankers’refused to renew 
owing to the advance in premium. 
Bankers are naturally not enthusiastic 
about paying 100 percent more for the 
same coverage than was called for a 
year ago, but evidently the rates are 
not too high, as renewals on bankers’ 
blanket bonds have been nearly 100 
percent. “This is what the bankers 
want,” said a surety man, “and if we 
don’t give it to them London Lloyds or 
somebody else will. The bankers’ 
blanket bonds fit the needs of most 
bankers to a ‘T,’ and if we raise our 
rates too high, or restrict the coverage, 
or make any other major changes the 
business will go to somebody else.” 


Losses Still Heavy 


Losses have not declined during the 
past year. Companies issuing bankers’ 
blanket bonds find themselves called 
upon to pay claims regularly. The fre- 
auency with which claims are filed un- 
der the bankers’ blanket bonds is due in 
a large measure to the fact that sales- 
men over-emphasize the full coverage 
feature of the bond. The fact that every 
possible contingency is covered under 
the bankers’ blanket bond is the main 
selling point of the salesman. He 
stresses the liberality of the coverage. 
“Why, vou can take all of your securi- 
ties and dump them on the middle of 
the main banking floor when you leave 
at night, and if there is a loss you are 
covered under this bond,” said a sales- 
man for one of the prominent surety 
companies’ recently. Statements of 
this kind are dangerous to the company. 
They almost invite laxity on the part 
of bankers. 





Surety companies that are writing a 
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large volume of bankers’ blanket busi- 
ness and are earnestly trying to put the 
class in the profit making column say 
that bankers must be made to see that 
in spite of the fact that they own a 
full coverage bond, they must institute 
some discipline in their banks. They 
must not permit unsystematic methods 
just because their losses will be covered 
by a surety company. “We try to 
show these banks that they stand to lose 
perhaps as much as we do on every big 
loss that may come,” said a surety un- 
derwriter in discussing this feature. 
“Most of the smaller banks just carry 
the minimum—$25,000. If there is any 
kind of a serious loss it will easily ex- 
ceed $25,000. The bank itself has to 
stand for anything above that. If 
looseness in methods is permitted, if the 
bank operates on the theory that the 
surety company will have to stand for 
any loss that takes place, gradually the 
discipline in a bank will break down 
and eventually there will be a big loss, a 
great portion of which will have to be 
absorbed by the bank. We point out 
this fact to those to whom we sell bank- 
ers’ blanket bonds and are very often 
able to get them to co-operate with us. 


Can Get Applications — 


“For instance, under the bankers’ 
blanket bond the banker does not have 
to get an application from every new 
employe. Under the regular fidelity 
schedule, of course, we conduct some 
sort of an investigation of every new 
man. Many bankers look upon the 
bankers’ blanket bond as merely a posi- 
tion bond covering the position, and not 
the employe. Yet after the importance 
of the investigation and application has 
been explained to most bankers, we find 
that they are perfectly willing to allow 
us to get some data on every new man 
they employ. 

“The right kind of banker wants no 
losses whether they are covered by a 
surety company or not.” 


Outlying Banks Unprofitable 


Surety men say that the main losses 
on bankers’ blanket bonds have come 
from the outlying neighborhood banks 
in larger cities. This form of coverage 
has not been sold very widely to the 
banks in the small towns. Where banks 
in small or medium-sized towns have 
bought the coverage the experience has 
been good. There have been some seri- 
ous losses in big down town banks, but 
the principal claims have resulted from 
losses in the smaller banks in the resi- 
dence sections of the larger cities. With 
these banks the messenger hold-up haz- 
ard is very severe. The outlying bank 
has to transfer its funds to down town 
banking institutions. Its messengers 
have to carry large sums of money back 
and forth. There have been many large 
losses under the messenger’ hold-up 
feature of the bond with these small 
banks. Again, thieves have found that 
they can drive up to a bank that is lo- 
cated in a residence section and stage a 
hold-up that.would be utterly impossible 
in a crowded city or down town district. 
Surety men say that those operating 
banks in the outlying and residence dis- 
tricts in large cities are often not pri- 
marily bankers but simply engaged in 
the real estate or loan business with 
banking as a sort of corelated proposi- 
tion. That is, the bank simply serves 
as a convenience for the transaction of 
other business. Bankers of this kind do 
not run their institutions very carefully 
and losses among employees are more 
liable to occur than in the big down 
town banks. 


Losses in Larger Banks 


As a contrast, most of the losses that 
have been’ reported from the larger 
banking establishments have been cases 
where a minor employe has gone wrong. 
The big bank often employs hundreds of 
people, and does not pay very high 
wages. Young men and women are often 
subjected to great temptation in handl- 
ing large sums of money.: It seems easy 
to make away with a small fortune, and 
the attempt is often made. The big 
banks that have bought bankers’ blanket 
coverage have suffered a number of 
losses of this kind. When a claim is 
filed by such a bank it is almost invari- 
ably of this nature. 

Not Selling Form No. 2 

When the last change in rates was 

made, two forms of bankers’ blanket 











GET THE CHECKER LINE 


—_——_—_—— 


IT GOES TO ZURICH GENERAL 


Much Competition Over the Business 
Because of the New Illinois Lia- 
bility Insurance Law 


The Checker Taxi Company of Chi- 
cago, over which there has been so 
much competition for its liability insur- 
ance under the new state law, has given 
its line to Haskell, Miller, Grossman & 
Co. of that city. They have placed 
both public liability and property dam- 
age in the Zurich General Accident. It 
is one of the largest liability lines ever 
written in the city. The Yellow Cab 
Company carried liability insurance 
previous to the enactment of the state 
law and the Chicago city ordinance re- 
quiring $10,000 liability insurance and 
also property damage. 

The Zurich offers a high brand of 
service, priding itself on the quality 
that it offers. It is one of the live or- 
ganizations of the country. There was 
sharp competition for the Checker line, 
as it is the largest public taxicab line 
next to the Yellow Cab. There are a 
number of smaller fleets that will now 
be gobbled up. 


Say Rates Are Inadequate 


The Associated Companies wired the 
managers of its constituent companies 
in Chicago that at a meeting of all the 
members, the Checker Taxicab risk was 
discussed. Recent developments, the 
Associated Companies say, show that 
the present taxicab rates are inadequate. 
The members therefore did not feel that 
they could in justice to their companies 
accept the risk unless larger net pre- 
miums were assured. 

The Associated Companies then say: 
“We recognize, however, that in fair- 
ness to the insured we cannot withdraw 
rates already quoted in good faith and 
that other means must be taken to pro- 
tect carriers. Therefore, it was re- 
solved that no company will pay greater 
commission on the Checker Taxicab line 
or any other taxicab line than 15 percent 
on the first $15,000 of premiums and 
Ty 
thereof. Commissions to all 
producers are to be 10 percent on pre- 








bond coverage were devised. Form No. 
1 is complete coverage against all con- 
tingencies. Form No, 2 excludes mys- 
terious disappearance. Surety men say 
that they have sold very little of form 
No. 2. There is with the average bond 
a difference of only $200 or $300 in the 
rate, and the liberality of the coverage 
of form No. 1 makes it a much more at- 
tractive proposition. Some surety men 
zo so far as to say that form No. 2 
really defeats the purpose of the blanket 
coverage. No company is pushing the 
sale of form No. 2 and very little of it 
has been sold. 


Less Competition From Lloyds 


It is found that London Lloyds is issu- 
ing various kinds of bankers’ blanket 
bonds. However, the rate on the forms 
issued by Lloyds is no lower than the 
figure fixed by all surety companies op- 
erating in America. Some time ago, 
Lloyds offered rather serious competi- 
tion because of a marked difference in 
rates. Lloyds’ rate has been increased, 
with the result that there is now practi- 
cally a uniform charge by all classes of 
carriers for bankers’ blanket bonds. 
Lloyds’ coverage includes securities in 
the custody of a bank which is not cov- 
ered by the other surety companies. 
That is, where a man leaves securities 
with the bank (usually Liberty bonds) 
for which he receives a receipt the 
Lloyds policy protects the bank against 
In most of the cities of the middle 
west it has become the common practice 
for banks to take securities from cus- 
tomers in this manner. It is not done 
in the east. Surety companies generally 
take the position that if the bank is 
liable they are liable but otherwise not. 
The Lloyds coverage is very broad in 
this connection. 


loss. 


percent on all premiums in excess | 
sub- | 





miums up to $15,000 and 5 percent on 
all amounts in excess thereof. 

It has been felt for some time that 
inasmuch as the state and city by statu- 
tory enactment are compelling taxicabs 
to carry liability insurance, the commis- 
sions should be reduced. This is in line 
with public policy. The liability pre- 
mium alone on taxicabs is $360. The 
agents have done nothing to create this 
taxicab business. It would seem, there- 
fore, that the action of the Associated 
Companies was evidently just. The Na- 
tional Association of ‘Taxicab Com- 
panies undoubtedly will push for simi- 
lar legislation all over the country in 
order that taxicab business will not get 
in further disrepute. Therefore, the 
casualty companies have a duty to per- 
form that should be met with courage. 
The thinking agents over the country 
will support the companies in their de- 
sire to pay a reasonable commission. 


Rates Are Increased 


The National Workmen’s Compensa- 
tion Service Bureau increased rates on 
taxi-cabs 25 percent as of July 19, It 
is understood that the Associated Com- 
panies are not having a very favorable 
experience with the Yellow Cab Com- 
pany. It was the impression of the rat- 
ing authorities that the $360 for lia- 
bility and property damage insurance 
did not leave a sufficient margin. Hence, 
the manual rate on a taxi-cab is now 
$450. Commissions were reduced so that 
general agents get 15 per cent on the 
first $15,000 in premiums and 7% per- 
cent after that. This means that a 
broker can get 10 percent and 5. per- 


cent. Ambrose Ryder, who has charge 
of the automobile department of the 


Bureau was in Chicago looking 
the situation a few days ago. 

One of the features that had to be 
considered in arriving at a_ taxi-cab 
rate was the constancy of use of a cab. 
For instance, a Yellow taxi is going 
about twenty-two hours a day, there 
being two drivers for each cab. A 
Checker is also going most of the time. 
When the Checker cabs were owned by 
individuals, it was found that one cab 
might have a double ownership. These 
features had to be considered in ar- 
riving at the rate. The question arises 
as to who will enforce the state law. 
So far the small fleets of taxi-cabs in 
Chicago and those of independent own- 
erships do not seem to be hurrying to 
get under cover If the law is enforced 
it will mean that a lot of owners will 
be squeezed out because they cannot 
afford to pay $450 for an insurance 
policy. 


into 





Plans of the Mid-American 


The Mid-American Mutual Casualty of 
indianapolis, which was organized by 
H. H. Woodsmall, has taken over the 
business of the Coal Operators Recipro- 
eal of Indianapolis, the Indiana Em- 
ployers Reciprocal and the Kentucky 
Employers Reciprocal. The recent ex- 
amination of the Coal Operators showed 
that it had a surplus and was in very 
good condition. It has been confining 
its attention to coal mine business. The 
other two reciprocals did a general com- 
pensation business. In the Mid-Ameri- 
can Mutual the three classes will be kept 
separate and accounts rendered for each 
department. Mr. Woodsmall is presi- 
dent of the Mid-American. Charles E. 
Henderson, the Indianapolis attorney, is 
vice-president and counsel and M. E. 
Nicholson is vice-president and under- 
writer. Mr. Nicholson has been Indiana 
manager for the Sherman & Ellis recip- 
rocal. John S. Kittle is secretary and 
treasurer. The Mid-American will apply 
for admission in Tennessee, Alabama and 
other states. It will write a general 
compensation and liability business. 


Employers’ Vacation Plans 


The Employers Indemnity force at 
Kansas City will adopt an unique plan 
for their vacation this summer. Instead 
of having the office force disarranged 
for a month or more, they will prac- 
tically close the office for the two weeks 
from August 8 to 22, leaving only about 
ten percent of the force to care for ab- 
solutely essential matters, and pushing 
everything else over until after the va- 
eation period. There will be no policies 
written up during the period, although 
the business written by the agents will 
be received and recorded. The company 
tried out the method last year with very 
satisfactory results. 


CUT DOWN TARIFFs 


—_—_— 


NORTH DAKOTA RATES LOWER 





Criticisms of State Fund for Huge Ba. 
ances Piled Up Cause Reduction 
in Some Classes 





BISMARCK, N. D., July 26—De. 
creases in rates of the North Dakota 
Workmen’s Compensation Bureau, ¢. 
fective July 1, for one year, are ap. 
nounced by the bureau. Compensation 
insurance is compulsory and is limited 
to the state bureau. Some of the more 
important rates of the bureau on each 
$100 of payroll with a comparison oj 
old and new rates follow: 





Rates 

1920-21 1921.99 
Threshing machine ....... $ 7.00 $ 6.45 
Coal mining (under ground) 4.70 4.70 

Coal mining (other than 
under ground ...... ee 2.85 2.70 
BAKCTICS oie ccc sccccccee 1.60 1.60 
Milling (general) ...... 3.40 3.15 
Ice cream mfr, ........ 2.00 1.85 
Electric light plants 7.75 4.65 
CPERIIOUION sic s6cc4c vse oeeie 1.70 1.55 
Packing houses ....cccece 3.00 3.00 
TT TT eee Te 1.00 1.00 
Dyers and cleaners ...... 1.45 1.35 
Carpentry (shop work only) 2.05 1.9 
PRINGGES: e.66.01502,< ED EY 45 40 
Newspaper offices ......... 40 35 

Carpenters (away from 
shop, not bridge work). 6.75 6.45 
Carpenters (interior)...... 2.70 2.50 

Painting and _ decorating 
(away from shop)....... 9.35 8.85 


Street and road making.... 3.75 3.75 
Electric railway (urban)... 2.60 3.45 
Transfer companies, includ- 


ing auto service......... 4.35 4.15 
Aircraft, stunt flying...... 600.00 600.00 
Aircraft, ordinary commer- 

CIAL SMUT cove cigis-cicca4 6 375.00 375.00 
Gas works, operating..... 1.9 1.80 
PON 44s sanwvetsas 6aane8s 3.5 3.25 
Retail stores (not other- 

wise classified) ......... 55 50 
MERUOO | Givetan <td icguace s+ 50 1.40 
Grain elevators (line)..... 2.75 2.55 
Clerical and office........ 18 16 
ELGStAUPANCE ov iccccewsiwses .65 60 
Hotels, except laundry.... .85 60 
Cemetery companies ...... 1.75 1.65 
WMGCFISRCTS osc ck 0.000000 0:0 1.15 1,10 
Tee RArvestime ....cceccces 5.95 5.95 


The income of the bureau will be re- 
duced somewhat by the amendment to 
the law which exempts a concern from 
paying insurance on a salaried execu- 
tive worker receiving $2,400 or more a 
year, and exempts him from benefit of 
compensation. 

The reduction is believed to have 
been actuated in part by wide-spread 
criticism of the state bureau because of 
the huge cash balance it has piled up 
in its two years of operation. The bu- 
reau had a cash balance on hand May 
31 of $809,761.90. It is estimated that 
$150,000 to $200,000 of this represents 
unearned premiums and $190,000 to 
$150,000 contingent liabilities. 


Statement on American Bonding 


SIOUX CITY, IA., July 26.—Receiver 
Grandy of the American Bonding & Cas- 
ualty Co, addressed a letter to agents, 
under date of July 15th, enclosing syn- 
opsis of the recent order signed by 
Judge Sears regarding the termination 
of liability under American contracts 
and the method to pursue in canceling 
outstanding policies. Receiver Grandy 
asks the agents to revise their state- 
ments of account with the company in 
accordance with this court order. It is 
pointed out that liability under the com- 
pany’s undertakings ceased Feb. 26th, 
1921, the date of the appointment of Mr. 
Grandy as permanent receiver, and that 
return premiums should be figured on 4 
pro rata basis from that date. 

The receiver's letter states: ‘“Cancella- 
tions requested as of an earlier date can 
only be considered on a short rate ba- 
sis.’ Some agents will look upon this 
as the joker in the program of settle- 
ment. Temporary receivers were 4P- 
pointed Jan. 24th, 1921, and the company 
was as insolvent then as it has ever 
been. Agents realizing this promptly 
placed their client’s business in going 
concerns and asked the American for 
cancellation. Under Receiver Grandy’s 


order, all policies turned in during be 
regime of the temporary receivers, whic 
represents about all the policies ever 





turned in, are to be short rated. 
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Growth in Casualty Premiums 


MANAGER FREDERICK RicHArpsoN of the 
GENERAL ACCIDENT calls attention to the 
fact that the decrease in fire insurance 
premiums this year amounts to prob- 
ably 20 percent over the country as a 
whole. He asserts that there is little 
doubt but that this decrease will con- 
tinue throughout the year. Mr. Ricu- 
arpsoN then contrasts the experience 
with the casualty companies. Their 
total premiums for 1921 will probably 
be larger than ever in spite of the re- 
duced payrolls. It has been one of the 
interesting phases of the business to 
note the buoyancy in casualty insur- 
ance. The premiums have not only 
kept up, but, as Mr. RicHArpson states, 
have increased. 

In analyzing the situation, Manager 


Soliciting Men in 


Agents soliciting noncancellable health 
and accident insurance declare that it is 
a form of indemnity that appeals particu- 
larly to the man drawing a large salary. 
For instance, the man who is getting 
$5,000 or more is a good prospect for 
this form of insurance. The basis of 
the noncancellable policy is the monthly 
indemnity. The man who is drawing $500 
a month can protect his income by taking 
out a disability policy of this kind. The 
man who is getting $300 a month would 
probably not be interested in this form. 


RICHARDSON says that this increased pre- 
mium income means that casualty and 
surety lines will develop very soon a 
volume of premiums in excess of those 
derived from the operation of fire insur- 
ance. Continuing further, he says: 
“The old pre-eminence of the fire 
branch will soon be gone. One of the 
noteworthy facts of current insurance 
history is that the largest commercial 
insurance company in the world had a 
bigger net income last year from its 
accident business than from its fire or 
marine department. Yet it is pre- 
eminently a fire insurance company. 
There are still many fire insurance 
agents who are not awake to the signs 
of the times and have, therefore, not 
developed casualty insurance accounts.” 


the *‘Blue Book’’ 


The agents find that the best prospects 
for this kind of insurance are men who 
would not be embarrassed by a few weeks 
illness or accident. Their concerns would 
carry them along for four or six months 
and their salaries would not be reduced. 
If, however, disability continued for a 
long time and expense began to mount 
up, then the monthly indemnity has a big 
appeal. As one agent put it, “This is 
the kind of insurance that we sell to men 
whose names are found in the ‘Blue 
Book.’” 








| PERSONAL GLIMPSES OF CASUALTY MEN 











Edward Kory, second vice-president 
of the Union Indemnity of New Or- 


leans, is on a tour among the agents | 


in the south and southeast. Mr. Kory 
addressed the Lions Club at Atlanta on 
the indications of a healthy deflation as 
indexed by the volume of casualty in- 
surance premiums showing that indus- 
try is fast getting back to normal. 


Arthur W. Collins, United States 
manager of the Zurich, is expected to 
arrive at New York Saturday, thus end- 
ing his trip abroad. Mr. Collins has 


| been at the home office in Zurich, Swit- 
zerland, for a few weeks. 


E. M. Heaton, branch manager of the 
| Fidelity & Casualty Company at In- 
dianapolis, has been appointed vice 
| supreme loyal dad of the Order of 
| Loyal Dads and is preparing to lead a 
| membership campaign in Indiana. The 
organization, which has headquarters at 
Fort Myers, Fla., is composed of fathers 
of soldiers or ex-soldiers and its chief 
purpose is the fostering of patriotism. 

















WORKMEN’S COMPENSATION 








the radical element in Minnesota—the | fair associations should make sure that 


socialists, the non-partisan 
and all the others who are the enemies 
of legitimate insurance will move heaven 
and earth in the attempt to control the 
legislature of 1923, 


Must Be on Guard 


‘It is not at all impossible for Min- 
nesota to have its next legislature dom- 
inated by Townley and Van Lear. In the 
campaign of 1918 we were at war and 
loyalty was the issue. In 1920 we have 
a national campaign. National issues 
overshadowed everything local and 
helped to carry state and legislative 
tickets to victory. Next year we will 
have no war issue or national campaign 
to help out the situation. It will be a 
clean-cut contest between radicalism 
and conservatism, with the prosperity of 
Minnesota at stake. There is no ques- 
tion as to the seriousness of the situa- 
tion which is bound to confront the 
business interests of Minnesota squarely 
next year. The insurannce men of this 
state must have their organizations 
fully manned, able and ready to do that 
which will be expected and demanded 
of them by the associate business or- 
ganizations of the state. In this con- 
nection your attention is called to the 
fact that for the past two years, owing 
to the urgency of the workmen’s com- 
pensation situation, there has. been 
neither time nor money to devote to- 
ward organization work, The organi- 
zation fences need rebuilding and 
strengthening and this should be the 
chief order of business for the coming 
twelve months. 

“To that end is urged the ratification 
of the plan of joint operation and the 
sanctioning of a vigorous organization 
campaign which will bring into the 
harness every real insurance man in 
Minnesota, willing and anxious to do his 
part towards the suppression of social- 
ism and radicalism and for the further- 
ance of approved, tested and legitimate 
business practices, and plain, ordinary 
horse-sense in our political matters In 
doing this the insurance men of Min- 
nesota are only protecting their own 
interests.” 





Opportunity in Carnival Companies 


MADISON, WIS., July 26.—Local or- 
ganizations which bring carnival com- 
panies to Wisconsin cities are urged to 
make sure that such companies carry 
compensation insurance, in a statement 
issued by the Industrial Commission. If 
this matter is overlooked and some 
member of the carnival company is in- 
jured, the individuals or organizations 
who are responsible for bringing the 
carnival to town are liable for com- 
pensation. Two cases of the sort now 
pending are cited. 

“Most carnival companies are subject 
to the compensation act,” says the com- 
mission in its statement, “and few of 
them carry any insurance. Cities would 
do well to inquire whether or not such 
companies have compensation insurance 
before granting them a license to ex- 
hibit. This applies also to the chau- 
tauqua systems, although these com- 
panies are generally more responsible 
than the carnival companies.” 

The commission also urges that county 


leaguers, | 











persons with whom they make contracts 
for performances are insured under the 
compensation act. If care is not exer- 
cised in this respect and an employe of 
the contractor is injured in the course 
of his employment, the fair association 
must foot the bill under the part of the 
compensation act allowing recovery from 
the principal when the contractor or sub- 
contractor is not insured. 





Strange Compensation Case 


LOUISVILLE, KY., July 26.—Judge 
Walter P. Lincoln, of the Jefferson Cir- 
cuit Court, Louisville, today refused to 
set aside a ruling of the Kentucky 
Workmen’s Compensation Board, under 
which the Wolf Confectionery must pay 
to Frankie Lowe, widow of Joseph Lowe, 
negro, $12 a week for 335 weeks. Lowe 
was shot to death in the wagon yard of 
the confectionery by William J. James, 
of Louisville, on April 13, 1920, six hours 
after Lowe, a driver for the Wolf con- 
cern, had accidentally knocked James’ 
son from a bicycle while driving the 
Wolf delivery truck. 

It was contended by counsel for the 
company that the death of Lowe did not 
arise out of the course of his employ- 
ment, and that he had not been exposed 
to the ire of a dissatisfied customer. 

Judge Lincoln held that as the colli- 
sion occurred while Lowe was on busi- 
ness for his employer, there is casual 
connection between the decedent’s duties 
to his employer and resulting death. 
As the court of appeals is not in ses- 
sion, counsel was given 120 days to per- 
fect an appeal for a review of the action 
of the board and the ruling of Judge 
Lincoln. 


os 


Granted Special Rates 


The Ohio Industrial Commission has a 
new woman member, Miss Rose Mori- 
arty. At the meeting of the commission 
last week, Miss Moriarty charged that 
special rates had been granted to three 
large industries, the Standard Oil Com- 
pany, the Cleveland Hardware Company 
and Robbins & Myers of Springfield, O. 
Miss Moriarty is endeavoring to get the 
old rates applied retroactively to the 
three concerns. It seems that the spe- 
cial rates were given under authority 
of the law of 1919 authorizing special 
preference rates to employers with a 
favorable accident experience. 





Minnesota Makes Big Gain 


ST. PAUL, MINN., July 26.—The rapid 
strides made in Minnesota during the 
last few years in compensation are illus- 
trated by recent figures published. The 
aggregate premiums received in the 
state on this line in 1920 was $3,824,200, 
with losses paid of $1,679,722. There are 
forty-five licensed companies, of which 
thirty-one are stock companies, eleven 
are mutuals and three are reciprocals. 





Experience Rating in Oklahoma 


The new experience compensation 
manual will be put into effect in Okla- 
homa Sept. 1. The experience rating 
plan has not been heretofore used in 
Oklahoma, It will not mean any radical 
increases or decreases in rates. 





‘FIGHT NOT YET BEEN WON 





Insurance Men of Minnesota Must 
Still Convince Public That 
Their Cause Is Right 


MINNEAPOLIS, MINN., July 26.— 
. H. Van Campen of Fred L. Gray & 
Co, of Minneapolis, managers of the 
London Guarantee, in a talk before the 
Minnesota Association of Insurance 
Agents at its annual meeting, said that 
although a comprehensive compensa- 
tion insurance law has been enacted in 
this state, the fight is far from won. 
Mr. Van Campen said that the legisla- 
tive majority has been convinced that 
the principle of state fund insurance is 
Wrong. It yet rests with the insurance 
men as to whether the present policy 
will become permanent by convincing 
the people of the state along the same 
lines. Mr. Van Campen said that the 
fundamental need today is the good 
will of the public. The insurance men, 
€ said, must carry their own message 
through service and convince the public 
that an adequate return is rendered. He 


asserted that the insurance men as a 
class are negligent. The average in- 
surance man rests on his rights. The 
legislator is ready to be shown and to 
listen when any insurance question 
comes up. The legislators should be 
impressed with the importance of the 
insurance business. 


Secretary Sherman’s Report 


Secretary E. A. Sherman of the 
Minnesota Insurance Federation in his 
report on the same subject spoke as 
follows: ‘ 


‘It will be advisable and necessary 
for the insurance men of Minnesota, 
within the next year, to develop their 
organizations to the utmost, While the 
radicals have suffered momentary de- 
feat with their state insurance schemes, 
it must not be thought for a moment 
that they are finally down and out. 
Socialistic ideas seem to be increasing, 
rather than diminishing in this state, 
as witness the increased number of 
socialists in the Minneapolis city coun- 
cil following the recent city election. 
It must be borne in mind that a com- 
plete new legislature—senate as well 
as house—is to be chosen in the 1922 
election. Don’t overlook the fact that 




















WITH BURGLARY UNDERWRITERS 











WRITES SAFETY DEPOSITS 
National Surety Issues New Contract 
Form to Members of Minnesota 


Bankers’ Association 





NEW YORK, July 26.—Under a new 
form of contract issued by the National 
Surety, members of the Minnesota 
Bankers’ Association are enabled to 
offer their clients insurance upon the 
contents of safety deposit boxes. A 
“master policy” is issued to the bank, 
coupon attachments upon which are in 
turn granted by it to individual box 
renters; the aggregate assignments, of 
course, not to exceed the face of the 
contract. The policy covers securities 
of all kinds, as well as jewelry and 
other valuables, and also indemnifies for 
damage by burglary, not to exceed 10 
percent of the amount of the contract, 
upon the contents of any one box. The 





charge for the insurance—which the box 
renter must pay—varies with the vault 
equipment of the bank, the population 
of the community in which it is located 
and other underyriting factors. The 
maximum rate for both burglary and 
holdup cover is $15.90 per $1,000, dis- 
counts being allowed where the institu- 
tion is equipped with electrical alarm 
devices, auxiliary locking devices, 
burglary proof vaults and the like. 


The robberies of Minnesota banks, es- 
pecially those having fireproof vaults 
only, have been numerous during the 
past two years, the particular magnet 
that attracted the highwaymen being 
the large amount of non-registered Lib- 
erty bonds held in the safe deposit boxes, 
While banks are not legally liable for 
the contents of deposit boxes, where it 
is expressly stated that these are not 
burglary proof, the theft of their con- 
tents always creates a feeling of enmity 
against the bank upon the part of the 
clients, and it is largely to overcome this 
that the banks are urged to recommend 
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the protection granted by the insurance —+ 
company to their customers. 

After two years’ trial the Minnesota 
CASUALTY eee SURETY Bankers’ ‘anuncaietien has concluded to 
Capital, $/,000,000.00 abandon the offering of rewards for the |__ 
apprehension and conviction of “hold- 
up” men, finding that the practice failed GETS 
e e to produce the desired result. “On the 
Union Indemnit other hand, in every case, a controversy 
has arisen between claimants for the re- Dr. E 
ward, and in many cases the Association Ch 
Company has been obliged to ask the courts to C 
distribute the amounts which, in nearly 
every instance, have gone to peace offi- 
cers who are sworn to discharge their The 
duties. of Ch 
/ A attract 
Curious Burglary Suit Y ay edt 
MILWAUKEE, WIS., July 26.—What is se 
declared to be the first suit of its kind CAPITAL ONE MILLION DOLLARS flicted 
ever filed in Wisconsin, and perhaps They 
GREAT EASTERN EXECUTIVE OFFICES: oe ee ee Mee wy t. wor Fidelity and Surety Bonds, aes 
‘ Milwaukee Circuit courts during the pas . 
DEPARTMENT 830 Union Street, week by Joseph Malnekoff, Jeweler and Burglary Insurance, and is 
100 Maiden Lane, New York New Orleans, La. merchant in precious stones, against the Workmen s Compensation, manen 
Fidelity & Deposit of Marland for $10,- Automobile and Other ried s 
000, and the Fidelity & Casualty of New Public Liability Lines make 
York, for $5,000. : is pay 
Malnekoff is seeking to collect under Hartfc 
policies written in January, 1920, pro- EXPERT SAFETY ENGINEERING month. 
tecting his stock against robbery and and INSPECTION SERVICE Baker 
$ & burglary. He declares that he paid $125 comfot 
premium to the one, and $71.88 to the 
ncome nsurance @Cla ists other company for the protection. Within HOME OFFICE: 
one year, or on December 24, 1920, he 715 Locust St., Des Moines, Ia. Le 
charges, his place of business was robbed NEW 
in a daylight holdup. large r 
He further charges that in February ce ported 
Opportunities for Salesmen in Forty-Seven States last he made formal notice and demand from t 
for the insurance, the robbery having THE experi¢ 
cost him $49,000 worth of jewels, but the the cot 


Address H.A. LUTHER ’ 2nd Vice-President companies have refused to pay him. J | F F Y gl 
At the time of the reported robbery, ; a" 
which caused intense excitement on 


: ws Christmas eve, in Milwaukee, the police : PEN neg 

0 erican CCl en nsurance 0. started an investigation. After some ne Nev 
weeks the police announced that the case therty 

had been dropped. No arrests were ols ” ’ 
209 South LaSalle Street, CHICAGO sales, eae Gas “ak Wha Sees sae The word “‘Jiffy” de- the des 
stolen have ever been recovered. It is | notes speed andaction. : 
1 The shape and bal. 





’ known that at least one large private de- 

















tective agency worked on the case for a J ° 
period of several months. The case has ance resembles the dip John 
w. E. SMALL, President E. P. AMERINE, Secretary been fruitful of much mystery and ex- tb penholder. It is built the Tir 
citement and it is reported that there ZA for those who appre- neunes 
4 : will be sensational developments at the | e 

When Insured in Georgia Casualty Company rience anny ciatea properly shaped mer, of 
sscihiitipiilas A and balanced pen. in 
s A i A " a num’ 

You Interest in F. & D. Contest i Prices from $2 50 up M 
i Self-fill h a 

veryone 4 ; ol -hilling without e It 
With the third month well under way, HP bb er — M 
are is Fidelity & Deposit representatives are ‘i ru sac. cident | 
showing even greater interest in the ~ _— Mr, | 
company’s production contest, accord- Send for descriptive Ports s 
ing to Vice-President Spencer Welton, matter. biggest 
in charge of production. | | yee 
A se “The unusual nature of the contest \ clal ar 

Surplus and Reserves to Policyholders Over Two Million Dollars pee ee : | 

and the fact that it is just as possible | a comp 
HOME OFFICE: MACON, GEORGIA for the small town agent to win one of JIFFY PEN CO tatives 
‘the 20 foreign tours as it is for the Dept. No. 2 for - 
agents in cities of large population,” © amar 
declared Mr. Welton, “make it especially 406 Pierce Street conditic 
attractive from the field men’s point of Sioux City, Iowa =: State, s 








9 view. An optional cash prize of $1,500 mills a 
in lieu of a trip abroad is another fea- forces, 
ers see 


ture that has kept up interest among 





e the several thousand representatives they ar 
Assurance Corporation, Ltd., of London, England who signed up for the contest. MERICAN LIABILITY being 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad Street, Boston, Mass. dias nice asain es ce ee COMPANY ca + 








oa : * Lp * Lp ment in regard to the chan f the + Ha : pound 1 
Original and Leading Liability Company—aAll Forms of Liability Insurance siete town agent to te ame 20a Disability Insurance 
‘ . \° es twenty prizes, as two of the leaders for | 1 + W.R, Sanders, General Mgr. | . 
The Most Advanced and Practical Personal Accident and Sickness Policies May represent the Fidelity &@ Deposit in | | — -— Citizens Nat'l Bank Blée., CINCINNATI, oan | 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank Building, towns of less than 500 inhabitants. Occupations; _ __ $100,000.00 lnsurance Department Depesit _y AUST 






































































cae ‘ z “We 2 deligh vi a 
Cincinnati; STONE, STAFFORD & STONE, Gen. Agts., Ind. and Ky., Lemcke Annex, Indian- PP 8 yy esac pages: ABie ar on 
apolis, Ind.; McMULLAN & DOUAIRE, Res. Mgrs., Ill. and Iowa, Ins. Exchange Bldg., Chicago, increased volume of business in a year LOSSES ARE ASSETS mere ni 
Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg., Detroit; LOYAL DURAND, Gen. of general depression is indicative of the When handled with proper regard for their business jury 01 
Agt., Wis., Wells Bldg., Milwaukee; F. D. HIRSCHBERG & CO., Gen. Agts., Merchants Ex- intense interest which our representa- penne ecole cingaalie tt temuael ae for dan 
change, St. Louis; GROVES BROS. INS. AGENCY CO., Gen. Agts., Commerce B'dg., Kansas tives are taking in it.” falrcisas ofan adjutant: . Stially | 
City, Mo., LOVE-HASKELL COMPANY, Gen. Agts., Woodmen of the World Building, Omaha, a ae idles i = es ; a dar 
Neb.; JAMES & MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. yaaster ror Casualty Compantes orm 
: ; : . 1109-10 Mutual Bldg., Richmond, Va. in poli 
Reciprocal Hard Hit Liability, Compensation, Accident and Health Claims. sae 
The automobile accident on the north | | Territory: Virginia and North Carolina. days 
side in Chicago some months ago which ee request 
injured Attorney-General Brundage of ers Ass 
SEASON A REAL OPPORTUNITY Illinois and his sister is likely to be a TY Prove a 
NOW ON FOR MEN EXPERIENCED IN SELLING TO FARMERS very expensive affair for the Utility GENERAL CASUAL surance 
Indemnity Exchange of St. Louis. Mr. & SURETY COMPANY “writte; 
Get in touch with our Agency Department Brundage and his sister, were both in- Which ¢ 
COMMERCIAL for territory in cen me peo Pons one man — 606 Woodward Avenue to the 
illed. e automobile carrying lia- afte 
HOG NEBRASKA, Te poinonere  pa DAKOTA bility insurance in the Utilities Indem- DETROIT am. : 
INSURANCE nity Exchange which crashed into the the 
other two automobiles is said to be General ——— & Surety such a 
the one on which the responsibility of ines It 
An attractive prop- AMERICAN LIVE STOCK INSURANCE CO. the accident will be placed. Already Mr. anil Souene 
osition for specials 1817 Douglas Street, Omaha, Neb. Brundage’s sister has brought suit Live Agents Can Secure Liber Policy 
against the automobile owner for $40,- Contracts. Up-to-Date Policies provisic 
000. The estate of the man that was flict 
e killed has not yet brought suit and WRITE aie of _ 
| he ( ‘asualt Review A monthly magazine for health neither has Mr. Brundage. It is said the ELMER H. DEARTH, Pres. viding 
y and accident salesmen. $2ayear || Utilities Indemnity Exchange had a GEORGE E. TAYLOR, Vice-Pres. time wi 
$5,000-$10,000 policy. ee 
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ACCIDENT AND HEALTH 














GETS LARGE MONTHLY INCOME 





Dr. Harry Clark Baker, Well Known 
Chicago Dentist, Secures a Very 
Comfortable Disability Benefit 





The case of Dr. Harry Clark Baker 
of Chicago, a well known dentist, is 
attracting attention as showing the 
great desirability of carrying sufficient 
disability insurance. Dr. Baker is af- 
flicted with cataracts in both eyes. 
They developed to such an extent that 
he was unable longer to carry on his 
profession. He has given up his work 
and is now totally and perhaps per- 
manently disabled. Fortunately he car- 
ried sufficient disability insurance to 
make him comfortable. The Travelers 
is paying him $500 a month and the 
Hartford Accident & Indemnity $200 a 
month. This lessens the shock for Dr. 
Baker and at least places him in a 
comfortable financial position. 





Low Death Rate From Autos 


NEW YORK, July 26.—Despite the 
large number of automobile fatalities re- 
ported in this city, the mortality rate 
from this cause is yet lower than that 
experienced in any other large center of 
the country, according to statistics com- 
piled by the National Safety Council. 
The figures show that in Los Angeles the 
death rate from automobile accidents, 
based upon a population of 1,000,000, 
was two and a half times greater than 
in New York, and in the cities of Pitts- 
burgh, Buffalo, Toledo and Jersey City 
the death rate was approximately double 
that of New York. 





New Agent for Time 


John A, Keelan, agency manager of 
the Time Insurance Co., Milwaukee, an- 
nounces the appointment of August Som- 
mer, of Milwaukee, as city agent for the 
company. Mr. Sommer, who was recently 
in the stock and bond business, was for 
a number of years connected with the 
Metropolitan Life forces in Milwaukee. 
It is Mr. Sommer’s initial venture in ac- 
cident and health insurance. 

Mr, Keelan said that preliminary re- 
ports show July of this year to be the 
biggest July the company has had. Aug. 
1 marks the close of a three-months’ spe- 
cial drive for business, on the basis of 
a competition between all the represen- 
tatives of the company. Business on file 
for Aug. 1, he added, clearly indicates 
a marked betterment in general business 
conditions. Paper mills throughout the 
state, shoe factories and textile product 
mills are opening and some running full 
forces. Only the prospects among farm- 
ers seem to be poor, said Mr. Keelan, as 
they are very pessimistic and report not 
being able to sell products at anywhere 
near like fair prices. One farmer told 
him it is impossible to get 2 cents a 
pound for beef on the hoof. 





Notice Is Claim in Texas 


AUSTIN, TEX., JuJly 26—The insur- 
ance and Banking Department of Texas 
will adhere to its uniform ruling that a 
mere notice of the occurrence of an in- 
jury or illness, out of which a claim 
for damages may grow, is not substan- 
Stially different from a notice of a claim 
for damages, and the Department has 
uniformly declined to approve clauses 
in policies limiting the time of any such 
Notice to a shorter period than ninety 
days. The Commissioner recently was 
Tequested by the International Travel- 
ers Association, of Dallas, Texas, to ap- 
Prove a form of accident and health in- 
surance Policy which shall require that 
written notice of injury or sickness on 
which claim may be based shall be given 
to the association within twenty days 
after the date of the accident causing 
such injury, or within ten days after 
the commencement of disability from 
such sickness,” 

— was urged by the International 

Tavelers Association that the form of 
Policy submitted and kindred proposed 
fe ene of the policy are not in con- 
as the provisions of Article 5714 
vat e Revised Statutes of Texas pro- 
ti ng that no stipulation fixing the 

me within which notice “of any claim 


for damages” shall be given, as a con- 
dition precedent to the right to sue 
thereon, at a less period than ninety 
days, shall be valid. The association 
submitted in support of this view sev- 
eral opinions of courts of civil appeals. 
“However,” says the Attorney Gen- 
eral‘s opinion, “the case of Maryland 
Casualty Co, vs. Hudgins, holds to the 
contrary. This case has been followed 
several times, and it seems that there 
are two lines of decisions on the gen- 
eral subject which are not*in harmony. 
In this situation it does not seem to me 
to be the province of this Department 
to attempt to overrule either line.” 





Withdraws Partial Disability 


The Connecticut General announces 
that it will discontinue issuing any form 
of health insurance providing indemnity 
payments for partial disability. It has 
withdrawn its disability policy “FH” 
and its health policy “PH.” The com- 
pany will continue to issue health poli- 
cies which include indemnity payments 
for total disability resulting from sick- 
ness. 





Kansas City Reduces Accidents 


KANSAS CITY, MO. July 26—The 
Metropolitan street car company of Kan- 
sas City is making a remarkable record 
in the matter of reducing accidents since 
the system has been in the hands of the 
receivers, According to reports made 
to F. G. Buffe, general manager, acci- 
dents of all kinds have declined 30 per- 
cent in the last six months as compared 
with the similar period of last year. The 
ears of the street railways company 
cover each day a mileage equal to the 
distance three times around the globe 
and carry a half million pay and trans- 
fer passengers every twenty-four hours. 





North American’s Figures 


The North American Accident of Chi- 
cago has filed its semiannual statement 
with the Georgia department, it show- 
ing assets, $902,082; surplus, $372,134; 
income for six months, $947,453; dis- 
bursements, $819,560. 


Casualty Notes 


The Norwich Union Indemnity has ap- 
pointed Henry W. Brown & Co. gen- 
eral agents in Philadelphia for casualty 
and liability lines. 


E. G. Trimble, president of the Em- 
ployers Indemnity Corporation is tak- 
ing his vacation with his family at Mus- 
koka Lakes, where they will spend the 
summer. 


The Safety Council of St. Louis has 
compiled Statistics showing that deaths 
by automobiles for the period between 
Jan. 1 and July 21, are reduced one- 
third in 1921 over 1920 for the same 
period. 


Young Patterson has been appointed 
special agent of the accident and 
health department of the Cooling & 
Grumme general agency at Indianapolis 
of the Employers’ Indemnity for the 
state of Indiana. 


Special Agent L. F. Eggerding, for- 
merly attached to the Newark brarch 
office, Aetna Life, has been promoted 
to the position of superintendent of the 
accident and health department at the 
Brooklyn branch. 


L. H. Armstrong, president of the Cas- 
ualty Underwriters’ Association of Wis- 
consin, and manager of the casualty and 
indemnity department of the Travelers’, 
in Milwaukee, has returned to his desk 
from a vacation trip to his old home in 
Missouri. 

Special Agent Thomas G. Walsh, for- 
merly attached to the Albany branch 
office, Aetna Life, has been transferred 
to the home office. Mr. Walsh will travel 
from the home office to assist in the 
development of check forgery and alter- 
ation business, 


Gordon Scott, who was previously as- 
sociated with the Aetna Life as man- 
ager of the uptown office in Philadel- 
phia, will again be connected with the 
Aetna companies at the Philadelphia 
branch office. Mr. Scott served in the 
world war and retired with the rank of 
major. 


J. J. Teague, president of the Supreme 
Casualty Co., Caswell building, Milwau- 
kee, after returning from an extended 
business trip through Wisconsin, states 
that there can be no further question 
about the revival of business and manu- 
facturing in the state, and he said _ he 
anticipated a large fall volume. The 
company, formed a few months ago, is 
rapidly completing and rounding out 





Serviceable 
Facilities 


O be qualified to serve the 
public well a person or in- 
stitution must know many 

people of all sorts—must have an 
experience in meeting specific 
requirements under differing cir- 
cumstances. The best of equip- 
ment in any line of service is 
inadequate without this expe- 
rience which enables the control- 
ler of the equipment to sense 
the requirements of a situation 
instantly and render just the 
proper service the moment there 
is an opening for it. 


Back of its complete facilities for 
writing all forms of casualty 
insurance the Maryland has a 
broad experience of service in 
every part of the United States 
and Canada. 


All of that experience is available 
to the company’s agents and, 
through them, to its policy- 
holders. . 


MARYLAND CASUALTY CO. 
BALTIMORE 
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42 CASUALTY 


THE NATIONAL UNDERWRITER 


J uly 28, 1921 











N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 





International Indemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One and One-Half Million Dollars 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Bur¢glary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








United States Manager 
4th & Walnut Streets 
PHILADELPHIA 


FREDERICK RICHARDSON, 
General Building 











AMERICAN INDEMNITY COMPANY 


GALVESTON, TEX. 


$ 600,000 


Cash capital ; ; 
$2,000,000 


Assets over . : ‘ 





BURLING D. PRINCE, General Agent 
327 Walnut Street - Philadelphia, Pennsylvania 


Fidelity and Surety Bonds, Automobile, Public Liability, Property Damage & Collision, 
and General Liability Insurance. 

















Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 








Re-Insurance DEE A. STOKER 
Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Blanket Auto Excess Fire Covers in American Companies 


an 





> 





Chas. L. Nicholson, President . Harry R. Wood, Secretary, 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 
DEPOSITORY, FIDELITY BON D S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 














AMONG SURETY MEN 


——s 
| 
—— 








STEINER GOES WITH GLOBE 





Assistant Manager of the American 
Surety in Chicago Takes Position 
with Another Company 





Walter W. Steiner of Chicago, as- 
sistant manager of the American Surety 
in that city, has been appointed resident 
manager of ‘the Globe Indemnity in 
Chicago to succeed Homer H. McKee, 
who recently became vice-president of 
the Detroit Fidelity & Surety. 

Mr. Steiner has been with the Ameri- 
can surety for over 14 years. He went 
to Chicago from ‘Cleveland, where he 
was connected with the Pennsylvania 
road. He started as a general utility 
man, branched out into the production 
end and developed into one of the star 
surety solicitors of the city. For a 
while he specialized on contract bonds. 
More recently he has been paying. atten- 
tion to fidelity and bank schedules. He 
has one of the largest fidelity accounts 
in the city. Mr. Steiner has been look- 
ing after some of the large customers 
of the American Surety in Chicago and 
Illinois territory. He is well known 
among the agents, as the Chicago office 
covers Illinois. Mr. Steiner has made 
frequent trips throughout the state and 
addressed the Illinois Association of 
Insurance Agents at its meeting at 
Streator a few years ago. 

In his new connection he will have a 
larger field in which to operate. He 
will not only be the supervising under- 
writer, but will still keep his hand on 
the production end. The Globe In- 
demnity offers him an opportunity to 
develop. Mr. Steiner is regarded as a 
very active, wide-awake, capable man 
who has the stuff in him to make good 
in a big way. He has a large acquaint- 
ance in Chicago among business men 
and he enjoys their confidence. 





Need a Rate Differential 

Chicago surety men feel that a differ- 
ence should be made in the rates of de- 
pository bonds for banks that are under 
the jurisdiction of the clearing house 
and those that are not. Some of the out- 
lying banks do not have clearing house 
connections. The plight of the Michigan 
Avenue Trust Company, in which the 
shortage may reach $1,000,000, em- 
phasizes the point that has been made in 
the past. This company did not have a 
clearing house connection. The clearing 
house examiners are very thorough in 
their investigation of outlying banks 
that clear through members. The clear- 
ing house feels a sense of responsibility 
for all the banks over which it has juris- 
diction. The clearing house banks are, 
therefore, much better fortified and bet- 
ter risks than those that have no clear- 
ing house connections. London Lloyds 
carried an excess blanket bond of 
$100,000 on the Michigan Avenue Trust 
Company. The United States Fidelity & 
Guaranty had a $500 fidelity bond on the 
bank president. 


May Change Texas Surety Law 

AUSTIN, TEX., July 26. — Following 
submission of the subject by Governor 
Neff, Representative Leo Brady, of Gal- 
veston, introduced in the special ses- 
sion of the legislature of Texas last 
week a bill to amend the present statute 
requiring fidelity and surety companies 
doing business in Texas to make a de- 
posit of $50,000 so as to. provide that 
the deposits thereby required shall be 
for the benefit of the holders of all the 
obligations of the depositors whensoever 
incurred 

The present law was enacted in 1911 
and the Attorney General’s Department 
of Texas and the Commissioner of In- 
surance and Banking of that state have 
construed the law to mean that the 
deposits were general, protecting the 
policyholders not only in Texas but in 
any other state. The Supreme Court of 
Texas in a recent decision held that 
the deposits were special and were for 
protection of only policyholders’ in 
Texas. The intent of the author of the 
law was to make the deposits apply gen- 








mae oa 





WALTER W. STEINER 


clear, No opposition to the measure is 
anticipated, 

Representative Brady contends that if 
the law is not changed and the decision 
of the Supreme Court stands, Texas f- 
delity and surety companies will be un. 
able to do business in other states as 
those states are sure to enact retalia- 
tory laws requiring the $50,000 deposit. 





TRAVELING EXECUTIVE 


Wanted—Position as traveling executive or 
supervisor of casualty or surety company 
by a man with fifteen years’ experience as 
underwriter, department manager, field man 
and superintendent of agents. Had experience 
in both casualty and surety lines. Address 
33-V, care The National Underwriter. 








WANTED a 


A number of traveling special agents for 
Monthly Payment Health and Accident busi- 
ness. Must be big personal producers. 

Address C. H. BOYER 
National Life U. S. A. CHICAGO 








AMERICAN 
SURETY 
COMPANY 


NEW YORK. 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 





— 


Masonic Mutual Accident Company 
145 State St., Springfield, Massachusetts 








Personal accident and Health Insurance, 
for A. F, & A. Masons only. 
Weekly Benefits Accident and Sickness 
$10.00 to $25.00. 
Accidental Death Benefits $500.00 to 


2,500.00 
Premiums (quarterly) $3.00 to $7.50. 
If a M son and interested in an Agency 
proposition for New England States of 
Central. West, write Home Office, above 
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SOME BIG PROBLEMS 
IN NON-CANCELLABLE 


(CONTINUED FROM PAGE 37) 


difference had greatly lessened. There- 
fore, with the extension of the elimina- 
tion period the cost of carrying the risk 
would draw together, so that finally 
there would be no appreciable differ- 
ence between the younger and older 


— Health Cost 

Disability underwriters have always 
conceded that the older risks were more 
hazardous than the younger so far as 
health is concerned. Hence, at age 50 
rates have been graded upward so that 
a man at that age paid more than at 
age 25. Statistics in general show that 
the cost of carrying a health risk is 
just about three times that of carry- 
ing an accident risk. 

When the actuaries began to study 
the Manchester Unity table it was 
found that it was defective in a very 
vital point. For instance, a person who 
had more than one illness during the 
period of a year was classed as having 
a continuous illness. In January a man 
might have been suffering from rheu- 
matism. In the early summer he may 
have contracted typhoid. Later in the 
fall he may have had malaria. Under 
the Manchester Unity experience that 
policyholder would be counted as hav- 
ing a continuous sickness. This threw 
out of balance any calculations as to 
sickness frequency. It can readily be 
seen that it would be impossible to draw 
correct conclusions from this table so 
far as value of elimination period is con- 


cerned. 
Will Get Out New Rates 


It is likely that the various compan- 
ies writing non-cancellable insurance 
will soon get out new rate tables graded 
as to age and they will carry reserves. 
At the present time the companies are 
only putting up as a liability the regular 
reinsurance or unearned premium re- 
serve. This is not regarded as sufficient. 
It is the purpose of some of the com- 
panies at least to charge a level rate 
just like legal reserve life insurance. 
The cost of carrying a non-cancellable 
policy at earlier ages, of course, is much 
less than those in later years, as was 
shown in Mr. Maverick’s tables. The 
difference will be put up as a reserve. 
Therefore the man during his early 
years will be paying more than he really 
need to and later on he will be paying 
less. The reserves will be computed 
much like they are in life insurance. 


Pacific Mutual’s Announcement 
The Pacific Mutual has already noti- 


fied its general agents that it will get 
out new rates for non-cancellable poli- 





cies. Nothing has been heard from the 
other companies as yet. Some of them 
are waiting for a few of the leaders to 
make their announcements so that they 
can study their rates. 

Naturally there is much pioneer work 
being done in issuing policies of this 
kind. There is no experience to guide 
the companies except the general acci- 
dent and health experience. Hence, 
companies are moving cautiously. 


Boiler Law To Be Enforced 


The Wisconsin Industrial Commission 
is about to formulate its campaign to 
enforce the Burke law passed by the 
legislature a few weeks ago, providing 
that no machinery, boilers, etc., may be 
installed in Wisconsin, or continued in 
use which do not comply with the safety 
laws. It is reported that the enforce- 
ment of the law will hit many power 
plants in the state, and boiler insurance 
men are following the steps of the com- 
mission with keen interest. 


See No Effect on Business. 


Casualty companies declare that they 
have suffered no decrease in automo- 
bile premiums following the edict of 
the fire companies in granting only 
three-fourths coverage in case of theft 
losses in Chicago. It was thought when 
this rule was first put into effect, it 
would drive much of the automobile 
insurance to specialty companies, mu- 
tuals and reciprocals. So far as the 
stock casualty companies are concerned, 
they seem to be increasing their auto- 
mobile premiums materially. They have 
suffered no loss in business so far as 
they can tell. In fact, some companies 
say that their automobile business has 
increased too rapidly in comparison 
with their other lines. The decrease in 
price of cars has caused more sales of 
new cars, 


Lion Has 19 Receivers 


SIOUX CITY, Ia., July 26.—There are 
now nineteen ancillary receivers—in as 
many states—of the Lion Bonding and 
Surety of Omaha. There are five re- 
ceivers of the American Bonding of 
Sioux City. Somebody has jocularly sug- 
gested that there should be a receiver’s 
convention. This really might not be 
a bad scheme. If by conferring to- 
gether they could expedite the adjust- 
ment of the affair of the defunct com- 
panies and dole out something to the 
claimants before the possibility of dol- 
ing has entirely vanished. 





Argus Casualty Chart of Accident, Em- 
ployers’ Liability, Fidelity and Surety, 
Burglary, Automatic Sprinkler, Steam 
Boiler, Plate Glass, Credit and Health 
Insurance Companies. A ten years’ rec- 
ord showing detail of business done by 
each company in the different depart- 
ments. Price, 50 cents each. The National 
Underwriter, 1362 Insurance Exchange, 
Chicago, Ill. 











Capital $200,000.00 


NEBRASKA LIVE STOCK INSURANCE 
& INDEMNITY COMPANY 


Automobile Department 


Will issue excess Re-insurance coverage on Automobile Liability 
and Property Damage. 


Assets $360,000.00 





ZENITH INSURANCE OFFICE 


510 Wilmac Bldg. 
Minneapolis, Minnesota 





fees 





Local Agents wanted in 
Nebraska, Minnesota and Colorado 


We write Fire, Theft, Tornado, Liability, Property Damage and 
Collision, issuing one policy. 


Common Sense Rate Sheet for Country Territory 


For liberal commission contract write Home Office 
or the following General Agents. 


WESTERN GENERAL AGENCY CO. 


716 Symes Building 
Denver, Colorado 











THE SIGN OF GOOD CASUALTY INSURANCE 


Compensation Accident 
Liability Health 
Gen’! Liability Burglary 
Landlord’s Credit 
Automobile Boiler 
Teams Fly Wheel 
Elevator Engine 





Established 1869 


LONDON GUARANTEE & ACCIDENT CO., Limited 


OF LONDON, ENGLAND 


HEAD OFFICE, CHICAGO F. W. LAWSON, General Manager 


Conkling, Price & Webb, Gen. Agts. Illinois. Indiana, 1423 Insurance Exchange, Chicago. 
Fred L. Gray Co., Northwestern Managers, Security Bank Building, Minneapolis, Minn. 
Raymond & Raymond, Gen’t Agents, Southern Michigan, Journal Bldg., Detroit, Mich. 
Ryan & Cable, Inc., Gen. Agts., Western New York, 400 Ellicott Square, Buffal we 
Gaunt & Harris, neral Agents. for Kentucky, 204 Speed Building, Louisville, Ky. 
Myers & Wendling, Managers, Pierce Building, St. Louis, Mo. 

Grand Ave. Temple Bldg., Kansas City, Mo. 
General Agents, Suite 1007 Schweiter Bldg., Wichita, Kan. 
T. A. Manning & Son, General Agents, Interurban Bldg., Dallas, Texas. 
N. W. Haynes, District Manager, 308-9 Colcord Bldg., Oklahoma City, Okla. 
Maxson, Perdue & Ketchum, Gen’l Agts., N. E. Ohio, Leader-News Bldg., Cleveland, O. 
C. C. Rothier & Co., Gen’l Agts., Southern Ohio, First Nat’l Bank Bldg., q 
The Merrill, Dodge & Jackson Co., G’l Agts., Lucas County, 2d Nat. Bank Bldg., Toledo. 
The O’Connor-McCune Co., Gen’l Agts., 407-9-11 Savings Blag., Lima, Ohio, 
The Chas. A. Pryce Co., General Agents, Gasco —e Columbus, Ohio. 
1 & Rowland, Inc., Gen’l Agts., Washington, 214 Tacoma Bldg., Tacoma. 
Hansen & Rowland, Inc., Gen’l Agts., 1708 L. C. Smith Bldg., Seattle. 


Alfred Paull & Son, Gen’l Agts. for W. Va., Board of Trade Bidg., Wheeling, W. Va. 

















WYNNE & KINSELLA .. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


1554 Penobscot Bldg. : : : : 


ose 
CAPITAL $1,000,000 


Detroit, Mich. 











AUTOMOBILE ADJUSTMENT BUREAU 
CHAS. W. PIPKIN, Manager 
Fire, Theft, Property Damage, and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 
ARE” 


14 Arlington Block 
UNTIL YOU 


OMAHA, NEB. 








More Than $28,500,000.00 


Has been paid to Continental Policyholders or their Benefici- 
aries as indemnities for loss of business time by accident, 
or for accidental loss of sight, limb or life, or for loss of busi- 
ness time by sickness. 


In every city of the Union and in Canada we are protecting 
many ousands of business and professional men. 
Continental Accident and Health Policies Sell and stay sold 
—good openings for the right man. - 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
Canadian Head Office: 
TORONTO, CANADA 


General Offices: 
CHICAGO, U.S. A. 








The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute protection against 
abnormal loss on all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particular of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 




















sown | THE METROPOLITAN CASUALTY 
ENTERPRISING Home Office: 47 Cedar St, New York City 
LIBERAL = | ————PLATE GLASS INSURANCE 
EUGENE H. WINSLOW, Pres. ROBERT A. DRYSDALE, Vice-Pres. 
S. WM. BURTON, Sec. ALONZO G. BROOKS, Asst. Sec. 



















































44 


CASUALTY 





THE NATIONAL UNDERWRITER 








July 28, i99; 











—=—='° 


Casualty Premiums Received and Losses Paid in KENTUCKY in 1920 on Several Lines 


-~Accident-Health—,. -————Liability———_. -—-Work’n’s Comp.—\ 








-—Fidelity-Sur.—, -——Plate Glass—, 


piteles- Theft~ — 


Aut. & T.P. Dam~ 











Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Aetna Cas. & Sur...... $ See een $ 11,420 $ 8,995 $ 51,346 $ 40,196 $ 16,891 $ 2,468 $ 8,322 $ 3,463 $ 9,010 $ 1,960 $ 28,607 $ 15,711 
eS a eee 20,344 $ 3,525 689 26,170 201,460 BETS eee! Sacco etcawe © ct Secs, eee | Miaeene es oe ae 
American Indem. ..... 2.20. = eeeeee 4,272 S966 = veces | ieee te MOO 5. Saledact is OTe re Veesicie, 7 ebietete *  teedare 8,112 3,755 
i ee coos sessed. ty, ekeeer se) eetes] | (ASabes * SeRaeewhG teens es 76,809 Ree, <sien Salce el bee eed ore 5,745 SIG. . weds. 
Columbia Cas. ........ U2. severe MG bescae WieeesneiePicesa — Scccesten 0) steers SE. wsies'siese we isco 90 be 
Continental Casualty.. 96,310 18,620 1,777 BID  “Seiswgetamhecsees |  seicisee  asiesisioe ,_; M440 kee 1,202 359 
Employers Liab....... 18,438 8,502 58,652 11,497 232,927 121,202 783 15 6.315 2.132 3.782 1,285 5,976 6,849 
Federal Surety ....... 340i. wees 1034 2Cit..... ss 648 U.© eoeeie | = wiciesapmn 9 BIR aves : 29 
Widelity &.Cas......<.. 68,328 20,067 65,129 23,701 22,611 6,611 36,804 1,237 21,180 9,948 18,975 5,458 16,520 10,797 
Ete 0s SR OORILs 60 siwce«) / aomeenin Me (Sukees ‘ceumers  - Skeees 2, DERG Uaisieverstee’ Seatac 5,238 GOS”. . wecece ° | Ronee 
General Acci. ......... 12,776 5,603 45,148 9,405 26,974 DOERR: > Kokemter) => acenwe qycaeaeae Mp geotacaee 7,506 1,768 18,031 7,539 
SIOTIR £C OURS a's «5s we Say So? Sem ecs 13,2 22,330 26,508 SE BO0 6 ctaees |  sdieees 1,954 271 Se A Wietiknous 4,441 1,348 
Globe indem. ......... 967 156 3,910 2,329 26,287 1,19 Serre 993 767 1,552 1,586 1,539 434 
Guarantee of N. A..... cceeee = sw vevee ee seeeee cee 7 B20 sews | wee sine) “iisiete ete Mt) ol keteeiwear 5) ageliters Mey 
Hartford Ac. & Indem. 2,642 149 18,563 2,894 88,446 38,157 10,351 100 3,658 1,420 4,182 140 7,754 1,844 
SEUOINUNUR. TORE: Goacess sects, _ soso 35,323 SOO. wewwds., ,  Veaedie . cateniwes: . Gersieteisinn + Sereiniceiol . Phecpmec) 7 mente eerie Cant neeeraare 16,073 7,253 
London Guar. & Ac 2,752 2,726 40,904 20,689 219,999 BEL. wislewins: 5 GieSSrw ous > eee Oe etecies 4,206 594 11,224 7,828 
Lloyds, Plate nee re cae inane ws aspen is cS URRGs min <A - ¢ aeRO. owe anieiis! ..« eeceas: | cemieaibes il ~smieae 10,724 COGS ~) ieee - | teeneael|. “smetaes ima 
Maryland Cas, . 6,813 83 21,610 291,456 144,210 14,856 8,131 12,438 6,009 18,692 13,224 18,985 11,876 
Mass. Bond. ..... 1 5,559 11,798 A yt er 4,360 44 5,020 2,548 1,269 783 3,616 3,583 
Metropolitan Cas. REE: ie  eeeehe.. . wees eid er ieeOCns ..teeeede.. _wreaiamen” OF Arete 6,357 4,596 915 wae Hees Fae 
OREN OE s cicice acnhevarn.. |» sens eir-/NeASS -. 642504. °% anaes. . weeoes 104,527 R0jawe Siders, aeeapes 14,176 i nc 
“a9 Amsterdam Cas.. IGS. ss seo 00 5,030 387 8,075 707 5,694 ie) 465 203 | ¢ oe 2,958 1,651 
Bel ae oe Re eee eet 1,994 Meee) Lutnads «. “aster. |, Vanneeens ). nares 4,991 2,809 Me ew cieiass 566 309 
New York Plate ee. Bit) a ae ee ee OS era Pe ene ee ere Se ee Te eae rar 13,311 Gaae ~\ ote = “cata || cceemramaee ea 
Ocean Acci. & Guar. 1,764 181 16,722 7,348 140,908 63,097 5,128 1,948 1,844 1,025 12,731 1,082 4,819 2,526 
Kelman al ACCh, cecsiccie 18,069 6,982 7,224 50s Ansaees > tsaeee ME 3") Cbinreheoe0) CO bint * | « Wavetereuas 1 132 3,702 1,043 
Royal Indem. . ..09s <<< 7,635 1,869 32,852 4,495 43,673 12,357 17,992 1,223 11,998 4,346 8,919 COG | | emuloas «nel 
Southern Surety....... 3,539 76 15,853 5,606 14,058... 3,869 3,735 262 2,348 88 703 247 6,486 3,276 
Standard Acci. ....... - 72,793 12,930 19,638 8,60 163,460 MOSER access. | ‘seems  taciatels.  giocmmre, “MMcRemeenN  SLeNr ene 7,765 6,187 
RW BIOES onc 0s noes wole 138,410 9,45 16,156 2,383 60,151 AMG;208 Secccs |  Saciee Megas, “ sais 9 Geena loeeieeme  leceaae 
Travelers Indem....... ROS << seaees Col? sawn e% ee oS me 5,446 2,526 9,679 1,346 5,400 1,046 
A, Ey RAT RCOR 65s ose: dacmes ‘bein Saukis a saemow ceecee ec cewe Ae ° ..0theterh| ORS « O. Sain, ~ 4 eee eee | eee scans 
U. - genie d ae 15,195 3,537 21,361 6,761 72,695 1G86> | iene! -) webu 4,320 1,941 1,625 315 10,216 6,780 
U.S 3ie: &@ Guar: .: 87 2,051 13,339 119,898 44,328 115,433 8,057 4,763 ,150 10,060 2,353 2, 1,589 
Companies Writing Accident and Health Only in KENTUCKY 
Prems Losses Prems. Losses ; : Prems. Losses Prems. Losses 
Columbia Life........ $ 1,682 168 Indem. Ins. Co., Pa...$ 3,276 27 Metropolitan Life..... $ 1,361 86 Ohio State Life..... $ 12 4 
Col Nati. isife....6s.. 1,140 135 Ky. Central <Acci..... 805,446 283,966 Natl. Life & Ac., 0 715,975 301,721 Pacific Mutual....... 55,629 13,651 
Equitable Acci....... 1,168 532 Loyal Protective...... 7,516 5,615 Natl. Life, U. S. A.... 89,376 30,413 Prov. Life & Acci.... 37,551 17,835 
Mederal Cas. c<siscce 9217 243 Maryland Assur...... 11,574 13,571 National we eomerrades 1,773 1,039 Reliance Life ....... S87 2,000 
Federal Life, Ill...... 4,459 1,079 Masonic Protect...... 82,320 40,155 North Amer. Acci.... 26,057 5,501 Red Men’s Frat. Acci. 28s 30 
Inter-Ocean Cas...... 76,551 23,350 
To Compromise on Rate Representatives of insurance compa- | the National Council; A. W. Whitney of 


tion, is open for a proposition. 
Address 28-Q 


CASUALTY MAN WANTS CONNECTION 
AFTER SEPTEMBER FIRST 
Thoroughly experienced, producer and 
executive, terminating present connec- 


Care The National Underwriter 











ST. PAUL, MINN., 


July 


27.—Indica- 


tions that a compromise between the in- 
crease of 36 percent and 15 percent of 
workmen’s compensation insurance rates 
will be reached by insurance companies 
and the Workmen’s Compensation Insur- 
ance Board was apparent at a meeting 
of the factions Monday. 





nies and employers appeared before the 
Board to discuss the proposed increase 
in Minnesota at which time 
representatives 
the necessity 
The Board is 
holding out for a 15 percent increase. 

Mobrey, New York, representing 


of rates 
insurance companies’ 
were determined to show 
of a 36 percent increase. 


ATW. 


companies, 


Lindquist, 
R. V. Mothersill. 





the National Compensation Service Bu- 
reau, and E. S. Cogswell, manager of fhe 
National Association of Mutual Casualty 
were among those who ap- 
peared before the Board. 
of the Board are F. A, Duxbury, Gustaf 
insurance commissioner, and 
It is expected a deci- 


The members 








Health Insurance. 


insurance. 


W. L. TAYLOR 
Vice-President and General Manage: 








Hold-up Insurance. 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


OAKLEY H. BEYER 


Superiotendent ef Ageate 


Federal Surety Company 


Home Office, Davenport, Iowa 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Burglary, Larceny, Theft and 
General Liability and Elevator 
Automobile Liability, Property Damage 
and Collision Insurance. 


Workmen’s Compensation 


We are well equipped to serve Agents of the 
Mississippi Valley—Correspondence Solicited. 

















OF 


CO-OPERATION WITH AND 
SERVICE TO OUR AGENTS 





WICHITA, KANSAS 


“CONSERVATIVE BUT AGGRESSIVE” 








Lincoln 








Exceptional Contracts offered Competent Salesmen to sell 
our full line of Modern Life, Accident and Health policies. 


General Agency openings in Iowa, Indiana and Missouri. 


Address 


American Old Line Insurance 


Company 


LIFE, ACCIDENT AND HEALTH 


Nebraska 

























































MORE SOCIALISM 


The Government has just announced that the Bureau 
of War Risk Insurance has a total of $4,452,000,000 of in- 
surance in force upon the lives of 690,000 of the veterans 
of the World War. That is all that the Bureau has 
retained out of a total of $40,000,000,000 originally taken 
out, notwithstanding that the insurance is in the nature 
of a reward provided below cost, the Government bearing 
all the expense of administration and throwing in some 
invalidity benefits free. 





The explanation of this signal failure of the Bureau to 
hold its policyholders, even with a most attractive con- 
tract, is to be found in the faults of its service. The 
original policyholders have been alienated by the thou- 
sands through bureaucratic neglect, bureaucratic pro- 
crastination and bureaucratic red-tape. 


Yet, in the face of this conspicuous demonstration of 
the inherent unfitness of political machinery for the task 
of administering insurance, there are those who insist 
that the Government ought to get yet further into the 
business of insurance—that it ought to provide and ad- 
minister compensation, health and unemployment in- 
surance for the workers, hail and fire insurance for the 
farmers, etc., etc. But what probability is there that the 
policyholders would be any better satisfied with such in- 
surance than the war veterans have been satisfied with 
the war risk insurance. 


The projectors of these proposed new Government 
ventures have a way to meet that difficulty. They 
propose that these new lines of insurance shall be com- 
pulsory and that the government shall have a monopoly. 
Then it would not matter how bad the service might be 
or how dissatisfied the policyholders might become; for 
the policyholders could not escape as have the policy- 
holders in the war risk insurance. That solution is typi- 
cal of socialism. It wants more Government in business, 
regardless of how the subjects like it. 


Competition in insurance is essential to liberty. The 
Government cannot compete with private insurance 
carriers in giving satisfaction to policyholders. And govern- 
mental monopoly in any line of insurance is socialism. 


EDSON S. LOTT, President 
United States Casualty Company 
80 Maiden Lane, New York 
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COVERAGES 


Special Rates on 


Conflagration and 
Catastrophe Covers 


Unexcelled facilities 
for underwriters 
wishing to cede or 
to receive profitable 
excess or participat- 
ing reinsurance 
premiums of any 
nature whatsoever. 


ALL LINES 
ANY LIMIT 


WALTER A. BROCKHURST 


Represented In Every Insurance Market on the Globe 


BEST BUILDING NEW YORK CITY 
Cable Address “Waltbrock” New York 


Exceptional Service to Agents and/or Brokers Desiring to Place Surplus and/or Affidavit and/or 
Special Risks of Every Class Anywhere in the World. 


For Insurance Service and Immediate Loss Settlements 
Phone Beekman 7260-7261 
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GRAND RAPIDS 2 MICHIGAN 
WE all know the story of the man 
who spent his life searching the far 
corners of the earth for a pot of gold. As 
FIRE long as his strength lasted he persisted, LIABILITY 
a but to no avail. Finally, old, feeble and 
a he returned to — his 
ew remaining years at home, and in 
MARINE making a garden to raise his necessary BONDS 
food he — the pot of gold that had 
been right there all the time. 
AUTOMOBILE © Howpatthe fable is for Michigan agents! AUTOMOBILE 
ts —— i nea own back 
yard, are the means by which every one 
TORNADO of them may obtain a pot of gold whose HEALTH 
size is limited only by their industry. 
Michigan provides them with a fertile, 
HAIL workable field for all forms of insurance ACCIDENT 
eee eels ines Peninsulars afford e 
good facilities for writing it as can be 
found in a world wide search. COMPENSATION 
FARM Amply financed, ably managed by ex- 


) perienced underwriters, and organized 
PROPERTY to operate as one efficient unit in giving LIVE STOCK 








the agent every possible assistance, the 
two Peninsulars should be first in every 
home state office. 


{ combined automobile policy. 


The Two Peninsulars write a | combined household policy. 


Peninsular Fire Insurance Co. 
Peninsular Casualty Insurance Co. 


COLON C. LILLIE, President 
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|. AGENTS OF MICHIGAN 


MEET AT GRAND RAPIDS 
ANNUAL CONVENTION 


OFFICERS ELECTED 


By Michigan Association of Insurance Agents 


PRESIDENT 
Leo K. Hennes, Detroit 
VICE-PRESIDENT 
John W. Newall, Flint 
SECRETARY-TREASURER 
Clyde B. Smith, Lansing 
GOVERNING COMMITTEE 
Leo K. Hennes, Detroit; John W. Newall, Flint; Clyde B. Smith, Lansing; G. C. 
Chaddock, Muskegon, and H. H. Thatcher, Pontiac. 
DELEGATES TO NATIONAL CONVENTION 
Charles G. Watkins, Grand Rapids; O. A. Leonard, Albion; Charles M. Goodell, 
Lansing; G. C. Chaddock, Muskegon, and W. A. Eldridge, Detroit. 
NEXT MEETING PLACE 
Flint, Mich. 


IN 


RAND RAPIDS, MICH., July 27. 
How to get new business, what 
kind to get, where to get it, and 
when to get it were a few things that 
Michigan local agents were told at the 
twenty-third annual meeting of the 
Michigan Association of Insurance 
Agents held here on Tuesday and 
Wednesday of this week. The program 
was full of meat. There were no 
speakers who indulged in elaborate 
flights of oratory. Every man who de- 
livered an address had both feet on the 
ground, talked to the agents as man to 
man, and gave a worth-while message. 
The weather was hot, which served to 
reduce the attendance but in spite of the 
heat, there was a heavier turnout than 
was recorded at last year’s meeting at 
Kalamazoo. 


EO K. HENNES, of Detroit, is the 

new president. When W. A. 
(“Pop”) Eldridge retired as secretary- 
treasurer at the Muskegon meeting in 
1918, Mr. Hennes succeeded him. He 
has held the office ever since. He has 
labored earnestly and faithfully for the 
organization, and has done much to 
keep it in good running order. In rec- 
ognition of his work as secretary-treas- 
urer, it was decided to honor him with 
the top position. Mr. Hennes is pop- 
ular and capable, and will give the 
Michigan Association of Insurance 
Agents a successful administration. 


LYDE B. SMITH, who is with the 

Row-Ackerman Agency at Lansing, 
Mich., succeeds Mr. Hennes as secre- 
tary-treasurer. During the past year, 
Mr. Smith has served as chairman of 
the membership committee. He has 
been an active chairman. At the time 
of his appointment, the Michigan Asso- 
ciation had a membership of 139. Mr. 
Smith has increased this to 223. Until 
about two years ago, Mr. Smith was a 
field man, traveling for some time in 
Michigan as state agent of the National 
of Hartford. He has an_ extensive 
acquaintance in Michigan, and made 
membership drive among his friends 
during the year. He is a go-getter, and 
in his new position expects to build the 
membership up to a high point. 


a W. NEWALL, of Flint, Mich., 
J is the new vice president. Mr. Newall 
18 one of the wheelhorses of the Mich- 





igan Association, has been a regular 
attendant at the meetings, and has 
always shown a lively interest in the 
work of the organization. In honor of 
Mr. Newall, and in accordance with the 
well-established custom, the next year’s 
annual convention will be held at Flint, 
the home city of the president. 


HE. Michigan Association has 
adopted a new. constitution and 
by-laws. George C. Blickle, of Grand 
Rapids, served as chairman of the 


LEO K. HENNES 


Newly elected president Michigan Agents 
Association, Detroit, Mich, 


committee to redraft the old constitu- 
tion. He presented the new form 
at the Grand Rapids meeting and 
it was adopted. The revised draft 
provides for a governing com- 
mittee, the body to consist of the offi- 
cers and two other members. In addi- 
tion, there will in the future be only 
one vice president. In the past, nine 


have been appointed each year. Mr. 
Blickle has done the association a not- 
able service in bringing the constitu- 
tion and by-laws up to date and elim- 
inating some of the obsolete features. 





CHARLES G. WATKINS 


Retiring President Michigan Agents 
Association, Grand Rapids, Mich, 


HE practical nature of all of the 

talks delivered was the most note- 
worthy feature of the meeting. From 
the opening address on “The Relation 
Between the Michigan Inspection Bu- 
reau and the Local Agent,” given by 
George W. Cleveland, manager of the 
Michigan Inspection Bureau to the talk 
on “Use and Occupancy of Insurance 
Forms and Adjustment,” by J. A. 
Buenemann, assistant general manager 
of the Western Adjustment at the last 
session. The speakers offered to those 
attending the convention information, 
ideas and facts and figures that, put to 
work, will increase the premium income 
of any local agent. The importance of 
the sidelines was particularly stressed. 
W. B. Flickinger, assistant manager of 
the North America, talked on fire insur- 
ance sidelines and Donald M. Wood, of 
Childs, Young & Wood, handled the 
casualty sidelines. Royal A. Buckman, 
manager of the automobile department 
of the Royal, gave a resumé of the auto- 
mobile situation and George E. Turner, 
manager of the Casualty Information 
Clearing House, told how to meet and 
defeat mutual and reciprocal competi- 
tion. Seldom have Michigan agents been 
privileged to hear a better balanced 
program. At the very outset, when 
President Watkins was making his 
arrangements, he was determined to 
provide a program that was, above 
everything else, of a practical, beneficial 
nature. He succeeded beyond his own 
expectation. 


HARLES G. WATKINS conducted 

the meeting in a capable and effi- 
cient manner. Mr. Watkins is a suc- 
cessful local agent and a resourceful 
salesman. He kept things moving at 
the business sessions and wasted no 
time with lengthy introductions of 
speakers. 
banquet which was, as usual, a success- 
ful affair. 

Next year’s meeting will probably 
bring out the biggest crowd in years. It 
will be held at Flint, which is a short 
distance from Detroit. This means that 
there will be a large Detroit delegation. 
Detroit agents fought hard to get the 
meeting for their city but lost out in 
the final vote. It has always been the 
custom to hold the meeting in the home 
town of the president, and it seemed to 
be the desire to continue this practice. 








He presided at the annual: 
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se and Occupancy Insurance 


SE and occupancy insurance in- 
l demnifies against loss by not hav- 

ing use of plant, such as loss of 
profit and expense which continues 
while not operating, being charges like 
interest, taxes, salaries of high class em- 
ployees who must be retained, rentals, 
royalties, and many other items which 
are peculiar to certain plants. 

One of the queries in connection with 
this class which the assured most often 
puts up to the agent is “just what is 
covered.” An offhand answer to the 
question is most difficult. 

The intent of the contract must be 
borne in mind and the circumstances 
of the case carefully considered. No 
better method of meeting this situation 
can be found than to ask asured that 
he produce his last annual trial balance 
showing the expenditures as itemized on 
his books. 


O illustrate, we have before us a 
summary of expenditures analyzed: 


COVERED BY USE 


By J. 


ure of liability in case of partial pre- 
vention of business is as the production 
prevented bears to the daily average 
production. This production feature 
has been the cause of many _ in- 
equities, both for and against the com- 
panies. Where the business consists of 
one kind, such as barrels of flour or 
tons of coke or feet of gas, the pro- 
duction feature works out fairly well. 
The moment we run into a mixed pro- 
duction, such as three or four kinds of 
oils and other by-products, and usually 
one or more of them are prevented on 
account of fire, then the question arises 
as to how to express this production 
prevented and daily average produc- 
tion. It was concluded that all items be 
thrown into value of such production, 
but this proves to be unfair, because the 
ratio of profit applying to one is en- 


AND OCCUPANCY INSURANCE 





Cover 
Raw materials ...... ceseceee $60,000 = ..ccce 
Freight, drayage and purchasing 
SOE s<555sss0 sees eeuee 5,000 $ 1,000 Part of Officers’ salary 
NRE, Roce ie ios Saisie alate BOO. sweews 
TRPOrs PTOGUCTUVO «6 .06.00's00%s% 0 60,000 2,500 About two weeks of it 
Labor: non-productive .......... 12,000 3,200 Watchman, fire protection and 
for ordinary heat and 
lighting 
rn! occ cin aecaonbn s4eeaaead 10,000 E 5,000 May be more; may be entire 
MROVOIRIOR 2 cccccccccccsccesccuce TTC Payable $2.00 per article sold 
Discounts allowed ............- Se 
Maintenance expense ........... See... seeswu Repairs and replacements 
Pa oer eee 7,000 E 3,500 Ceases in event of total 
destruction, otherwise it 
continues in part 
Interest on investment.......... 11,000 E 4,000 Entire until collected for un- 
. \ der property insurance 
PN te Seek ence eames 2,000 1,800 All but water for manufacture 
DE ER. Sawdon ne0es4eaSs.eo 5,000 5,000 Needed to keep profit 
ee OND ion 6s 6005050 eSSeee 20,000 8,000 Sales Mgr. and Asst. 
CII, vo 080s 0 ten ceciweins 25,000 E 7,000 Annual contracts 
4,000 60-day contracts. Exclude 
premium goods 
ee ren re ee ee Pee 30,000 15,000 Annual of officers 
6,000 Superintendents; Clerks for 
three weeks 
ey NE nek oc sens seewcincine 10,000 10,000 Is net profit 
EC OIE: é6 cad ccc ksnnins 20,000 10,000 Is net profit 
TOURS DOBRIIIS. i iciosccscscee $300,000 $86,000 
The four items marked EF are esti- 
mated. The only way assured can 
collect full loss on them under all cir- 
cumstances is by insuring for full 
annual figure, which adds.............. 33,500 
———- Full annual U. & O. value 
$119,500 


HERE are other items of various 

kinds which may be encountered. 
In fact they are too numerous to set 
forth in detail. The test and conclusion 
must always be, is this something which 
the assured will be compelled to pay 
even though the plant is rendered idle 
by fire? If so, then it is a proper item 
for cover. Bear in mind that the 
assured’s option is not to be considered, 
but a decision is made according to his 
legal liability or the need of keeping up 
the expense in order to expeditiously 
resume business. 

Having determined, or rather having 
permitted the assured to determine, 
based upon your general observation, 
what is his annual use and occupancy 
value, then insurance should be written 
to that amount. If this procedure is fol- 
lowed, there will be no trouble in the 
adjustment. 


HE one part of the use and occu- 

pancy cover which experience has 
taught me agents most often misunder- 
stand is the clause referring to partial 
prevention of business. 

The intent is that if there be a total 
interruption of business, the assured 
shall be paid his daily loss, provided 
such figure does not exceed 1-300th of 
the insurance. If there be a partial loss 
of production or business, then the com- 
panies pay a prorata loss. 


Under the existing forms, the meas- 





tirely different than that appiying to 
others. 


URTHERMORE, the companies 

finally learned that a man might have 
a 50 percent reduction in the amount or 
quantity of his output, but he would 
have much more than a 50 percent use 
and occupancy loss. This is caused by 
the fact that the fixed charges of the 
plant are a fixed sum. If you pro rate 
them against full production, the normal 
figures are produced and the norma 
profit realized. If we are forced to 
prorate the self same fixed charge 
against a greatly reduced productior, 
the profit is wholly wiped out and as- 
sured possibly running at a loss. 


T THE end of last year and early 

this year about every student of 
use and occupancy insurance joined in 
the study of this question. All of the 
big company organizations held mect- 
ings attempting to decide the fair way 
to handle losses in the event of partial 
prevention. This led to the conclusion 
finally that the factors for the purpose 
of determining partial loss should be 


P. BUENEMANN 


expressed in the things insured against, 
thereby avoiding any possibility of in- 
equities to either company or the as- 
sured. The new form reads: 

“The per diem liability under this 
policy during the time of a partial sus- 
pension of business shall be limited to 
the ‘Actual Loss Sustained,’ not ex- 
ceeding that proportion of the per diem 
liability that would have been incurred 
by a total suspension of business which 
the actual per diem loss sustained, dur- 
ing the time of such partial suspension, 
bears to the per diem loss which would 
have been sustained by a total suspen- 
sion of business for the same time of 
all properties described herein, due 
consideration being given to the ex- 
perience of the business before the fire 
and the probable experience thereafter.” 


NOTHER feature considered for 

the sole purpose of making these 
contracts equitable was this: In the 
forepart of this form there is what 
the ordinary man would consider a 
promise to pay in words as follows— 
“This company shall be liable for the 
actual loss sustained of net profits and 
fixed charges.” The object was to 
have nothing in the new form which 
would prevent this promise from being 
carried out except failure of assured to 
have sufficient insurance. 

This brought in the question of the 
prior days’ clause or measure for de- 
termining what was an average day and 
what was the use and occupancy value. 
It was found that there might be a 
short term or a long term prescribed. 
Yet neither would fairly represent just 
what would occur during the period 
of prevention. Therefore, it was con-. 
cluded that adjusters might look at the 
prior year or the prior three years or 
the prior 30 days and at the business 
of others in the same line, and with 
the assured consider the prospects for 
the future. From that is to be de- 
termined what would have been the 
business during the period of preven- 
tion—which is the period for which the 
loss is payable. 


HE new form is as follows: “Total 

Suspension Clause—The per diem 
liability under this policy during the 
time of total suspension of business of 
all the properties described herein shall 
be limited to the ‘Actual Loss Sus- 
tained,’ not exceeding 1/300 of the 
amount of this policy for each business 
day of such suspension, due considera- 
tion being given to the experience of 
the business before the fire and the 
probable experience thereafter.” 

As the form now exists, we can 
safely say to any assured, “You will 
receive the amount of loss in net profits 
and fixed charges which you actually 
sustain provided you carry enough in- 
surance to cover it.” Having made 
that promise, we may feel assured that 
the contract laid down absolutely bears 
out that promise. Of course it must be 
understood that on such expenses as 
the assured can stop or reduce, it is 
the assured’s duty to act the same as 
he would if he had no U. and O. in- 
surance. From there on his policies 
will protect him. 


N CONNECTION with this subject 
of loss which the assured can pre- 
vent, is that condition in the form re- 
quiring the assured in the event of a 
loss to make use of spare parts, other 
equipment or other plants at his com- 








J. P..Buenemann of Chicago is assistant general manager of the Western 


Adjustment. 


He has had an extended experience in loss work. Use and 


occupancy insurance is one of the important feeders of insurance companies. 
It was highly developed during the inflation period. More use and occupancy 


insurance will be produced from time 


to time. Mr. Buenemann has had the 


opportunity of studying the subject from the loss standpoint. 


mand, or which can be obtained for the 
purpose of reducing loss. These are 
intended for the purpose of having as. 
sured in a reasonable way do those 
things to reduce the use and occupancy 
loss which any prudent man would do 
if he had no such insurance. If they 
were not in the policy, then the assured 
might transfer his business for the 
period of interruption to some competi. 
tor on the basis of a 50 percent split in 
profit. Yet the companies would face 
a loss just as total as if the assured did 
not have this business turned elsewhere, 

Let it be borne in mind that during a 
short interruption like five or six days, 
the assured will carry a far greater 
force than he would during a long 
period of say six months. This feature 
is allowed for in the adjustment of the 
claim. 


HE most important point to be 

brought up at this time is that 
eternal question in connection with use 
and occupancy—What is covered? 
The best way to meet it is with that 
general statement “It covers the net 
profit and such fixed charges as the 
assured legally must pay and also such 
expenses as are necessary for prompt 
resumption of business.” 

If, an assured shows a desire to go 
into this question thoroughly, tell him 
to produce a trial balance sheet and 
lay it on the table. Then go at it item 
for item. You supply the rule and let 
him answer the question as to which 
item is of the nature subject to cover. 
You couldn’t do it for him if you tried, 
because you can’t be _ sufficiently 
familiar with his business. 


URING the past year, called the 

period of readjustment after the 
Great War, there were many plants 
which ran for months without a dime 
of net profit, but they ran as best they 
could. Just for the purpose of illus- 
trating thoroughly the value of use 
and occupancy insurance, let me tell 
you why they ran, even though going 
at only a very small proportion of 
capacity. 

A large plant shut down. While it 
may be a valuable thing represented by 
its buildings, equipment, machinery of 
all kinds, and its stock on hand, yet 
that self same plant is a terrific liabil- 
ity while it is standing idle, because 
there are the interest charges on the 
investment and on loans and fixed divi- 
dends to be met, officers’ salaries, the 
upkeep and maintenance men who must 
be there, the heating and lighting neces- 
sary to prevent severe deterioration. 
All of these the assured must pay. 
Therefore, if the plant can be operated 
somewhat, at least a part of this is 
earned. In other words, they might 
face a loss of $1,000 per day by stand- 
ing idle, and by operating somewhat 
they might have a loss of only $600 
per day. 


HERE is little doubt in my mind 

that use and occupancy insurance 0 
large manufacturing and mercantile 
plants is a thing which is with us to 
stay, this because the interruptions 10 
the income, due to no production, afé 
apt many times to be as great, if not 
greater, than the actual property value 
destroyed by fire. A careful study 0 
this class on your part and a free dis 
cussion of it with a number of your 
close personal friends who may 2% 
manufacturers or large merchants will 
benefit you greatly in obtaining thor- 
ough comprehension of the value 0 
this insurance and aid you in selling? 
great deal more of it than you have @ 
the past. To me it is one of the most 
interesting subjects in this very ™ 
teresting business of ours, which ram 
fies into the business of practically 

(CONTINUED ON PAGE 10) 
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utomobile Insurance Problems 


By ROYAL A. BUCKMAN 











ROYAL A BUCKMAN 


Manager Automobile Department, Royal 
Ins. Co., Chicago, Ill, 


lowing automobile covers: Fire, 
theft, collision, property damage, 
tornado, hail. 
The casualty companies write: Col- 
lision, property damage, public liability. 
A brief explanation of what consti- 
tutes each cover may be in order. 


Mew: fire companies write the fol- 


OLLISION coverage is not limited 

to the face of the policy, but is 
only limited by the intrinsic value of 
the car. The amount paid under a 
collision claim is automatically rein- 
stated under a policy after the repairs 
to the car have been made, and nv addi- 
tional premium charged for said rein- 
statement. 

The collision cover has been ex- 
tremely unprofitable, many companies 
having a loss ratio of over 100 percent. 
The deductible type of cover, wherein 
the assured stands a portion of the re- 
sponsibility, is still written at a profit. 
It would seem that from the company 
standpoint we must either greatly in- 
crease the charge for full coverage, or 
cease to write the same and only grant 
cover under the deductible type. 

Property damage covers the legal 
liability of the car owner for damage 
done by his car to property of others. 
It does not cover any damage to the 
car mentioned in the policy. It is not 
any coverage beyond the legal liability 
of the assured. If the assured is not 
legally to blame, then there is no lia- 
bility under the property damage en- 
dorsement. 


HERE are two kinds of tornado 

cover. The first is granted to in- 
clude damage done by tornado, cyclone 
or windstorm, excluding any damage 
done by hail, rain, sleet or snow. The 
tornado coverage must be in a con- 
current amount with the face of the 
Policy, and the rate is 20 cents per $100 
msurance. The broader type of cover 
includes earthquake, explosion (ex- 
cluding rupture of tires) and accidental 
and external discharge or leakage of 
water. This coverage must also be for 
the full amount of the policy, and the 
charge for this is 30 cents, or for the 
complete tornado coverage, with the 
“frills,” an additional charge of 30 cents 
1s made in the rate. 

Une of the newer forms of automo- 
ile cover is hail insurance. This can 
be added to the policy for an additional 
10 cents in the rate on an open car 
and on all commercial vehicles, whereas 
for the closed passenger automobile 
and hearses, the additional charge is 
15 cents per $100 insurance. The closed 
car and hearses, by reason of their gen- 





window 
calls for 


erally having more or less 
glass subject to bweakage, 
higher premium charge. 


CS a generally have found 
that the following classes cannot 
be written at a profit at the present 
rates: Oil trucks, steam cars of a model 
earlier than 1918, freak cars, racing cars, 
taxicabs, jitneys, ambulances, dealers’ 
drive-away cars, truck lines operated 
between cities, moving vans, florist de- 
livery wagons and those cars that are 
known as “drive-it-yourself.” In other 
words, the cars that are rented to an 
individual to operate for a short time. 

Liability insurance is a coverage that 
is not written by the stock fire com- 
panies, but is written by the casualty 
companies, and covers the legal lia- 
bility for injury done to an individual 
by reason of the operation of the car 
mentioned in the policy. 


HE year 1920 was the record year 

in motor car production. The total 
number of cars manufactured exceeded 
by 265,000 the number turned out in 
1919. Some interesting statistics as to 
production in 1920 are as follows: 


Cars and trucks produced. 2,241,000 
Motor truck manufactur- 


ers in production...... 170 
Passenger car manufac- 

turers in production.... 90 
Automobile tires manufac- 

WUE 6 ccc ice edadeexess 32,400,000 


Recent statistics indicate that of the 
1920 product there were 1,476,336 ma- 
chines sold to replace old cars, and, as 
the cars grow older, this relative pro- 
portion of replacements will annually 





cents on the premium dollar, are oft- 
times obliged to settle their obligations 
by offering about 50 cents on the loss 
dollar. If your bank had a large sur- 
plus, acquired through sound business 
operations, and did make a small per- 
centage of profit on your deposits, 
would you withdraw your account from 
such a bank and entrust it to a recipro- 
cal depository which promises to return 
to you a net profit earned on your de- 
posit, but which could not point to a 
sufficient experience to guarantee that 
there would be any profits at all, and 
who did not possess sufficient: capital 
with which to stand unexpected losses? 


OULD you engage in business 

with a lot of partners you did 
not know and had never seen and be 
equally responsible with them for any 
liability which they may assume, know- 
ing that if they were judgment proof 
and you were not that you run the risk 
that your entire resources may be 
called upon by the courts in order to 
pay the losses of your unknown and 
unseen partners? 

Would you pay to an unknown at- 
torney-in-fact a commission of 30 per- 
cent on the business he does for you 
and your unknown partners, giving him 
a contract under which he is absolutely 
free from all personal responsibility? 

Would you delegate unlimited au- 
thority for the handling of your busi- 
ness to an attorney whom you have 
never seen? 

Do you believe that the citizens of 
your own community should form a 
mutual organization to carry on the 
business in which you are now engaged 
and eventually drive you out of the 
business as agent, irrespective of the 








Royal A. Buckman is automobile 
ment of the Royal at Chicago. 


superintendent in the western depart- 


He has had a wide underwriting experience, 


both in the office and field. Mr. Buckman has had an opportunity to study the 


automobile business from every standpoint. 


There is no more vital problem to 


insurance companies today than the underwriting of automobile insurance. 








increase, so that it will soon require 
2,000,000 cars to make the replacements 
each year. 

In round numbers, there is about 49 
percent of the total automobile premium 
volume in the United States in the cen- 
tral west. 

There are at this time approximately 
424 companies writing automobile in- 
surance. The premiums paid in 1920 
were approximately $185,000,000. There 
were also in the neighborhood of 9,000,- 
000 cars registered in the 48 states last 
year. An analysis of where these cars 
are owned shows that 33 percent are in 
towns of 1,000 population and under, 
and that only 9 percent of the total 
cars-are in cities of 500,000 population 
and up. : 


HE last few years have been happy 

ones for mutuals and _ reciprocals. 
They wrote business at much less than 
the stock rates and attracted to them- 
selves a very large volume. They were 
carried along by the volume they ac- 
cumulated, but the depression came and 
the volume diminished. The law of 
average then seemed to apply to these 
companies, as it has always applied in 
behalf of the stock companies. Within 
the past few months, we have had many 
failures and retirements of reciprocals, 
mutuals and interinsurers, and others 
are under investigation at this time. 
These failures emphasize the fact that 
indemnity is still worth one hundred 
cents on the dollar. 


PART from the question of rate, 
the truth remains that the sound 
stock companies actually pay 100 cents 
on the dollar, while the mutuals or 
reciprocals, who often charge only 50 





ability, honesty and energy you have 
enjoyed in developing your business? 


bette state legislature has recently 
passed a law requiring a certificate 
of title for all automobiles owned in 
your state. Provision in this law is 
made for certified evidence of all trans- 
fers of title to be recorded in the office 
of the secretary of state. A few other 
states have passed this wise legislation, 
but until this type of legislation be- 
comes uniform in the entire United 
States, it will not be of as great benefit 
as it should be. As it is now, the thief 
can steal a car in your state, where this 
law is in force but he will not sell 
it in Michigan but will drive the car 
to a state that does not have this 
beneficent legislation. However, we 
have in force a federal law, called the 
“Dyer Act,” which makes it a peniten- 
tiary offense to drive a stolen car from 
one state to another. This law is just 
showing results. It has been in force 
about one year. The records show 
that the convictions under the Dyer 
Act, in 1920, resulted in 272 arrests and 
159 convictions. 


E FIND that ofttimes there is a 
misunderstanding as to what the 
policy really covers. In justice to your 
clients, you should make sure that they 
properly understand the contract. 
Explain to them that the policy is a 
contract between both the company and 
themselves, and that they should read 
the contract carefully, and any point 
that is not clear to them make inquiry of 
you in reference to such transaction. 
I find that many times the word 
“Transportation” is misinterpreted. 
Many policyholders think that because 


the coverage of transportation is incor- 
porated in the contract that this means 
collision insurance. What transporta- 
tion really means, according to the 
policy contract, is about as follows: 

The company agrees to insure the 
car while being transported in any 
conveyance, by land or water. Ifa loss 
occurs to the machine while being 
transported, occasioned by stranding, 
sinking, collision, burning or derail- 
ment of such conveyance, then the claim 
is one that would come under the pro- 
vision of the policy. Transportation 
coverage does not mean anything ex- 
cept what is outlined in the foregoing. 
It has to be damage caused by the 
wreckage of the conveyance containing 
the insured car. If an automobile, while 
being carried overland in a freight car, 
becomes loosened from its moorings in 
the car and is damaged by rolling 
around inside of the freight car, oc- 
casioned by switching, etc., this is not 
contemplated under the policy form. 
This is carelessness on the part of the 
parties who placed the machine inside 
of the freight car and they are the ones 
to pay for such carelessness. Com- 
panies sometimes recognize these claims 
as far as the assured is concerned, but 
take subrogation against the~ railroad 
company on account of careless hand- 
ling. The insurance company, how- 
ever, according to their contract, is not 
obligated to this kind of claim. 


FURTHER exclusion in the policy 

form is a theft occasioned by any 
person or persons in the assured’s 
household or employ, whether the theft 
occurs during the hours of such service 
or not. The policy form also excludes 
any loss of tools or repair equipment 
other than in case of the total loss of 
the car. 

We have not as yet had many court 
decisions on the automobile policy 
form. It is unlike the fire policies that 
we use. Most of us are tolerably fa- 
miliar with every point of the fire 
insurance policy. Practically every 
phase of this policy has been passed on 
by a court of law. As automobile in- 
surance is comparatively of recent 
origin, we do not have the benefit of 
knowing just what the court will de- 
cide under given circumstances in ref- 
erence to our automobile contract. 

So be sure and explain the contract 
fully as you sell it and do not allow any 
of your clients to be under a misappre- 
hension of the exact coverage. Your 


clients will appreciate this service and 

it will save the clients to your office 

if the contract is fully understood be- 
(CONTINUED ON PAGE 12) 





W. A. ELDRIDGE 
Detroit, Mich, 
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Fire and Casualty 





W. B. FLICKINGER 
Assistant Western Manager North 


America, Chicago, Ll. 


B. FLICKINGER, assistant 

W western manager of the North 
*America, delivered an address 

on “Fire Insurance Sidelines” that hit 
the spot. Mr. Flickinger gave every 
evidence in what he said of being in 
very close touch with present day con- 
ditions. He showed very plainly that 
he understands the difficulties that be- 
set the local agent at this time. Mr. 
Flickinger said that local agents should 
recognize existing conditions. The sit- 
uation so far as the solicitation of reg- 
ular fire insurance is concerned is any- 
thing but favorable. Values are down, 
production has been very much cur- 
tailed, and there is little or nothing that 
the local agent can do to improve the 
situation. At the same time, it is possible 
for local agents to make up the loss 
of regular fire lines through the solicita- 
tion of minor branches of the business. 


R. FLICKINGER said that it is 

unfair to compare 1921 with 1920. 
The first seven months of 1920 broke 
all fire insurance records. Comparing 
the results this year with the figures of 
1919, the record for this year is not so 
pad. Agents now need confidence above 
everything else, Mr. Flickinger asserted. 
He said that confidence breeds courage, 
and creates energy and enthusiasm. 
Agents should exhibit a spirt of opti- 
mism, and have confidence in their abil- 
ity to get the business. There is such 
a thing, Mr. Flickinger said, as false 
optimism, and it should be clearly 
understood that the opportunity for in- 
creasing regular fire premiums is almost 
hopeless. The chance for new business 
is with the sidelines. The sidelines do 
not require the creation of new values. 
The values to be covered by sideline 
insurance have not shrunk, but have 
merely been overlooked. Automobile 
insurance, use and occupancy insur- 
ance and tornado insurance, Mr. 
Flickinger said, can hardly be termed 
sidelines because they are so gener- 
ally written. 


HE sale of the collateral lines, Mr. 

Flickinger pointed out, must be 
looked at in a broad way. It is not 
simply that a solicitation of the smaller 
classes of insurance will bring in so 
much more in premitims, but the sale 
of these lines brings the local agent in 
contact with new customers and opens 
up new avenues of approach. The solic- 
itation of these smaller classes widens 
the local agent’s circle of acquaintances, 
creates new friends for him and gives 
him added prominence in the com- 
munity. j 

Prominent among the sidelines may 


TALKS By W. B. FLICKINGER 
AND DONALD M. WOOD 


be mentioned rent, rental value and 
leasehold insurance. Every building 
owner having a building that is leased 
is a good prospect for leasehold busi- 
ness. Administrators and trustees of 
estates are especially good prospects 
for this glass. Those whose property 
they are administering are dependent 
oftentimes almost entirely upon the in- 
come from their real estate holdings. 
If a fire cuts off this income, it means 
a serious situation, and the trustees 
_~ administrators are held account- 
able. 

Explosion, riot and civil commotion 
business offers other excellent oppor- 
tunities. Many risks have an inherent 
explosion hazard. The sale of riot busi- 
ness depends on local conditions. This 
class cannot be written during normal, 
peaceful times, but when labor trouble 
looms, the agent can get out and make 
a big showing. The time to write riot 
business is before the rate advances, as 
the assured shows considerable dissat- 
isfaction over being charged three times 
the normal rate. 


PRINKLER leakage business can be 

sold to department stores and all 
industrial plants equipped with auto- 
matic sprinklers. 

Rain insurance is a new line that is 
rapidly becoming a big premium pro- 
ducer. During the summer time, open 
air exhibitions of all kinds depend en- 
tirely upon fair weather for a good 
attendance. If it rains, the day’s receipts 
are wiped out, and the idea of being 


marine insurance go to someone else. 
There is no reason why the local agent 
should not get the marine insurance 
along with the rest. The insured is ona 
personal basis with the local agent. 
knows him, comes in contact with him 
socially and really prefers dealing with 
him to having his insurance written by 
some outsider. Local agents, generally, 
have not landed marine insurance, 
principally because they have not gone 
after it, Mr. Flickinger declared. It is 
a class of business that stays on the 
books, that produces a steady and com- 
fortable income, and is one of the most 
important of the so-called sidelines. 


OURISTS baggage business and 

the insurance of commercial men’s 
sample cases is another class that can 
be picked up as the agent makes his 
rounds. Parcel post insurance will yield 
a steady income for the agent that 
makes some effort to line up this class. 
Any prospect who has ever had any 
experience in trying to get a parcel 
post claim settled with the povernment 
will buy this form of coverage from a 
private company almost without argu- 
ment. The local agent, Mr. Flickinger 
said, should be so equipped with knowl- 
edge and information as to command 
respect and recognition in the com- 
munity. He should be known as “the 
insurance man” of the town and can 
gain this reputation only by familiariz- 
ing himself with all forms of the busi- 
ness. While there is something of a 
business depression about the country, 





to write side line business. 
this subject. 





Side lines came in for some discussion at the Grand Rapids meeting. 
The agents listened attentively to explanations of how, when and where 
Mr. Flickinger and Mr. Wood are masters of 
Their talks were timely and to the point. 








protected in spite of any kind of 
weather appeals strongly to those hav- 
ing outdoor exhibitions. 

Hail insurance, Mr. Flickinger re- 
minded, may be written in the hail terri- 
tory. Its chief appeal lies in the fact 
that it protects the farmers’ labor of an 
entire season. Without hail insurance a 
farmer may have his whole year’s work 
wiped out in a few moments. Hail in- 
surance protects absolutely against such 
a contingency. Mr. Flickinger said that 
even in the states where hail is not 
prevalent, a hail rider may be attached 
to tornado policies at a very small addi- 
tional cost. Where this rider is included 
the policyholder is protected against 
even the most violent of tornadoes 
which are often accompanied during the 
early part of a storm by hail. ; 

OREIGN and inland marine busi- 

ness has been almost entirely over- 
looked by local agents and is one class 
of business that will produce a very 
substantial volume of premiums for the 
agent who goes after it. Mr. Flickinger 
said that marine insurance of some kind 
may be written at all points where ship- 
ping is done. Mr. Flickinger said that 
he had found that many agents feel that 
these lines are written direct by the 
home offices or exclusively through a 
marine general agent. This is not the 
case. Mr. Flickinger said the companies 
welcome the writing of marine insur- 
ance by local agents. The local agent 
is on the ground. He writes all of the 
factory owners insurance except marine. 
He handles his regular fire line, his 
compensation, his use and occupancy 
and other forms, but invariably lets the 


it is time wasted for the local agent to 
attempt to increase his regular fire busi- 
ness. For this reason the selling time 
should be put in on the small lines that 
can be sold in good times and bad, and 
when conditions improve, this business 
will continue on the books with very 
little cultivation. 
* * * 


ONALD M. WOOD of Childs, 

Young & Wood of Chicago, gen- 

eral agents of the Royal Indem- 
nity, gave an adrdess on Wednesday 
afternoon on “Casualty Side Lines.” Mr. 
Wood is widely recognized as one of 
the foremost students of the casualty 
business in the middle west. He has 
written numerous articles on different 
phases of the.casualty business. He has 
delivered a number of addresses on 
casualty insurance before various insur- 
ance organizations. He is a _ clear 
thinker and has an easy delivery on the 
speaking platform. 

Mr. Wood said that the average local 
agent is primarily a fire man with the 
result that nearly all of the casualty 
lines are to him side lines. Most agents 
give the majority of their time to selling 
and handling fire insurance, and pick up 
their casualty business in their spare 
time. They do not give very much 
thought or energy to rounding up cas- 
ualty business. The future demands 
that the agent equip himself to sell all 
forms of business. The casualty end of 
insurance has been looked down on by 
most agents with the feeling that cas- 
ualty insurance is a minor branch that 
is to be solicited only when there is 
nothing better to do. 

Mr. Wood said that at the present 


The National Underwrite 


ide Lines 


DONALD M. WOOD 
Childs, Young & Wood, Chicago, II, 


time the combined casualty premiums 
of the country exceed the fire prem. 
iums. Workmen’s compensation insur. 
ance alone will soon equal and pass the 
total fire writings of all companies, At 
the present time fire premiums are of 
25 or 30 per cent, while casualty busi. 
ness has shown no decrease, and has in 
fact made gains in every branch. 


LTOGETHER, Mr. Wood said, 

there are 73 casualty lines, but the 
three major casualty lines are work 
men’s compensation, bonding (fidelity 
and surety) and automobile lines which 
are followed by burglary and plate 
glass.. Workmen’s compensation insur- 
ance offers the largest opportunities for 
big premiums. Mr. Wood said that 
most agents will say regarding work 
men’s compensation insurance, “Oh, | 
don’t want to fool around with that. It 
only gets me 10 per cent commission 
and it is very complicated. Anyway, I 
only get the $40 or $50 premiums and 
the big lines are grabbed off by some- 
body else.” Perhaps that sizes up the 
situation as any agent sees it who has 
never seriously gotten after workmen's 
compensation business, but, neverthe- 
less, the sale of workmen’s compensa 
tion insurance offers to the average 
agent the very best way to get his foot 
inside the door, Mr. Wood asserted. It 
gives him the best chance to show his 
knowledge of rates, coverage, etc. 


HE demands for service made by 
holder of a workmen’s compensa 
tion policy are numerous. Many times 
during the year the agent that sold the 
business is called upon to render a serv- 
ice of one kind or another. Losses 
come regularly. With a fire contract 
losses are not expected, and with the 
right kind of policyholder, seldom occu. 
In the requests that are made for 
service the agent finds a chance to cultt- 
vate the assured. He comes in frequent 
contact with the policyholder. He has 
a chance to show what he knows, and 
what he is able to do for a policyholdet 
that another agent is either not able to 
or dges not know how to do. Expetr 
ence rating changes the rate on a com 
pensation risk each year. Many times 
the rate on a fire risk remains the same 
over a period of several years. © 
Wood said that there is not as muc 
work connected with the writing of 4 
compensation policy as with fire. On 
big risk an agent has to issue 40 or 5 
policies. Some companies ask for cat 
cellation. Others want the coveragt 
changed in one particular or other. The 
agent has to labor and fuss with the 
fire policies and has to satisfy the whims 
of 40 or 50 managing underwriters. 
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An “Ad” 
You Can 


USE 


This is one of a 
series of ‘Adver- 
tisements You 
Can Use.” Cut 
out the above 
“ad” and mail it 
to some “pros- 
pect” or to some 
assured whose 
lines you are try- 
ing to increase. 
We will be glad, 
also, to furnish 
reprints. 














BENTON HARBOR AUTO MACHINE COMPANY 


Manalfecterers of 


AUTOMOBILE PARTS 


Benton Harbor, Mich. November 26, 1920 
The Lloyd-Thomas Co., 
1124 Wilson Ave., 
Chicago, I11l. 
Gentlemen: 


We have your letter of November 18. 


We wish to voice our absolute endorsement of 
the appraisal you made of our plant last year. Our plant 
was completely destroyed by fire last month, the loss being 
approximately $190,000, on which we carried an insurance 
of $163,000. So systematic and thorough was your work 
that the appraisers did not attempt to go back of it, pay- 
ing the insurance in full upon submission by us of your 
appraisement. Without your appraisement we would have been 
helpless and could not have made a settlement without a 
loss to us of at least $100,000. 


We are now purchasing new machinery for the 
resumption of business and very soon will require another 
appraisal. 

Thanking you for the service you have rendered 

Yours very truly, 


BENTON HARBOR AUTO MACHINE CO 


us we are 


e Mer 








Michigan Agents! 


The book “What 
the Business Man 
Should Know 
About Fire Insur- 
ance” puts the 
matter of increas- 
ed valuations 
squarely up to 
im. Coming 
from a disinter- 
ested source, its 
influence in your 
favor is strong. 
We will gladly 
send it to any of 
your assured 
owning special 
risks, hotels, large 
stores, etc. 


ea aed 


There are thousands of property owners in Michigan who have a lesson of vital importance 
to learn from this letter of the Benton Harbor Auto Machine Company. See that your 
assured and prospects have it brought to their attention; clip it out and use it. We can also 
furnish you with more copies. 


Let this serve as an example of the definite selling aids which we will be glad to give you— 
letters, facts and figures, charts and other material all of which has great weight in your 
interests because it comes from a disinterested source. 


Get in touch with us; learn what we are doing to help the local agent increase his business 
because his success and ours are inseparably linked. 











RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Avenue, CHICAGO . ° 75 Fulton Street, NEW YORK 
Cincinnati, Cleveland, Des Moines, Detroit, Indianapolis, St. Louis, Milwaukee, Pittsburgh, Memphis, 


Buffalo, Toronto, Minneapolis, Kansas City 
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There is only one workmen’s compensa- 
tion policy issued. 


R. WOOD said that it is unusual to 

find a local agent who knows much 
about workmen’s compensation insur- 
ance. For this reason competition is 
almost negligible. If an agent takes it 
upon himself to become familiar with 
workmen’s compensation insurance he 
will soon find himself to be the only 
real authority on the subject in his 
town. All of the other agents are giving 
their thought to the sale of fire business, 
and the specializing compensation agent 
soon has the bulk of the business on 
his books. 

Many agents also pass up the bond- 
ing lines as not worthy of very much 
time. The surety business, Mr. Wood 
said, is really very simple. There are 
plenty of opportunities for writing 
fidelity and surety bonds in every town. 
There is a regular demand in: every 
town for public official bonds, contract 
bonds and the like. Particularly in 
county seats where the bonds are let 
is there a good chance for business of 
this character. Mr. Wood cited the 
case of one agent in Illinois situated 
in a town of 12,000 people who sold 
$12,000 in surety premiums in one year. 


HE best way to give service, Mr. 

Wood said, is to get connected with 
a company that gives it. Service con- 
sists in giving the agent what he wants 
in the form that he wants it, when he 
wants it. It is notorious that surety 
companies and, for that matter, all 
classes of companies, fall down in the 
matter of answering correspondence 
promptly. The agent submits a query 
and then sits back and waits five or six 
days for an answer. The mere sending 
of an answer is nothing. Anyone 
can write a letter, giving the informa- 
tion desired. The trick is to get the 
word back to the agent quickly and 
while there is still a chance of the 
agent making use of it. Mr. Wood said 
that every company should answer 
every letter of inquiry the day it comes 
in. If it is not possible to send the 
information desired to the agent, the 
agent should nevertheless be told that 
the letter has been received, that it is 
going to be fully answered shortly, and 
then it is up to the company, Mr. Wood 
said, to answer the letter when it tells 
the agent the letter is going to be 
answered. The agent measures serv- 
ice by what he gets, not by what the 
company is able to give. 


Various Topics Discussed 
At Opening Business Session 


RESIDENT WATKINS opened 
Pirie meeting on Tuesday afternoon, 

the first order of business being the 
reading of the minutes of the last meet- 
ing held at Kalamazoo by Secretary Leo 
K. Hennes. There followed the re- 
ports of the executive committee, John 
W. Newall, Flint, chairman; legislative 
committee, George W. Carter, Detroit, 
chairman; membership committee, 
Clyde B. Smith, Lansing, chairman, and 
conference committee, Fred Guenther, 
Detroit, chairman. Of particular in- 
terest was the report of the member- 
ship committee submitted by Clyde B 
Smith. When Mr. Smith was appointed 
last year, the Michigan Association had 
39 members. Today the figure ‘is 223. 
Fourteen were secured at the Grand 
Rapids meeting. Mr. Smith made the 
suggestion that the state, for the pur- 
pose of a membership campaign, be 
divided into about six sections and that 
one man in each district be held respon- 
sible for his territory. Mr. Smith said 
that in this way active interest in get- 
ting new members could be stirred up 
in all parts of the state. At present 
agents at Detroit, Muskegon, Grand 
Rapids, Kalamazoo and Lansing are in- 
terested in the association, but it has 
been difficult to reach the small town 
men. 


[XN his report as chairman of the legis- 
lative committee, George W. Carter 
of Detroit reviewed the various insur- 
ance measures that occupied the atten- 
tion of the Michigan state legislature 
last year. He expressed great disap- 
pointment over the fact that the agents’ 
qualification bill failed to pass at the 
last session. It was tabled in the house 
after passing the senate. This bill, Mr. 
Carter said, would probably have passed 
without trouble were it not for the fact 
that it provided for a committee of local 


agents which was to review all ap- 
plicants for license. Apparently, the 
politicians at Lansing got the idea that 
it was the intent of Michigan agents to 
accept or reject all applicants, in this 
way realy taking the licensing of agents 
out of the hands of the state insurance 
department. As a matter of fact, it was 
only the idea of the Michigan Associa- 
tion to have its committee acting in an 
advisory capacity to the insurance de- 
partment, and offering such informa- 
tion to the insurance commissioner as 
might throw a little light upon the past 
activities of those applying for license. 
Mr. Carter said that the association will 
continue its efforts to have an agents’ 
qualification law passed in Michigan. 


S ECRETARY - TREASURER 
HENNES then submitted his re- 
port. He commended the work of Mr. 
Smith as chairman of the membership 
committee. He read the financial re- 
port and told of the experience of the 
association under the self-graded dues 
system adopted at Kalamazoo last year. 
In spite of the fact that the Michigan 
Association has collected heavier dues 
from almost every member during the 
past year, there has been a gain of 16 
members during the year. The organ- 
ization is strong and is in sound condi- 
tion financially. 


RESIDENT WATKINS appointed 

the following committee to act at the 
convention: Nominating committee, 
H. H. Wright, Port Huron; J. Blinn 
Stone, Detroit, and F. G. Row, Grand 
Rapids. Resolutions, W. A. Eldridge, 
Detroit; O. A. Leonard, Albion, and 
Charles Holden, Grand Rapids. Revi- 
sion of constitution and by-laws, George 
C. Blickle, Grand Rapids; Clyde Smith, 
Lansing, and Charles L. Raymond, De- 
troit. 


T was evidently something of a sur- 

prise to those in attendance to dis- 
cover that there had been a substantial 
gain in membership in spite of the in- 
creases in dues. There was some dis- 
cussion of ways and means of keeping 
up the good work and making further 
gains in membership. J. Blinn Stone 
of Detroit commended the suggestion of 
Mr. Smith that the state be divided into 
five or six sections, and said that under 
some such practical, workable plan the 
membership list can be kept up to a 
high figure. John W. Newall of Flint 
agreed with Mr. Stone. Fred L. Win- 
ter of Muskegon said that large city 
agents can interest those in the small 
towns near them by making a trip in a 
body to the smaller centers in the im- 
mediate vicinity. Mr. Winter said that 
Muskegon agents had tried out the plan, 
had made motor trips to the towns near 
Muskegon, and had lined up the agents 
in the smaller cities and villages. 


OLLOWING the membership dis- 

cussion, President Watkins called on 
J. Floyd Irish, managing underwriter 
of the Peninsular Fire, who extended an 
invitation to all attending the meeting 
to be present at a banquet in the eve- 
ning at the Grand View Auto Club at 
Piainfield, ten miles from Grand Rapids. 
Mr. Irish said that he was in full sym- 
pathy with the aims and purposes of 
the Michigan Association, had himself 
been a local agent for 25 years, and un- 
derstood the local agent’s viewpoint. 


RESIDENT WATKINS did not 

mince words in his discussion of the 
company brokerage departments that 
have been established in New York and 
Chicago by a number of the leading 
companies. Mr. Watkins said that the 
development of those departments con- 
stitutes a serious menace to local agents. 
He said that these so-called outside 
brokerage and service departments are 
growing in number and are gobbling up 
a very substantial volume of business. 
These departments, Mr. Watkins said, 
send policies to local agents with the 
request that they be countersigned. In 
some cases the business is originally 
submitted to the brokerage department 
by unlicensed brokers. In numerous 
instances it is the same business that 
the companies had refused to write 
through the local agent. As a class, 
these brokerage departments, Mr. Wat- 
kins said, have been so successful that 
their growth and extension is a fore- 
gone conclusion. Within a very short 
time, Mr. Watkins predicted, all com- 
panies of any size will maintain broker- 
age departments ,and will operate them 
in much the same manner that the pres- 
ent offices are now being managed. 
There is no objection on the part of 
local agents, Mr. Watkins said, to 
brokerage business being handled 
through brokerage departments, when 
it-comes from licensed, reputable con- 
cerns, but the danger lies in the fact 
that companies will write through these 
brokerage departments, business from 
unauthorized or underground concerns. 
The development of this feature of the 
fire insurance business is a serious ques- 
tion, and one that should be given care- 
ful thought by the local agent. It means 
that as time passes the local agent will 
have a great deal of business taken out 
of his hands and written direct by the 
companies, Mr. Watkins said. 


The National Underwriter 


HE only regularly scheduled address 

at the first session was that of 
George W. Cleveland, manager of the 
Michigan Inspection Bureau, who 
spoke on “The Relation Between the 
Michigan Inspection Bureau and the 
Local Agent.” Mr. Cleveland said in 
discussing this subject: “I wonder i 
the agents of Michigan are using the 
machinery of the Michigan Inspection 
Bureau as freely as they might? We 
are now completely equipped. Foy 
years ago we ig not. Of the 1,49 
towns on our list, 1,200 have been re. 
inspected and the data on all, except 
Muskegon and Escanaba, is complete, 
Our sprinklered risk department has 
published at least one report on every 
risk this year. On many of the more 
complicated and larger risks as many 
as a half a dozen reports have gone out. 
I venture to say that Michigan jg 
cleaner ratewise than any other state 
in the middle west. We have organized 
ourselves so that we are on a smooth 
running basis, and are just about caught 
up with everything. We want to feel 
that the agents of the state are using 
the full facilities of the bureau.” 


N discussing the service that the 
Michigan Inspection Bureau can render 
to agents, President Watkins said that 
it is very often the case that agents 


‘will apply for a rerating of a particular 


risk, with the expectation that after the 
property has been gone over, the rate 
will be lowered. Much to their sur. 
prise, rerating of the risk will often re. 
sult in an advance in rate, which is 
exactly what the agent does not want, 
In order to be on the safe side, Mr. 
Watkins said he thought that it is 
always best to get a copy of the rate 
makeup first, to study it, to discover 
why the rate is high, and to make a 
few changes before applying for a re- 
rating. It is quite possible to eliminate 
undesirable features that are revealed 
in the rate makeup and after the altera- 
tions have been made, to secure a 
reduction in rate after the risk has 
been gone over again by the Bureau. 
Mr. Watkins said that it is always best 
to play safe and to get a copy of the 
rate makeup firs‘ 
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Detroit is the fourth city in point of popu- 
lation in the country. 
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Lillie, Barry, Giberson and 
Cavanaugh Speak at Banquet 


HOSE who attended the Grand 

Rapids meeting will long remem- 

ber the banquet given on the eve- 
ning of the first day at the Grand View 
Auto Club at Plainfield, ten miles from 
the city. The Peninsular Fire of 
Grand Rapids tendered the dinner to 
the Michigan Association and all attend- 
ing the meeting. The delegates motored 
out to the club. It is a delightful spot, 
situated on a ridge and commanding 
a fine view of the entire surrounding 
countryside. The main building faces 
the Grand river and affords a beautiful 
view. The banquet was served on the 
spacious front porch. The banqueters 
were remarkably cool and comfortable 
during the evening in spite of the hot 
weather. President Watkins presided as 
toastmaster. Toward the close of the 
banquet there were a few impromptu 
vocal selections given to a few choice 
groups by George W. Carter of De- 
troit; W. A. Sanderson, manager of 
the Underwriters’ Service Association 
of Chicago, and Charles Bennett of 
Detroit. 


OLON C. LILLIE, president of the 

Peninsular Fire, was the first 
speaker. Mr. Lillie extended a warm 
greeting to the Michigan Association. 
He said that he believed in the agent’s 
work, and that the agent should be well 
paid for what he does. Mr. Littie said 
that the agent should be the under- 
writer of the business as much or more 


than the home office. Business should 
not be cancelled by. the home office, 
Mr. Lillie said, so much as agencies. 
The agency force determines the future 
of any company, Mr. Lillie declared. 
He said that it rests with the agent 
whether or not the company shall have 
a favorable loss ratio. The agent is 
on the ground, knows the risks, knows 
the men that own them, and knows 
whether what he sends to the company 
is good business or bad. 


HE principal address of the eve- 

ning was made by J. A. Giberson of 
Alton, Ill., president of the Illinois As- 
sociation of Local Agents and chairman 
of the membership committee of the 
National Association. Mr. Giberson 
spoke on “Objects and Accomplish- 
ments of the National Association.” 
Mr. Giberson made an enthusiastic and 
forceful talk. He is an earnest and con- 
vincing speaker, and made a very favor- 
able impression. 


F course, the inimitable James Vic- 

tor Barry, assistant secretary of 
the Metropolitan Life and former in- 
surance commissioner of Michigan, was 
called on for a few stories and a little 
home-grown philosophy. Mr. Barry 
delivered himself of several poetical 
efforts, and adopted a more serious tone 
than is his usual custom. Mr. Barry 
is dear to the hearts of Michigan in- 
surance men, and is always given a 


rousing reception whenever he appears 
on the scene. 


P. ROBERTSON (“old Silver 

e Top”), western manager of the 
Liverpool & London & Globe, and un- 
tila few years ago Michigan state agent 
of the company, was called on for a few 
remarks. Mr. Robertson said that prac- 
tically all of the fire companies are in 
full sympathy with the work that is 
being carried on by the various state as- 
sociations. He said that the companies 
are more and more recognizing the 
ability of the men who are on the firing 
line selling the business. He evoked 
applause when he said that the time is 
not far distant when in the considera- 
tion of changes in rate, forms or policy 
contracts, the companies will be in- 
clined, before taking definite action, to 
meet with a committee of agents for 
the purpose of getting the views of the 
men who sell the business. Mr. Robert- 
son said that agents should be con- 
sulted when important changes are to 
be made. Perhaps agents have not been 
so fully considered in the past as they 
might have been, but Mr. Robertson 
said that in the future the sentiment of 
local representatives will be sounded out 
before changes of a major nature are 
made. 


N discussing the automobile situation, 

Mr. Robertson said that the rates 
may seem complex on a cursory ex- 
amination, but that agents who have not 
gone deeply into the subject do not ap- 
preciate the intricacies of rate making. 
It is a most difficult and puzzling prob- 
lem. The whole question of automobile 
rates, Mr. Robertson said, is after all 
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in the hands of the assured. The mora] 
hazard is the principal item to be rated 
and what basis is there for rating mora] 
hazard? 


P. CAVANAUGH, the newly ap. 

e pointed manager of the Michigan 
Audit Bureau of Grand Rapids, told 
briefly of the work that that organiza. 
tion is to do in Michigan. He said that 
maximum efficiency can be obtained 
only with the whole-hearted coopera. 
tion of local agents. He explained the 
details of operations. He said that the 
Audit Bureau is also to handle farm 
fire business. The organization yi] 
make every effort, Mr. Cavanaugh said, 
to render superior service, and all re. 
ports received up to 2 p. m. will go out 
of the office the same day. 


Use and Occupancy Insurance 
(CONTINUED FROM PAGE 2) 


every man. To get its fundamental 
principles is not so difficult, but it must 
be borne in mind that many new points 
about it will constantly develop, and if 
you have the principle, the new points 
can usually be readily answered. 


1 is one feature in this con- 
nection which is not coverable by 
use and occupancy insurance—seasonal 
manufacturing plants, such as the can- 
ning industry, the clothing industry, the 
toy industry, and others. These plants 
work from three to nine months, pro- 
ducing a stock for say a spring ora 
fall season, or still worse, the holiday 
season. This made-up stock is shipped 
as early as possible, but before the ship- 
ping commences a gigantic quantity of 
finished stock is held by the assured, 
Much of this is already sold, but await- 
in® the delivery date. More of it un- 
questionably can be sold. On this 
made-up stock use and occupancy in- 
surance is of no value. The thing that 
the assured needs is the form of insur- 
ance known as profit on merchandise, 
or more commonly called profit insur- 
ance. It is my belief that the com- 
panies are not writing the class freely. 
However, if you have a risk of this 
kind and will thoroughly explain the 
conditions to your companies, there is 
- doubt that policies will be obtain- 
able. 


NOTHER selling point in connec: 

tion with use and occupancy in- 
surance is that you may say to the 
assured, “This use and occupancy insur: 
ance will be placed in practically the 
same companies as your fire insurance. 
That will give an interest in expediting 
your adjustment, repairs and resump- 
tion of your business. After all, you 
want to get back into your business as 
fast as you can to keep your com- 
petitors from supplying your customers 
and perhaps keeping them when you get 
ready to take them back.” Every. man 
realizes that self-interest is a strong 
thing, and where a company carries a 
general line and some use and _ octu- 
pancy, it naturally will be anxious to 
expedite the adjustment by prompt set: 
tlement of the general line, so as to 
reduce the use and occupancy loss. 


CONVENTION NOTES 


Clyde B. Smith, as chairman of the 
membership committee, did remarkable 
work last year. When the membership 
lists were handed to Mr. Smith last 
May, the total was 139. Today the 
figure stands at 223. Before going into 
the local business at Lansing, Mr 
Smith traveled in the field for the Na 
tional of Hartford. He is widely know! 
throughout Michigan. In his capacity 
as chairman of the membership com 
mittee he made a strong drive for mem- 
bers. He got results, although handi 
capped by the reason of the fact that the 
association went on a self-graded dues 
basis last year, which resulted in an lM 
crease in dues for neariy every member. 
Mr. Smith is a hustler, is popular the 
state and delivered the goods as hea 
of the membership committee. 
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Where There Is Much Smoke 


there is bound to be some fire. Where 
Success is, Merit is usually found in the 
back ground. 


We haven’t built up this great insur- 
ance business by luck or accident, nor 
by carrying around a four-leaf clover or 


Sales Departments: 
3rd Floor 
Empire Building 


H. H. Neale & Co. 


a rabbit’s foot. We are a success because 
we deserve to he. 

Drop in and see us soon at our new 
General Building, which houses eighteen 
Service Departments for the benefit of 
agents. You won’t find any frost on the 


front door knob. 


Service Departments: 
General Building 
469 Ledyard Street 


DETROIT 
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WOLVERINE 


INSURANCE CO. 


ROBERT K. ORR, Pres. BERNARD V. SMITH, Secy. 
301-307 West Allegan Street 
LANSING, MICH. 


GENERAL FIRE INSURANCE 








The Wolverine Insurance Company 
and the Michigan Employer’s Casu- 
alty Company are Stock Companies, 
organized under the Insurance Laws 
of the State of Michigan, are under 
the same management and are spe- 
cializing ina joint automobile policy. 
The service to agents is unequalled 
especially |in competition with the 
Mutuals. 





MICHIGAN EMPLOYER’S 
CASUALTY CoO. 


ROBERT{K. ORR, Pres. JAMES E. BEAVIS, Field Supt. 
HB. MARTIN, Sec’y BERNARD V.SMITH, Ass’t Sec’y 


301-307 West Allegan Street 
LANSING, MICH. 


GENERAL CASUALTY INSURANCE 


Mr. C. G. Watkins, 
Grand Rapids Insurance Agency, 
Grand Rapids, Michigan. 
Dear Sir: 


article on the insurance investigation 
insurance business. Of course, you wi 


est intention of being unfair. Our arti 


opinion of the daily press at the time. 


our intention to supplement it with a 


authorities. We suggest that you wa 


exactly right in calling our attention 





The Literary Digest Explains 


Insurance men will be interested in reading the subjoined letter from the financial 
editor of the Literary Digest, which explains why that publication gave as much space 
as it did to the reports of the Lockwood Committee. The letter, written to Charles G. 
Watkins, retiring president of the Michigan Association of Insurance Agents, follows: 


We have your letter in which you say that you do not feel that our 


in the newspapers at the time of writing and it accurately reflected the 


had then reached our desk we found practically no editorial comment, 
but we made a point of quoting from one insurance weekly. 


We very much regret that we were not able to wait for extended 
comment from the trade before putting our article into type. It has been 


from the insurance press or from statements given out by insurance 


We fully appreciate the interest in your business which prompts you 
to resent what seems to be an unfairness to it and we think that you did 


in New York was fair to the fire 
ll realize that we had not the slight- 
cle was based on what had appeared 


Among the insurance papers which 


second one made up of quotations 


tch for this. 


to the matter. 
Yours very truly, 
B. P. ADAMS, 
Financial Editor. 








AUTOMOBILE 

INSURANCE PROBLEMS 
(CONTINUED FROM PAGE 3) 

fore the claim takes place. If you are 
in doubt on any point, address your 
company and they will endeavor to 
define any given point you may bring 
to their notice. 


REALIZE that most of us have an 

aversion to trying to sell something 
we do not thoroughly understand, but 
we have attempted to make our pres- 
ent rate schedules in such form as will 
enable most of us to readily determine 
the premium to charge on a certain 
car. Although it is beyond question 
that our rate schedules, as far as they 
relate to collision and property damage, 
are still far from being clear to the 
person who does not use them every 
day, we hope to, some day in the 
near future, place in your hands simpli- 
fied rate schedules for the collision and 
property damage coverages as well as 
the fire and theft. 

The agent who does not seek to 
write automobile insurance is overlook- 
ing a fertile field of operation. If you 
do not understand how to talk the 
automobile “lingo,” have a field man 
of one of the companies you represent 
visit you and get you started right. 
Do not simply make up your mind that 
the business is too intricate, because in 
reality there is nothing very intricate 
about it. 


Theft Analysis Is 
Made of Automobile 


R. A. Buckman of the Royal in his 
address presented some figures show- 
ing the high spots in the automobile 
business from a theft standpoint, as 
follows: 


Number of Cars Stolen in 1920 


CIGAR hicscesiotediwenleceiner 5,974 
INCIAH ADONIS: 2.280.040 Salas ss estone 1,152 
WDETEOIC. ones eed tc ew eeees 3,300 
Kansas) City M0,, 4..,.44/60-csarens 1,648 
Bt MIUGUIS. Gon oo so Asse weeees 788 
MORAN fan asta Saks 6.356 etiesMeslerens 634 
PRETO TOMO. oaroiss ole iaie cece 590 
REPRE TaN BEA Ml e588 es p.48 wwe ola Oe 525 
ROPEWEIONG: Soc kkcn euieeud oceans 2,663 
GOT I ee RI or 513 
MOVEdO NORIO 8.65.o isaac 1,138 


The following show the rank of cars 
in number of thefts: 


Ford car stands in the 1st place; 
Buick, 2nd; Hudson, 3rd; Dodge, 4th: 
Chandler, 5th; Cadillac, 6th; Overland, 
7th; Studebaker, 8th; Chevrolet, 9th; 





Marmon, 10th; Oldsmobile, 11th; Paige, 
12th. : 





Percentage of Auto Losses 
R OYAL A. BUCKMAN, of Chicago, 


superintendent of the automobile 

department in the western office of 
the Royal, gave some interesting statis- 
tics in his Grand Rapids address with re- 
gard to the experience of stock com- 
panies in the automobile field last year. . 
He showed that the companies that op- 
erated in the large cities had a sharp 
underwriting loss. A few companies 
that had widespread agency connec- 
tions in the smaller towns were able 
to show a profit. Some just about 
broke even. He took some of the more 
important companies and showed the 
percentage of loss that they sustained 
on their automobile writings, as follows: 





Name of Percentage 
Company of Loss 
J) oc ME SEAGIG ED AIO ERC Cee 314% 
American Central ........... 22% 
National, Hartford .......... 12% 
Wational UNION. 2 6.66606 ees 39% 
PURE, feos cers a -5.0 6 5-6 Rae 0S 1.6% 
Phoenix, Hartford .......... 1% 
tO ear 11% 
INOTUM: AMNETICR 60605 cc ccccs 23% 
MERRION Gres sare ates Aver Sie ei eede 0) Xe 6% 
American, Ns Gs. osc < ciewcees 4% 
WOHUIMONUAL «5. cccevecoescces 23% 
Wiclity-PHENIZ .......0ccccsvee 22% 
SOE kook bac s wee ewes 20% 
Fireman’s Fund .. oa. cccescs 11% 
Great AMETICAN . ..666 sss 22% 
ERIN Ds icles 0 ges doc 6id eevee wece 18% 
NOP UH PION 6.64 06:6 ese eaees 1.8% 
Globe & Rutgers............ 29% 
BEES Joi dileca aiccrae uoacoraaalationts 5% 
SE EON, | so stcera anaie ecaraieresiosa 9% 











CONVENTION NOTES 


There was a strong representation of 
field men at the meeting. Many re- 
marked that there were probably as 
many field men on hand as local agents. 
An actual count was not made, but state 
and special agents were in evidence in 
large numbers. Many of them attended 
the business sessions and seemed much 
interested. In addition to the field men 
and company officials on the program, 
there were present A. F. Powrie, assist- 
ant manager, Fire Association; W. 
Robertson, manager, Liverpool & Lon- 
don & Globe; C. E. Sheldon, western 
manager, American of Newark; William 
T. Benallack, general agent, Michigan 
Fire & Marine: George W. Cleveland, 
manager, Michigan Inspection Bureau, 
Horace W. Boyd, superintendent © 
agencies, Royal, and W. A. Sanderson, 
manager, Underwriters’ Service Ass0- 
ciation. 
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J. A. GIBERSON 


President, Illinois Agent Association, 
Alton, Ill. 


S to the objects of the National 

Association I quote a statement 
issued by headquarters: “The National 
Association was organized in 1896, pri- 
marily for the protection of local 
agents’ interests by bringing them into 
intimate relations with each other for 
the purpose of discussing the numerous 
difficulties with which they had to con- 
tend and, by counselling together, de- 
vise remedies and formulate uniform 
policies of action which, when co- 
operatively supported, would result in 
rewards more nearly commensurate 
with the services they were rendering.” 
You will see from this statement that 
our organization has been and must 
continue to be an educational institution. 
We believe that as an agent learns 
more of the principals and funda- 
mentals back of these objects that the 
standards of our business are corre- 
spondingly raised and that he is better 
prepared to present the great subject 
of insurance to the public and he him- 
self has obtained a vision of our busi- 
ness from the standpoint of “Service 
Not Self.” 


The accomplishments of the National 
Association in these 25 years of its 
existence have been many and varied 
and certainly justify its existence. It 
would be impossible for me to discuss 
all of the things that have been effected 
by our Association. Therefore, I shall 
only mention such subjects as owner- 
ship of fire expirations, overhead writ- 
ing, conferences, uniform blanks, 
agency qualification laws, anti-rebate 
laws, and credit evils to justify our 
existence. 


The ownership of expirations. Is 
this a live subject? Personally I can 
assure you that it is because within 
the last several weeks this question has 
arisen at Olney, Ill, between one of 
our members and a very prominent 
casualty company. You know that very 
few casualty companies have agreed 
with the National Association that the 
agent owns his expirations. Therefore, 
in this case I am very happy to report 
that our state association adjusted the 
Matter satisfactorily both to the agent 
and the company. No doubt some of 
you wonder where the National Asso- 
Cation comes in on this case, and you 
might say that the Illinois Association 
handled this case very satisfactorily, 
or you might say that you have handled 
Many such cases like this in Michigan, 
but has it occurred to you that perhaps 
the reason that the Illinois and Michi- 
an Associations have been successful 


of 


BY J. A. GIBERSON 


in these cases is because that back of 
each of our individual associations we 
have the support of the National Asso- 
ciation, which can be depended upon if 
the case gets acute or beyond our con- 
trol. The companies in dealing with 
the state associations realize this fact 


part of his efforts during the past few 
years. In this particular case, this 
agent is enjoying the benefits of the 
work done by the local agents of the 
country who have backed up the state 
and National associations by giving of 
their time and energy. Formerly this 





ciation. 





Mr. Giberson is president of the Illinois Association of Insurance 
Agents and chairman of the membership committee of the National Asso- 
He was the official representative of the National Association 
at the Grand Rapids meeting. In his talk Mr. Giberson touched upon the 
recent developments in the business. He told of the part that the National 
Association has played in the various issues that have arisen. 
that the National body has become a vital force in the business. His talk 
was the feature of the annual banquet. 


He showed 








and deal with us more readily and 
seriously than they would were it not 
for this fact. Another case is now de- 
veloping in Bushnell, Ill. The facts 
have not been presented to us and so 
{ cannot discuss that case. 


UST before leaving Alton I entered 

into a contract to buy the insurance 
business of a fairly good sized agency 
and were it not for the fact that this 
agent owned his expirations he would 
not be able to sell his business and 
thereby would lose the fruits of a large 


man at Alton paid his dues in our 
Association but has never lifted a finger 
in an effort to improve agency condi- 
tions and recently dropped his mem- 
bership because he could see no 
advantages in belonging to these asso- 
ciations. Therefore he is enjoying a 
benefit to which he is not justly entitled. 
Every insurance agent is today enjoy- 
ing our accomplishments whether he 
is a member of the Association or not 
and those on the outside should be 
ashamed to remain in this “Slacker 
Class.” 
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National Association 


GENCY qualification laws. This is 

a most vital subject and one that 
is receiving considerable attention by 
our National officers, as well as by the 
National Association of Insurance 
Commissioners. Many states have 
been successful in having some form of 
a qualification law passed. It appeals 
to me that a comprehensive qualifica- 
tion law would solve many of our prob- 
lems and would perhaps dispose of the 
questions of bank agencies, rebating 
and many others. In Illinois we were 
successful in having the legislature pass 
a combined qualification anti-rebate and 
license bill which was vetoed by our 
most famous governor—Len Small. 
Strange to say the president of an in- 
surance company, Mr. Fred Rowe, of 
the Cloverleaf Casualty Company of 
Jacksonville, Ill., is credited with hav- 
ing camped on the governor’s door 
step to obtain this veto and being a 
close personal and political friend, he 
accomplished his purpose. In fairness 
to the company organizations let me 
say that none of them opposed our bill 
and as far as I know the National 
Board companies approve its passage. 
May I quote Vice-President Willfred 
Kerth of the Home Insurance Com- 
pany from his famous Cincinnati ad- 
dress: “The Richmond declaration is 
a modest declaration in every respect 
in defense of which the National Asso- 














ZURICH 


General Accident and Liability Insurance Co., Ltd. 


Founded in Zurich, Switzerland, in 1872 


Service, Efficiency, 


Safety 


Workmen’s Compensation, Liability 
Automobile, Accident and Health Insurance 


Reputable Representatives Solicited 


United States Head Office: 431 Insurance Exchange, Chicago 
Detroit Branch Office: 2nd Floor Murphy Building, 155 West Congress Street, Detroit 


Telephones: Main 9450-9451 
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Kalamazoo 
Agents 





Fah 





Founded 1888 


The Garrett Agency 
INSURANCE 


109 South Burdick Street 
KALAMAZOO 
TELEPHONE 3 








E.S. RANKIN G.G. TYLER H. J. MOWRY 


E.S. Rankin Agency 
INSURANCE 


Kalamazoo National Bank 
Building 
Phone 301 


Mich. 


Kalamazoo, 








Donald 0. Boudeman 


General INSURANCE Agency 





Million Dollar Companies Only 





Phones; Day 42 Night 2210 
BOUDEMAN BUILDING 


150 S. Burdick St. | Kalamazoo, Mich. 











W. H. Pendleton 
INSURANCE 


ALL KINDS 
27 S. Burdick St., Upjohn Block 
Phone 217 


KALAMAZOO, MICH. 











Olmsted & Mulhall 


203-213 Hanselman Bldg. 


General Insurance 


General Agents Maryland 
Casualty Company 


D.S. BLOOM, Manager Insurance Department | 


Kalamazoo, Mich. | 

















ciation can and, if necessary, 
stake its very existence.” 


must 


HE National Board at last has de- 

cided upon a publicity campaign. At 
the mid-year meeting of the Illinois 
Association in February, 1921, I used 
the following quotation from the Glens 
Falls house publication, “Now and 
Then.” “From our school days the 
busy bee has been held up as an ex- 
ample of industry, foresight and thrift. 
But the thing that experience has 
taught many of us to most admire in 
bees is their hot equipment for quick 
resentment of outside interference with 
their business.” The insurance com- 
panies have gone on their way peace- 
ably and comfortably, giving little con- 
sideration to the education of their 
agents or the public in the fundamentals 
of the business and up to this time the 
Associations have been practically alone 
and many times criticized for its edu- 
cational work. However, with the at- 
tacks of the Hearst newspapers and the 
unfortunate episode of the Lockwood 
committee hearings, when Samuel Un- 
termyer, the millionaire counsel of the 
committee, forced witnesses to answer 
“ves” or “no” to what undoubtedly 
were specially prepared questions, re- 
fusing to let witnesses tell what they 
knew about the question asked, thereby 
giving headlines to the press all over 
the country as to the extortion, robbery 
and criminal conspiracy practiced in our 
business, and then the saddest blow 
of all was for a publication like the 
Literary Digest to fall from grace and 
devote a page and a half in their June 
25 issue, reviewing only one side of 
the question, and which has aroused the 
insurance companies and the insurance 
fraternity as a whole to stand up for 
their rights and to let the world know 
that we do have and do conduct a 
reputable and honest business. 


HOSE of us in this business realize 

that no other line of business in the 
country is so supervised by the govern- 
ment and no business where its finan- 
cial transactions and results are her- 
alded so broadcast as ours but the 
general public cannot or do not under- 
stand this great business of insurance 
and agents, the type of those assembled 
here tonight, have been the only means 
by which our business has been ex- 
plained to the public. We have had 
practically no support from the com- 
panies. We have been pestered by 
mutuals and reciprocals who have in 
many instances misrepresented stock 
companies and have prepared the public 
so that they would believe the so-called 
revelations of the Lockwood Commit- 
tee. Agents all over the country are 
greatly indebted to Edson S. Lott for 
his help and we hope that the Casualty 
Information Clearing House is a step 
in the right direction and we sincerely 
hope that the National Board will real- 
ize that the agents need their organized 
assistance in combating attacks whether 
it be legislative committees, mutuals or 
reciprocals. The insurance business is 
respectable and I am proud to be a 
member of the fraternity, and I know 
that there are enough red-blooded in- 
surance agents in the country ready to 
spread the gospel of stock insurance so 
that when these wild cat theories are 
advanced in the future they will fall as 
water on a duck’s back.” 


NE correction which the Lockwood 

Committee wishes to force on the 
New York Insurance Exchange is that 
all mutual companies are ‘to be given 
full rights and privileges in the rating 
bureau. This is a rank injustice. I am 
opposed to government or municipal 
ownership, including community owner- 
ship, and that brings it down to mutual 
and cooperative or reciprocal owner- 
ship. Therefore I am opposed to stock 
companies and mutual companies being 
in the same rating associations, reinsur- 
ance bureaus or other organizations. 
It has been my experience that the 
general run of these cooperative con- 


The National Underwriter 


Fire and Casualty Side 
Lines Featured on Wednesday 


B. FLICKINGER, of Chicago, 
WV assistant manager of the North 
® America and allied companies, 
was the first speaker at the Wednesday 
morning session, having as his subject, 
“Fire Insurance Sidelines.” Mr. Flick- 
inger pointed out the selling oppor- 
tunities in the various sidelines, told 
briefly what the major sidelines cov- 
ered, and where the principal prospects 
are to be found. He gave a very com- 
prehensive and interesting talk. 

Donald M. Wood, of the Chicago 
local agency of Childs, Young & Wood, 
rounded out Mr. Flickinger’s talk very 
nicely with his discussion of “Casualty 
Sidelines.” Mr. Wood took up the 
various casualty branches of the busi- 
ness, told how to sell them, where to 
sell them, and what to say in order to 
make a sale. Mr. Wood is one of the 
best posted casualty men in the west 
and is a student of recognized ability. 


OTH Mr. Flickinger and Mr. Wood 

laid particular emphasis on the fact 
that the local agent who builds up a 
sideline business, who makes it a point 
to solicit all forms of insurance, and 
who does not concentrate on one or 
two lines to the exclusion of all others, 
is building strongly for the future. They 
pointed out that the loss of one par- 
ticular branch of business would not 
very seriously effect such an agent, 
while the man who specializes, who 
puts all of his time and effort into the 
sale of one or two branches might find 
himself swept off his feet through the 
loss of several big lines of a particular 
class. 


J A. GIBERSON, of Alton, substan- 
¢ tiated what the two principal speak- 
ers had said by submitting the figures 
on his agency. He said that in 1919, 
83 percent of his business was fire in- 





cerns do business at a discount from 
the rates and experience compiled at 
the expense of stock companies. There 
has been considerable agitation about 
the subject of reinsurance of mutuals 
by stock companies and many stock 
companies have cancelled contracts 
that they may have had. There are 
still a few week-kneed stock companies 
that are guilty of this crime. President 


-Cox, under the date of July 6, issued a 


very lengthy statement on the subject 
of the Lockwood Committee hearings. 
I trust that every agent will read it 
carefully. The National officers have 
been most active in following House 
Bill 4089, introduced by Congressman 
Fitzgerald of Ohio, which provides for 
a monopolistic workmen’s compensa- 
tion for the District of Columbia. Also 
the McFadden bill, which provides for 
a government operated insurance league 
in connection with the farm loan propo- 
sition. The National officers are 
watching the situation in Washington 
and the officers of every State Associa- 
tion are promptly notified of every im- 
portant turn. 


THINK the most effective accom- 

plishment of the Allen-Cox adminis- 
tration has been the establishment of 
Conference Committees with the Na- 
tional Board and with the National 
Association of Insurance Commis- 
sioners. The spirit of cooperation as 
evidenced by the addresses of the va- 
rious presidents of the National Board 
and other company officials at our 
National conventions is a most hopeful 
sign to us. The address of Commis- 
sioner Ramey of Kentucky on “The 
Middle Man” at our Cincinnati mid- 
year meeting is a most encouraging 
statement from a supervising official 
for the justification of the existence of 
the agent in the insurance business. 


surance, nine percent liability and com. 
pensation, and that he wrote little or 
nothing in the way of sideline business, 
In 1914, five years later, the figures 
showed four percent accident and 
health, 28 fire, and 544% compensation, 
In 1918, this had changed to 35 percent 
fire, 10 percent accident and health and 
1534 compensation, with the rest going 
to the other sidelines. In 1920 the fig. 
ures had changed to 4% percent accj- 
dent and health, 8 percent automobile 
10% automobile liability, 3% burglary, 
39 fire, 9% liability and compensation, 
6 life, 1% marine and 334 tornado. In 
other words, as time passed, Mr. Giber. 
son realized the importance of making 
a showing in all branches, and _ has 
taken more time away from the solici- 
tation of fire and compensation business 
to round up the other sidelines. He 
said that his office is divided into 99 
different departments, and that some 
business is written in each department 
every month. He called attention to 
the fact that some of the sidelines pay 
an attractive rate of commission. Auto- 
mobile business brings 25 percent and 
accident and health and plate glass 39 
percent. These lines are much more 
attractive to an agent from a commis- 
sion standpoint, Mr. Giberson con- 
tended, than compensation _ business 
which nets the agent only 12% percent, 


HE last speaker of the morning ses- 

sion was Royal A. Buckman, of Chi- 
cago, manager of the automobile de- 
partment of the Royal, who spoke on 
“Automobile Insurance.” Mr. Buck- 
man gave a very comprehensive and il- 
luminating address. He reviewed the 
automobile business as it stands today, 
touched upon the principal problems 
that confront the home offices, and dis- 
cussed automobile insurance from the 
standpoint of the local agent. Mr. Buck- 
man gave every evidence of being fully 
informed as to the present automobile 
situation and his talk held the attention 
of those at the meeting. 


CONVENTION NOTES 

For the first time in a great many 
years Fred Guenther of Detroit was not 
able to be present at the meeting. Mr. 
Guenther has suffered recently from an 
attack of rheumatism, and has been hav- 
ing difficulty in getting about. He is 
one of the old wheelhorses of the asso- 
ciation and has given generously of his 
time and money to keep the organiza- 
tion on a good working basis. He was 
missed at the Grand Rapids meeting. 














GEORGE E,. TURNER 
Manager Casualty Information Clearing 
House, Chicago, Ill. 
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Michigan Local Agents Number 


Talks by J. A. Buenemann and 
G. E. Turner at Concluding Session 


T the closing session on Wednes- 
Aes afternoon, George E. Turner 
of Chicago, manager of the Casualty 
Information Clearing House, spoke on 
“Mutual and Reciprocal Competition. 
Mr. Turner’s address was as much as 
anything else an outline of the purposes 
of the Casualty Information Clearing 
House. He said that it is an organ- 
ization which has as its object to assist 
stock company agents to sell more 
stock company insurance, and to keep 
it sold. Mr. Turner said that he does 
not believe in a negative proposition. 
The Casualty Information Clearing 
House, he asserted, is a positive force. 
It was brought into being for the sole 
purpose of helping agents function 
more effectually as stock company rep- 
resentatives. It is furnishing to stock 
company agents the ammunition which 
enables them to sell more stock com- 
pany business. Mr. Turner said that 
although the organization has been in 
operation only a few months, one of 
the things that it has learned is that 
the mutuals have stood together and 
have cooperated to advance the cause of 
one thing only—mutual insurance. On 
the other hand, the stock companies 
have been competing with themselves, 
and have set forth the virtues of an 
individual company rather than stock 
company insurance as an _ institution. 
The insurance buyer has not been con- 
scious of a concentrated effort on the 
part of stock companies to advance the 
cause of stock insurance above that of 
any individual company. Mr. Turner 
told just how the Casualty Information 
Clearing House is helping, what it had 
to offer stock company agents, and 
what it intends to do in the future. 


HE last regularly scheduled talk 

at the closing session was that of 
J. A. Buenemann, assistant general 
manager of the Western Adjustment & 
Inspection Company, who spoke on 
“Use and Occupancy Insurance, Forms 
and Adjustments.” Mr. Buenemann 
made a most comprehensive talk, ex- 
plaining the changes that have recently 
been made in the use and occupancy 
form, and exactly what the coverage is 





J. M. CROSBY 
Grand Rapids, Mich, 


today. He touched upon the most im- 
portant phases of the business, and 
answered a number of questions re- 
garding use and occupancy insurance 
at the conclusion of the reading of his 
paper. 


Ex-Lieutenant Governor Dickinson 
was in the audience and spoke briefly 
in the interest of the Near East Relief. 


George C. Blickle, as chairman, 
brought in the report of the committee 
on constitution and by-laws. His com- 
mittee had drafted a new constitution, 
which was read section by section and 
unanimously adopted. The principal 
change provides for a governing com- 
mittee instead of an executive commit- 
tee, and the elimination of nine sectional 
vice-presidents that were formerly ap- 
pointed each year. The officers of the 
association now consist of president, 
vice-president, secretary and treasurer, 
there being only one vice-president and 
no executive committee. The govern- 
ing committee consists of the officers 
and two other members elected at the 
annual meeting. 








GEORGE T. BEMIS 
INSURANCE 


64 PORTER BLOCK, GRAND RAPIDS, MICHIGAN 
CORNER MONROE AND DIVISION AVENUES 








Established 1860 


HARDY & BOYLAND 


CHARLES E. BOYLAND 


HOLDEN 


CHARLES HOLDEN 





All Kinds of 
Insurance and Bonds 


704-705 G. R. Savings Bank Bldg. Grand Rapids, Michigan 








SOUTHERN SURETY COMPANY 
Detroit Branch Office 
Donald D. Smith, Vice Pres. 


SURETY BONDS WORKMEN’S COMPENSATION LIABILITY 
AUTOMOBILE, PLATE GLASS, BURGLARY, ACCIDENT AND HEALTH 


GILLESPIE & KRIMMEL COMPANY 
1210 FORD BLDG. PHONES 34-35 DETROIT 














CALVIN A. PALMER, PRESIDENT 








LEO. K. HENNES, TREASURER 


THE INTER-STATE FIRE 


INSURANCE COMPANY 
Home Office: 


DETROIT, MICHIGAN 





A Good Michigan Agency Company for Good 
Michigan Agents. 
Michigan Cities and Towns. 


408 West Fort Street ‘ é 


SHERWOOD D. ANDRUS, VicE-PREs. WILLIAM A. ELDRIDGE, SeEcrETARY 


HARMON R. VERNOR, ASSISTANT SECRETARY 


F. L. STABLER, General Agent 


408 W. Fort Street 





= “b= 
J INDIANA i OHIO 
! ! 


ILLINOIS 





Representation Wanted in 





DETROIT, MICHIGAN 














eee 


General 


908-909-911 Grand Rapids Savings Bank Bldg. 


DECKER-DAVIES & JEAN, Inc. 


Insurance 
GRAND RAPIDS, MICH. 
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JACKSON 
Agents 





SURETY BONDS 


Hewlett-Lammers Co. 


REAL ESTATE AND 
INSURANCE 


Dwight Building, Jackson, Mich. 








City and Farm Mortgage Loans 
Properties 


HALL & KENNEDY 
INSURANCE 


Dwight Building, Jackson, Mich. 








Insurance Agency for 
49 Continuous Years 


W. B. Webb Company 


JACKSON, MICH. 


Now conducted by the 
third generation 

















JOHN W. NEWALL 
Insurance 


IN ALL ITS BRANCHES 


Fidelity and Surety Bonds 
809 Flint P. Smith Bldg. Flint, Mich. 











W.O. Clift & Co. 


Fire, Life and 
Accident 
Insurance 


816 Adams Street 
Bay City - - Michigan 








President Watkins Gives 


Comment and Ideas 


ONTRARY to past custom, you are 

not going to have a president’s ad- 
dress, but I do feel that I want to say 
a few words pertinent to the organiza- 
tion. You know that you can’t “get 
out of” any organization only in the 
proportion that you “put in.” As is 
usual, a few loyals are always: the 
“putters in” and the outsiders the “get- 
ters out.” Take Michigan, for example, 
not 10 percent of the local agents in 
Michigan belong to the State and Na- 
tional Association. We have had no 
problems in Michigan during the past 
year that has caused any concern, but 
there have been many knotty problems 
in different parts of the’ country that 
have caused a great deal of worry and if 
it had not been for your National Asso- 
ciation, I am very much afraid adverse 
propaganda would have found root and 
in time spread to your own state. The 
National Association and its officers are 
fighting your battles and mine all the 
time. If it were not for your National 
Association it would only be a question 
of time when the American agency sys- 
tem would be a thing of the past. If it 
had not been for the National Associa- 
tion and a few loyal supporters in the 
ranks and another few loyal supporters 
among the company managers, we 
would have had a bank agency program 
started that would have been wide- 
spread. If we had not had a National 
Association the Lockwood investigation 
would have gone unchallenged. If we 

















J. BLINN STONE 
Detroit, Mich. 


had not had a National Association the 
progress of the monopolistic compensa- 
tion act for the District of Columbia 
would not have been, at least, checked. 


FEEL that there are several matters 

that we insurance agents should 
strive for in the future. For example, 
I am particularly interested in the mat- 
ter of having legislation passed making 
the subject of fire insurance prevention 
a compulsory course of study in all 
public schools. We should join hands 
with the state and National Association 
of Credit Men in this matter. 

I also feel that the ever- increasing 
“company brokerage departments” is, in 
a comparatively short time, going to be- 
come a serious problem. We are con- 
stantly getting requests from company 
brokerage departments to write and 
sign policies for unknown brokers, in 
face of our resident agents law. It seems 
to me this is something for this organ- 
ization to take up through the proper 
channels and try and remedy. 


Notes of the Convention 


Charles A. Fagg of Detroit, state 
manager of the Fidelity & Deposit, had 
40 of his leading producers at the Michi- 
gan Agents’ meeting and held a little 
agency convention of his own on the 
side. He gave a banquet to his men 
at the Peninsular Club, and later there 
was a business session at which selling 
problems were discussed. Mr. Fagg has 
built up a fine business for the F. & D. 
in Michigan. 

* * 

The Royal was well represented at 
the Michigan meeting. The manager 
of the company’s automobile depart- 
ment, Royal A. Buckman, made a talk 
on automobile insurance, and in addi- 
tion there were present Horace W. 
Boyd, superintendent of agencies; Mar- 
tin Brown, state agent, and E. B. Clark, 
special agent. 

* * x 

The gracious act of the Peninsular 
Fire in giving the annual banquet at 
the Grand View Auto Club was one of 
the features of the meeting that brought 
favorable comment from all sides. The 
Peninsular has built up an excellent 
plant in Michigan, and is doing a good 
business in its home state. The com- 
pany has recently moved into a new 
home office building on Louis street. 
The structure is of white tile, and is 
modern in every detail. The Peninsular 
Casualty Company, the fire company’s 
running mate, occupies the second floor, 
while the first and third are used as 
quarters for the Peninsular Fire. <A 
number of delegates attending the meet- 
ing visited the home office of the two 
companies, and J. Floyd Irish, managing 
underwriter acted as host. 


The National Underwwpitg 


JOHN H. SMITH| 
GENERAL. INSURANCE 


‘*Travelers’’ Lines and 
Surety Bonds 
529-31 Water St. 


Port Huron - - = 








Mich, 











HAYDEN & CO. | 


SURETY BONDS 
PLATE GLASS 
AND ACCIDENT 


Port Huron, Michigan 
White Block Phone, 402-J 





GENERAL 
INSURANCE 














es) 





es 


WINFIELD PEARSALL 


REAL ESTATE, INSURANCE and LOANS 











Fellowcraft Bldg., 


Bay City - - - - Mich, 








Spear & Lewis 


GENERAL 
INSURANCE 














230 Shearer Office Bldg. 
Bay City - - - Michigan 








BIERCE & SAGE (0. 


General Insurance 


Hammond Bldg. DETROIT 











VANDEN BOSCH & McVOY 


General Agents 


CASUALTY 


FIRE 


LIFE 


326-28 G. R. National City Bank Bldg., 
Grand Rapids, Michigan 








J. S. CROSBY & CO. 
INSURANCE IN ALL ITS BRANCHES 


Established 1858 


201-203 Grand Rapids Savings Bank Building 








Grand Rapids, Michigan 








C. G. WATKINS 


Houseman Building 





F. K. HEATH 


GRAND RAPIDS INSURANCE AGENCY 
INSURANCE UNDERWRITERS 
General Agents United States Fidelity & Guaranty Co. 


G. C. BLICKLE 


Grand Rapids, Michigan 














41 

































rigan 




















| 0. A. JENISON 


The Dyer-Jenison-Barry Company 


The Lansing Insurance Agency 
LANSING, MICHIGAN 


GEO. M. GOODELL ZELIN C. GOODELL RALPH A. GOODELL AUSTIN JENISON | 











WRIGHT, Hoyt & Co., INC. 


INSURANCE UNDERWRITERS 


This agency represents Thirty-Two Fire Companies and Six Casualty Com- 
panies, which enables us to handle any fire or casualty line. 


General Agents London Guarantee & Accident Co., Ltd. 


We solicit correspondence regarding Brokerage Lines on Michigan Business. 


PORT HURON MICHIGAN 

















Detroit National Fire Insurance Co. 


231-233 John R. Street, Detroit, Michigan 
Bell Phone, Cherry 3778 

















OFFICERS: DIRECTORS: 

PHILIP BREITMEYER, For Fire and Tornado Insurance choose PHILIP BREITMEYER 
A. A. TEMPLETON GEORGE W. CARTER 
A.A.TEMPLETON, - 1: : ee P. C. COOK 
p.yuayses, Yee “0 and use Michigan Companies first; but 0 ses 

ice-President be bs bs ? _ > TNIEC 
GEORGE K. MARCH, The Detroit National first among Michi- ig to pad 

Sec'y & Gen'l Mer. C . d h ] GEO. K. MARCH 

W.C.GEROW, gan Companies and help us on our way to eet le 
JAMES M. TEAHEN, oe A Million in Michigan” — $1,000,000 In issues a cea 
one rae Count premiums in our Home State. cs ct aaa 











For Agency Service or for Agencies— Write Our Nearest Field Representative 





SPECIAL AGENTS 


ALLEN J. BEACH, ED. R. MARSHALL, L. I. McKAY, 
Flint | Fremont At Home Office 
HOLSEY B. MOULTON W. C. GEROW, Asst. Secretary, 


Manistique Kalamazoo 




















Michigan’s Largest Casualty 
Company 


Standard 
Accident 
Insurance 
Company 














HOME OFFICE BUILDING 


Owned and occupied exclusively by STANDARD ACCIDENT 
INSURANCE CO., of Detroit 


Right at your door you have a leading American casualty company. 
Compensation Insurance, Automobile Liability, Property Damage and 
Collision Insurance, Group Disability, Elevator Inspection and Insurance, 
Team Owners Liability and Property Damage Insurance. All forms 
of General and Public Liability Insurance. Personal Accident and 
Health Insurance. 


A Fourteen Million Dollar Company 
Thirty-Seven Years Old 


Two hundred and fifty satisfied agents from every section of the United 
States and the Hawaiian Islands, last Wednesday, Thursday and Friday, 
gathered to celebrate the opening of the above new building. Just a 
few of the more than 6000 agents and sub-agents daily selling STAND- 
ARD INSURANCE. If it’s good for them—you will like it, too. 

















